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The Inauguration of Common Sense More Important 


Than That of President 


" OAH’S neighbors all gathered round and sniffed at the ark and said that in their opinion 
i \ it wasn’t going to be much of a shower, anyway!’ The same line of stuff has been handed 
out about this style season, but as sure as raindrops some stores are going to regret by 
thousands of dollars that they did not “cover” on Easter shoes. If the next twenty days are 
fair and warmer, bang goes $50,000,000 of sales ‘which might have been.” Is the only sight of 
the trade—hindsight? 

The purchasing power of the country is the sum total of the country’s payroll. Certainly 
that power has not been cut in half. And yet—to gauge the spirit of the day—there is no faith 
in anything other than dollars in the bank. The dollar tucked away looms up so almighty 
high in the minds of men and women that most have begun to believe that “‘to venture is to 
lose.”’ 

Savings banks are stuffed with money. Liberty bonds are considered unreliable by the 
public. Business investments appear precarious and timidity rules supreme. 

Why don’t we come right out and say it—far worse than a financial panic is the moral 
panic of anation. There is at the present time an actual bankruptcy of common-sense. There 
never was a worse epidemic of social damage. The financial panic blows over but this damnable 
“mental muddle’ dribbles on and on. Convalescence of confidence is something we should all 
prescribe for, to ourselves first, then to others. 


What is a shoe business, anyway? Is it pairs on the shelf, bundles of 
leather, machinery in factories, or is it the mental health and capacity of 
men who have abiding faith in constructive business?-—Men who create 
turn-over do the most social good. 


Here we have a purchasing power, the greatest in the wide, wide world. Perhaps we are 

ping out that the stimulus of style is the little dainty to tease business back to its old-time 
ealth. : 

We see an inaugural of common-sense coming with the inauguration of our President. 
It gives us opportunity to help in making business and wages a regular production of industry, 
not a spasmodic sequence of peaks and valleys of buying, selling and making. 

Common-sense, nationally expressed, will then develop a regularity of production through 
a real development of turn-over, so that even more economical service can be rendered the public. 
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The So 
Foyer Different 
of from a 
Cammeyer’s Shoe Store 





Finest Shoe Store in the World on Fifth Avenue 


‘“Cammeyer folk call this a dream shop and this 
surely is a good title. I don’t believe anything like 
it will ever be attempted again.”—John Slater. 


EALIZING that a 
R store in keeping with 

the best traditions 
of Fifth Avenue should con- 
form to the sumptuous spirit 
of the street, Mr. Hart and 
his sons set about to erect 
an institution that should 
bear all the earmarks of 
these traditions. This store, 
at 677 Fifth Ave., then, 
rather than resembling the 
old fashioned shoe shops 
with their straight rows of 
chairs and exposed racks of 
boxed stock, looks more like 
a couple of living rooms or 
sumptuous ‘salons in the 
home of some wealthy per- 
son. 

The establishment is lo- 
cated on the street floor 
and consists of two rooms, 
an entrance or reception White Stone Front with Green Onyx Marble 


room, 18 by 40 feet in size, 
which in turn opens by an 
archway in the main or 
salesroom, which is 30 by 50 
feet. Both rooms are com 
pletely paneled in heavy 
dark oak extending to the 
ceiling, which in turn is of 
ivory tint and _ bas-relief 
work. Where the side pan- 
els join the ceiling there is a 
strip of magnificent Grinling 
Gibbons carving in_ bass 
wood, which serves both as 
a decoration and opening 
for the filtered air vents. 
The carving is also carried 
out on the overmantle above 
the huge potoro marble fire- 
places in both rooms. 
Under foot are deep che- 
nille wool rugs made in Scot- 
land especially for this store 
and woven in one piece. 
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The rugs are taupe colored. That 
used in the reception room is 12 by 
33 feet in size and that in the main 
room is 25 by 47 feet. 


No Fitting Stools Here 


Instead of the usual chairs one 
finds in a shoe store, the seating 
arrangement in this new establish- 
ment consists of large upholstered 
tapestry straight chairs, armchairs 
and settees grouped about in a 
careless manner, to get away 














from the mathematical precisions seen in most sales- 
rooms. The fitting stools also are absent, as they are 
in all Cammeyer stores. Instead there are several 
small stools on short legs. upholstered in tapestry to 


match the chairs. Scattered about the rooms are 
small and large oak tables and several handsomely 
carved tables on which rest glass cases for the dis- 
play of samples. These together with the novel 
windows which permit both of inside and outside 
display give the customer the only glimpses of shoes 
in the entire establishment. 

The stock room, invisible from the salon, is at one 
side of the main salesrooms, fitted with steel stock 
shelves capable of holding about 5,000 pairs of shoes. 
Another stock room takes care of 3,000 more and un- 
limited space for reserve stock is had in the large 
basement. On the display cases and table are 
electric lamps with silk shades. Two huge crystal 
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Two Views of the Grand Salon-of the 
Cammeyer Store. This was formerly 
the Ball Room of the old Cornelius Van- 
derbilt Residence © 


chandeliers in each room, four in 
all, give the overhead lighting. 


in New 





A Famous Location 


York 


The chandeliers, the paneling 
and furniture are all of the late 
Georgian period with details bor- 
rowed from the Grinling Gibbons 
carvings. The plan was worked 
out by Mr. Hart himself. The Cammeyer Building 
is built on the site of the old Cornelius Vanderbilt 
residence, directly opposite the famous St. Thomas 
Church, where many noted society weddings have 
occurred. 

The building is of white stone, over a 
steel frame, seven stories in height, but designed to 
carry four more floors if necessary. The rest of the 
building will be devoted to offices, many of which 
already are rented. 

The hosiery department in the store is located in 
a recessed: alcove off the main room, and separated 
from it by a lighted glass show case and counter. 
The hosiery stock is carried in wooden drawers which 
match the paneling. A grilled panel serves for the 
cashier’s contact with the main room and close by 
is a hidden panel which opens into a white tiled 
women’s dressing room, completely equipped. 























BOOT AND SHOE RECORDER Mar. 5, 1921 





A Letter from. James P. Orr 




























A. H. GEUTING, F. P. MEYER, T. C. MIRKIL, 
Chairman Executive Committee Secretary-T reasurer Secretary-Commissioner 


NATIONAL SHOE RETAILERS’ ASSOCIATION 
OF THE UNITED STATES OF AMERICA, Inc. 


HEADQUARTERS, 501-502-503 FRANKLIN TRUST BUILDING 
PHILADELPHIA, PA. 


JAS. P. ORR, 
President 








February 25, 1921. 


Mr. Arthur D. Anderson, 
Editor, Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


My Dear Mr. Anderson: ] 
I find your letter on my desk upon my return. 
I cannot close the incident to which you refer r 


without an expression of my appreciation of the 
great work that the Boot and Shoe Recorder has 


done for the entire trade. We are fortunate, in- a 
deed, in having a trade paper so ably edited, and st 
so closely in touch with all branches} of our tl 
craft. ef 
As President of the N.S.R.A. I feel it incumbent “ 
upon me to see, as far as lies within my power, * 
that the interests of the retailer are jealously * 
safe-guarded, and that he be accorded proper rec- fo 
Ognition as a component part of the great shoe pe 
industry. I am sure that you agree with me in it 
this and that your attitude toward us in the * 





future will be marked by the fairness which has 
always characterized your publication. 


Yours very truly, D 


JPO/L (Signed) Z ~. Us QW be 


4 President, 


18-24 W. Fifth St., * 
Cincinnati, 0. tic 
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Flashlight Photo of Banquet of Indiana Shoe Retailers’ Association 


Buying Policy Outlined by Indiana Merchants 


Indianapolis, February 23. 

HE last session of the Convention of Indiana 
{ Shoe Retailers’ Association, which met here 

for its annual two day gathering on Monday, 
was featured by an interesting forum discussion on 
styles, colors, lasts and patterns. It was developed 
that the best sellers at the present time are strap 
effects in gray and brown suede and brown and black 
satin; that Baby Louis heels do not enjoy a state- 
wide popularity, selling well in some 
sections and not at all well in others; 
and that the best policy in buying 
for the future is to select a certain 
pattern, heel, etc., and then buy 
it in a variety of materials and 
combinations of materials. 


Too Many Patterns 


“It is poor policy,” said Mr. 
Davis, manager of the shoe de- 
partment of L. S. Ayers & Com- 
pany of Indianapolis, “to keep on 
buying pattern after pattern be- 
cause each one selected happens to 
be prettier than the previous selec- 
tion. 

The same thought was em- 
phasized by Charles Schlifer, rep- 
resenting Johansen Bros., of St. 
Louis, who urged the merchants 
to select a manufacturer in whom 
they have confidence and then be 








PAUL E. KEUHN 
1921 President of Indiana Association 


guided in their buying by the style advice of that 
manufacturer. 


Merchant Must Sell Himself 


The opinion prevailed that the particular pattern, 
heel or toe selected did not have so much to do with 
the success of the merchant as did the merchant’s 
ability to sell himself and his salespeople on 
the style stocked. 

Preceding the open forum discus- 
sion were addresses by Dick Miller, 
president of the City Trust Com- 
pany of Indianapolis, and T. C. 
Mirkil, secretary-commissioner of 
the N.S. R.A. The former spoke 
on ‘Service plus Appreciation” 
and argued that the world must 
get back to a moral basis. “‘Em- 
ployes,”’ he said, ‘“‘must render a 
fuller measure of service and em- 
ployers a fuller measure of appre- 
ciation.” 


Membership Growing Rapidly 


Mr. Mirkil spoke on the firm 
membership proposition and a 
number of firm memberships were 
taken out. Nearly 100 merchants, 
moreover, were added to the mem- 
bership list of the state association, 
bringing the total to nearly 300. 
(Continued on page 64) 















J. J. BAIRD 


President of the Ohio 
Valley Retail Shoe 


Dealers’ Association 





Cincinnati, March 2. 
HE eleventh annual convention of the Ohio 
Valley Retail Shoe Dealers’ Association for- 
mally opened Monday afternoon, February 28, 
with an invocation by Rev. Frank Nelson and a 
cordial address of welcome by James A. Reilly, 
president of the Cincinnati Chamber of Commerce 

President Thomas H. Seibert sounded the key- 
note in his annual address, saying: 

‘‘We are now on the threshold of our eleventh 
year—l1 years of splendid growth. Accomplish- 
ment lies behind us and we come face to face with the 
spirit of carry on.” 

He urged every retail merchant to face the future 
with the firm conviction that he who has faith will 
succeed. The problems ahead are nothing, he said, 
compared with those of the past. 


Pairage the Keynote 


“Optimism is in the saddle and those who elect 
to ride may win the race. Let hard work, economy 
and sane merchandising be our slogan. There is 
only one way to get back to a normal basis following 
an unprecedented price recession—meet it quarterly 
by liquidating. The old axiom, the first loss is the 
best loss, was never truer than now. Buy as you 
sell, analyzing each buy carefully, covering a short 
period of turn-over. Buy new, appealing, business- 
creating styles. Restore the desire of patron for 
more than one utility pair, for pairage is our one 
hope to maintain relative to past sales.” 


BOOT AND SHOE RECORDER 

































Mar. 5, 1921 











Dealers’ Association 


SEATON ALEXANDER 


First Vice-president of the 
Ohio Valley Retail Shoe 














The Problems Ahead Are Nothing Compared 
With Those in the Past 


More Attention to Men’s Styles 


Mr. Seibert strongly urged that more attention be 
given to the style element in merchandising men’s 
shoes; that the convention go on record as having 
laid a concrete plan for a co-operative campaign to 
insure increased men’s and children’s business. 

Similar sentiments were expressed in short ad- 
dresses by James P. Orr and A. H. Geuting—the 
latter also reading an address made before the 
National convention on financing a shoe store. 
Reports were made by Secretary Hagemann and by 
T. C. Mirkil, secretary-commissioner of the N. 5. 
R. A. 

Styles and Colors 


Following the appointment of committees, the 
session took the form of an open forum school session 
under the leadership of Seaton Alexander. The 
discussion developed the opinion that strap effects 
will continue to be good throughout the Summer 
because of the variety of styles available. Accord- 
ing to Elmer Clark of Cleveland, colonials will not 
be exfremely popular. The latter, according to 
Mrs. H. F. Ball of Charleston, West ‘Virginia, will 
move better in the higher grades. The popularity 
of gray as a color and its uniform adoption for all 
parts of wearing apparel opened a question as (o 
who started it. President Seibert here suggested 
that it is a good thing to study styles for women 
from the angle of fabrics and further: pointed out 
that the adoption of new colors and styles came 
about by suggestions from designers and creators. 
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and their co-operative adoption by the various 
trades. The need for new business creates new 
styles. 
Lighter Tan Predicted 

On the subject of men’s shoe business, C. K. 
Chisholm of Cleveland said that “if that end of the 
business is to be stimulated, the introduction of new 
styles, colors and patterns is rational just as in the 
women’s lines.” Mr. Chisholm predicts lighter tans, 
more Scotch grains and broader toes for Spring and 
Fall. The time is gone for seasons in shoes. Buy 
from month to month, but don’t forget to sell from 
month to month. 

W. D. Gilbert of Wheeling, W. Va., finds that brass 
eyelets and stitched heel seats have increased his 
men’s business. 


More Shoes Per Person 


Thomas Seibert advocated a definite and unified 
campaign showing the man what shoes to wear for 
the various occasions in order to get him away from 
the one utility pair. 

J. J. Baird was elected president; Seaton Alexander, 
C. B. Klingensmith and E. A. Clark, first, second 
and third vice-presidents, respectively; Henry Hage- 
mann, secretary; L. M. Wright, treasurer; Mrs. H. 
F. Ball, George Dohrman and C. B. Morris, directors 
for three years; and Thomas W. Seibert, director 
for one year. 


How to Handle a Customer 

Tuesday’s business session opened in the after- 
noon, the morning having been devoted to inspection 
of exhibits. J. J. Baird, Columbus, opened the 
session with a speech on efficient service in a modern 
shoe store. He. dealt generally with the treatment 
of patrons and the fundamental rules for handling 
them. Following his address, Thomas Seibert em- 
phasized the fact that the basis of good business 
depends not only on good merchandise but also and 
more particularly upon the service rendered. 

Following a talk by Secretary Henry Hagemann 
on the credit value of ample fire insurance, came the 
hit of the convention in the shape of an address on 
economic conditions by Norman H. Johnson. 


Back to Fundamentals 

“We must go back to A-B-C merchandising,” he 
said, “having learned the lesson that too much profit 
is just as dangerous as too little. We must exert 
more ingenuity, throw in more enthusiasm and think 
in terms of stability. Keep your lines snappy, buy 
often and sell often, for production is plentiful and 
deliveries can be had. Ignore the old talk about 
scarcity and don’t overbuy.”’ 

Tuesday evening’s informal banquet and ball, with 
the women guests present, was the crowning social 
event of the gathering. J. J. Baird, new president 
for the coming year, served as toastmaster. Monday 
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evening’s women’s entertainment was a_ theater 
party; Tuesday afternoon, an auto trip to all parts 
of the city. 





A. E. Pitts Dead 


Columbus, O., March 2—Almon Edwin Pitts, 
president of the A. E. Pitts Shoe Company. of this 
city, died suddenly February 26, at the age of 63 
years. Mr. Pitts 
and his wife left 
Columbus No- 
vember 15 to 
spend the Winter 
months in the 
West, and were 
touring from San 
Francisco to Los 
Angeles on their 
way home when 
Mr. Pitts was 
taken ill on Feb- 
ruary 24. They 
had reached Paso 
Robles, Califor- 
nia, when the end 
came. 

Mr. Pitts was 
one of the found- 
ers of the 
Columbus Shoe 
Club and the Ohio 
Retail Shoe 
Dealers’ Association of which he was a past president. 
He was a 32d degree Mason, a member of the Aladdin 
Temple Mystic Order of Shrine; Odd Fellows; Ath- 
letic Club; Automobile Club; and a member of the 
Fossils Society of New York, which was composed of 
Amateur Journalists of the past. 

He is survived by his wife, one daughter, Grace 
Lenore, a sister, Mrs. George R. Siebert, and a 
brother, Charles D. Pitts—all of whom reside in 
Columbus. 

By the death of Mr. Pitts, Columbus loses one of 
the best known shoe men in the country. 


Hide Tariff Eliminated 


Washington, March 2—The action of the Confer- 
ence Committee in eliminating hides from the Emer- 
gency Tariff Bill has been announced. Very soon 
after this decision was made by the committee, Con- 
gressman Kreider telegraphed the news to the heads 
of several shoe and leather associations. While it is 
a foregone conclusion that the Emergency Tariff Bill 
will not be enacted into law, at the same time the | 
action on the part of the Conference Committee is — 7 
very significant and is probably the forerunner of the 
attitude which congressional leaders will take. 





A. E. PITTS 


Columbus Shoe Merchant Who Died 
February 26 in California 
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Texas-Wide Hospitality at Houston 


Resolve to Place Orders for 90 Days’ Anticipation and to “Buy Lightly: but 
Often’’—Officers Elected—Fort Worth Next Convention City 


UNDREDS of shoe men and shoe travelers 

H from all parts of the United States gathered 

at Houston February 28—March 1-2 to at- 

tend the biggest shoe convention ever held in the 
Lone Star State. 

At 10:30 a.m. W. C. Munn, general chairman of 
the Houston Committee, called the meeting to order 
and introduced Mayor A. E. Amerman of Houston, 
who turned the city over to the visitors. The Mayor 
took occasion to have a bit of fun with the shoemen 
as well as to compliment them as business men and 
American citizens, qualifying his remarks by stating 
that a men cannot stay in the shoe business and not 
be a good citizen; and furthermore, that the shoe 
merchant ranked with the banker as a power in a 
community. 

Vice-President Langston of Fort Worth took the 
place of the late president, T. M. Scoggins of Houston. 
A touch of sentiment was added to the meeting 
during his speech. Just as the vice-president was 
eulogizing the late and beloved president, a bell boy 
entered with a huge wreath, a remembrance from 
the shoemen, and all stood in silent prayer. 


Hats and Shoes Important 


Dr. William States Jacobs was then called upon, 
stating that shoemen should seek ideals in the shoe 
business. ‘Cloth both ends of a man, and then he will 
be well dressed.”” He said that an ill fitting pair of 
shoes and a poor hat would make any man look like 
a tramp, even though he wore a suit of the most 
expensive tweeds. He urged that the shoemen use 
sense in fitting people’s feet and spoke humorously 
of the harm done by poor and inefficient shoe sales- 
men. 

The meeting then turned to the first actual business 
session. 

Personnel of Committees Named 


Secretary Kelton announced the personnel of the 
committees appointed by the Board of Directors of 
the Texas Shoe Retailers’ Association. These com- 
mittees are as follows: Executive Committee—O. A. 
Murphy of Denton, chairman; R. N. Chastain of 
Beaumont and M. G. Morris of Palestine; Finance 
Committee—Harry Wheeler of Waco, chairman; 
R. M. Logan of Fort Worth and W. E. Buckley of 
Houston; Legislative Committee—L. F. Tuffly of 
Houston; chairman, W. H. Watson of San Antonio 
and E. M. Thomas of Ennis; Membership Com- 
mittee—A. E. Kahn of Port Arthur, chairman; 


W. J. Longmoor of Dennison, E. M. Thomas of 
Ennis, Miller of Waco and F; L. Keller of Houston; 
Freight and Transportation Committee, George Volk 
of Dallas, chairman, and W. E. Buckley of Houston; 
Insurance Committee, H. W. Sutton of Beaumont; 
Arbitration Committee, B. E. Weber of San Antonio, 
chairman, and R. D. Chastain of Beaumont; Cre- 
dentials Committee, L. E. Langston of Fort Worth, 
chairman, E. M. Thomas and F. L. Kelton; Style 
Committee, R. M. Logan of Fort Worth, chairman, 
L. F. Tuffly of Houston, Ben Webber Griffith of 
Dallas and R. D. Chastain of Beaumont; Nominating 
Committee, L. F. Tutfly of Houston, chairman, A. E. 
Kahn of Port Arthur, R. M. Logan of Forth Worth, 
W. E. Buckley, Houston, and EF. M.Thomas of Ennis; 
Resolutions Committee, George Volk of Dallas, 
chairman, E. L. Kelton of Houston, Jos Baehr of 
Houston and F. M. Thomas of Ennis; Press Com- 
mittee, Arthur Johnston, chairman, W. E. Buckley, 
secretary. 


Frank C. Rand Reviews Conditions 


Houston, March 1—The second day of the con- 
vention of the Texas Retail Shoe Merchants’ Asso- 
ciation, March 1, was ushered in by Frank C. Rand, 
President of the International Shoe Company of 
St. Louis, Mo., who opened Tuesday’s session by 
firing a broadside of shoe logic into the assembly. 
Mr. Rand said in part: 

“In the unsettled condition in which the cotton section 
has found itself for the past eight or 10 months, I come to 
you with a feeling of hope, with the belief that the darkest 
hours are over and we can see the sunlight of better times 
breaking through the clouds of adversity by which we have 
been temporarily surrounded. 


Law of Gravity Rules 

“Speculation has no legitimate place in business. We 
have had a false market for the past few years, during which 
time many of us have entirely forgotten that the law of 
gravity is in force. The officers of a company, whether 
large or small, should realize their obligation to the stock- 
holders as a sacred trust and should also realize that they have 
no moral right to take long chances in business which are 
not supported by sound, conservative and proved business 
policies. 

Beware of Guaranteeing Prices 

At times, speculation in merchandise may prove exceed- 
ingly profitable and swell beyond the proper and normal 
point the volume of earnings for that year, but my judgment 
is that no merchant has enough wisdom to always buy at 
the bottom and sell at the top. One of the greatest fallacies 
that has sprung up in the past few years has been the un- 
sound principle of guaranteeing prices. What economic 
law is there which would justify you as a merchant to sell 
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your customers and take all of the risk if prices declined, 
and enjoy none of the profits if they go up? Is it not true 
that by guaranteeing prices, you have stimulated the sale 
of merchandise beyond the conservative point and have 
induced your customer to buy more than he needs because 
his purchases were made with a feeling of safety and not 
based on actual needs? 

Guaranteeing price creates fictitious prices, tends to sup- 
port prices and keeps them up when the market for raw 
materials may have materially declined. 

One of the most: important factors in any business is the 
urnover of merchandise. No merchant can afford to miss 
sales for merchandise, but this should not induce him to 
buy in excess of his needs. By continuous buying, large 
obligations maturing on a fixed date are avoided, the mer- 
chandise is kept clean and the merchant is not seriously 
hurt by radical changes in the market. 


Southwestern Travelers’ Day 


Vice-President Langston turned the body oer to 
B. McWhirter of Waco, a member of the South- 
western Shoe Travelers’ Association, the day being 
designated on the program as Southwestern Shoe 
Travelers’ Day. Prior to introducing the speakers, 
Chairman McWhirter and Secretary Kelton read 
numerous telegrams from members of the association 
expressing regret that they were unable to attend. 

John H. McKeon of Laird, Schober & Co., Phila- 
delphia, addressed the assembly on “Good Taste 
and Style.” McKeon emphasized the fact that 
while men do insist on a certain amount of style 
in a shoe, yet the big problem for the retail merchant 
is in determining the style for women. “A certain 
element of buyer will demand certain staples at all 
times, yet the question of the season and styles must 
be mulled over by the merchant in determining the 
actual public need. 


Colonials and Straps in Demand 


“Coloaials and straps will likely be in demand,” 
McKeon said. He advised the merchants to simmer 
their orders down to a reasonable number of patterns 
and lasts that are easy fitters. “He urged the closest 
co-operation between the manufacturer and dealer— 
this co-operation he should extend to every allied 
branch of the shoe industry. He urged the merchants 
to give more study to their business, and delve into 
the tariff problem, foreign trading and other big 
matters. 

Chase M. Smith, representing the Shoe Dealers’ 
National Underwriters, spoke on “Insurance a 
Cross Section of Trade Co-operation.” 

George 4! Volk of Dallas was then placed in charge 
of the meeting during the open forum. The first 
question read in the open forum was “will the excess 
profit tax be repealed, is a sales tax advisable?’ 


Favor Sales Tax 


L. F. Tuffly spoke in favor of a sales tax. 
Mr. McKeon said that he believed a tax based on 
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the ratio of profit rather than-the amount of capital 
invested would eventually be arrived at. 

The question as put to the convention was as 
follows, ‘““What steps have been taken by the as- 
sociation to reduce their overhead? Are we really 
doing anything along this line?’ Practically every 
member at one time or another took part in this 
discussion. It was the general opinion that to reduce, 
salaries must not be cut. More business and a 
reduced force was one solution offered. Another 
was the placing of salesmen on a commission basis 
with a weekly guarantee, the commissions to be 
paid monthly. Instilling new life and more pep 
into the business, getting in closer personal touch 
with the customers, being more exacting with regards 
to fitting the people, buying stock which will move 
quickly, give more thought to advertising expenditure 
and selling more shoes than previously, were some 
of the remedies suggested. It was pointed out 
during the discussion that if a merchant had sold 
$200,000 worth of stock last year with an overhead 
of 20 per cent, he will likely have an overhead of 
30 per cent for the same amount of sales this season. 

The following resolution was then read and adopted: 

RESOLVED to increase early placing of orders 
for staples in men’s, women’s and children’s 
shoes in a limited way, for at least 90 days ahead. 
In regard to novelties, we believe that orders 
should be placed at once in limited volume. 
Buy often for quick delivery. 

The election of officers, the selection of Fort 
Worth as the next convention city, and the changing 
of the convention date from March until early in 
February, were the main features of the final day’s 
business session. 

Lee Langston of Fort Worth, acting first vice- 
president, succeeding the late Thomas M.. Scoggins 
as president, was re-elected. R. D. Chastain. of 
Beaumont was elected to the office of first vice- 
president; B. L. Dillingham, formerly fourth vice- 
president, second vice-president; Carroll Scoggins 
of Houston, third vice-president; W. H. Longmoor 
of Denison, fourth vice-president; E. L. Kelton of 
Houston, re-elected secretary and treasurer. 

Of the ten candidates for the Board of Directors, 
W. E. Buckley of Houston, Henry Byers of Fort 
Worth, W. E. Hammersmith of Houston, R. M. 
Logan of Forth Worth and H. W. Sutton of Beau- 
mont were the five elected. 


Travelers Elect Officers 

The following officers were elected by the Sovth- 
western Shoe Travelers’ Association: B. McAllister, 
Forth Worth, president; W. T. Mitchell, San Antonio, 
vice-president; B. McWhirter of Waco, re-elected 
secretary; executive committee, R. E. Patterson, 
Houston, H. L. Hunter, Dallas, E. H. Muse, Dallas, 
and J. L. Sullivan, Dallas. 
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What Are 


‘Companion Shoes’: 


Style Variety Is Achieved by 
Varying Combinations of Ma- 
terials on One Last and Pat- 
tern—Idea Finds Ready Favor 
Among Alert Buyers—Here Is 
One Solution of the Rapid 
Turnover Problem— 


(A RECORDER STYLE TIP) 


URING the last nine months, pattern develop- 
ment in factories making women’s styleful 
footwear has reached a stage far beyond the 

dreams of the most visionary men in the craft. 
Patterns have become of prime importance in foot- 
wear style development. The idea of buying com- 
panion shoes, which has gained so strong a hold upon 
progressive shoe buyers, has been responsible for the 
importance attached to selecting a pattern which has 
beautiful, symmetrical lines and which will lend itself 
to a wide variety of combinations of both materials 


and colors. 
The Secret of Style 


Alert shoe buyers have realized that in this day of 
radical price and style changes, rapid turnover is the 
answer to successful merchandise. 

Rapid turnover means centering the intention of the 
public upon some particular type or pattern; buying it 
across the board in a number of materials, shades, and 
combinations and then cleaning up on that particular 
thing and introducing another one to take its place. 

Strap effects have held public- favor and attention 
longer than was anticipated, largely because of the 
development of new patterns and designs in strap 
effects. Changes in vamps and quarters have added 
their quota to the variety. 

There has been a pretty well defined line between 
patterns used on lasts carrying high Louis heels and 
those carrying military heels and welted soles. 


Constancy in Good Fitting Lasts 


Lasts up to the moment have shown little change 
in general character. Toes have remained medium 
narrow in both the Louis heel type and in those carry- 
ing Baby Louis heel. There are indications in some 
quarters that foreparts may become shorter and toes 
wider but such a development has not yet gained any 
material headway. 

In oxford lasts, there is a tendency toward a short- 










N) How many combinations 
could you buy on this 
style? 


A slipper by Max § Abowitz, 
Brooklyn, N.Y. 

















ening of the forepart, and higher walls on the side with 
recede toes. 

Oxford patterns are showing some changes. The 
long wing tip of the brogue and semi-brogue is being 
replaced very extensively by saddle vamps and ball 
straps, some of which show extensive punchings and 
pinkings while others remain comparatively plain. 


Baby and Junior Louis Heels 


In oxfords there are only military and cuban heels 
with the exception of the introduction of Baby or 
Junior Louis heels into this type of footwear. The 
high Louis heel appears very rarely among oxford 
samples. 

Strap effects on lasts carrying military heels and 
made with welted soles are gaining rapidly in public 
favor, oxfords’ naturally showing a corresponding 
decrease. 


Combinations Have Unlimited Possibilities 


The demand for suede and buck in gray, fawn and 
brown shades has added materially to the popularity 
of straps in lower heel types. The lighter shades of 
calfskin are rapidly supplanting the dark shades in 
this class of footwear. Dark shades of brown and 
black will undoubtedly remain popular in oxfords but 
kidskins, rather than calf, will be the material mostly 
used in these particular shades. 

In both oxfords and strap effects for street and semi- 
dress wear the plan of buying companion patterns is 
just as prevalent as it is in buying evening and dress 
footwear. 

The plan is to first select the pattern and then 
use the same pattern in all of the various mate- 
rial purchased. In this way the customer is first 
sold upon the style of the shoe and it is deemed 
much easier to change that customer’s desire 
from one particular shade to another than it is 
to change their minds on both style and color. 
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Just the Beginning of Straps 


The Trade Realizes That Sustaining a Good Style Is Preferable to “‘Dropping 
It for Something Else’’ Before It Has Had a Real Style Run 


traction in footwear carrying high Louis heels 

and there are indications that these patterns 

will still remain good for some time to come. 

Various types of colonials, some having very large 

fan-shaped tongues and others with smaller and more 

dainty tongue effects, have been introduced and in 

some sections have ‘gained considerable headway. 

Yet up to date, they have not become the center of 
attraction. 


TRAP patterns have remained the center of at- 


_ Plain opera pumps in some quarters are regarded as 
the coming fashion while other manufacturers are 
playing them only to a limited extent. 

One point stands out in women’s footwear 
fashion. That is that beauty of line and sym- 
metry of pattern are the things that appeal to 
the women of taste and it is a happy condition 
when no one thing can be, pointed to as 
being absolutely “‘it’’ to the exclusion of all 
others. 


Diversity of Materials and Colors - 


Prediction Was That Satin Would Wane—Look at It Today—Is the Same True of 
Gray Suede or Buck? 


The one most desired material at the present time 
is gray suede or buck. It was recognized some months 
ago by the alert buyers that this particular material 
and color was in for a big run and yet the craze has 
developed away beyond what was anticipated even 
by these alert buyers. 

Fawn and brown buck are both in favor, the former 


being exceedingly popular in combination with patent. 


leather and other materials. Black satin remains a 
popular seller and has held its own remarkably well. 
All attempts to dislodge it have proven futile and it 
will remain probably the second in demand of all 
materials and colors. Brown satin is also quite popu- 
lar and bids fair to remain so. 


Patent Leather Good 


Patent leather in combination with other material 
is proving very good in many high grade stores in the 
high Louis heel type of footwear but is not in so much 
favor in the lower heels at present, though the trend 
is towards patent in combination in all lines. 


White—and White Combinations 


White footwear has established itself as one of the 
essentials for hot weather—the seasonable feature is 
uppermost. With the development of beautiful pat- 
terns and color combination white will undoubtedly 
be the leading factor in hot weather footwear. From 
May on, so leading manufacturers predict, retail- 
selling in women’s departments will be focussed largely 
upon white. It is important that buyers, in working 
out their requirements, should so arrange it that they 
will be unhampered in the selection of white shoes. 





Indications are that sport footwear of all white and 
of white with touches of color will be exceedingly 
popular. 

Style Sparkle in Whites 


Heretofore, sport footwear has meant oxfords with 
low heels only. This year sport footwear will be 
oxfords and strap effects both. Some of this type of 


- footwear is being shown and looked upon with favor, 


carrying Baby Louis heels rather than the broad flat 
type of heel that has been popular through the past 
years. : 

There is a wonderful change for the development of 
new style ideas in white materials and of white in 
combination with colored leathers—for instance, white 
buck with saddle strap of black, brown, red and green 
calfskin. Some of the new models have full quarters 
or patches on the quarters to match the saddle straps. 

Manufacturers are devoting considerable attention 
to the development of beautiful artistic patterns in 
white footwear for both street and dress. Even on 
the patterns carrying high Louis heels, a touch of 
color has been added here and there. 


The Address of J. Einstein, Inc., Is 
No. 9 Spruce Street, New York City 
In the February 19 issue of the Boot and Shoe 





Recorder, an error was made in the two-page adver- ~~ 


tisement of J. Einstein, Inc., manufacturers of two 
new shoe fabrics—Brightex and Beechtex. The 


error consisted in giving the address as 176 William . 
Street, New York, when, as a matter of fact, the ~ 
address is 9 Spruce Street and has been for two years. ~ 
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10-8 14-8 13-8 14-8 17-8 18-8 
Military Cuban Baby Louis Junior LXV. Cuban Louis Full Louis 





A Season of Heels 


Are You Informed as to the Heights of the New Heels, the Pitch Thereon 
and the Appropriateness of a Heel to the Last? 











directed toward some one part of the shoe. 

This season it appears that the biggest in- 
terest is in types of heels, followed by variety of 
pattern. The National Shoe Retailers’ Association 
Style Committee predicted 60 per cent Cuban heels, 
25 per cent Baby Louis and 15 per cent higher Louis. 
How will this proportion stand in your community? 


‘oe big interest of any season of style is usually 








New Ideas in Heel Ornamentation | 





Once it was a case of the Louis heel being almost 
exclusively a city style. Today it is national. The 
Baby Louis heel has excited such a degree of popular 
interest that a creation of an intermediate heel 
termed a “Junior,” running 1/8th or 2/8th’s higher 
gives still another twist to the style game. There 
should be a set of heel blocks in every shoe store so 
that the staff can be informed as to the types carried. 

There are three families of heels—the military, the 
Cuban, and the Louis. The military is of sturdy 
type. The first one shown in this article was built 
to a height of 10-8, or 114 inches. 

The Cuban heel comes in various heights—there 
is the standard Cuban and a Cuban-Louis. The chief 
characteristic of the Cuban is its straight front. 

A certain fine turn shoemaker was asked to define 
a Cuban Louis and in reply he said—‘‘The Cuban- 
Louis is neither a Cuban nor a Louis—while it 
partakes of certain characteristics of both, I am 
afraid that I should class it as a mongrel heel.” 


Be that as it may, it has attained much popularity 
and is presented in this issue in a 17-8 model. 

The other Cuban model shown by us is a 14-8 
height. 

The Louis is built on graceful lines. Height does 
not determine its family. The full Louis may run 
the whole gamut of sizes from 16-8 to 22-8. The 
Louis XV is an ambitious member of the Louis 
family and is a popular style with the women of 
America, wearers of dainty footwear. The model 
which we are showing in this article is 18-8. This is 
all ready for attachment to a vamp of 3 5-8 inches 
and will give just the correct tread to a beautiful 
turn shoe. 

A younger brother to the 18-8 or 16-8 Louis is the 
‘Junior. That shown in our model is 14-8, but the 
height may vary 1-8 of an inch either way. 

And toddling along beside Brother Junior is Baby 
Louis. The height of the Baby Louis which we are 
presenting is 13-8; this is sometimes made in a 12-8, 
but should not be brought down lower for graceful 





| 


WATCH THE PITCH OF HEELS 


The Error of an 18-8 Pitched Last on a 
13-8 Baby Louis Heel Is Illustrated 


| 
| G 
| 








lines. At first the baby was patronized chiefly by 
college girls for party wear, but mother and grand- 
mother were quick to adopt it on account of “that 
youthful appearance.” 
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At this time, too, blunt shoes 
came se pe and the 
long peaked shoes passed out 


ify 


The fifteenth century man 
wore bright red boots of Span- 
ish J-ather tuned over at the 


top 


The dandy took pride in 
turning down the top of his 
boot to display the lace or silk 
lining 


Men Were More Styleful Than Women in Medieval Times 





From “Man and His Wardrobe,” Issued by Marshall Field 3% Co. 







Shves of the seventeenth cen 
tury had two-inch wooden 
heels covered with crimson 
leather : 





One hundred years later gen= 
tlemen wore an elegant shoe 
with a heel fully six inches 
in height ; 














Men’s Shoes Seek Style Stimulus 


A Bit of the Leaven from the Women’s Game Is Raising Hopes of More 
Pairs for Men 


EYOND the shadow of a doubt the action of 
B the styles committee of the National Shoe 
Retailers’ Association did more to stimulate 
interest in. men’s styleful footwear than anything 
else that has happened since the war. 

The leaven is working and the result is plainly 
evidenced by the new lasts, patterns, and colors 
which dominate the sample lines of a number of the 
more progressive shoe manufacturers of the country. 


More Character and Snap 

Manufacturers and retail merchants as well have 
caught the vision and have come to realize that 
stimulation of men’s business must come through 
shoes that are more. attractive in character and 
general appearance. In the words of Sam Schwartz 
of Muncie, Indiana: 

“We have been devoting our merchandising efforts 
almost entirely to the chickens. The chickens are all 
right and we must take care of them—but don’t forget 
the roosters, for, believe me, the young roosters are just 
as anzious to doll-up and wear distinctive, stylish foot- 
wear as the chickens ever were.”’ 

Young men—and by the way, there are very few 
old men in the land—do not by choice wear army 
shoes. When there is nothing on the market but 
plain black or almost-black brown shoes, they are 
compelled to buy them but register their protest 
by buying as few pairs as possible. 


New Patterns in the Making 


That men can be induced to buy more pairs is 
clearly proven by the retail merchant who a few 





months ago caught sight of this tendency on the 
part of young men and featured fancy patterns and 
lighter shades of leathers. 

Pattern makers in men’s shoe factories have rubbed 
the sand out of their eyes and are surprising them- 
selves with the possibilities before them. About the 
only fancy pattern which has gained any headway 
in men’s footwear since the war is the brogue, which 
carried with it an air of weight and more or less 
‘clumsiness. 


Lighter Weights in Men’s Shoes 

The new idea of patterns and of footwear fashions 
generally is to get away from the appearance of 
heaviness and to create styles that will be lighter 
and more airy in appearance and yet carry with them 
enough of the fancy appearance to keep the shoes 
out of the grand army class. 

The heavy, long, wing tip brogue patterns are 
consequently being displaced by various sort and 
types of saddle vamps and ball straps. Many of the 
saddle vamps have wings extending well back on 
both outside and inside of the vamp. These new 
saddle vamps are well decorated with plenty of 
punchings and pinking. Some of the new patterns 
have perforations on the toe while in others the toe is 
left plain and all the perforations are on the saddle 
strap, vamps and quarters. 


New Lasts A-coming 
With the change in patterns is a quite decided 
change in lasts. ‘ There is a decided tendency away 
from the long drawn out English last. In fact, this 
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type of last has had its day and has gone to the 
discard or, more properly speaking, has gone to the 
fuel bin. 

Last makers have busied themselves in whittling 
out wood into a wide variety of shapes. Several 
of these last makers have endeavored to construct 
the last that would carry a ten-eighths heel, believing 
that a change of the heel is necessary in order to inject 
more pep into men’s footwear fashion. 

A last which seems to have gained popular favor 
among high grade merchants and among their trade 
as well, is the modified French model with medium 
square toe rather straight on the outside as well as on 
the inside and carrying a broad flat heel. The shank 
of this model is narrowed down somewhat more 
than the regular English type and as a result it fits 
more closely into the arch of the foot. The sole is 
trimmed with square corners in front to correspond 
with the squareness of toe of the last. 


Oxfords in the Lead 


This type of last is being used very largely where 
the fancy saddle vamp and ball strap patterns are 
selected. Such fancy patterns harmonize exceed- 
ingly well with this type of last. This is especially 
true in oxfords which are receiving increased attention 
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at the hands of both merchants and manufac- 
turers. 

The more conservative type of lasts is also in a 
process of evolution. This does’not mean, of course, 
that certain well defined straight lasts or full toe 
lasts with heavy outside swing, which have been 
popular for years with conservative dressers, are 
going into the discard. Such lasts have gained their 
place because of merit and will. retain it for the same 
reason. 

It does mean, however, that the long drawn out 
English type of last and similar creations are losing 
ground; and lasts that in bygone years were known 
by the name of “Custom” are again making their 
appearance in modified form and are gaining strong 
recognition. 


The Modified Custom Last 


This type of last is rather straight on the inside 
with medium full swing on the outside; shanks cut 
well under on the inside; toes with just a suggestion 
of a knob and made with a slight toe spring. The 
patterns used on this type of last are of course plain 
or with only slight perforation to harmonize with 
the temperament of the more conservative men who 
will select this type of footwear. 


Materials and Colors for Men 


Grained and boarded leathers, both in black and 
colors, are being shown extensively on the square toe 
semi-French last where patterns with saddle vamps 
and fancy punching are used. This is true in both 
boots and oxfords. Boarded leathers naturally have 
somewhat of the heavy appearance and naturally 
lend themselves to this class and type of footwear. 


Plain calfskins are also used extensively in men’s. 


shoes carrying the more fancy patterns as well as in 
those of plainer patterns. In some sections and 
among certain manufacturers there seems to be a 
stronger demand for vici kid leather than for some 
seasons. 

For several seasons back there has been an in- 
creased tendency towards lighter shades of calf- 
skins in high grade footwear for both men and 
women. The styles committee of the National Shoe 
Retailers’ Association recommended lighter shades 
in men’s footwear especially of the higher grade. 
There is a decided tendency toward a shade of leather 
lighter than the cordovan and the dark brown shades 
that have been in vogue for several seasons back. 


Definition of the Lighter Shade 


Some merchants, however, seem to resent 
the ruling of the National Styles Committee. 


They have jumped to the conclusion that the 


committee was recommending a real light tan 
or yellow shade such as was in vogue back six 
or eight years ago. Such was not the intention. 
The demand seems to be centering on a russet 
or nut brown shade which is about half way 
between the extreme dark and the real light. 

Because of the big demand which prevails for this 
shade of leather, merchants should not jump to the 
conclusion that the dark brown shades are passé and 
should be junked. Such is not the case. Dark 
browns are still good so far as color is concerned, 
although the tendency is, of course, toward the 
medium brown or russet shade and it is well to bear 
this in mind in future buying. 

Patterns and lasts are bigger considerations in 
deciding whether or not a lot of shoes should be put 
on the bargain counter than the color. 

There seems to be quite a tendency toward black 
shoes. All indications point toward a big oxford 
season for the Spring of 1921. With the new lasts 
and unusually attractive patterns in oxfords which 
manufacturers are showing, the forthcoming season 
should be an unusually big oxford year with men. 
Boots always have been and always will be probably 
the largest national sellers to conservative dressers. 
But the indications are that “The young Roosters” 
will demand Oxfords. 
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The Great Value of a Measuring Stick on Costs 
Detailed Costs of Woman’s Nine-Inch Black Kid Boot (14-8 Heel) 
July July May December March 
1914 1919 1920 1920 1921 
RN ois cis chase hea eke oe cee ee $1.05 $3.75 $3.25 $2.10 $1.25 
I oa coon t p Ore os Ob nine we wh ae ble .08 .20 225 13 12 
DS gia baled coe hv Sed bk La eee a .04 1138 .20 14 12 
a. cited ds since ohinird sa ease ee) ig we » 04 .2050 135 085 075 
Me S57 chia es 9 Kee Ke ee & RE .025 .06 105 .065 .059 
| ee pe Prey te areas cory .025 .0466 .0565 .0525 07 
WS cults (ence rn ge ee oun Sane) ren: rae 22 75 65 20 ° 2 
PODS figs bcc Tati ceshetanessave ae 11 .30 .24 18 14 
RN. ¢; 3. sa paale> daw Da ioda a aa ace .045 .08 05 05 05 
OEE IO PEREGO I ie BS 015 .04 035 035 .03 
PIE. ka chu Sav aks sok es eae eae 045 .10 .09 10 .06 
MN 8 CE Ss a ee .02 .03 .025 025 04 
MI onlalgh.cs scapes 8 ba teak .05 10 10 .075 .0725 
I oss ob 0a Oo eek oh A ee .015 02 .O1 O11 .0110 
NN A a 5a Fo iw ds ch Bs ewe eee 04 .0736 105 10 10 
DUNS Sho ph ene id ok a¥ie Shee Me eS 12 18 
BS ars cis hen Sa Th pales Heese ears arr spe OF 54 1.40 1.12 1.12 1.12 
eae 5. oe eka ee re as ee ae 055 055 0466 0466 0466 
Seles erid Diecawit.:. 5.6... ok Ss kc ines s .335 1.00 .95 75 75 
SPMNNE os is Ec ete SE RR ee 335 1.00 95 75 75 
RS Pe ene Br Pe ee ar mn or Pan re .165 .50 AT75 379 ole 
$3.370  $10.0040 $8.8181 $6.5401 $5.5591 








7 “es ” . . { . > . ° 
The ‘‘Recorder”’ has maintained for years a measuring stick of values in the comparative costs of a standard type of shoe 


over a period of years. 


Our figures go back to 1905, but for modern utility the new scale runs from 1914 to date. 


These tables 


reveal “replacement values’ at “normal capacity” of factories. With short production the overhead charges are greatly increased. 








To Uphold the President 


Boston Boot and Shoe Club in Annual Session 


Boston; March 2—Following the formal annual 
business meeting at the City Club the Boston Boot 
and Shoe Club members listened to addresses by 
Professor Everett W. Lord, Boston University, on 
“Cuba and the United States,” and by Robert H. 
Newcomb, who spoke on “‘New England’s Trans- 
portation Prablem.”’ 

These were preceded by remarks by President 
Oliver M. Fisher, who said in part: 

‘“‘A new era of business prosperity is before us, 
greater than we have ever known. Let us put our 
house in order now, for the day is near at hand. Today 
we stand upon the threshold of a new administration 
and a new National leader asks for our united sup- 
port in the great task before him. Let our thoughts 


7 
go out in kindness and good will to President Hard- 
ing and his associates, and let the Boston Boot and 
Shoe Club, collectively and individually, aid them 
in every practical way to meet and solve the issues 
that confront them.” 

Officers for the following year were elected as fol- 
lows: President, Oliver M. Fisher, M. A. Packard 
Co., Boston; first vice-president, Charles M. Law- 
rence, Thomas G. Plant Co., Boston; second vice- 
president, Robert W. Puffer, Trostel Leather Co., 
Boston; secretary, Thomas F. Anderson, Boston; 
treasurer, Frederic M. Haynes, Boston; assistant 
secretary, George W. Wright, Thayer-Foss Co., ~ 
Boston. Executive Committee: Jonathan Brown, ~ 
Jr., J. Brown & Sons, Salem; Charles A. Coe, United ~ 


States Rubber Co., Boston; L. H. Downs, Charles K. © 
Fox, Inc., Haverhill; Willis R. Fisher, A. C. Law- | 


rence Leather Co., Boston; Harold C. Keith, George | 
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DETAILED COSTS OF MAN’S RUSSIA CALF BAL 


(The Actual Factory Sheet) 


July, December, July, December, March, 
ITEM: 1914 1918 1919 1920 1921 


@$.31-$.93 @$.73-$2.19 @$1.50-$4.50 @$.60-$1.80 @$.50-$1.50 
Duck lining, No. 25... 054% 1834 21 12 09 
Sheep leather trim’gs. . 05% 091% 16 115 .092 
Hooks and eyelets 041% 041% 04% 05 ge 
Bottom stock, outsole, 

welt, insole, heel, box, 


counter, figuring No. 
1 heavy Union back .@ .40— .8034 @ .70- 1.404% @ .90- 1.814 @ .60- 1,30 


Cutting upper soles and 
heels, fitting, bottom- 
finishing, _treeing, 
dressing, packing... . 


Upper stock, 3 ft 


@ .50- 1.20 


1.41 
073 


Carton, box .055 


Royalties 


Factory and general fac- 
tory labor expense... 


Find’gs, laces, tongues. ‘ 25 .2634 


24 


Administrative and sell- : 
ing expense........ 29 4514 6234 


« Discount and interest. . 091% 11% 2434 


$3.30 $6.0475 $9.35 $6.2575 


Actual costs without additional charges for taxes and profits. 











Figures based on capacity operation of an economical factory. When even the most optimistic manufacturers expect only fifty 
per cent of a normal year’s production thg figures for factory expense and adminis‘rative expense, outside the actual selling commission, 
as given, would have to be very nearly doubled to get the actual cos!s under ioday’s existing conditions. 








E. Keith Co.,. Brockton; William J. McGaffee, 
Thomas G. Plant Co., Boston; Edward W. Perkins, 
J. E. French Co., Rockland; W. R. Sampson, United 
Shoe Machinery Corp., Boston; Wendell Endicott, 
Endicott-Johnson Corp., Boston; Albert N. Blake, 
Watson Shoe Co., Lynn. 





BUYING POLICY OUTLINED BY INDIANA 
MERCHANTS 

a (Concluded from page 53) 

' . The resolutions adopted recommended that the 

- board of directors of the N. S. R. A. be composed 

- of one member from each state or state group asso- 

» ciation, said member to be named, not by the N. S. 


R. A. membership, but by the association which the 
director represents. The association went on record 
as being opposed to the sale of footwear direct to the 
consumer from factory or warehouse or through sale 
to corporations or associations for re-sale to employes 
and others. The sacredness of centractual obli- 
gations was reiterated and cancellations without 
justification were condemned. What was termed 
the “premature issuance of tennis prices” by the 
rubber companies also was dealt with and retail 
merchants were urged to agree not to detail orders 
for rubber footwear in the future prior to March 1 
and not to detail orders for tennis goods in the future 
prior to September 1. 
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EARL gray suede pump with 
patent leather collar and fancy 
throat band effect, covered 
Louis heel. Style selected from 
Rialto Shoe Company, Lynn, 
Mass. 

















A white kid slipper with the new 
French deep cut revealing the 
instep.. This is the newest feat- 
ure of strap work. Fancy stitch- 
ing on quarter. Style selected 
from Collins & Staples, Haver- 
hill, Mass. 


A scarlet kid pump with cut jet 
cameo and novelty wave to the 
throat, patent leather covered 
heel. Style selected from Her- 
vey E. Guptill, Haverhill, Mass. 


Twixt seven and nine 
Boudoir slipper time 
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[ Heels Are the Buying Factors in Feminine 
: Footwear this Season 





N ALL suede oxford with silk 

goring under steel beaded broad 
’ tongue. This French type is 
now being made in pointed toe 
Style selected from I. Miller & 
Sons, Inc., Brooklyn, N. Y. 






Tan Russia calf brogue pump in 
the new shade of medium tan, 
14-inch military heel. Style 
selected from Emery-Marshall 
Company, Haverhill, Mass. 


Panel blucher oxford in black 
calf with tan pebbled grain panel 
insert, finished with brown edge 
and heel to match panel, brass 
eyelets, ball strap, pinking and 
perforations all around. Style 
selected from Emerson Shoe 
Company, Rockland, Mass. 





Then a-shopping—so smartly clad 
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The Unusual in Pattern Permits Many 
Materials and Styles 














HITE seamless kid pump with 

\V parrot wing trimming of green 
ooze, green instep strap, new 
14-8 Junior heel. Style selected 
from Kimball & Sherman Com- 
pany, Haverhill, Mass. 


New Colonial pump in black 
ooze calf, tongue is slotted and 
has jet and steel beading. Style 
selected from Tober-Saifer Shoe 
Company, St. Louis, Missouri. 





Medium shade of Russia calf in 
vamp and quarter with strap 
heel foxing and heel in biege 
suede. Style selected from 
Bresnahan & MacLaughlin Shoe 
Company, Lynn, Mass. 





Such an infectious smile 
means style all the while 
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The Secret of Strap Success Is in Its 
Fitting Values 


LACK satin beaded slipper with 
the one-strap throat and collar 
in steel and gun metal beading. 
Satin continues its popularity. 
Style selected from Charles K. 
Fox, Inc., Haverhill, Mass. 


AGypsy tip and fancy half collar, 
strap in medium tan Russia calf 
with vamp and heel of taupe 
suede. Style selected from The 
P. Sullivan Company, Cincin- 
nati, Ohio. 


A Russia calf vamp of medium 
tan shade with quarter and 
straps of champagne suede. 
This type of pattern, last and 
heel in wide popularity. Style 
selected from Upham Bros. 
Company, Stoughton, Mass. 
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‘Twill be a pleasure to 
go for luncheon 
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If love in tennis means 
what it says 
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HITE canvas, Cuban heel, strap 
and collar in patent leather with 


silver buckle fastening. Style 
selected from Johansen Bros. 
Shoe Company, St. Louis, Mo. 


A suede sport model with green 
novelty calf tip, lace stay, bands 
and heel foxing. A Chicago 
creation. 


White canvas oxford with nov- 
elty blue lace stay and tip. The 
leather is stitched in white. 
Style selected from Sachs Shoe 
Manufacturing Company, Cin- 
cinnati, Ohio. 
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The Greatest Sport Year Is Assured— 
Have Appropriate Footwear 
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Patent Appears and Fine Shoemaking 
in the Turns of Feminine Footwear 





ATENT leather slipper, with 
grouse colored suede inlay and 
perforated strap collar and fox- 
ing. Style selected from Stich 
& Adams, Inc., New York. 


A light tan two-strap slipper, 
with heel and vamp foxing. 
The throat and strap side-seam 
effect at waist point. Style 
selected from Blackburn & 
Haseltine, Haverhill, Mass. 


The new medium light shade of 
tan Russia, on a turn slipper, 
with band, button fastened, 
center loop being perforated and 
stitched. Style selected from 
Nathan D. Dodge Shoe Com- 
pany, Newburyport, Mass. 
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It’s time for tea 
and a dance with thee 
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Gorgeous Footwear to Match or | 
Contrast the Evening Costume : 








ROM feathers in fans to feathers 

Fron slippers is but a twist of style! 
Black satin slipper. red brocaded 
Louis heel, red ostrich feather 
spray ornament fastened with 
brilliants. Style selected from 
K. M. Stone Importing Com- 
pany, New York. 


















A Dresden brocaded slipper with 
silver cloth collar and strap. 
The heel is covered with same 
brocaded material. Style se- 
lected from K. M. Stone Im- 
porting Company, New York. 


There is no limit to the possibili- 
ties of evening footwear. Here 
is an all gold kid ankle stra 

with overlay in same ssaentel. 
Style selected from I. Miller & 
Sons, Inc., Brooklyn, New York. 





Radiant with colors to dance the 
light fantastic 
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| The Tongues Are Ever Popular and Permit ® 
: of Brilliant Ornaments 








ATENT vamp and small tongue 
Pretec with light gray suede 

quarter, heel and cross band 
effect at throat. Style selected 
from Welch, Moss & Feehan, 
Haverhill, Mass. 


Taupe vamp with brown Russia 
calf quarter. The perforation 
is in decorative panel, Junior 
Louis heel. Style selected from 
Smaltz, Goodwin Company, 
Philadelphia, Pa. 


New tongue pump in gray suede. 
Two strips extend over the 
throat of quarter, bound and 
stitched in black. Style se- 
lected from Johnson, Stephens 
& Shinkle, St. Louis, Mo. 





The softest slippers for 
nightfall comfort 
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The Impetus Given by Footwear Fashion 


Style finds expression this season in every type of foot-covering 
made for feminine appreciation. When mules achieve straps and 
insteps are visible; when felt slippers follow Brooklyn patterns; 
when boot-tops and even arctics become fanciful, then indeed 
style is a stimulus of greatest importance to the trade. 

The ‘‘Recorder” urges—keep strap styles in fashion right through 
the Summer for it is folly to kill a good style before it has had a 
national run. Also never forget that fitting is easier and better in 
straps and a size up or down is salable by adjustment. 

Suede, despite its weight, may go the Summer through—grays 
overwhelmingly popular, blacks and colors in soft finishes remain 
strong sellers. Then look for patent and suede, calf in tan and 
black and suede and beige, taupe and finer colorings. 

In kid the gray is coming strong. Blacks also more popular and 
colored kids from Havana brown to white. The lighter weights of 
leather for Summer footwear especially with Junior and Baby 
Louis heels. 

Satin was marked off the style calendar six months ago but look 
where it is now—more satins than ever in all the shoe colors. 

Whites in canvas especially energetic in Summer lines either 
plain or with colored leathers for straps, collars and tips. The 
sport types promise big demand. There is sharp definition in types 
of shoes—the Cuban heel numbers on welts and McKays in calf 
leathers, brown, tan and black with straps fastened with buckles 
or buttons. 

In welts and McKays the ball strap is taking the place of 
brogues, contrast stitching and heavy perforations for the novelty 
features. 

The Baby Louis heel and the Junior Louis heel are the most 
conspicuous features of the season, so much so that selection of 
shoes comes first because of the heel, then the material and then 
the pattern. 

The full Louis in turns with the finer leathers and plenty of 
combinations. A turn Summer season of great volume. 

Combinations are the lifeblood of style business—the more 
variations of leather and fabric the better, on the one last and 
pattern. Thus you encourage a style period with plenty of sizes 
on the same type of shoe. When no one style is in overwhelming 
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Has Re-created Good Business Everywhere 


demand then every good style is in popular demand. The more 
feminine types of sport footwear have come with this season and 
contrasting materials prevail. 

The style season deserves careful consideration. Normally ten 
per cent of the stock would represent novelties, the balance staples. 
Today in many stores eighty per cent of the demand is for novelties 
with a turnover monthly on the best numbers with the remaining 
twenty per cent showing but a seasonable turnover. Watch the 
proportions. Colonials with flare tongues are being experimented 
with but as yet the feature style to take the place of straps has not 
appeared. Strap possibilities have not been exhausted by any 
means. The Parisienne style note of selecting the mule type as a 
possibility, cutting the sides down to a sabot pattern with the strap 
attached to the heel quarter is perhaps the newest thing. This 
reveals the prettiest lines of the instep and is complimentary to the 
new hosiery. More of the stockinged foot is revealed. 

And of ornaments much is to be said—the small steel or silver 
band to slip on the strap, the cameo to center on the strap and 
the tiny throat brilliant or the jeweled button make more beauty 
in footwear than ever. 

Even the call of the sea has brought about a demand for beach 
footwear of a fancy sort and price. The majority of the fair sex 
answer the call at a distance of ten feet from the “‘wet”’ so let the 
“‘all-footwear”’ store be of greater service this Summer of footwear 
possibilities. 

Diversity of styles we have, of leathers, materials, patterns and 
perhaps of prices. The thing to do is sell, sell, sell and keep foot- 
wear for the occasion uppermost in feminine minds. 

Around the clock with the styles is pictured in these pages by a 
charming model from the Fashion Camera, New York. The young 
lady made the selection to harmonize with the activities of mid- 
summer and the scope of her footwear wardrobe is, we hope, to 
become the normal needs of the American woman. She was 
greatly helped by the co-operation of I. Miller & Sons of New 
York, in footwear selection. 

If perchance you want to give Springtime publicity through the 
newspaper of your town let us tell you how you can get these 
pictures in full length and in close-ups. 
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AHOGANY calf oxford for men 
and big boys. Last has good 
ball room, swinging into a me- 
dium pointed toe. Style selected 
from Rindge, Kalmbach, Logie 
Company, Grand Rapids, Mich- 
igan. 


Chestnut brown Russia calf ox- 
ford with custom toe, six-eyelet 
front, simple line of punching 
on toe cap. Style selected from 
O'Donnell Shoe Company, St. 
Paul, Minnesota. 


Heavy Scotch grain oxford, with 
all of the room that the full Eng- 
lish brogue last gives across the 
ball, perforations and particu- 
larly a novelty pinking on cap. 
Style selected from Johnston & 
Murphy, Newark, N. J. 
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Smart Shoes and Simple Lines Are 
Interesting to Most Men 





















Buttons for the First Flash of Footwear 
Fashion for Men 


A 


DARK tan vamp with lighter 
tan, grain quarter and button 
fly. The feature of this style is 
the new 10-8-inch heel elevation 
and snugger shank. Style se- 
lected from Geo. E. Keith Com- 
pany, Campello, Mass. 





Whole quarter bal in dark Rus- 
sia calf, short forepart, golf 
strap, fitted with orange thread 
taking 9-8 military heel. Style 
selected from T. D. Barry Com- 
pany, Brockton, Mass. 

A rovelty two-tone boot in dark 
and light tan with fancy lace 
stay, rubber heel. Style se- 
lected from E. T. Wright & 
Company, Inc., Rockland, Mass. 
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For a Noon Wedding 
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A Shoe for Every Activity Means | 
More Pairs Sold to Men ‘ 
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OFT oil grain oxford with soft 
box toe, the bal foxing linc 
pinked, brass eyelets. Style 
selected from A. E. Nettleton 
Company, Syracuse, N. Y. 


Heavy grain boot with large hole 
perforations, four lines of stitch- 
ing on blucher tabs and lace 
stay. Wide ball, shank and heel. 
Style selected from Regal Shoe 
Company, Boston, Mass. 





New saddle-strap oxford in a 
deep reddish tan calf, brass eye- 
lets for novelty and rubber heel 
for utility. Style selected from 
Churchill & Alden Company, 
Brockton, Mass. 





Correct for Gol 
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The Demand Is for Rubber Heels Attached 
at the Factory 








EW color of tan oxford in a 
NN sguare toe. New foxing, lines 
of tip, vamp and quarter, single 
punch perforation, rubber heel. 
Style selected by Marion Shoe 
Company, Marion, Indiana. 

















The visible eyelet again appears 
on this normal last in dark tan. 
The shank is hand-pegged, for 
arch support. Style selected 
from opeland-Ryder Com- 
pany, Jefferson, Wisconsin. 


Blucher brogue oxford in a genu- 
ine Scotch grain with heavy 
single sole. Bluchers are re- 
appearing as a style feature. 
Style selected from M. N. 
Arnold Shoe Company, North 
Abington, Mass. 


Telling a Good One After the Stag Party 





Le gerreag 
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Men advertise to the world their mental condition 
by their shoes. 


—Elbert Hubbard. 


The greatest opportunity the retail shoe man ever had is just 
before him—smarter shoes for men and more sales. 

First, Color: to kill the idea of ““One Shoe Only for Men.” 

Lighter shades in real smart shoes—and this means lighter 
shade of dark tan—not the russet of '98. 

Oxfords returning to national favor—the wool hose did it. 

Increasing demand for broader toe. South clings to narrow toed 
English last, straight lasts in West and Southwest, with new 
medium round or medium square toe in Eastern interest. New 
lasts with shorter foreparts are here. 

The young man’s shoe leads—ball straps trying to take place of 
wing tips, brogues moderately good, heavy perforations excellent. 

Heels show an interesting elevation to 10-8 with standard 8-8 
and 9-8 remaining national in demand. Tremendous swing to 
rubber heels attached. 

Grains and board leathers on sturdy types of smart shoes strong 
in West and East and medium colors styleful. 

Black shoes proving interesting in kid, calf and soft oil grains, 
the latter with soft boxes. 

A lighter shade of cordovan appears and strange to relate patent 
is promising and stranger still, button patterns in many lines. 
These three in small volume but extra pair makers. 

For those who venture—combinations in boots in two tans, 
black and tan, black and gray and color stitching and brass eye- 
lets. The harness buckle has not yet appeared. 

Remember that men’s shoes will not sell in volume until the 
one factor of price is settled. Conviction and confidence will make 
extra pairs desired because of feeling for full money's worth in 
wear as well as appearance. The big issue with men is price and 
this is improving in acceptance daily. 

On this page—a quartette of shoes every man should possess— 
at least one pair for business, one for dress, one for sport and 
slippers for comfort. A real start toward:a real men’s business 
with this line-up displayed in every stofée”” 

Posed especially for the “Boot and Shoe Recorder’ by the 
Fashion Camera, New York. The smart shoes are by Boyden 
Manufacturing Company, Newark, N. J. Perhaps you would 
like a set of the pictures in full length or close-up for distribution 
to your local newspaper or for window publicity. 
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‘St. Louis, March 1. 
EBRUARY 28 marked the opening here of the 
KF joint convention of the Missouri, Kansas and 
Nebraska Retail Dealers’ Association. . As 
was expected, the largest attendance was from Mis- 
souri but the Kansas representation was beyond 
what was anticipated and there was a goodly number 
from Nebraska. 

The keynote of the convention was “better times 
ahead.”” The merchants represented have done a 
pretty good job of cleaning house and have taken 
their losses, so are looking to the future with hope 
and confidence. 


Predicts Straps Will Remain Good 


The most interesting part of the session was the 
discussion of styles for Spring and. mid-Summer. 
J. J. Sensenbrenner of St. Louis predicted that strap 
effects would remain good, that personally he could 
not “see tongue effects as the big noise.” He ad- 
vised merchants to clean up on suedes in both 
black and colors by Easter and predicted that oxfords 
in ball strap effect in Russia calf would be good 
and that gray kid would follow gray suede. He 
recommends brown and black kid for women of 
moderate taste and expects a big white season in the 
regular street and dress styles as well as in sport 
effects. 


White canvas with white leather trimming 
will be best, although white tanvas with brown and 
possibly a few with black trimming will be good. 

‘“‘Men’s oxfords are growing rapidly in popularity; 
brogues are proving good, but other nifty patterns, 
especially those with saddle vamps in lighter shades 
of Russia calf, will be exceedingly good,’’ he said. 
He predicts sales on oxfords will be 75 per cent 
colored calf, 15 per cent kid, ten per cent black, 
sport effects in white and white with colored trim- 
mings, good for late in the Summer; for early Fall, 
oxfords or Russia with ball straps and saddle vamps, 
tan, calf, strap pumps. 

J. P. Byrne of Kansas City, the next speaker, said 
that it is useless to talk about boots. “Saloons will 
come back generally before women will wear high 
boots generally,” he declared. 


Disagree as to Louis Heels 


In the round table discussion, A. E. Ebbs disagreed 
with former speakers that high Louis heels were 
going into the discard. C. B. Miller, from Moberly,. 
acquiesced in this opinion, but felt that the place 
for Louis heels was strictly for dress shoes and saw 
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‘‘Better Times Ahead”’-—Keynote of Three-State 
Convention at St. Louis 




































coming an increase in Baby Louis and military heels 
for street wear. He is in a college town. Mr. 
Lutz of the Walk-Over Stores, St. Leuis, said strap 
effects in high Louis heels are selling well now, but 
in his opinion are about ready to skid; there is such 
an increase shown on Junior Louis and walking 
heels. 

W. T. Weir, salesmanager of the St. Louis Branch 
of the U. S. Rubber Co., gave a history of rubber 
production, calling attention to the many and varied 
prices. He said that rubber foatwear had not shown 








C. E. WILLIAMS 


First Vice-President of Missouri As- 
sociation 











the decline that had been evidenced in leather 
footwear, the reason for which was that it had not 
advanced as rapidly nor to as great an extent. 


Value of Co-operation 


M. L. Wilkinson, President of Scruggs, Vander- 
voort & Barney, gave an inspirational talk on the 
value of trade associations. 

Tuesday was known as Kansas Day. The session 
opened with A. I. Springer of the Kansas association 
presiding. The opening address was by T. C. 
Mirkil, Sec.-Commissioner of ‘the N. S. R. A., who 
gave an interpretation of the resolution, passed at 
Milwaukee showing that it was not the intention 
of the National body to weed out of the organization 
the chain stores who were already members. C. E. 










on 
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Williams, chairman of the Membership Committee 
of N. S. R. A., said that his committee hoped to 
work out a plan by which the existing arrangement 
of affiliated memberships would be eliminated and 
all members would be firm members. 


“One and Eight-Tenths Per Cent”’ 

John Bush, President of the Brown Shoe Co., 
St. Louis, was the next speaker and chose for his 
topic, “One and Eight-Tenths Per Cent.” He 
explained that this was the figure given out by the 
Harvard Bureau.of Business Research as the common 
average turn-over of stocks in retail stores during 
last year. He showed by charts the difference in 








HAROLD RIPPLE 


Secretary of Kansas Association 











net profits where cost and selling price were the 
same, but where the turn-over was_ increased. 
Another chart showed the effect upon stock and 
sales when the rapid selling and the medium rapid 
selling numbers were rebought and sized up. This 
chart was a copy of one prepared by Mr. Simpson 
of Marshall Field & Co., Chicago, and showed by 
actual experience that re-buying of the fast moving 
merchandise not only produced business in the 
articles so bought, but also kept staple merchandise 
and slower moving numbers selling more rapidly. 

Dr. Gephart, Vice-President of the First National 
Bank, St. Louis, gave an illustrated talk. He im- 
pressed upon the merchants that while they were 
engaged in retail merchandising and not in pro- 
duction, that business conditions and prosperity are 
to a great extent dependent upon world business 
conditions. “This country is prepared to produce 
more boots, farm products and manufactured prod- 
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ucts than the country can consume and only by 
marketing those products over and above our own 
needs in foreign countries can we hope to be prosper- 
ous and have stabilized business. Conditions of 
business and finance are far better than six months 
ago, the structure of business and finance is absolutely 
sound,” he said. 


Meyer on More Styles 


Frank P. Meyer, President of the Illinois asso- 
ciation, opened the afternoon session with a talk on 
footwear styles. His talk was not so much a deline- 
ation of what would be the leading style as an appeal 


‘for more style. He made a plea for a more active 


selling campaign on Louis heel footwear because 
such footwear is prettier, styles change oftener, the 
shoes are more delicate and consequently more 
pairs wuuld be sold. 

The principal address of the afternoon was made 
by Prior Irwin, who, during the last year or two, has 
put in considerable time making surveys of con- 
ditions in retail stores. “The public have not quii 
buying,” said Mr. Irwin, “‘but we have just passed 
through a period of extravagance and speculation 
and people have quit squandering. 

‘Profits have necessarily been lessened and over- 
head must be lessened proportionally. Take your 
salespeople into your confidence and talk over 
business conditions in general and your own business 
in particular. Sell them on the possibility of creative 
salesmanship rather than just waiting on customers. 
Arrange stock so that the fast selling and wanted 
merchandise is close at hand and in this way eliminate 
an expensive waste of time. This is a time when 
money should be expended for publicity; while it 
should be expended, it should not be wasted. Ad- 
vertising of every sort, both newspaper and direct 
by mail, should have two objects in view: first. 
selling merchandise, and second, building confidence.” 

New officers were elected as follows: 


MISSOURI OFFICERS 
President, J. V. Byrne, Kansas City; first vice- 
president, C. E. Williams, St. Louis; second vice- 
president, J. M. Wood, Hannibal; third vice-president, 
G. L. Cooper, Louisiana; fourth vice-president, 
Otto Schultz, Kansas City; secretary, Hampton 
Robinson, Kansas City; directors—Shelton Hourx, 
Marshall; J. A. Hutchinson, St. Louis; E. H. Payne, 
Fulton. : 
: KANSAS OFFICERS 
President, Robert Floonfield, Winfield; secretary, 
Harold Ripple, Dodge City; first vice-president, 
J. C. Mittlebach, Iola; directors—A. W. Nelson, 
Kansas City; A. C. Coldridge, Smith Center; Adam 
Krause, Grand Bend. 
The next convention will be held at Kansas City, 
the date to be arranged by the various state oflicers. 
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HOLTERSHOES 
om —| WOMEN 





No. 225—(Medium) Russia Calf, Mara- 
then Strap, Welt, 144-in. Military Heel, 


‘Hocetta & FOUR 
NEW STYLES FOR 
SPRING 


No. 226, No. 227, No. 228—Ready for 
Delivery March 18. 


No. 225—-Ready for Delivery April 1. 


The four new styles shown here are the 


. 227—Brown Side, Trixie Strap, Eng. ‘ z 
Last. latest creations of our designers and are 


Wel 1 Military Heel, 93 
AK venta z to8 PRICE 


ecewnsresesene G6 SOR BEG confined exclusively to the “HOLTER- 


B: Gand D ERSTE ©. 3 to8 Net 


SHOES” line. 


They are presented in the popular shades 
of the brown family in both calf and kid. 


The individuality as to style coupled 
with our weli known standard of Quality 
Footwear practically assures a ready sale. 


The popular prices at which they can be 
retailed (with a handsome profit to you) 
will stimulate buying at once. 








No. 228—Brown Kid, Brown Suede Insert, 
2 po Last Imitation Turn, Baby 


CE hd * ° 
 eectinecae pga i to 14 "5.15 Send in your order for a line of sizes on 
B,Cand D......3 to7% No 

any one or all of these styles. As soon 
as you receive them display them in your 
windows. 


Add ten cents a pair to prices quoted for 
less than six pair of a style. 








The Holters Company 


er $¢ia- Cuban Heel, $0 90 ast nt th see Cincinnati, Ohio 
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AN IRRESISTIBLE STYLE 









































‘The Omar" 


Brown Calf, Cut-Out Strap with 
two Pearl Buttons. 


Price $4.75. 
Delivery in Four Weeks. 


OUR MEN ARE NOW IN THEIR 
RESPECTIVE TERRITORIES 














~The Homan - Hughes Co. 


Cincinnati 





Makers of Smart Footwear for Women 
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Te four shoes shown in the vertical panel to the 











left, reading from top to bottom, are those of the 

Holters Shoe Company, Julian & Kokenge Com- 
pany, the Helming-McKenzie Shoe Company, and the fK°™P 
Sam B. Wolf Shoe Company. In the shorter vertical Roe 
panel, the top shoe is that of the Sachs Shoe Manu- his p 
facturing Company, and the bottom one is that of the aken 
Wise, Shaw, Feder Company. The shoe in the right #P@"Y> 
hand lower corner is taken from the line of the Krohn, #P*t™ 
Fechheimer Company. 
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HE three shoes shown in the vertical panel to the 
right, reading from top to bottom, are those of 
the Homan-Hughes Company, P. Sullivan & 

‘ompany, and Duttenhofer, ‘Stevens Company. The 
hree shown in the horizontal panel at the bottom of 
his page, reading from right to left, are style features 
aken from the lines of the Val Duttenhofer Sons Com- 
any, the Roth Shoe Manufacturing Company,”and the 
Bettman, Dunlap Company. 


SR ae See 
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—and even then do not exaggerate its 
merits — 








Dealers everywhere state that for design- 
ing —for styling —for fit — 











"“Me Shoe that js oy if 


eclipses all women’s high grade shoes of all 
time. 


The ‘Tailoring’ feature gives your sales people 
“Talking points’ that are absolutely NEW— 
that win and hold trade against all competition. 


Wire or write for our 
enormously attractive 
Agency. 





What are ‘“COBBI ES"? ? 





All the young women 


will be wearing 
them this Fall 














“Wise Shaw @ fe der ©. 


Cincinnati 
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rap Modes 


| Rye eae 
| Originations by 


Helming-McKenzie 






From the graceful tips to the dainty straps, there’s a _ i 
certain briskness of style—an elusive charm—that meets 44 
with the ready approval of the fastidious woman. And 

—the woman who comes to admire H & M, modes— 

remains to buy. 


! 
I 
‘d 
! 
These smart new styles are featured in various leathers 5 | 
i. 
4 









and suedes. The rich colorings, so desirable when 
signs of an early summer are so apparent, are cleverly 
combined. 











Saratoga— 


Milady who seeks something different in her footwear 
will hail with delight these smartly tailored street 
pumps of dark brown calfskin with comfortable mili- 
tary heels. Buckled sports straps add an interesting 
note as do the perforated and pinked wing tips with 
orange fitting. Also black kid and black calf. 

Effective combinations of kid in black and white, tan 
and white and suede in brown and gray. 














Laurel — 


Graceful lines emphasize the beauty of these pumps in 
delightful combinations of colored kid. Also of suede 
in dark brown with taupe gray quarters. The original 
straps are inlaid to match. Covered Louis heels and 
neat silk finishings. A style that will make-an instant 
appeal to discriminating women. 





















Novelties Sell Themselves— 


It is novelty footwear that is creating business this 
Spring. These H & M styles do not need to be 
“pushed” — only displayed—they sell themselves. 
Write or wire today for prices and samples ot these and 
other-new strap styles. It you wish the H & M repre- 
sentative in your territory to call, say the word. 










SHOES 










Saratooa 


are stylish-very stylish 
KC Cee a 


Hel ming-MecKenzi :-Gneinnati 
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INCINNATI. boasts of many fine shoe men. 

Some of them are shown here. Reading from 

top to bottom of the vertical panel at the left, the 
three men are: 


W. T. Dickerson, vice-president of the P. Sullivan 
Company. 

Edgar K. Woodrow, of the Krohn, Fechheimer Com- 
pany. 

Louis Homan, of the Homan-Hughes Company. 

The thr e men shown in the panel across the bottom 
of this page. reading from left to right, are: 


Frank X. O'Brien, vice-president and sales manager 
of the Holters Company. 


Charles G. Puchta, general superintendent of the 
Sachs Shoe Manufacturing Company. 


J. Eppstein, of the Bettman-Dunlap Company. 
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well-known shoe manufacturers. Reading from 
top to bottom of the vertical panel at the right 
they are: 
George R. Vollman, sales manager of the Helming- 
McKenzie Shoe Company. 
John F. Carlisle, of the Krippendorf-Dittman Com- 


O* this page are shown six more of Cincinnati's 


pany. 
C. G. Duttenhofer, of the Duttenhofer Stevens Com- 


pany. 

The three men shown in the panel across the bottom 
of this page, reading from right to left, are: 

“Bill” Graves, style man for the Roth Shoe Manu- 
facturing Company. 

John Duttenhofer, president of the Val Duttenhofer 
Sons Company. 

H. N. Lape, sales manager of Julian & Kokenge 
Company. 
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Josephine One-Strap. Brown Suede Calf, Collar, Wing'Tip. 
| Leather Cuban Heel. Last 86. 


<< 


THE VAL DUTTENHOFER SONS CO. 
- CINCINNATI, OHIO 
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Pretty Shoes for Women 
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Che Pf. Sullivan Company 


Makers of 








“PRETTY SHOES FOR WOMEN" 


CINCINNATI 
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FRENCH SPATS 


“SOMETHING TO THINK ABOUT” 





OUR NEW FALL CREATIONS 





Our representatives are out, 


a card will bring one to you. 


“SPATS WHEN YOU WANT THEM”’”’ 


Hane vel (3 


i SPATS | Ferien SYogue Style Het | BOOT TOPS | 
Cincinnati, Ohio. 


Commercial Tribune Bldg. 
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MAIN OFFICES 


CABLE ADDRESS 
“TABWHEEL’, BOSTON 209 SOUTH ST., BOSTON 


Sides . Heads 
Backs Bellies 
Shoulders 


Sole Selling Agents TANNAGES 
ALPENA LEATHER CORP. ALPENA 
ALPENA, MICH. WISSINOMING 
New England Selling Agents SWIF T RUN 
JANNEY & BURROUGH, Inc. OLD VIRGINIA 














RIVERVIEW 
PACKER HIDE OAK TANNAGE 
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"Town Talk" 


The Lal Word i LYogues 
A NEW 


OGDEN Geation 


MADE OF MAHOGANY CALF 


Pla shoe sith 
1000 Ariles Sawer, 


Dealers! Stimulate your spring and summer business 
with ‘“Town Talk’’ Mahogany Calf Brogues, and satisfy 
the present dictates of fashion. 

Dealers who are not at present handling OGDENS will 
find in ‘‘Town Talk’’ Brogues a splendid opportunity 
to test out the quick sales possibilities so 0 characteristic 
of the OGDEN line. 


Low Cuts . . . $5.50 
ee te 
All widths and sizes 














WRITE OR WIRE YOUR ORDER TODAY 


OGDEN SHOE COMPANY 
MILWAUKEE WISCONSIN ~ 
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‘In Stock Ready to Ship!” 








A Complete Line of Oxfords and Strap Effects 
for Young Ladies, Misses and Children 
McKays and Welts. 





Made up in the Usual K-Z Quality—Samples Submitted by Express Prepaid 


No. 701 
Patent Colt, Instep Strap, McKay 
Medium Wide Last No. 51 
Patent Colt, Instep Strap, Goodyear Welt, Sizes 84-11, D width 
Tredshure Last, No. 16 Sizes 1144- 2, D width 
Sizes 5 —- 8, D & E widths Also carried in Gun Metal No. 700 
Sizes 844-11, D & E widths and Choc. Calf, No. 703 
Also carried in Gun Metal, No. 2080 
And Chocolate Calf, No. 2084 





pligreeaeitrabniren rowmren euomninrer ee eden a 
Sie sug ELEN Oe RR 


Child’s, Misses’ and Young Ladies’ 5-Eye- 

let Lace Oxford, McKay and Welt, Last 

111, Low Heel. Carried in Patent Colt. - 
Chocolete Calf and Black Kid 


Sizes 84%-11, C & D widths 
Sizes 114%- 2, B, C, D widths 
Sizes 2%4- 7, B, C, D widths 


Also carried in various leathers™on Last 


No. 202, Cuban or Military Heel 
No. 2090 


No. 159 
Patent Leather, 1 strap McKay, Chocolate Calf, Lace Oxford, Goodyear 
made on Last No. 37 Welt, Skuffer, Tredshure Last No. 16 
Sizes 5-8, D width Sizes 5 - 8, D width 
Sizes 844-11, D width Sizes 8144-11, D width 
Also carried in Gun Metal, No. 160 Also made in Patent Leather, No. 2088 


The above are only a few of the large assortment we have to offer 
Send us your orders—Quick Service and Satisfaction Guaranteed 
You will be pleased with shipment and prices 





Write for Catalogue or Ask to Have Salesman Call 


KALT-ZIMMERS MFG. CO. 


Milwaukee 



































GONORBICT 


The Three Best Shoe Salesmen 


—the three that have sold more 
shoes than all others in the 
world are Style, Quality and 
Value. 


B | For forty years they have 
| worked for the House of Mayer. 
! | They have built the reputation © 
1 | of Mayer Honorbilt Shoes 
; | upon a foundation of honesty 
| | and sincerity. 
| 











Put them to work in your 
store. 


'F. Mayer Boot & Shoe Co. 


In Stock for 


neiseidliinn: Chitinase Milwaukee Wisconsin 
: New York and Export Office 
No. 795—Brown Russia Calf 130 West 42nd St., New York City. 


Lace Oxford, Tip, Sizes 5-11 
Widths B-D---- 


$ 5,60 
















Sincerily 
in Shoemaking 
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A Real Comfort Shoe 
i=_»me | With Quality 


the NAME 











YOU MERCHANTS 


who know and appreciate real values, you who want staple 
merchandise at rock bottom prices to yield an attractive 
profit and get customers, will appreciate this shoe. 


Inspection will convince you. 


No obligation attaches to a request for samples or further 
information. 


Get out your size sheet, study your stock and send us your 
order for sizes you need NOW. 


Genuine Glazed Kid Comfort 
Strap Slippers with Leather 
Insoles and Rubber Heel. 

_ IN STOCK ALWAYS 


214-8, Price $1.85 NET 


WOBST SHOE CO. 


411-21 VLIET ST., - MILWAUKEE, WIS. 
SS a La 
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Quality kader 









HE four shoes shown on this page are repre 
tive examples of Wisconsin's excellent 
making. The three shoes shown in the va 




















































panel to the left, reading from top to bottom, arej “ 
of the Edmonds Shoe Company, Kalt-Zimmers M Wi 
facturing Company, and the A. H. Weinbrenner{ Mi 
pany, all of Milwaukee. The shoe to the righto “a 
vertical panel, at the bottom of the page, was maf c 
the Rich Shoe Company of Milwaukee. The Edn > 
shoe is an attractive dark mahogany bal of simple a * 
tern with cap toe and rubber heel. The Kalt-Zi “7 
shoe is a growing girl's model on a sensible. fo ss 
last—built for service—of chocolate grain. The fies 
brenner shoe is a model selected from this comp ¥ 
Thorogood” line—a blucher work shoe of lig ze 
with heavy metal eyelets slightly darker in tone a 
Rich shoe is a welt, brown kid ooze, instep strapq r ? 
with a 17-8 Louis heel. — 
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N this right hand page are pictured four more 
() shoes worthy of mention. In the vertical pane] 
to the right, reading from top to bottom, the 
shoes shown are those of the Ogden Shoe Company of 
Milwaukee, the Marathon Shoe Company of Wausau, 
Wisconsin, and the Beals & Pratt Shoe Company of 
Milwaukee and Watertown, Wis. The shoe shown to 
the left of the vertical panel, at the bottom of the page, 
was selected from the line of the Wobst Shoe Company 
of Milwaukee. The Ogden shoe is a mahogany colored 
men's oxford on a straight last with medium square toe. 
Perforations on the toe cap and vamp foxing add greatly 
to its beauty. The Marathon shoe is from a line which 
has been named “Dr. Sommers’ New Dawn Shoe.” 
It, too, is of mahogany leather, practically the only 
ornamentation being in the stitching. The Beals-Pratt 
style shoe is a brown calf, ball strap oxford with vamp 
and quarter perforations. The Wobst shoe is a genuine 
glazed kid comfort strap slipper with rubber heel. 
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HE leather is the big factor in retail 
shoe sales. 


OUR customers may know little or noth- 
ing about the construction of shoes, 
but they do know a good leather when 


they see it. 





HE unmistakable excellence of P & V 
Leathers is as apparent to the layman 
as to the technical man. 


TS tS te te te AS hd 


HEY look for your styles to change, but 

rightly expect the quality of your leathers 

to remain the same. Adhere to P & V 

unvarying quality as a safeguard for your 
business good will. 


Pfister & Vogel Leather Co. 


Milwaukee, Wisconsin 
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No. 1240—Black Vici 
Blucher, 14 Wingfoot 
Rubber Heel, Senator 
Combination Last. 
Carried in Stock, A-B- 
C-D-E, Sizes 6 to 11. To Special Order, 
AA to E, Sizes 5 to 12. 





No. 1086—Brown Veal 
Blucher, 4% Wingfoot 
Rubber Heel, Alamo 
Last. Carried in Stock, 
C-D-E, Sizes 6 to11. To Special Order, 
A to E, Sizes 5 to 12. 









No. 1023—Ma h o gany 
Calf Bal, 44 Wingfoot 
Rubber Heel, Monroe 
Last. Carried in Stock, 
AA to. D, Sizes 6 to 11. 


MILWAUKEE, WIS. 











What Do You Buy? 


When a retailer considers quality, 
service and satisfaction of first -im- 
portance, he buys the good will and 
future patronage of the customer he 
serves. 


Likewise, when price is the first con- 
sideration, he generally gets just ex- 
actly what he bargains for—regrets! 


The Beals-Pratt organization has 
learned through half a century of 
experience that “he profits most who 
serves best.” __ 

That is why we constantly strive to 
better our quality and service, thus 
giving an increased measure of satis- 
faction to our customers. 


The best evidence of this fact is an 
ever-increasing army of prosperous 
Beals-Pratt dealers. Don’t you want 
to join? 

Yours sincerely, 


Beals-Pratt Shoe Mfg. Company 


By 


Vice-President. 































Fifty Years of 


os 


Unvarying Quality 


BEALS-PRATT SHOE MFG. CO. 


WATERTOWN, WIS. 

















! 
} 
| 
: 


io 


Ten Prominent in 
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N the left hand page are three Milwaukee optimists. 

3 At the top is W. J. Muckle, president of the Rich 

Shoe Company, who says that business is good, that 

is plant is running full capacity and that the outlook for 
he future is bright. 


In the lower left hand corner is Charles G. Sharp, sales 
nanager of the F. Mayer Boot and Shoe Company, who 
ses a marked improvement in shoe buying. “While the 
sulk of our sales,” he says, “have leaned toward women’s 

shoes, yet we find a strengthening demand for men’s goods. 

aking into consideration the fact that we are not solicit- 
ing business for delivery further than 60 days in advance, 
our volume is encouraging and we look to see business 
sradually improve right along.” 


In the lower right hand corner is shown H. L. Nunn, 
weasurer of the Nunn, Bush & Weldon Shoe Company, 
who declares that every day finds conditions in the shoe 
business brightening. “A decided improvement in busi- 
ness is already here,” says Mr. Nunn, “‘and with Spring 
buying we are looking forward to a steady return toward 
normal conditions."’ 
























































BOVE is shown J. L. Casper, whose pleasing per- 
A sonality and dynamic force are back of the Kalt- 

Zimmers Shoe Manufacturing Company, makers of 
children’s shoes. He believes in good footwear and volume 
production. 


To the left is shown W. A. Edmonds, president of the 
Edmonds Shoe Company. In a: recent statement, Mr 
Edmonds declared that “the merchants who did not cover 
their January, February and March requirements last 
Winter are now flooding the market with mail orders.” 
Continuing, he said: 


‘Many merchants were of the opinion that it would be 
possible to obtain good shoes most anywhere at most any 
time, and are now greatly disappointed. Merchants who 
do not at this time anticipate their requirements at least 
up to and including August Ist will again be disappointed, 
as manufacturers are not inclined to place any lists into the 
works except to cover bonafide orders. In this country, 
presperity follows business adversity as a natural and cer- 
tain corollary, and this situation emphasizes the fact that 
the public is revising high priced merchandise. On the 
other hand, the public shows a decided inclination to buy 
where genuine reductions are made on trustworthy mer- 
chandise. Turnover is the word.” 
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HIGH GRADE stay tise 


eee in 


301—Chrome Tan Barefoot Sandal. 28—Chrome Tan Barefoot Sandal. 317—Chrome Mahogany Play Oxford. 
305—Chrome Chocolate Barefoot Sandal. 58—Chrome Smoke Barefoot Sandal. 319—Chrome Dark Tan Play Oxford. 
Oak Leather Outsole. In Stock, E width; Buck Outsole, Very Pliable. In Stock, E Oak Leather Outsole. In Stock, E width; 
made to order, C width. width. made to order, C width. 

Sizes 5\%to 8. Price.. R Sizes 244 to 5%. Price R Sizes 5% to 8. 

Sizes 8% to Il. Sizes 8% = 11. 

Sizes 114% to 2. Price.. Sizes 1114 yf 


IN STOCK 


SO TENN ARTE AS STINE 


All of these shoes also made 
in black and smoke leathers 


"MARATHON; 
QUALITY 


1—Goodyear Stitched. 5—Built on a roomy, 
: Footform Last, full 
2—-No tacks or nails. sendin: annanmee. 


Men’s V 1 Onteod 3—Guaranteed not to ment. 
en’s Ventilated Oxfor rip. Pe aE LOR 


ee Ghecsince. Beene Pasties 
ast an width ’ $ $ 
Neolin Sole. lt secrete 4— Smooth inside. 7—In Stock. 
3218-As abor xe i beat her Sol a, 
s above a eather Sole. 
Price... :. 3.00 et ae 

















Solid leather next to foot, instead of pigskin or fibre sub- 
Made of stitute. Sandals have reinforced leather backstay. A special 
purchase of a large quantity of good leather gives us an op- 


SOLID portunity to quote attractive prices. 
Remember—these are quality shoes absolutely—the same 


LEATHER high grade merchandise that the Marathon Shoe Co. has 
Throughout been making for six years. 


Send us a trial order, or write for samples 


auathon Shoe Exclusive manufacturers of 
- PIED PIPER SHOES and 


DR. SOMMER’S NEW DAWN SHOES 
WAUSAU - - WISCONSIN 











He 

















s ICKLES 


Ko- ‘REC- “TOE 


TRADE mA RK, 


REG. US. PAT. ber 


** Made Their Way By 
The Way They’re Made” 


A full Grain Mahogany Calf Shoe, made over a perfect fitting, sen- 
sible Girl’s last. We cut our own soles out of heavy oak bends of the 
finest tannage; use solid leather boxes and counters. 

We have these 


For quality and long wear they cannot be beat. 
shoes in stock in a desirable run of sizes and widths, at a price that will 


assure you quick sales. 


No. 9803—7 !4 in. Height No. 802—6 4 in. Height 

Last No. 444 Last No. 144 
Sizes 3 to 6. A width...........$4. Sizes 12 to 2. B, C & D width . .$3.50 
Sizes 244 to6. B& Cwidth.... 4.75 Sizes 84%to1l%. C&D width.. 3.00 





Order Today _Ask for new In-stock bookle t 


The L. D. STICKLES SHOE COMPANY 
RED WING MINNESOTA 




















No. 8790 





No. 1610 








CARRIED IN STOCK 


HE shoes shown above are just a few of the very complete 
_ line of low-cuts for Spring which we are carrying in stock 
for immediate delivery. 
Widths and sizes carried are as follows: 
= a 38 58 8G W227 47 


lo. 
1107—Patent Leather Full Quarter 

Lace “ACROBAT” Oxford. .C-D CD BCD 
1115—Mahogany Lotus Full: Qtr. 

Lace “ACROBAT” Oxford. . CD CD BCD 
1116—Mahogany Calf Full Quarter 

Lace “ACROBAT” Oxford. . 
1150—Brown Bear Full Quarter 

Blu. “ACROBAT” Oxford... CD CD 
1610—Mahogany Lotus Barefoot 

Sandal “ACROBAT” D OD 
1670—Smoked Bear Barefoot San- 

dal “ACROBAT” a @ 
8700—Chrome Patent Instep Strap 2-5 

Turn Sole DE CD BCD 
8790—White Reignskin Instep Strap 

Tw SOS, soci. EE CO BOD 
8601—Patent Leather Barefoot San- 

dal Turn E 
8674—Polar Bear Barefoot Sandal . 


8614—Mahogany Lotus Barefoot 
Sandal Unlined Turn 


The prices on all these shoes are based on present market costs. 
Write us for full particulars and catalog of complete line. 


SHAFT-PIERCE SHOE CO. 


FARIBAULT MINN. 





No. 5—Mahogany Calf 


\, 
Nee “See ‘ — Y, 
: ~~ ‘. = yy 
— , et No. 4—Mahogany Calf 
Pa A English Oxford, all 
, Se, b * P TO leather, overweight out- 


Blucher Oxford, swag- 
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ger last, all leather. 
overweight 
feather counters, leath- 
er heels, leather linings. 
In stock 5-11, AA-D. 


outsoles, 


A 


We offer a shoe of quality and workmanship, which keen 
shoe buyers will appreciate as a sales producer. 


The price is right for good retail profits. 


Inspection of the shoe, its style and quality, will convince 
you that here is an opportunity to adjust your new spring stock 
to present retail price conditions. 


Orders will be shipped promptly. Samples on request. 


W.E.DONLEY SHOE CO 


- KENOSHA 
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~~ ’ A soles, leather counters, 
Sy ee leather heels, leather | 
“Stae 4 . a linings. In stock 5-11, | 
anon = AAD : 


0% PROFIT 


to retail at $6. 
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Have You Seen Our 
1921 Proposition? 


Every shoe dealer who has not yet re- 
ceived our 1921 proposition should send 
for it now. It will tell you why. Comfy 
slippers have become all year sellers that 
add materially to the dealers’ profits. 
More and more shoe men are realizing 
that the extra lines make the real profits 
in any. kind of retail business. 

Our 1921 proposition assures you a maxi- 
mum of service and profit with a mini- 
mum of investment. 


Send for booklets and circulars which de- 


scribe it in detail. 


Daniel Green Felt Shoe Co. 
Dolgeville, N. Y. 


New York Office 14 E. 13th Street 














=“PATENTER JULY 28, 1908 = 
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Present and Future 


capacity is an acknowledgement that FORD 

shoes possess the superiority in style and quality 

which has made them for years one of the most 
demanded lines in Rochester. 


fie fact that our factory is now busy at full 


While we are “sold up to April” we are still in a 
position to accept orders for early spring delivery and to 
pledge deliveries on time. 


If your stocks are low on desirable styles for the 
spring and summer season, we suggest that orders be placed 
without further delay. 


Remember that “delay” has caused disappointment 
—and loss of business—to thousands of shoe dealers. 


C. P. Ford & Co. 


INCORPORATED 


Rochester, N. Y. 


NEW YORK OFFICE: 127 DUANE ST. 
E. H. TALBOT AND JACK GALWAY 





BOOT AND SHOE RECORDER Mar. 5, 1921 





THE WALKY WALKY 
FINEST FLEXIBLE MADE 
NO TIP—NO BOX 


SOFT AND FLEXIBLE AS A GLOVE— 
WELL MADEIN EVERY DETAIL AND 
ON THE RIGHT LAST—AND IT IS 


CARRIED IN STOCK 


SIZES 1 TO 4—D WIDE 
No. 209. WHITE KID... 


Ne. 330. TAN EID........-.- 


IF YOU SEND ONE SAMPLE ORDER, WE cua gey ae gee 
KNOW YOU WILL REPEAT 


THE DONALD SHOE COMPANY 


239-241 N. 6th STREET, PHILADELPHIA 
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Did your manufacturers advise you to have your 


shoes made of 


SNUFT SIDES-OR CALF? 


If you will advise us what the salesmen told you, we will give 
you our reasons for asking the above question. 


C. D. Kepner Leather Co. 


139 South St., Boston, Mass. 
223. W. Lake St., Chicago, Ill. 


eee usa 


SIDE LEATHERS 


ULSI mminne lites titi 


a 


? 
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GREAT CENTRAL 
































IN STOCK MARKET 


HICAGO, the great central market, has been quick to feel the more active demand 

¥ for style for shoes. | Manufacturers and wholesalers of Chicago realize that 

women have progressed beyond the point where they bought shoes merely as 

foot covers and now look upon footwear as an article of personal adornment, with milli- 
nery and jewelry. 

The element of service has not been overlooked. It has been combined with ele- 
gance and woven into the product. 

In this new era of style, patterns are of prime importance and consequently have re- 
ceived the most careful attention of expert designers in order that these patterns may be 
used in various combinations of colors and materials in popular demand. 

The in-stock service of Chicago manufacturers and wholesalers is of prime impor- 
tance to merchants who lacked confidence in prices and styles at a time when they have 
been accustomed to place Spring orders and who consequently now find themselves short 
of merchandise to meet the unprecedented demand for style low cuts. 

Children’s footwear is assuming a place of ever growing importance in shoe mer- 
chandising. Chicago has long had the reputation of being one of the foremost markets 
in the country for children’s footwear. Here again the style element is becoming appar- 
ent to a greater degree than ever before. While lasts remain of the foot-form character, 
style is playing a big part in the pattern; and several of Chicago's foremost houses 
dispensing children’s footwear are showing a wide variety of novelty patterns which 
are having the effect of greatly stimulating children’s footwear business. 

Fashion and style are terms which accurately characterize the output of the leading 
Chicago manufacturers of men’s shoes. If men want style and character in their foot- 
wear, Chicago manufacturers and wholesalers are more than pleased to deliver the goods. 
Some of the new patterns and lasts which are being shown go far beyond the product of 
any previous year. This market has always considered quality of prime importance and 
is not sacrificing it. 
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BRANDT’S, Inc. ST. LOUIS, MO. 


Chairs by American Seating Co. 


Four Reasons Why American Inter- 
locking Shoe Store Chairs Increase 
Your Sales: 


They give your shop that inviting appearance that 
attracts new customers. 


Being interlocking, they economize floor space, 
enabling you to serve from twenty-five to fifty per 
cent more people in a day than with the old style 
seating. 


Their perfect comfort puts the customer in a buy- 
ing frame of mind. It is difficult to please an uncom- 
fortable customer. 


Being stationary, they cannot move around, be- 
come disarranged and encroach upon other salesmen 
and customers. This prevents annoyance to cus- 
tomers and increases the efficiency of your salesmen. 


AMERICAN SEATING [ OMPANY 


Gen’! Offices, 1016 Lytton Bldg. 
CHICAGO 


Room 601, 119 W. 40th St. 
NEW YORK CITY 
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**Kinder-Garten” Welt. No. 3275. 


See complete description and prices 
below. 
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Welts and Turns for Boys and Girls and Little Tots 


AKE this “Kinder-Garten’”” Welt the 3275—Child’s, same as above. 816 to 12. 
Backbone of your Children’s Shoe De- * $2.60 
partment. [t is of the same “solid 3276—Child’s, same as above. 5 to 8.. 2.10 
leather’’ construction as “‘Kinder-Garten”’ Style 
No. 3255, which is a big leader with thousends The “‘Kinder-Garten’” Kids and their adver- 
of successful merchants, and the same shoe in tising plans help shoe dealers to create a demand 
every particular, except this is a lace instead of for ‘‘Kinder-Garten”’ Welts and Turns, and the 
a button and has a slightly higher top. ““Super-Service”’ features built into “‘Kinder- 
3274—**Kinder-Garten” Welt, Black Vici Garten”’ Shoes cause them to render absolute 
Kid, Slant Top Lace, Stock Tip, satisfaction—they are “MADE STRONGER 
Chrome FIk Sole, Low Heel. 121% TO WEAR LONGER.” 
to 2. B, C and D Widths. . . .$2.90 Write for new catalogue. 





Kinder-Garten Welts and Turns MIUITH-' { H- JALLACE Kinder-Garten Welts and Turns 
“Every Pair Is Full of Wear” 


SHOE CoO. HOE co. CHICAGO, ILL. iLL. “Smooth Inside—Strong Outside” 


STASLISHED 164 
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PUBLICATION 


McCall’s—March—454 x 14% Z 
\W.uman's Home Companion—March—454 x 


4,000 steps a day— 


“just around the house’ 


No wonder 7 out of 10 women 
have foot troubles! 


s toch of ermal # | 
ni of | heen act «=| «The ScholtMfg Co. 
their fret the | Dept.000,213 W.Schiller 

} St.. Chicago. ML: 339 
| | Broadway, New York 
\ | City;112AdetaideSt..E.. 
oe Ont., Canada 

Londen, Paris, He 


What these weak 
feet need 
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112 Adelaide St., 
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our ad. 
Mgr. Mg. Dealer 


NE object of all adver- 

tisements to the public 

on Dr. Scholl’s Foot 
Comfort Appliances is to cre- 
ate confidence in the Scholl 
dealer. 


Dr. Scholl’s Foot Comfort 
Service effects an immediate 
and considerable increase in 
sales and profits—and is the 
greatest instrument the shoe 
dealer has for building good 
will. 


The Scholl Mf¢. Co. 


213 W. Schiller St., 


339 Broadway, NEW YORK 


LONDON PARIS 


DE Scholl 


Appliance or Remedy For Every Foot Trouble 


CHICAGO 


E. TORONTO 
BUENOS AIRES 




















Mar. 5, 1921 BOOT AND SHOE RECORDER 117 


Tan Calf Sport Straps 













The Season’s Best Bet 








NEW STRAP 
NOVELTIES 
ARRIVING 

DAILY 


MARCH 
TENTH 
DELIVERY 




















No. 873—Tan calfskin two- 
button strap, Goodyear welt, 
military heel, imitation wing 
tip. A, B, C, D widths. Sizes 
LTS 


No. 850—Same pattern in Tan 
calf “brogue oxford, Goodyear 
welt, military heel. A, B, C 
widths. Sizes 2% to 8. .$4.50 





NOVELTY SHOE CO. 


32 SO. WELLS ST. 


CHICAGO 
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MILTON FLORSHEIM 


President of the Florsheim Shoe 
Company 


“Lf shoes were merely foot coverings 
to protect the pedal extremities from 
the elements,” says Mr. Florsheim, 
‘“‘they could be made of material that 
would last indefinitely. But since 
shoes should and do add to a man’s 
efficiency, they should also be made to 
improve his personal appearance and 
appeal to his sense of pride. This 
means lasts, patterns and materials 
rightly constructed and rightly fash- 
ioned 


GEORGE CHANDLER 


President of the Smith, Wallace Shoe 
Company 


Evidently merchants are viewing 
the business outlook with much more 
optimism at present than has been the 
case for many months back,” says Mr. 
Chandler. “The size and volume of 
orders, as well as letters received from 
our trade, attest this fact.” 


Mar. 5, 1921 


DAVE SAIFER 


Secretary and General Manager, also 
Buyer for Novelty Shoe Company 


The sudden demand for new styles 
and new materials which has devel 
oped," says Mr. Saifer, “has put a 


. touch of wartime activity into the shoe 


game. The ‘watchful waiting’ policy 
pursued by many shoe merchants has 
caused a rush of orders from merchants 
whom the mild weather has found 
short of stylish footwear.” 
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CHICAGO SHOE INDUSTRY 


Mr. Goller is in charge of manu- 
facture and style production of Selz, 
Schwab & Co. and has long been recog- 
nized as one of the leading style pro- 
ducers of the country. He has been 
responsible for many innovations which 
have made for better shoemaking. 


“Shoe prices are on the bottom,” 
says Mr. Tilt. “Manufacturers, so far 
as I have been able to observe, are 
figuring prices with a sharp pencil and 
it is folly for a merchant to oe missing 
sales because he hopes that some time 
in the future he can buy for less than 
today's prices. Men's footwear should 
be stylish but not freakish. They 
should be made along lines that are 
attractive and have an air of gentle- 
manliness.” 


(CHARLES F. GOLLER FREDERICK TILT 
ot Selz, Schwab & Company of the J. E. Tilt Shoe Company 


Mr. Gilibloom is the man who in- 
vented the phrase, ‘little shoes for little 
devils." He believes in the future of 
“Young America” and in the shoe 
business of this country. 


The Wein Shoe Company is known 
as the ‘‘House of Jobs.” Mr. Fishman 
reports that business far exceeds his 
expectations 
CAL FISHMAN 
ABE GILBLOOM General Manager of the Wein Shoe 
President of the Faust Shoe Company Company 

































































































































































































































































































































































































































































































































































Style Predominant! 


Put These Trade Winners In Stock 














No. 1926 No. 1395 
NOVELTY ONE STRAP TAN PATENT TURN 


OXFORD (Illustrated directly above) 
(Illustrated directly above) Tan patent ankle strap, Milo 
New shade tan. Genuine calf- button. Seamless vamp, wheeled 
skin. - Ball strap the same. Very extension edges. The best of 
flexible McKay welt. Made to material, combined with style 
laok like a Goodyear welt. and character. 

No. 1926—Sizes 3-8. Widths No. 1395—Child’s spring heel. 
B.C, D .. . 84.25 i-8. Widths C, D........$2.00 


Both of these numbers ready 


for March 20th delivery 


Here are styles that will attract trade to your store. With it 
you get the SINBAC quality which holds that trade. 
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Quality Unvarying 


The Kind That Holds Your Trade 


No. 729 No. 3894 
BEAVER KID TOP | MOUSE TOP 
TURN .MAHOGANY McKAY 


(Illustrated directly above) 


Brown kid vamp and fox, per- 
forated tip. Spring heel, Milo 
buttons. Just the number for 
your Easter trade. 

No. 729 —Child’s, 3-5 . . . $2.2: 


No. 729 '4—-Child’s, 514-8.. 2.33 


wt 


wt 


(Illustrated directly above) 


Best mahogany kid vamp, field 
mouse top. Three-quarter fox. 
Perforated tip. Leather inner sole 
and sock lining with felt heel pad. 
Extension edges. Single sole. 
Finest grade McKay workman- 
ship. For March 15th delivery. 


No. 3893—Child’s, 81!9-1l. C, 
Tene lee weer, 


No. 3894—Misses’, 1115-2. B, 
ie: .. . $4.00 


These numbers are sure pro- 
ducers of Customer-Satisfac- 
tion 


Order an assortment of these quality numbers. NOW. You'll 


find them real fitters that appeal to.the highest class of trade. 


A Postal Brings Our Catalog. Send For It To-day! 








sINBAc 








The “Helthy-Fat” Line 





211-15 W. Monroe St. 
CHICAGO 
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PERIOD DISPLAY FIXTURES 


STRENGTHEN YOUR SALES APPEAL 


They make your window displays register permanent, favorable impressions upon the con- 
suming public. Their cleverness and artistic refinement arouse curiosity and force the passers- 
by to Stop and Shop. 

Decorators Supply Company’s catalog is full of practical suggestions in window trimming, 
artistic stands, easels, backgrounds, lighting and ceiling relief decorations that will incor- 
porate this spirit of forceful selling into your window displays and increase your annual turn- 
overs. 


Write for Catalog T It will pay you 


THE DECORATORS SUPPLY COMPANY 


Archer Ave. and Leo Street Chicago, U. S. A. 


Manufacturers of the largest diversified line of 
wood and composition fixtures in the World. 










































Mar. 5, 1921 BOOT AND SHOE RECORDER 123 


Spring ‘Time Is Near 


Strap Slippers for the Younger Folks 


15 Styles In-Stock 
SABOT STRAPS 


JUST LIKE MOTHER’S 


PATENT LEATHER TURN SOLES—WHITE KID FITTED 
556 Infants’ 4/8 - ~ $1.65 
557 Child’s 8 %/1l_ - - 2.00 
558 Misses’ 11 14/2 - - 2.50 


Same in Black Kid 5 Cents Less 
Misses Have an Outside Heel 


Just Off the Press—A Complete Catalogue on 
INFANTS’ AND CHILDREN’S FOOTWEAR 


Have You Received Your Copy? 


Nineteen Samples 
“= FAUST SHOE CO. = 
on the Job e Requested 
19 SOUTH WELLS STREET 
Chicago, Ill. 


SALESMEN NOTE: Have several choice territories open. Let us hear from you. 
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accurate idea not only of the quality of the pro 

uct turned out in the Chicago market but of; 
variety as well. Reading from top to bottom oft 
panel on the side of this page, the shoes shown are tho 
of the Florsheim Shoe Company, Selz, Schwab & Co 
pany, and J. P. Smith Shoe Company. The two at tf 
bottom of this page, reading from left to right. are tho 
of the J. E. Tilt Shoe Company, and J. W. Carter 
Company. The Florsheim shoe shows the new se 
square toe. Perforations and pinkings on toe and va 
foxing are excellent features. The Selz-Schwab shoe 
a style that is winning favor with large dealers throu: 
out the country—a modified brogue on a semi-squa 
toed last. Saddle straps are the main feature of t 


- | ‘HE footwear pictured on these two pages gives, 


J. P. Smith style displayed. This is a style which 


being touted as a winner. Heavy perforations on sadd 
strap, toe and on quarter as well as vamp foxing gi 
this model an air of distinction. The Tilt shoe is an 
model sport shoe made in a medium shade of tan wit 
black calf trimming Sole and heel are finished in hlad 
The Carter shoe is a brogue oxford of mahogany 
with brass evelets. 

















1921 


is for 


Fighters 




























































=, 
ives 4 N this right hand page, reading from top to bot- 
— tom, are shown the shoes of the Novelty Shoe 
st of Company, the Flexible Shoe Company, the A. S. } 
. of yghreider Company and the Smith, Wallace Shoe Com- 
re thoggPany- The two shoes at the bottom, reading from right 
\ Cogito left, are those of the Faust Shoe Company and i 
) at ypsinbac, Sinsheimer Bro. & Co. The Novelty shoe is a i 
-e tha gray suede Colonial with 17-8 Louis heel and a tongue i 
artergbeaded and slashed. It is shown also in brown and ' 
 semblack. The Flexible shoe shows a new pattern develop- | 
1 \:angament—inasmuch as it is capable of being used in a wide | 
shoegVaticty of materials and in various combinations of 
1royagmaterials and colors. This particular style has a brown 
-squal calf vamp and heel and a quarter of fawn buck. The 


Kreider shoe is the Pollyanna, Jr., a tan elk, full quar- , 


ol t 














hich@ter, Goodyear welt model.. The Smith, Wallace shoe 
sad illustrates a new last in the kindergarten line for misses f 
o gil and growing girls. The toe has more style than the 
a nagaverage. The shoe is made of mahogany calf. The 
n wiggraust shoe is a sabot type, strap foot-form last for 
bled infants, children and misses. One of the best selling 
v cagpstyles of “little shoes for little devils.” The Sinbac shoe z( 
3 





is the Plymouth strap pattern with ball strap in a new 
shade of tan. Ball strap and foxing are the same color 
as the vamp. 
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“THE HOUSE OF JOBS” 








Women’s 1-Strap Cabaret Slippers, 


Men’s Dark Tan English Oxford 
eS ere 


Welt, sizes 6-11. C &iD widths, 


$3.50 
Women’s Black Kid Lace Boot, 


welt, Cuban heel, sizes 3-7. C & 


Men’s Black G..M. English Welt, 
2 ee eee 


sizes 6-11. D width... $2.45 
Women’s Black Kid Lace Boot, 
flexible, McKay, covered Louis heel, 
sizes 3-7. B,C & D widths. . .$2.90 


Men’s Smoked Elk Blucher. stand- 


ard screw, sizes 6-11. $2.35 


Boys’ Tan English Welt, sizes 1- 
.. 83.35 


Men’s Chocolate Muleskin Blucher, 
elk sole, sizes 6—12 ; $1.70 “1 

i a aa 
Children’s Black Kid Button and 
Lace, sizes 5-8........ .. $1.20 


Men’s Tan Calf Blucher, flexible 
welt, sizes 6-11. D width... .$3.60 


rERMS—5% 10 days TERMS—5% 10 days 





U. S. KNEE BOOTS 
(First Quality) 6 to 12 ..$2.60 
116-118 So. Wells St. 


WEIN SHOE COMPANY CHICAGO 

















AGAIN A GAIN | 


OUR SEVENTY-THIRD ANNUAL STATE- 
MENT SHOWS STEADY PROGRESS 


—= ASSETS - 








THE FABRIC TIP-IT CAN'T COME OFF 








I INVESTMENTS $416,517.70 | 
| Casu 1N Office anv Banks 54,739.09 | 
| MIscELLANEOUS 61,413.08 


The Nufashond Fabric Tip is part 


| 
| $532,669.87 | 
— LIABILITIES Pe | of = oe nc soos ns put 
I UNEARNED PREMIUMS $329,220.04 on after the lacer 1s made. ey 
| Losses In Process oF ADJUSTMENT 32,912.43 | Consequently a Nufashond tip in 
Aut Oruer Lrasi.ities 16,537.87 | self color cannot come off—won’'t 
$378,670.34 wear shiny—cannot work into rough 
edges as metal tips do. : 
NET CASH SURPLUS Nufashond lacers add much to the 
| appearance and value of the shoe. 


| $15 3, 999.53 | Nufashond Fabric Tipped lacers 





| ALL THIS MEANS ADDED PROTECTION TO OUR PoLicy | are made flat and tubular, in all col- 
Houtpers. IF you ARE NOT ONE, NOW IS THE TIME TO : 
BECOME ONE. WITH SAGGING PRICES YOU WANT TO ors and sizes to fit - — hel 
| SAFEGUARD YOUR PROFITS. MANY HARD EARNED DOL- Display cases and selling heips 
| LARS MAY BE: REQUIRED TO COVER YOUR LOSSES IF FIRE furnished. 

OVERTAKES you. Our Spectat Po.icy WILL, SAVE | There is profit in Nufashond 
“ 
I } THIS LOSS AND PAY YOU END BESIDES. In- 
i YOU THIS LOSS AND PAY YOU A DIVIDEND BESIDE In lacere for you. 


| VESTIGATE TODAY. 
| | 
| i Ask your jobber for samples and prices 


Fitchburg Mutual Fire Insurance Co. : 
FITCHBURG, MASS. Nufashond 


; The cily of 141 diversified industries 99% of which are | 
I locally owned \ 


ale 


Reading, Pa. 
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| Announcing KREIDER SPORTS 


FOR BOYS —_ FOR GIRLS 
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is Al wees 
hese shoes fail to give you longer service 
I , a ater eat ne po —_ — “ m cog bl bangin —_ 
i them to the de: 
h ~ break. at the ot CCOMPANIED BY THIS TAG and new senses 
Nealin Soles will be applied free. GOODYEAR WELTS 
DO NOT LOSE THIS TAG panes 
If it is necessary to have the shoes resoled In ewe gy A with the above guerantee 6-8 84-11 1134-2 





















it must accompany them when they are returned to gl $2.00 $2.25 $2.50 
THE GOODYEAR TIRE & RUBBER CO. Boys 
Service Dept. (Over) 10-1344 1-2 24-54% 
‘% $2.15 $2.40 $2.60 














MEAS radon Co. 


Exclusive Makers of Best Shoes for Boys, Girls and the Babies 
SEND YOUR ORDERS TO THE FOLLOWING DISTRIBUTING HOUSES 
CHICAGO NEW YORK, N. Y. BOSTON, MASS. ST. LOUIS, Mo. 
312 W. Monroe St. 123 Duane St. 100 Summer St. 1408 Washington Ave. 
PITTSBURGH, PA. PHILADELPHIA, PA. 
923 Penn Ave. 51 North Third St. 


FACTORIES 
Middletown Lebanon No. 2 
Palmyra Elizabethtown 
PENNSYLVANIA 








Annville 
Lebanon No. 1 
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FREELAND made 
Juvenile Shoes 





of sound quality and au- 
thoritative style cost but a 
trifle more than the ordinary 
kinds. 


H. H. FREELAND 


Manufacturer 


Established 1896 ROCHESTER, N. Y. 





Catalog on request 
A salesman in every State 











| 11] Reade St. 





New York City | 


MANUFACTURERS AND JOBBERS f 


OF 
WOMEN’S AND CHILDREN’S SHOES 


OUR 3 BROGUE SPECIALS 


No. 319—Brown Cab..................$2.60 
No. 309—Tan Side Leather............. 2.95 
No. 1401—Goodyear Welt Tan Calf...... 4.75 


On Hand— Ready jor Delivery 
WHITE BUCK, HIGH CUT McKAYS 
.. $2.50 
. 2.75 
. 3.25 


Same in Patent Vamps and White Buck Tops 


REAL SHOES AT REAL PRICES 


Mar. 5, 1921 


IN STOCK 


SPECIAL OFFER 


Good Cabretta 


15) 


NET 


CASE_LOTS ONLY — 3-8 


A REAL SHOE AT A REAL PRICE 


Slipper Co. 


29 DUANE STREET NEW YORK 


HOTEL 


G saex 


ATLANTIC AVE. end ESSEX ST. 
400 Rooms-500 Baths 1% Aday and up 


ABSOLUTELY FIREPROOF 


When in Boston make this 
hotel your headquarters. It 
is a central place for anyone 
to meet you. It is nearby the 
principal offices and salesrooms 
of shoe and leather firms. Our 
accommodations are in accord 
with the standards that the 
traveling public require. Essex 
service will meet your approval. 


THE HOTEL ESSEX CO. 
BOSTON 


























McCARTHY BROS. 


PROPRIETORS 
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~does not rub off 


Your customers want a satisfactory dressing for 
their white shoes! 


PeLLL 


Kling White will please them best and bring Z \s 
F-: 


them back for more. In 
Kling White is easily applied. It dries even- Ey 
ly in afew minutes—cleaning as it whitens J 
and preserving the fabric of the shoe. 


And Kling White clings firmly to the 
shoe. It does not rub off! 


= 


FGI Kling White is used for Buck \\ PX § 
LJP AV ng White is used for Buck, Dl I< EAVWaiE 
aw ZAI ogee hege “aA fo 
all white duc abrics. —[_.KWi WX Wan &€WH#>#B 


AW 
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Make sure of enough ESN 
Kling White to meet CA 
demands. Better 
order some 
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SCRE Teer LO FREE AARA 37 Warren 

r on, Mass............93 Centre L M road J. K. Krieg, N. Y..... 

incinnati.............708 Broadway er = ere Florence Philadelphia......... 

icago -.++e....,.South Market i Rochester, N. Y 
babe Uss¢ x me... 6.2.0 + ke Chaties St Louis... 
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TUE QUEEN QUALITY TRADE MARK 
IS OUR SIGNED PLEDGE OF BETTER 
QUALITY AND MORE LASTING STYL: 
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the events of the past six years have done more 
to turn the public toward trade marked mer- 
chandise than any other previous chain of circum- 


FAMOUS merchant has recently stated that 


> 


stances. 


prem 
Se ee 
Se ee 


a Se 


People seem to reason that the house which “‘signs”’ 
-its merchandise realizes its responsibility to deliver 


satisfaction. 


The period through which we are passing, wherein a 
return to lower price levels is demanded, is certain to 
result in an even greater call for trade marked. shoes. 
People are not thinking merely of lower prices—but 
rather of quality first, and lower price, second. 
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THOMAS G. PLANT COMPANY BOSTON, 20, MASS 





























REG. US PAT OFF T.6.2.C9. 


) KK SHOES 








HE steady growth of demand for ‘‘Queen 

Quality” shoes is evidence of woman’s great 

and growing preference for trade marked 
merchandise. 


The confidence which the ‘‘Queen Quality” trade 
mark inspires will not only bring you new customers ; 
who want to be sure of their money's worth—it will | 
materially serve to strengthen the reliance which your 
present customers have in your store. 


This is no mere assertion. We have to offer you as 
definite proof the records which ‘‘OQueen Quality’ shoes 
p . 

have made in thousands of stores. 


Please ask us to tell you about “Queen Quality” 
successes in stores such as yours. 
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White Buck Brogue . 


— WELT — 


One strap effect. Carries 
114 inch military leather 
heel. Same in light Rus- 
- sia Calf and white fabric. 


A TRADE GETTER 


EMERY & MARSHALL CO. 
HAVERHILL, MASS. 


CHARLES L. MARKS WARREN H. TUCKER 
Eastern City Trade and In New land 
Southern Territory with Office at 183 Essex St., Boston 
New York LARRIE H. SASS 
1008 Marbridge Building On the Pacific Coast 
J. B. LAUGHLIN 
Throughout the Middle West 
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Trading More Steady 


Feeling That Bottom in Price Has Been Reached--- 
Market on Upper Leathers Firm---Factories 
Operating More Days per Week 


The market is steady with consider- 
able buying in the aggregate or enough 
to supply the immediate needs of shoe 
manufacturers. Large purchases do 
not seem to be the rule.under present 
conditions. There has been consider- 
able activity in certain lines of light 
upper leathers for early Spring foot- 
wear, especially in suedes and white 
leathers suitable for women’s low shoes. 
There has also been more sampling than 
in a long time. 

There has not been so much activity 
in heavy leathers although more buyers 
are in the market continually, and there 
have been some large sales of sole leather 
which give the expectation that there 
will be more trading along these lines. 
Some large sales of offal were recently 
made at a reported low figure, consider- 
ably lower than it could have been pur- 
chased for six months ago. 

One of the features of the week was a 
good sized sale of glazed kid by one of 
the leading tanners. The tanneries are 
operating on a little larger capacity all 
the time, and leading tanners maintain 
that they have liquidated to such an 
extent during the past six months that 
they are now in a better position to 
meet the changed conditions. There is 
more confidence in the outlook than pre- 
vailed before the first of the year, and 
there is considerable opinion expressed 
to the effect that the change in admin- 
istration should witness beneficial re- 
sults to industry in general. 


Calfskin 


The tanners of suede calf are still 
operating their factories at capacity, 
hoping to supply their customers in 
time for their early Spring trade. They 
are not taking orders for quick delivery, 
however, as they have about cleaned 


out their stocks of the better grades of 
suede. The prices range from 60c up- 
ward on ooze calf according to quality 
and selection. Smooth finished colored 
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calf is generally quoted at 50c to 55c per 
foot and some of the best tannages even 


higher. Black ‘calfskin is 


about 5c per foot less. 


quoted at 


Side Leather 


There has been a little becter trading 
in side leather lines. Some of the man- 
ufacturers of staple shoes are Jarge pur- 
chasers of this leather and report a little 
better demand from retailers. Some of 
the largest men’s shoe factories are also 

(Continued on page 137) 











Comparative Leather Prices 


While there is no standard of leather quotations today in view of the wide range 
and absence of active trading, we give herewith a list of prices of reported sales as 
compared with ruling quotations of a year ago: 


Upper Leathers (Price per foot) 


Na ane ae oe 
oe PO EON TRE Te 
CMMI (aids oi seek bo ose 
Glazed kid (colors, best quality) ....... 
Glazed kid (medium, black and colors)........ 
Glazed kid (chéap to medium).......... 
Side leather (colored).................. 
Shee Memser GleCk)..5.. ss ccc kee cae 
Sees PENI CUI Riot onovs oo ods cts She tes 
oN Ee) ee eee ie are ee 
i I oh oa. os k 5 aids She CE AS a 
Patent leather sides, No. ]............. 


March 1, 1920 March 1, 1921 

hee Ae: $1. 25@$1.35 $0. 60@$0. 80 
Pe ee 1.20@ 1.30 .50@ .70 
SuhiG ord. aet, 1.00@ 1.20 -40@ .55 
Fie eA ta 1.25@ 1.40 .75@ 1.05 
—@ 1.00 10@ .60 

oh amaees .18@ 55 —@ .40 
ee 55@ .85 .25@ .40 
acto cas .50@ .75 —@ .35 
aS are eee Chae. 75 —@ .32 
Siglo pe th wb .70@ 1.00 -40@ .55 


.85@ 1.05 
.90@ 1.00 


.45@ .50 
-40@ .50 


Sole Leather (Price per pound) 


NS See Sh A EL 
Hemlock seconds (mid).................. 
Rp MON Bo as Siacs a oa ihn aw alberto 
Oak No. 1, bends (shoe stock)... ...-. oe 
Oak bends (finders use)................. 
RE NO RMU a Ss a oa.ct o8 ie cae 


ee $0.56@$0.57 $0.383@ — 
ie ad eee 54@ .55 . 
Ree .84@ .85 .53@ .58. 
<a claciee .95@ 1.05 .60@ .70 
ttn .75@ .92% 

ges sone .82@ -.84 .50@ — 


Raw Hides and Skins (Price per pound) 


Native steers, as used in sole leather, harness, etc. . $ 


— @$0. 40 $0.13@ .13% 


Heavy Texas steers, for sole leather.............. —@ .34 —@ .11 
Light native cows, for side upper leather... —@ .40 —@ .10 
Branded cows, for light sole leather... LS haem eae 23a —@ .09 
No. 1 buffs, for heavy upper and side leather. Ce .20@ .25 .0O7@ .08 
No. 1 Chicago City calfskins, for fine calf leather.... .45@ .60 .10@ .16 
eR er :  ea@..45 .08@ .15 
B. A. hides, for hemlock sole leather........... —@ .36 —@ .14 








Always specify 


SPRING-STEP 
Rubber Heels 
when orderin 
leather shoes- 
THEY WEAR LONGER 














Your Chance for Profits 


Warm weather brings the annual 
Spring rush for Keds. 


Are you prepared to meet this de- 
mand or will you pass up assured 
plus business by being ‘“‘out’’? 


A complete stock of the correct 
styles and sizes means an early sea- 
son’s turnover and a satisfied trade. 
Order styles and sizes now for the 
big Spring profits in Keds. 


United States Rubber Company 
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Light Rubber Footwear 


Retail Merchants Are Building Plus Business thing, 


Through the Style Idea 


By T. H. YOUNG 
Sales Service Supervisor, United States Rubber Co. 


The Rubber Footwear Department 
of the retail shoe store has been steadily 
vaining ground. It originally started 
as a service feature only for the store’s 
customers, but it has swept forward, 


until today it stands as_a 
real profit-maker. 

In the early days, rub- 
bers had no_ particular 
style about them; they 
were simply a waterproof 
protection against inclem- 
ent weather. Many 
people, women, particu- 
larly, disliked to wear 
rubbers because they were 
considered unsightly. Al- 
though marvelously im- 
proved methods of manu- 
facturing eventually elimi- 
nated their’ unsightly 
appearance and made 
them genuinely attractive 
accompaniments of smart 
footwear, rubbers re- 
mained just rubbers in 
the eyes of a sizable part 
of the consuming public. 
They were utility con- 
traptions to be worn only 
when one really had to. 
But, in spite of this re- 
sistance, their favor and 
volume of sale steadily 
grew. 


Emphasizing Fashion 
Element 


One large manufacturer 
of rubber footwear pres- 
ently decided, however, 
that even with the increas- 
ing volume which was 
coming year by year, the 
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Rubber Poatwoar 


The Market Situation - Prices and 
Style Information - Trade Notes 
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merchants and thousands of consumers 
were interviewed. After the informa- 


tion was assembled and analyzed, one 


namely, 


all others, stood out— 


that if light rubber footwear 
was to be sold in any manner other 


than merely as a piece of apparel to 


be tolerated, 
which would have to be emphasized 


there was one feature 


to the public—the “‘st yle elements.” 


retail merchant was not by any means 
obtaining all the rubber footwear busi- 


facturer undertook a nation-wide in- 
vestigation. Hundreds of retail shoe 








Five Salesmaking Arguments 


1. Taking the entire country, there is an average of 
ninety days of rain a year; in other words, every fourth day 
the leather footwear purchaser needs rubbers to protect him. 

2. It being a fact that on every fourth day rubbers are 
a necessity, why not buy them when buying the shoes, and 
have them really fitted to the new leather shoes? This 
means a correct fit which will not mar the wearer’s general 
appearance, but make it as trim and neat on rainy days as 
on days when the sun shines. 

Some customers may say that they prefer to buy when 
the rainy day arrives. At this point the salesman argues 
that if they wait for the rainy days they will probably have 
to buy anywhere, and in many cases this means buying any 
rubbers that they can get in the particular locality they are 
in at the time—which is very apt to result in poor-fitting 
and generally unattractive rubbers. 

3. The fact that rubbers are a protection and a saving 
to leather footwear, not only in wear, but also in appearance, 
is emphasized to the customer. 

4. The point of getting all of the wear for the money that 
the purchaser may pay for rubbers is similarly emphasized. 
One large rubber company has stated that ninety per cent 
of rubbers which did not give satisfactory service were ill- 
fitting. This is entirely eliminated by purchasing them 
with new shoes. 

5. Many women argue that putting on and taking off 
rubbers soils their hands and gloves. In such cases it is 
easily shown that the women’s foothold is quickly removed 
without this objectionable result. In fact, in the modern 
selling of rubbers everything is done to make the. customer 
feel that the improved manufacture of rubbers has been 
steadily going forward with the purpose of satisfying the 
most fastidious dresser. 








Advertising to the Ladies 
So this manufacturer set about prop- 
ness which he might; so this manu- agating 
Advertisements were run in all of the 
leading women’s publications, for it 


style idea in rubbers. 


was among women, and 
naturally su, that the big- 
gest resistance was found. 
It was pointed out how 
out of date was the idea 
that rubbers. really 
spoiled a woman’s ap- 
pearance; how improved 
methods of manufacture 
in rubber footwear had 
accomplished just what 
improved methods in 
leather footwear making 
had done—produced styl- 
ish footwear which really 


. improved a woman’s ap- 


pearance during inclem- 
ent weather. 

Pictures of milady in 
her smart walking suit, 
her trim shoes encased in 
snug, neat-fitting rubbers, 
were shown. Emphasis 
was laid on the following 
points: Women need no 
longer dread the clumsy 
rubbers that made their 
feet look awkward and 
large; no longer need they 
be suspicious that every- 
one is staring at their feet. 
Now, indeed, anyone may 
stare, for the woman can 
wear her nicest shoes on 
the rainiest day and keep 
them clean and smart in 
rubbers so light and elas- 
tic that they fit as 
smoothly as her gloves. 














(Onverse 


rites, 


E have always maintained that you 

can’t get very far on Quality alone, 
and, certainly, Service by itself isn’t worth 
very much. The two have to be bound tightly 
together like the Siamese twins. 


We have made Converse Quality and 
Converse Service inseparable. You can’t get 
one without getting the other. 


It is just this twin policy that the buyer 
of today must have. He who buys wisely 
in these times, buys closely. He studies his 
market from two angles: (1) what product can 
be depended upon, and (2) can he get what 






Note the White 
Tire Sole and 
Top Binding 







Black 


Caboose 





New York- 142 | mane St. 


Rubbers 


Like the Sinnenes Twins— 
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he wants when he wants it. He can’t take 
any chances on missing a sale through poor 
Service or losing a customer through poor 


Quality. 


We Converse people specialize in rubber 


footwear—making and marketing. We have 
reduced both to a fine point of efficiency and 
knitted them together. This is the policy 
that enables the retailer to do the maximum 
amount of business with the minimum in- 
vestment. 


You will find Converse a comfortable- 
house-to-do-business-with. 


““Women’s Crest”—Rubbers of pure, “tempered” 
gum rubber—well fitting—light and durable—varnished 
soles of extra tough red rubber. The heel is packed 
with layers of real leather to deaden inside friction and 
to prevent the heel from being scuffed away. A window 
in the heel lining shows this patented leather feature, a 
sure selling argument. Built both for style and service. 


“Black Caboose” — (Used to be ‘‘Men’s Carrier.”) 
Heavy duty work rubber, pure white double tire sole, 
Big C bottom, extra heavy upper, white top binding. 
Preferred by railroad men, dairymen, postmen, in fact, 
anvene who requires a rubber for hard, grinding wear. 


Immediate Deliveries 


CONVERSE RUBBER SHOE COMPANY 


Factory : Malden, Mass. : 


Service Branches: 


Chicago—618-626 W. Jackson Boulevard 
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Rubbers Preserve Shoe’s Beauty 





a woman makes who arrives at the 
afternoon tea with dry shoes than the 
one who comes with mud-spattered 
footwear, her careful toilet marred by 
unsightly shoes? In the advertising 
ihe fact that rubbers could be bought 
for all styles of shoes and all heights of 
heels, was driven home again and again. 
The style element in light rubber foot- 
wear was cleverly and clearly placed 
before the women of America. Their 
response was significant. 


“Flu”? Epidemic Helps 


The live retail merchant promptly 
cashed in on this new thought and 
added healthy profits to his rubber 
department. About that time, the 
“‘flu’’ epidemic was still vividly in the 
minds of the American public, and 
this also aided the merchant. Women 
were more prone to listen to health 
advice than they had been before, and 
particularly so when their shoe man 
could show them that there was no 
longer any danger of the trimness of 
their footwear being spoiled by clumsy, 
ill-fitting rubbers. 

Even today, however, some retail 
merchants do not use to the same ad- 
vantage this potent sales weapon which 
was placed in their hands. They over- 
look the big market which has been 
created for them. It is true that they 
serve the throng brought in by the 
powerful style messages which have 
been poured forth in the nation-wide 
campaigns and those who are brought 
in through weather conditions; but 
many others, more alive to the trend 
of the times, nowadays seize all of this 
and more—by doing just one little 
thing: They sell rubbers with ihe sun 
shining! 


Sell Rubbers With Shoes 


Many retail merchants turn their 
entire stock of rubbers before the first 
real fall of rain starts or the first snow 
arrives, and here is how they do it: 
They sell a pair of rubbers with each 
new pair of shoes sold. In selling their 
rubber footwear they not only gain 
plus business and added profits but 
render their customers a real service; 
for in order to insure the best fit and 
appearance, which is the all-important 
feature in women’s rubbers, and to 
insure the best wear for the purchaser, 
rubbers should be sold with each new 
pair of shoes. 

In approaching the prospect who 
purchases leather footwear there are 
five main arguments used by retail 
salespeople. 

These five arguments rarely fail to 
make the sales. The additional cost of 





Again, how much better appearance 
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the pair of rubbers is so small, when 
weighing the advantages, that it is a 
rare instance when the purchasers fail 
to take advantage of the retail mer- 
chant’s advice. In most cases they are 
very glad of this service feature which 
the retail merchant offers them. 


Speeding the Turnover 


At this time, with real merchandising 
once again taking its place as one of 
the all-important features in the retail 
store, the lesson shown by these mer- 
chants who have been cashing in on 
the style element in rubber footwear 
should be of tremendous interest to 
retail merchants all over the country. 
Rubber footwear is constantly being 
improved and with the educational 
work which the manufacturer is doing 
for the consuming public, the live 
retail merchant is being given a real 
opportunity to speed his turnover and 
obtain plus profits. 


Rubber Is Quiet 


There was an easy undertone to the 
market for plantation rubber the last 
of the week, although there were few 
sellers in evidence. Buyers appeared 
to be even scarcer and their ideas were 
quite a little under the most conces- 
sionary views of holders. Nominal 
quotations at the close were 18c for 
spot, February and March smoked 
ribbed sheets, 20c for April-June and 
24c for July-December arrival. Paras 
were steady but without action and 
there were no new developments in 
connection with Centrals, prices for the 
latter appearing to be entirely nominal. 


Rubber Quotations 


Para—Up-river, fine..... 17 @17% 
Up-river, coarse.........104%@. ; 
Rolsindh, TRB 5.5. oo. xc a < .. @18 
Island, coarse......... 12 @.. 
Caucho, ball, upper.... 14 @14% 
Caucho, ball, lower.... 12 @.. 
NIG ine oss 0 0 ud ll @.. 

Plantation—First latex 

pale crepe.......... @19 
Brown crepe, thin, clean @16 


Brown crepe, rolled.... 13 @.. 
Smoked ribbed sheets... 18 @.. 


Centrals—Corinto....... 12 @.. 
Kemeragiaa ;..3.... 2.5. 12°3@.: 
Guayule, wet......... 15 @l 
Guayule, dry.......... 25 @.. 


Balatta, block, Trinidad 53 @.. 
Balatta, block, Colom- 


Oo OE RE gfe 38 @39 
Balatta, Panama...... 36 @37 
Balatta, sheet......... 65 @68 
Scrap Rubber—The market remains 


dull and uninteresting with a weak tone. 
4 @5 
3 @4 


Boots and shoes........... 
Arctics. trimmed......... ‘ 











Arctics, untrimmed........ 2 @.. 

Tires—Automobile......... i 
_Bicycles, pneumatic........ lL. .@.. 

Hose, steam, fire.......... “4@ % 


@8 
@5 


Inner tubes, No. 1......... 
Inner tubes, No. 2......... 





THE LEATHER MARKET 


(Concluded from page 133) 

running at full capacity, which is a de- 
“cided change over some months ago, and 
all of this activity, even though scat- 
tered, calls for more leather. According 
to tannage side leathers are quoted all 
the way from 25c to 40c per foot. 
Colored buck leather is still held at 50c 
to 60c for the best leather. Elk is 
quoted at 28c to 32c. 


Glazed Kid 


There has been more trading the last 
two weeks, and some of the larger tan- 
ners reported good sales with the market 
firmer than it was a few weeks ago owing 
to the advanced prices of raw stock. 
There is a wide range in price, the top 
grades in colors bringing up to $1 per 
foot, but the average price of good kid 
leather ranges from 65c to 85c. Medium 
grades run from 40c to 60c and the 
cheaper grades downward according to 
quality and selection. ® 


Patent Leather 


There has been some improvement in 
the demand for chrome patent sides and 
also for lighter leather for women’s foot- 
wear. Patent leather manufacturers 
have been more optimistic the past week 
and state that they can see no object in 
further reducing prices. No. 1 chrome 
patent sides are reported selling at 45c, 
No. 2 40c, and No. 3 35c per foot. 
Patent kips are held at 45c to 50c ac- 
cording to tannage. There has not 
been so much activity since the sales 
reported last week. 


Sole Leather 

There is a better feeling in the oak 
sole market although shoe manufac- 
turers are purchasing as close to their 
needs as possible. On the whole, how- 
ever, there is a better demand for the 
various grades of sole leather than a few 
weeks ago. No. 1 oak bends for shoe 
stock are quoted at 60c to 70c per pound 
and best bends for finders’ use from 
80c to 92 Mc. 


Dollar Day 


Highland Brothers & Gore and 
Livingstone Brothers of Clarksburg, 
W. Va., have pledged themselves to co- 
operate with the mercantile board of 
the Chamber of Commerce in making 
the Clarksburg Dollar Day on March 3 


a success. 
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KNOX SHOE COMPANY 


Milford, Mass. 


Announce a new line of high grade Goodyear 
Welt Shoes for Men, which will be ready for 


showing on or before 


March 15th, 1921 


Standard leathers of the highest grade—and 


that quality of shoemaking which insures fullest 


value to your customers. 


We are featuring a line of 
NOVEL FIES 


that are already selling freely 


Goodyear Wingfoot Heels 





We Use The Famous 
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STYLE WEEK PLANNED 


Shoe Merchants Co-operate in Ar- 
ranging for Business Stimulant 


Milwaukee boot and shoe merchants 
are again giving their thorough co- 
operation to and participating in the 
third annual Style Week which this 
vear will be held March 7 to 12. They 
are depending much upon this cam- 
paign to give trade a needed stimulus. 
The early date of the Easter holiday 
this year makes the Style Week move- 
ment of more importance and greater 
prospective value than similar cam- 
paigns in the last two years. Theaters, 
hotels. and civic bodies are co-operating 
with the retail merchants in making 
the 1921 fashion event the most con- 
spicuous effort of this character that 
has yet been attempted. 

Beginning Monday, and lasting 
through the week, two of the largest 
and most popular motion picture 
theaters in the downtown district will 
present fashion revues in connection 
with the regular performances. By a 
coincidence, also, the Majestic vaude- 
ville house has Julian Eltinge, famous 
impersonator of women, as its head- 
liner for Style Week. At the Alhambra, 
which is the largest theater in the city, 
seating 3,600, a fashion revue is sched- 
uled every afternoon and _ evening. 
under the joint auspices of the theater 
management and The Journal, a leading 
newspaper. The Strand theater will 
repeat the style show of the last two 
years, with the co-operation of the 

J. Brouwer Shoe Co., 322-324 Grand 
Avenue, and Gerretson’s, women’s wear. 
The Milwaukee Sentinel, another big 
newspaper, is conducting a contest to 
determine the handsomest young lady 
in the city, who will be staged as a 
model during Style Week. 


Retail Business Fairly Active 


Retail business during the past week 
was fairly active, considering general 
conditions and weather circumstances. 
The early part of the period was chilly 
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Milwaukee 


and vastly different from temperature 
averages of preceding weeks. A _ rain 
which turned to sleet during one night 
gave hope for a time of a revival in the 
demand for arctics and other rubber 
footwear, but within twenty-four hours 
the streets and sidewalks were again 
as barren of ice and snow as before. 
The Winter has been remarkable for the 
lack of snow and slush. 
Manufacturing Situation Slowly 
Improving 


The manufacturing situation shows 
slow but gradual improvement. There 
is a good demand for novelties, which 
are wanted for immediate delivery to 
catch Easter trade. Staples are mov- 
ing forward in small volume. A leading 
authority summarizes conditions by 
saying that progress in boot and shoe 
manufacturing in this market has been 
slow and purchases of leather are not 
yet beyond immediate requirements. 
It seems generally agreed that mer- 
chants’ stocks of footwear will need 
replenishment soon, which will call for 
increased output. Tanners, it is said, 
are carrying 70 per cent of the available 
supply of upper and 90 per cent of sole 
leather. Stocks of all kinds of leather 
have declined about 50 per cent, on the 
average, since last year. Compared 
with 1914, stocks of upper leather sides 
are 22 per cent higher; upper leather, 
calf and kip, 45 per cent higher; sole 
leather, 15 per cent higher, and kid, 
80 per cent higher. 

Towle and Coens Honor Guests 
at Dinner 


Two pleasant aftermaths of the 
National convention of 1921 at Mil- 
waukee occurred during the week. 
One was a dinner given by the Mil- 
waukee Retail Shoe Dealers’ Asso- 
ciation in honor of H. C. Towle, who 
served as executive secretary of the 
Milwaukee Convention Committee, and 
Barney J. Coens, executive chairman 
of the entertainment committee. Mr. 
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Towle has returned to the United 
States Shoe Machinery Company’s 
organization, which gave him leave of 
absence to handle the mammoth task 
of organizing and conducting the con- 
vention arrangements. The other after- 
math was the presentation to Joseph 
C. Grieb, manager of the Milwaukee 
Auditorium, of a tribute in verse, 
handsomely engrossed and embellished, 
by the Milwaukee dealers’ association. 
This was done as an appreciation of the 
co-operation lent by Mr. Grieb and his 
staff to make the 1921 National con- 
vention the — success in the 
history of the N.S. R. A. The tribute 
has been hung on the walls of Mr. 
Grieb’s private office. 


Racine Merchants Hold Meeting 


What is believed to be the forerunner 
of a formal organization of a local 
association was a banquet given by the 
retail shoe merchants of Racine, second 
city in Wisconsin in point of population, 
at the Elks’ Club on February 21. T. 
A. Lloyd of the Walk-Over Boot Shop 
acted as toastmaster. Addresses were 
given by Dr. N. A. Goodwin, of the 
executive staff of the Scholl Mfg. Co., 
Chicago, who with the aid of the 
stereopticon explained practipedics. 
Dr. F. A. Hush, also of the Scholl com- 
pany, talked on ‘The Psychology of 
Salesmanship.”” F. H. Stover. of Mil- 
waukee was unable to be present, as 
planned. Following’ the program, the 
merchants discussed the matter of 
keeping stores open evenings for two 
weeks prior to Easter. Action will 
depend upon the attitude of other retail 
merchants of Racine, with whom the 
shoe men will confer. 


Shoe Company Reports Increase 
: in Orders 


The Tomahawk Shoe Company, 
Tomahawk, Wis., which gained much 
fame by being the first factory to place 
an order for a carload of sole leather 
at the recent National: convention in 
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Where to Buy 


Women’s Shoes 
2. 














Phillips-Cram Corp. 
Makers of 
Women’s Turn 
Slippers 
276 River St., Haverhill, Mase. 


Boston Office 
207 Essex Street 





LYNCH SHOE (0 
Sterling Quality 
WOMENS FINE WELTS 


LYNN, MASS. 
“WE SAVE YOU AWEEK ON DELIVERIES’ 








“Fernco-Quality” Comfort Shoes 
Ladies’ Hand Turned 


BOOTS, OXFORDS 
AND SANDALS 
Lining 








WOMEN’S McKAY 
Slippers and Boots 


of Character 


HARRISON-LOCKWOOD CO. 


Factory, ee. Mass. 
Boston, | 08 Lincoln Street 











E. A. & M. C. Witherell Co. 


Manufacturers 


Women’s Turn 
Boots and Slippers 


Haverhill, Mines. 


Boston 
147 con Oat ‘St. 








BOUDOIR 
SLIPPERS 


diate delivery, a 
able in Black, een, Red, 


20 aye, set 0. 


$1.65. ‘Terms, 5 
SILVER SHOE Haverhill, Mass. 








FERN & POOR CO., Inc. 
Manufacturers 
Newbaryport, Mass. 


Women’s Turn 
Comforts 
Boots & Slippers 
for the wholesale trade 











WOMEN’S TURN SPECIALTIES 
COMFORT SHOES IN STOCK 
with U.S. Rubber Heels Attached 


TURN NOVELTIES 
On All Lasts 


Inquiries Promptly Answered 
Felstiner-O'Connell Shee aCe tae. 





41 Washington Street - - - 
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Milwaukee, reports orders increasing 
to such an extent that it probably will 
be only a short time before the pre-war 
schedule of 600 pairs a day will be 
reached. The Tomahawk factory is 
now using packer stock almost ex- 
clusively, and is buying much stock 
from the local Union tannery, which 
tans only packer hides. Formerly 
butcher hides were used for the cheaper 
grades. The Tomahawk company also 
has added new numbers which round 
out its line and enable it to offer mer- 
chants practically every type and style 


_of shoe required for general trade. 


Advertising Council Formed 


Out of the experience of Ad Clubs .- 


in all of the larger cities of the country, 
the Advertising Division of the Mil- 
waukee Association of Commerce has 
gained a new plan of organization which 
will be put into effect at once and 
doubtless furnish a _ valuable’ con- 
tribution to the history of such organ- 
izations. At a meeting on February 24, 
the first formal steps were taken by the 
creation of the Advertising Council of 
the Association of Commerce, which 
will be the title of the reorganized 
division. An executive board of fifteen 
members was elected, each member to 
serve two years. A chairman and 
vice-chairman will be elected annually. 
The Better Business Bureau will con- 
tinue to be a part of and work under 
the jurisdiction of the Council, A 
full-time secretary and manager will 
be engaged to handle the Council as well 
as the Bureau work. It also is planned 
to establish an advertising school or 
college .as an independent institution 
or a department of one of the principal 
universities. The executive council has 
in its membership W. J. Booth, sales- 
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manager, Weyenberg Shoe Mfg. Co.: 
Vinton M. Pace, Gimbel Bros.; Frank 
B. Jennings, Edward Schuster & Co.: 
Lewis S. McMeeking, Boston Store: 
W. C. Bliedung, O. C. Hansen Mfg 
Co.; C. M. Huntley, Everwear Hosiery 
Co., F. H. Stover, and others. 


J. L. Ripple off on Trip 


Joseph L. Ripple, 1217 Vliet street. 
one of the leading shoe merchants o/ 
Milwaukee, departed February 24 on 
an extended recreation trip, accom- 
panied by his daughters, Misses Mar- 
garet and Gertrude Ripple. The, 
expect to be absent about six weeks ani 
visit Seattle, Portland, San Francisc« 
Los Angeles and other Pacific Coas! 
cities, returning by way of the Gran 
Canyon of Arizona. 


A. D. Hermes Retires 


Albert D. Hermes, who has made 
for himself a national reputation as a 
manager of retail merchants’ organ- 
ization work, on March 1 retired is 
secretary of the Racine (Wis.) Retail 
Merchants’ Association to enter the 
life insurance profession. Fifteen years 
ago- Mr. Hermes took the initiative in 
organizing Racine merchants. He 
served as president for the first four 
years of the existence of the association. 
Six years ago it was decided to engage 
a full-time secretary and Mr. Hermes 
accepted the commission. He has been 
prominent in state association activities 
as well. The credit bureau organi- 
zation he evolved for the Racine 
association is considered one of the best 
in the United States. Racine is the 
second city in Wisconsin, with a popu- 
lation of 55,000. Mr. Hermes’ suc- 
cessor has not yet been selected. 


St. Louis 


TRADE READY FOR EASTER 


Spring Business Expected to 
Start March 15 


The retail shoe business in St. 
Louis has reached the last stage prior 
to putting on the new styles for the pre- 
Easter campaign. The lots which are 
being offered and the prices that are 
being asked are indicative of the fact. 
Retail merchants report that they have 
pretty well cleared up their stocks, at 
least as they regard them, and are 
content, apparently, to rest on what 
they have done in reducing their lines 
and prices. Whether they have reached 
the bottom is yet to be determined. 
because the test will come with the 
public’s buying disposition during the 


pre-Easter selling period. The open 
Winter has retarded the sale of boots 
and emphasized, so far as business con- 
ditions permitted, the sale of low foot- 
wear, but the grand aggregate has not 
been large taking the city as a whole. 
The stores catering to the medium class 
trade, that trade which has been bit 
hardest by unemployment and by the 
general public disinclination to buy, 
frankly admit that their business /1as 
not been up to January and February 
a year ago, but they say at the same 
time that their business has been beiter 
than it was in the same months in 1°19, 
which, after all, is in the opinion of 
St. Louis stores a better period of com- 
parison than those months a year ago 
when prices were at the peak and the 
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business was at the summit of its 
rather fictitious operation. Advance 
numbers for the pre-Easter selling are 
appearing with greater frequency in the 
windows and the advertising and by the 
15th of March the Spring season will be 
in the full swing of advance selling if 
the weather does not change and give 
this section the Winter which it has 
missed having for the last four months. 


Novelty Houses Busy 


The specialty departments of the 
general line shoe houses and the novelty 
concerns generally are operating to the 
fullest available capacity on shoes for 
March delivery. All of the plants 
have increased their forces to the limit, 
but all have been handicapped by the 
disorganization which followed the 
slowing down of the late months of 
1920, as their workers have been 
scattered and it has been impossible 
to get either all the old employes 
back or to get fully trained new help 
to take their places. One factory 
which was willing to double its output 
if it could get the help found that it 
could, at the utmost, only increase its 
output 300 pairs daily. The orders 
which are coming in through the mails 
and from the men on the road aré be- 
ginning to show some signs of interest 
in the period following Easter, but not 
as much as the manufacturers desire to 
keep their factories in efficient oper- 
ation and there is growing fear that 
much the same conditions that have 
confronted the pre-Easter desires of 
the retail trade will follow. in the later 
Spring and that it will be a case of 
another jam to get out goods needed 
for the Summer selling. It is the in- 
tention of the manufacturers and whole- 
salers to keep their traveling forces in 
the field for a longer period and to cover 
the territories more thoroughly and 
more frequently in order to give no 
opportunity for the retail trade to place 
any blame for future conditions on the 
factories. Plants operating in-stock de- 
partments are at present unable to keep 
these departments in shape because of 
the heavy demand for Spring goods 
and they are deferring factory orders 
for stock goods until the pre-Easter 
rush is over. At that, however, the 
in-stock departments will be operated 
on a more cautious basis than ever 
before in order to. avoid any compli- 
cations during the season which might 
leave them with a surplus of goods 
on their hands. 

Johnson, Stephens & Shinkle 

Lease More Factory Space 


The Johnson, Stephens & Shinkle 


Shoe Co. has leased the east half of a 
building at Boyle and Laclede Aves., 
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in St. Louis, providing about 35,000 
square feet of space in addition to that 
which they now occupy in their factory 
at 2203 Chestnut St.. They expect to 
have the new plant in operation by the 
first of April, when their output will be 
raised to about 3,500 pairs per day. 
The new section will be devoted to the 
general offices, the cutting and the 
fitting rooms, while the remaining di- 
visions of the plant’s operation will be 
confined to the old building. The 
Johnson, Stephens & Shinkle Co. is 
a comparatively new concern, having 
been in business* only six or seven 
years. During that time the company 
has built up a large trade on novelty 
goods. The plant at the present time, 
according to Vice-president Howard V. 
Stephens, is oversold on early deliveries 
and the enlargement of capacity was 
made necessary to take care of the 
business‘ developing for the post- 
Easter trade. 


New McElroy-Sloan Plant 
Nearly Ready 


The mechanical equipment of the 
new factory of the McElroy-Sloan Shoe 
Co., at Twenty-first and Lucas, op- 
posite two other factories of the same 
concern, is being put into position as 
rapidly as possible and the plant is 
expected to be in operation by the first 
of April at least. The capacity of the 
new plant is needed to meet the current 
demand, made acute by the rush of 
buying for early Spring selling on the 
part of retailers and while there has 
been delay during the past year in 
getting the factory in shape to install 
the machinery the company has not 
suffered severely owing to the general 
slowness of the trade which developed 
just at the time when it was first 
anticipated that the plant would be 
ready for operation last Fall. 


Children’s Shoe Business Good 


An interesting fact reported by the 
St. Louis manufacturers having special 
children’s shoe plants is that the volume 
of their business in this particular 
division is holding up, and has held up 
remarkably well during the past Fall 
and Winter. One large house reports 
an increase over the similar preceding 
period of 10 to 20 per cent and other 
houses are in much the same class, 
only with varying percentages of gain. 
It is also stated by most of the houses 
that their men’s shoe business is still 
suffering from the slump in demand, 
but that the pressure for women’s 
style shoes, for the present at least, is" 
as keen as they have ever known it to 
be. In consequence the only section of 
the factories that are at present working 








Where to Buy 


Women’s Shoes 














WOMEN’S TURN 


; COMFORT BOOTS 
Enceadiots Delivery 

















BOUDOIRS IN STOCK 

No. 1202X 

BLACK CABARETTA 
Full Satin ee 


Price $1.70 
No. 1200X, Red. .$1.80 
No. 1201X, Tan.. 1.80 
No. 1203X, Blue. . 1.80 
No. 1204 204X; Pink. ; 1.80 


The Westcott Whitmore Co.. Syracuse. N. ¥. 











Lower Prices---In pees 


No. 475, Women’s Colt Bal eo 2 « « $8.7 
No. 68, * Plain in Too 328 


No. 700, = “© Princess. . . 2.55 
No. 300, > “ Front Gore Ox. 2.45 
No. 500, re “* 1 Strap Sandal 2.15 
No. 25, +f “* Comfort. . . 1.95 
BRANDAU SHOE COMPANY 
Detroit, Mich. 








>> Boudoirs in Stock 
ee Fine Black, Full 
aa Chrome Cabretta. 
ANS Hand turned. Quilted 
ae ay Sizes 244 


SALEM SHOE CO. 
Salem, New Hampshire 







$1.40 | 
5% 10 days 








anne 


COLLINS And STAPLES 


Hand Turned Ae Cuts 


in fancy straps and novel- 
ties in colored suedes, sat- 
ins and all leathers. 


Factory 
118 Phoenix Row 
Haverhill, Mass. 


OUODOORAECROGUOOOROONeRDOeOoCEtEE 












A DESIRABLE LINE OF 
LADIES’ HIGH GRADE FOOTWEAR 
Straps - - Oxfords - - Boudoirs 
Inquiries promptly answered - 
“-- Immediate deliveries ‘essured. 
Re PORELI-MAGES SHOE 2. nu 
Railroad Sq. pa Haverhill, Mass. 
Boston g "181 Egsex Street 
(With Raymond Sales Company) 








ALGIER SHOE MFG. CO. 
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Highest Grade Women's Shoes, Turns and Wolts 
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here to Buy 
Women’s Shoes 


» X9 509-529 JOHNS™N ST. 
BROOKLYN, NY 



































TURKISH SLIPPERS , 
IN STOCK AGAIN! 
No. — oo Sofia ba n avers 





STONE Inipgatins 62: 





ms 


A HIGH-STYLE LINE 





OF 
Women’s Fine Turns 
and Novelties 


TESSIER & BOWDOIN 
50 Phoenix Row Haverhill, Mass. 


























Where to Buy 


Ballet Slippers 

















326 W.MONROE ST 
CHICAGO 
W2 SUMNER SMITH 











“Ironclad” 


GYM SHOES 
Almost ble 
ares 


mre 


Philadelphia, Pa. 







BROOKS SHOE MFG. CO. 











A REAL HIGH CLASS 
BALLET 
Finest. Workmanshi 
so oe es $1.65 


V “ “ o +? Sa 3: 55 
Second Grade Vici Kid, $1.40. 108 —— 


Write for Sam, t-once shipmen 
PURITAN SHioe 0., Ine.” 74 Reade St. N.Y.C. 
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below their capacity to get operatives 
is the men’s shoe division, including 
all portions from the work shoe to the 
dress shoe. 


Travelers in Charge of Entertain- 
ment 
The entertainment provided at the 


tri-state convention in St. Louis the 
current week of the shoe retailers of 








Mar. 5, 1921 


Kansas, Nebraska and Missouri was 
provided by the ‘shoe travelers’ asso- 
ciations and the St. Louis manu- 
facturers’ association. The travelers 
of Kansas City, St. Louis and Chicago 
sponsored the smoker and style show 
of Monday night, February 28, and the 
manufacturers the formal banquet of 
Tuesday night, at which latter affair 
the ladies were included. The Monday 
night event was strictly a stag event. 


Columbus 


EXPECT BIG BUSINESS 


Spring Trade Starting Early — 
Suede Stocks Gone 


Columbus shoe merchants express 
satisfaction at the way in which the 
Spring business is opening up. They 
predict that within the next few weeks 
there will be a rush for the new styles 
of footwear which are being shown, 
especially in the women’s suede goods. 
The earliness of Easter is one of the 
impelling forces back of the early 
Spring business. 

Columbus stores are well equipped 
to take care of the Spring trade in all the 
styles and colors of leathers, excepting 
the gray suede, for which there is an 
unprecedented demand even this early 
in the season. Many of the leading 
merchants report a very decided short- 
age in this style, with hardly any hope 
of replenishing stocks before Easter. 

The local merchants went into the 
markets early and were able to get 
the latest and best styles and are 
now reaping the benefit of a very wise 
move. 


Boot Stocks Are Low 





Merchants say that their stock of 
boots is very low and are not worried 
about the few they will carry over. 
Those who have many of this style on 
hand are now holding a final clean-up 
for the last few days of February and 
feel assured that when the sale is 
ended, they also will have but a few 
pairs to carry over. 


Morning Prices Lower 


The Browning Shoe Company is 
determined that the early morning 
hours shall be busy ones for the clerks 
and with this in view will inaugurate 
morning reductions in their bargain 
basement by featuring 1,200 pairs of 
women’s boots and low cuts at $1.00 
per pair between the hours 8 to 10. 
From 10 to 11 they will be $2.00 per 
pair; and from 11 to 12 the same goods 
will be increased to $4.00, at which 





price they will remain for the balance 
of day. This scheme will continue 
until all these goods are disposed of. 
The Columbus Dry Goods Company 
shoe department under the manage- 
ment of Harry Callen reports a very 
successful business for the first part of 
the year. To clean up their few re- 
maining boots which were formerly 
priced at $10.00 to 18.00 they have 
reduced to $3.45 per pair. 





Shoe Club Plans Meetings 


The Columbus Shoe Club held its 
regular meeting February 17, at which 
time the following meetings were 
planned. 

On March 10, a banquet and get- 
together meeting at the Chittenden 
Hotel, at which time the annual 
election of officers will be held; on 
April 7th another banquet and enter- 
tainment at the same place, for the 
installation of officers. 

Charles Heath and Harry Zavits 
were appointed as the entertainment 
committee for this meeting. 


Changes in Managers 


William C. Reichel, who has managed 
the shoe departments for The Union 
Company for the past several years, 
has resigned his position. John R. 
Williams, a well known shoe man, who 
formerly was with a Cincinnati house, 
has accepted the managership of the 
Retail Shoe Service department of the 
Z. L.- White Company. A line of 
misses’ and children’s shoes have been 
added. An introductory sale was held 
last week. 


Novelty Factories Busy 


Manufacturing plants are operating 
on 50 hour per week basis. Several 
plants making novelty footwear found 
it necessary to employ extra ‘help the 
past week in order that they might de- 
liver goods before Easter time. The 
several rubber companies located here 
report a very satisfactory business on 
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the tennis or outing shoes for Spring 
and Summer trade. They also report 
a very satisfactory amount of rubber 
orders for Fall delivery. 





Boosters’ Club Has Celebration 


On Fepruary 22, the A. E. Pitts Shoe 
Company Boosters’ Club, composed of 
all the employes of this concern, held 
a very novel luncheon and dance at 
the store of the company. A very 


New 


BUSINESS [IMPROVEMENT 
NOTED 


Bulk of Sales on Women’s Novelty 
Low Cuts 

Continuous improvement in both the 
wholesale and retail shoe conditions 
in this city are reported by various 
factors. The past week, with the 
deepest snow underfoot that New York 
has seen this Winter, had a tendency 
to restrict all shopping, but made less 
of. an impression upon the shoe trade 
than upon other fields of retail en- 
deavor. Although it restricted the 
buying of Spring shoes by consumers, 
which has been in progress for some 
weeks, it stimulated the demand for 
rubbers which hitherto have been 
moving extremely slowly because of the 
open Winter. Some stocks were quickly 
cleared out, but this was not reflected 
in wholesale circles since few of the 
retail merchants anticipate much more 
business on heavy rubber overshoes 
this Winter. The fashion of wearing 
arctics reported from almost all parts 
of the country developed here during 
the storm and brought out a concen- 
trated demand for this sort of footwear. 
However, this fashion apparently is not 
as strong here as in other cities accord- 
ing to visiting retailers. 


Men’s Fancy Shoes Shown 

The bulk of business continues to be 
done on women’s novelty low shoes, 
and many stores that formerly stuck 
well to staples have been compelled to 
make complete transitions in their 
stocks to cater to the new demands. 
This is particularly true of the chain 
stores such as Walk-Over and Rice & 
Hutchins. In these stores, according 
to local managers, the stocks of novelty 
shoes have been increased and several 
old lines of staples eliminated. 

To a less degree this is true of the 
men’s shoe shops. It is noticed that 
the Ward and Emerson stores, for 
instance, which cater to men exclusively. 
are showing more shoes that might fall 
under the classification of fancy. 


novel feature of this entertainment 
was the table decorations of pastry 
made by one of the employes of the 
company. The members were ad- 
dressed by John J. Baird, who spoke 
on the life of Washington as compared 
to some of the great men of the past 
decade. The remaining part of the 
evening was taken up with dancing. 
There were 43 members of the club 
present. Mr. Ford of the Junior De- 
partment is president of this club. 


York | 


STRAPS TO CONTINUE? 


New York Merchants Favor Them 
for After Easter 


“Why push tongued pumps?” in- 
quired the head of one of the best 
known retail shoe concerns in this city. 
“Women are going strong on straps, 
so strong that it keeps us busy catering 
to them on such models. I can’t see 
why a new style should be introduced 
now. I hear much talk of tongues 
being good for after Easter selling, but 
I can’t see anything from present de- 
mand to indicate such a development. 
The shoe trade, in the past, has suffered 
from a too frequent change of styles. 
I do not mean that slight changes are 
not necessary. They are. Retail mer- 
chants should always have something 
new to show their customers. But 
right now, killing the straps and sub- 
stituting pumps would mean a large 
loss to most merchants.” 

Another retail merchant, a manager 
of a store owned by a large shoe manu- 
facturing concern, holds to the opinion 
that straps will be good for a long time 
to come. He bases this contention 
on the matter of comfort. ‘‘The instep 
strap,” he said, “stays on the foot 
better than the old-fashioned straight 
pump. Also it is not inclined to pinch 
the instep as the high tongued or 
Colonial did. For this reason I antici- 
pate that women will continue to wear 
it despite the attempts that some are 
making to force new styles.”’ 


Sales Still Being Held 


Sales, both of the season-end clear- 
ance variety and disposals of large pur- 
chases, still add zest to the retail game 
here, although they are not as frequent 
as they were last year, and apparently 
fail to create much of an impression on 
the shopping public. One widely ad- 
vertised sale iast week was held by 
Gimbel Brothers in which “several 
thousand pairs’ of Walk-Over shoes 
for both men and women were offered 
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Where to Buy 


Men’s Shoes 














1 Gentlemen’s 
Shoes 


—_ A.E. Nettleton Co. 


SYRACUSE, N. Y. 
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Stacy Adams Co. 
Manufacturers of 
MEN’S FINE 
SHOES 


BROCKTON, MASS. 


























Where to Buy 


Men’s Shoes 













r For Men ‘Grice 


anufactured by 
La Crosse Boot and Shee Mig. Co. 
La Cresse, Wisconsin 








WATERPROOF 
Wood Sole Boots and Shoes. 
Oil Grain, Full Bellows 
‘ 3 Tongue and Back Strap. 
Send for booklet telling who 
you can eel] these shoes to. 
A.H. 
MILWAUKEE, WIS. 
Established 1887 









Riemer Shee Co. 








Stock Dept. 5 <¢ 
Is at Your Service SS 


THE STETSON SHOE CO. (Inc.) 
Seuth Weymouth, Mass. 








BETTER SHOES 
BETTER SERVICE 
Rocker Bottom Wooden 
Sole Footwear 
SHOES, 6 to 14Inches 
BOOTS, 14 to 20 Inches 
nd. 
Send for Catalog and 


REECE SHOE COMPANY 
Columbus, Nebraska, U S. A. 














Where to Buy 


Boys’ Shoes 





























A Shoe forBoys 
That Wears 


Marston & Tapley Co 
DANVERS, MASS. 














INFORMATION tierctens 


“Where to Buy” constitutes a 
source of knowledge so that he who 
runs through these pages may read 
—and learn. 
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at about the lowest prices yel named 
for a shoe of this type. The men’s 
shoes were offered at $4.95 a pair and 
the women’s at $3.75. This lot of 
shoes, according to Gimbel Brothers, 
was a special purchase of surplus stocks, 
mostly samples and discontinued lines. 
The large offering of women’s shoes in 
size 4% strengthened the argument. 
Among the clearance sales is one at 
Alfred A. Kohn’s on Fifth Avenue. 
He is offering men’s high shoes at 
$7.50, a new low price for the grades 
he handles. 


Spalding Pushing Sport Shoes 


Sport shoes of various types are 
being strongly pushed by A. G. Spald- 
ing & Brother, the noted sporting goods 
house. In one of the large windows in 
the main store on Nassau street last 
week the company exhibited an ex- 
tensive line of calfskin sport shoes in 
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various stages of manufacture. Tanned 
leather skins were strewn about the 
window in profusion and the shoes or 
parts were laid upon these. In con- 
nection with sporting shoes it is antici- 
pated that this field will be widened 
considerably this Summer. It is a 
proven fact that more Americans are 
taking an active part in sports, instead 
of acting as mere spectators. The 
clothing people already have recognized 
this, and as a result a wider range of 
garments designed for sports use will 
be shown this year for both men and 
women than ever before. 


New Walk-Over Store to Open Soon 


Another Walk-Over store will be 
added to the chain in this city early 
in March. The latest of the Walk- 
Over stores, which will make the ninth 
in the city, will be opened at 1625 
Broadway, near 50th Street. 


Cleveland 


EASTER BOOM UNDER WAY 


Volume Somewhat Lower Than Last 
Year 

The Easter trade is now at its 
height, but at its best it is somewhat 
short of the volume of trade that came 
into the shoe stores a year ago. But 
the situation is regarded as satisfactory, 
in view of certain conditions that are 
not normal. The volume is approxi- 
mately what it was in the pre-war 
days, and the average merchant does 
not again expect an abnormal trade— 
something that prevailed during the 
war and the first year after the ending 
of the world wide struggle. 

Gray and brown suede are coming to 
the fore with a great rush in the race 
for favor for Easter wear. . Gray is still 
the predominating color, while black 
satin is a close second. Brown satin 
also is being regarded with special 
favor, as are all novelties. 


Staples in the Background 


Staple goods have been forced to 
take a place in the background. “Mer- 
chants report that very little of the 
staple goods is moving. Easter prob- 
ably is responsible for this situation, 
as the average feminine consumer wants 
to appear in gay plumage in her annual 
“parade.” Later on when walking 
season arrives, merchants expect the 
staples to come back with a rush, and 
they are laying in stocks. 


One-Strap Very Popular 


The one-strap model is making a 
great hit with the women of Cleveland, 


and it undoubtedly is one of the best 
sellers among all new Spring styles that 
have been displayed in this city. The 
predominance of gray in the shoe 
market has given a great stimulus 
to gray silk hosiery; and the merchant 
who did not count on this feature of his 
Easter trade and order a good stock 
of gray silk hose overlooked an im- 
portant bet. Brown and black silk 
also are going well, and merchants 
assert that the hosiery end of their 
business is about as good as it was a 
year ago. They account for this by 
stating that prices for silk hose were so 
much higher a year ago than they are 
today. that thousands of women did 
not buy silk hose a year ago. They 
have been attracted by the lower prices. 
Price Stability Needed, Say Mer- 
chants 

Merchants here are complaining 
about the unstable conditions that still 
exist in the shoe business, although we 
are now in the second year of the peace 
era that came with the passing of the 
world war. 

All along Euclid Avenue, one will find 
different prices quoted for various 
models of shoes. Of course they are 
of varying grades, while the material 
in the shoes also differs, but stil] mer- 
chants. and salesmen assert that there 
is a wide difference in prices. They 
are now arguing that the greatest good 
that can come to the jndustry is « 
move that will stabilize prices. The) 
insist that until prices are on a stabl: 
basis business can not get back t 
normal. 
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STYLES ARE MULTIPLYING 


New Strap and Sport Shoes—Also 
New Boot Styles 


Lynn manufacturers continue to play 
the style game. Easter shoes have 
been about all made up, and new shoes 
for April and May sales are being put 
into the cutting rooms. Also samples 
of low cuts and boots for next Fall and 
Winter are appearing. 

Gray suede strap pumps will sell 
after Easter with continued celerity, 
according to several manufacturers. 


Some will move from gray suede to. 


gray kid, and others from gray kid 
to white calf, or white kid, or white 
fabrics. Brown is staple, of course. 

New strap styles continue to appear; 
also new sport shoes; also variations 
of tongue pumps are selling. Nine inch 
boots, with novelty tops, are among 
the Fall samples. Some mention is 
made of buttons. A number of Lynn 
designers think that strap style pumps 
and oxfords will sell next Fall and 
Winter. 


Style Refinements Are Numerous 


Showing the tendency toward further 
refinements in shoes are some new 
styles by V. K. & A. H. Jones & 
Thomas. One, the Nanette, is a street 
shoe, for Nanette Flack, of the Hippo- 
drome, in New York. The leather is a 
new light shade of Russia calf. It is 
made up in a new strap style pump-— 
a broad single strap being slashed to 
make three narrow straps as it passes 
over the instep. Incidentally, the 
strap is button fastened. The heel is 
16-8 high. 

A golf oxford, by the same firm, is of 
white China buck with a black calf 
ball strap, and a white sole, with non 
skid plugs under the tread, and also 
under the heel. 

The “Plural Strap pamp”’ is another 
refinement. It has three straps, stitched 
to the sides, like sabot straps. Two of 
the three are carried over the instep, 


and the third is stitched down to the. 


throat as a binding on the vamp. 
The two straps are fastened with an 
aluminum buckle of reverse shape, 
that will not press into the flesh of the 
foot. A henna suede calf boot, lace 
style, perfectly plain pattern is among 
the Fall samples. Some gray horse 
hide skating boots will be tried for 
next Winter. 


Boots for Fall 


Mitchell, Caunt Co. are working on 
samples of nine inch lace boots for Fall. 
All novelties will be the new boots, 
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Lynn 


fancy tops contrasting with the vamps, 
and trimmings, high heels, and other 
effects combining to produce new style 
effects. Incidentally, the firm has 
practically sold ahead to May its output 
of low cut shoes. 


Colored Patent Leather 


One of the surprises of the Lynn 
shoe industry is the re-appearance of 
colored patent leather. The gray shiny 
leather will be used for oxfords and 
pumps for Summer, and so will some of 
the brown. But gray happens to be 
a leading novelty color. Brown patent 
vamps and gray patent tops will be 
used for boots for the coming Fall. 


“Opened Up”? New Quarters 
P 


J. J. Lippitt Co. opened up its new 
quarters on Box Place the other eve- 
ning, with a reception to its friends, and 
an entertainment and dance by the 
shop crew. Refreshments were served. 
Mr. Lippitt made an address of wel- 
come. The firm recently took the 
factory formerly used by the Colton 
Shoe Co., and it is making women’s 
turn shoes in novelty styles. 


Some Creighton Shoes 


Gray strap pumps, with brown trim- 
mings, are among the Creighton shoes 
popular with some buyers for after- 
Easter trade. The Creighton factory 
was oversold last week, on some of its 
stock shoes for Easter. On white shoes 
the factory is going strong—white 
buck shoes with rubber or leather soles, 
and white/buck shoes with novelty and 
sport trimmings and heels either me- 
dium military or low sport. 


Lynn Style Show March 10 


Burrows & Sanborn, leading Lynn 
merchants, will put on an Easter style 
show, March 10, with living models on 
the runway, music and other spec- 
tacular features. Shoes, by Watson, 
and others, will be shown. Some 
novelties will be tested, and will be 
used later in the big style show in 
Boston in July. 


New Strap Ideas in Shoes 


Twin straps around the ankle, and 
twin straps across the instep, are 
among the new patterns. They are 
revival of the Grecian style. Made of 
black satin, and the straps fastened 
with fancy buttons, they are very 
pretty. Straps of two colors is another 
idea. For instance, some two strap 
pumps, of gray, trimmed with brown, 





Where to Buy 


Children’s Shoes 


wae 
a 


“ELAM 99 
Flexible Turn Shoes 


For the Jobbing Trade Exclusively 


F. S. ELAM SHOE CO. 
Rochester, N. Y. 




























H.C. BRown CoMPANY 


MH CORPORATEO 
CHILDREN’S SHOES 
CENERAL OFFICES. 135 LINCOLN STREET BOSTON Mass 











SOFT SOLES 


A Wonderful Line 
for the Wholesaler 
In Stock—All leather 





Straps. 
NU BABY SHOE CO., East Lynn, Mass. 








CHILDREN’S TURN FOOTWEAR 


High Grade Low Cuts and Boots. 
Made in Black and Tan Calf and Kid, 
also Pat. Chrome. Popular Widths. 


Inquiries Promptly Answered. 
JAQUES & CLEMENT 
Vic’ Blidg., Hale St., Haverhill 
BOSTO. 








115 Essex Street 


W-C.Good¢ger 


Manufacturer of 
Children’s Dlexible Durn Shoes 
89 Allen St... Rochester, WD 
ae 














HAVE YOU SEEN OUR LINES? 


FACTORY 1 FACTORY 2 
Slumber Slip; Soft Soles 
Rubber Boot s | Hand Made Moccasins 


Foot Comfort Slippers Infants’ Turns 
(Double Eiderdown) (1-8) 
In Stock Now—Nature Lasts 
THE B: & P. FOOTWEAR CO., INC. 
Dept. 5 Oswego, N. Y. 








: Soft Soles and Moccasins 


Ask your Jobber for our 
Goods. We DO NOT sell 
the retail trade. 
Newcomb-Anderson Shoe Co. 
ROCHESTER, N. Y. 











[Bonita: Shoe * Baby 


In Stock 


Send /tr Catalog 


AH.MoartinG@ - 


Makers ROCHESTER NY 
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Where to Buy 


Standard Shoe Materials 














Labor are U. 
52 Chauncy St. 


Hub Gore means 
A Service, because t ~~ +> 
Materials as Highest Skilled 


GUARANTEED 
TWO YEARS 


am 


BOSTON OFFICE NEW YORK OFFICE =: 
395 Broadway = 











M. B. MARTINE, 
78 Reade St. 
NEW YORK, N. Y. 


Everything in Shoe Or- 
namentation. -Beading 
“nese”  & Specialty. 


Inc. 

















Colored 
Chrome 
Sides 


Beggs & Cobb, Inc., Boston, Mass. 





ues ea re 


COATED GEM DUCK 
ADHESIVE cag onde CLOTH 


Rubber and Lea 


Dry Foot Wats” 
Sheet Rubber Soling 
B. F. CHAMBERLIN 
184 Summer St. 
BOSTON 
Formerly Walpole Shoe Supply Co. 





T. W. opps. 


W. G. DON NALD Vice-Pres. 


F. E. 


JONES, Treas. 


F. E. JONES COMPANY 


covorsMAT KID 


95 South Street, Boston 


FANCY 











The One 


Waterproof 
Leather That 
Takesand Re- 
tains a Polish 


Creese & Cook Co. Boston. _— 





pore 











4. C. MEYER THREAD CO., 


Meyer Threads 


and spool silks can be had in 
any size or color that is wanted. 
Also Diamond gs 
Lockstitch thread. 
order the Meyer thread and take 
no other. Manufactured by the 


I silks and 
Be sure and 


Lewell, Mass. 











DO YOU KNOW? 


o—- ou can buy it—or 
it—through the 

















“Where to Buy”’columns. 
This feature in its quick 
(Y service is a time saver in 

meeting immediate needs. 
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have one strap gray and the other 
brown. But the most startling color 
combination of them all is an eight 
strap sandal of black satin, to be worn 
over red silk stockings. Brogue straps 
are used on some two strap pumps. 
For instance, a gray pump has a tan 
brogue strap that is carried well under 
the instep. 


To Double Output 


Bresnahan, MacLaughlin Shoe Co., 
novelty shoe manufacturers, has occu- 
pied space in the Realty building, 
264 Broad Street, and will double its 
output of women’s fashionable foot- 
wear. i 


A. M. Creighton Returns 


Albert M. Creighton, Lynn _ shoe 
manufacturer, returned last week from 
a trip in the West Indies and Central 
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America. He says business is about 
the same there as here. He thinks 
that American concerns are holding 
the trade they gained with Latin 
American countries during the war. 





Shoe Repairers at War 


The shoe repairers of Salem and 
vicinity have formed*a trade organ- 
ization, as a branch of the Salem 
Chamber of Commerce, and have 
started a fight against a new firm that 
is “repairing shoes by the factory 
system,” and also that is collecting 
shoes in automobiles. The rival fac- 
tions are using newspaper space gener- 
ously in presenting their respective 
claims to the public, and have begun 
to cut prices. At the same time there 
has been a large increase in the 
volume of shoe repairing business in 
the city. 


Rochester 


BUS LINES ASSURED 
Do Much Towards 
Bringing Trade from Suburbs 


Expected to 


Shoe merchants here are watching 
closely every development in the build- 
ing up of a motor bus transportation 
system that is expected to bring within 
their reach all business within a fifty 
mile radius of the city. As the latest 
development, papers of incorporation 
have been granted to the Consolidated 
Motor Bus Lines, Inc., and it is ex- 
pected that the five bus lines, which 
hitherto have been operating individu- 
ally in Monroe and adjoining counties 
with Rochester as the radiating center, 
will begin this week a_ systematic 
operation of passenger busses, with 
routes extending as far east as Geneva, 
as far west as Batavia, as far south as 
Mount Morris and as far north as 
Sodus point, with regular scheduled 
drips each day. The incorporators are 
George Winslow, Joseph Hagen. and 
Nathan Augustine. 

It was stated by George Winslow 
that new busses had been ordered and 
were expected to begin to arrive early 
next week. He said that the company 
expected to have thirty busses by July 
Ist, whereas only thirteen have been 
operated in the past. There will be 
from two to six busses on each route. 
When the first bus arrives in Rochester, 
it will be christened by the Automobile 
Club of Rochester; the next one will be 
christened by the Chamber of Com- 
merce, and those arriving subsequently 
by other Rochester organizations. 

No time schedule has as yet been 





completed, but an arrangement has 
been worked out for transportation, 
and it is planned to cover about every 
town in Monroe, Wayne, Ontario and 
Livingston counties, and the principal 
towns in Orleans and Genesee counties. 
The northern routes will enable busses 
to take passengers to the lake, in- 
cluding Sodus point. To the West, 
a trip can be made to Buffalo entirely 
by bus, as the Rochester busses. will go 
as far as Batavia, where they can trans- 
fer to the Buffalo busses. To the 
south, the entire Finger lakes region 
can be traversed. 


New Shoe Company Planned 


Walter F. Wolf and Charles A. 
Walzer, both of whom have long been 
in the employ of the Wright-Peters 
Shoe Company, soon will establish a 
shoe manufacturing company in this 
city. Papers already have been filed 
in the office of the county clerk to do 
business under the name of the Wolf- 
Walzer Shoe Company. The com- 
pany will occupy a factory in Furnace 
street. 


Lull 


No marked change in the genera! 
condition of business was observed here 
this week. A sudden snow storm over 
the week-end helped many of the shoe 
stores to dispose of rubbers and arctics 
which have been marked down con- 
siderably. But the lull in business 
before the Easter rush now is being 
experienced, and this is not regarded 
as abnormal by business men. Clothing 


Business in Pre-Easter 
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factories here which have had a large 
number of unemployed and have con- 
tributed in no small measure to un- 
settled industrial conditions are taking 
on more workers each day.- One 
prominent clothing manufacturer this 
week said that his plant was working 
to its full capacity. Nearly 70 per 
cent of the workers in the clothing in- 
dustry now are employed, estimates 
show. Those who are hit hardest are 
those who are employed in the con- 
tract shops. These contract shops are 
leading a rather precarious existence 
at present, having little work to do. 
Shoe factories also are picking up con- 





siderably. Recent style shows have 
had their effect in stimulating business, 
and the orders are coming in with some 
regularity. The restoration of normal 
conditions appears to be not distant. 


Women’s Brogues at $9 


An indication of the moderate mark- 
ing of prices by shoe merchants here 
may be had by the announcementjof 
William Eastwood & Son Company 
that full-brogued brown lace oxfords 
for women and others in lighter weight 
in brown calfskin- are being sold for $9 
a pair. 


Haverhill 


NOVELTIES SELLING FAST 


Buyers Insistent in Demand for 
New Patterns 

In quantity as well as quality of 
women’s novelty footwear, Haverhill 
is making new records. Never, in the 
city’s long history of shoe production, 
have buyers been more insistent in their 
demands for novelties than at present. 
A visiting merchant from a_ large 
Eastern city gave a logical reason for the 
situation when he said: “For two 
months past our entire business in 
women’s shoes has been on novelty 
styles in what I call slipper patterns. 
And these are bought for street wear. 
A mild Winter has been favorable for 
these sales, yet I believe the demand 
would have come anyway. Women 
who come to our store won’t look at any 
staples or footwear that appears old, 
no matter how low the price. They 
will, however, pay good prices for 
novelties. That is why we are buying 
new patterns from day to day, and 
changing our window display almost 
every 24 hours. We have taken our 
losses on old stocks, and we are out to 
recoup on the novelties.” 


Easter Dead Line, March 20 


The Easter rush is in full swing at 
Haverhill factories, production being 
concentrated on shoes for at once 
shipments. March 20 is a dead line 
for Easter footwear, and this date is 
being anticipated as far as possible. 
There will be some disappointments 
among buyers as regards Easter de- 
liveries. Local manufacturers who 
many weeks ago urged customers to 
place their Easter orders early were 
frequently turned down. Now they 
are in a position to say “‘I told you so,” 
to last-minute men, whose orders must 
take their turn, yet who are frantically 
urging pre-Easter shipments. Mer- 





“though not finding much in that line, 





chants who ordered early will reap 
the benefit of their foresight and 
courage by receiving their goods in 
time for the Easter Saturday trade. 


Stock Departments a Feature 


Until recently, only a few Haverhill 
shoe manufacturing concerns - have 
maintained factory in stock depart- 
ments. Now, however, trade con- 
ditions are bringing about a decided 
change. Several concerns are planning 
to establish stock departments as a 
means of supplying a recognized de- 
mand. Other concerns now main- 
taining stock departments will enlarge 
such facilities. More and more are 
shoe merchants looking to factory stock 
departments for quick service on 
seasonable footwear. Haverhill manu- 
facturers appreciate this and are acting 
in accordance with new developments. 


Street Addresses for Factories 


“In the future,” said a member of 
the local shoe manufacturing trade, 
“‘we will put the street address of the 
factory on all our printed matter with 
special reference to business paper 
publicity. Old customers visiting 
Haverhill know where we are located. 
New comers have to make inquiries. 
Last week a merchant with whom we 
are doing business paid his first visit 
to Haverhill. He gave us a call down 
for time spent in finding us. Now we 
will use our street number. In these 
days of keen competition a concern 
must make it as easy as possible for 
its customers to find the factory.” 


Inviting Customers to the Plant 


More trade visitors now are seen 
daily in Haverhill than for months 
past. Many are looking for bargains, 
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Where to Buy 


Engraving and Printing: 














COLOR PRINTING DESIGNING 


CATALOGUES 


Telephone Main 3408 
HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 











CTROTYe OUND 


| FCTROVYPY FOUN| a 
i RY 








18 Enoex St. Boston 
71 Rertie St. Brockton, 














ATLANTIC PRINTING CO. 
Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade 


201 South Street, Boston, Mass. 
Telephone 4960-4961 














Where to Buy 


Window Trim Material 

















Window Displays 
BACKGROUND PAPERS, 
ARTIFICIAL FLOWERS, ete. 


Send for Catalogue 


DOTY & SCRIMGEOUR SALES CO., Inc. 
30 Reade Street, New York : 


Where to Bu 
Shoe Polishes" 


Best In Thotr Class 
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for white buck, ete. for white kid, ete. 
hestess cpa: SHOE POLISH MFG. CO. Im.  _ 
PHILADELPHIA, PA. 
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| Where to Buy 


Miscellaneous 

















KELLY KARDS 


Have B been the standard retailers’ 
window cards for eight years 
ASK US ABOUT KELLYKARDS 
F, B. KELLY CO., INC. 
508-512 St. Paul 


Rochester, N. Y. : 








Better Multigraphing 
LETTERS, CIRCULARS, 
OFFICE FORMS, 
HOUSE ORGANS 
Send for Samples and Prices 


F.S. ROOT CO., 6 Beacon St. 


Boston, Mass. 














“SILVERITE”’ 
Lamb Wool Soles—Bound ond Cord Edges 
bye for our new No. 65 Lamb Wool Insole— 
‘A Service Toate | ~., ~ é, ” Send 3 our com- 


aera 





D. W. COULTAS CO. 
Manufacturers 
RHINESTONE BUCKLES 
Big Demand 
WRITE FOR SAMPLES 


PROVIDENCE - - - R. I. 








ome AND VICINITY gre 
LERS ATTENTIO 
"Tiestcsess of 


OLSANS 


(TOE SAN-oms 208 mocsan scorweas) 
Carried in Stock 
Quick Service 


THE R, & S. RUBBER CO. 
1267 W. 6th St., - Cleveland, Ohio 











orrer FREE USE 


Of Shoe cg Covers, Borders, Etc., for 


your Booklet, Catalog or Folder, if you place 
the printing pars us; or we will Bod vo 
woven 01.20 cnth. 


SEND FOR FULL PARTICULARS 
N. H, GROVER CO., R 63, 161 Summer St., Besten 








A BEADED OR PLAIN 


STRAP or BUCKLE 


made by the VANITY 
i your pumps 


VANITY NOVELTY WORKS 








913 Gates Ave., Brooklyn, N. Y. 





SHOE BUCKLES | 


Sean Y DESCRIPTION | 


BEADED AND METAL 


BUCKLES 


OUR SPECIALTY 


FASHION ORN. AME NT ¢ O 


MYRTLE AWE OKLY WN Y 
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at present. Floor goods have been 
well cleaned up. Other buyers come 
to place orders either on their own 
initiative or by appointment. with 
manufacturers. In regard to the latter 
class of visitors a manufacturer says: 
“We like to get buyers into our factory, 
where they can ‘see the wheels go 
round’ and observe goods in process of 
production. This is educational for 
the buyer and advantageous to us. 
It.is easier to sell goods in the factory 
than in a sample room. In fact, it is 
so much easier that I wish it were 
possible to take all our orders sur- 
rounded by manufacturing parapher- 
nalia.”” 
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Dolling Up White Shoes 


“The trade will see women’s white 
shoes dolled up this year as never 
before,”” remarked a manufacturer of 
turn footwear. ‘White fabrics,’ he 
continued, “‘in combination with leather 
of various colors, such as black, brown, 
blue, red or green, will afford sport 
shoes of infinite variety. Following 
Easter deliveries and some satin pump 
orders in brown, gray and black, the 
white sport shoe will hold full sway 
at Haverhill factories right up to 
Memorial Day. Buyers are antici- 
pating a big call for these goods and 
placing orders in proportion.” 


Providence 


Rubber Footwear Rush 


With the coming of the heavy snow- 
storm of Sunday, February 20, the local 
stores were completely stampeéded with 
the rush for rubber footwear. The 
evening papers of Monday announced 
sales on boots, rubbers, arctics and all 
rubber footwear so that Tuesday the 
greatest rush occurred. As one mer- 
chant said: “It was one continuous 
stream which we greatly needed.” 


Washington Birthday-Showing 


Gladding’s—on Tuesday (Washing- 
ton’s Birthday), February 22, presented 
to its trade the ““Inaugural,’’ a one-strap 
slipper—at $10. The ‘Inaugural’ is 
quite the smartest thing in the new one- 
strap slippers. Junior Louis heels add 
the French “chic” to the comfort of the 
fashionable one-strap that snugly holds 
the “Inaugural’’ in place. Shoes were 
offered in black or tan calf or black satin 
at $10, gray suede or patent leather 
with gray suede quarters at $12. 





New Store to Open 


Announcement has been made that 
Callender, McAuslan & Troup Co. of 
this city, in conjunction with associated 
stores in Buffalo, Boston, Cleveland and 
other cities, have purchased the old 
home of the late James Constable and 
remodeled it to suit their business pur- 
poses. It is located at 240 Madison 
Avenue near Thirty-eighth Street, and 
has an “‘L”’ giving an entrance on Thirty- 
eighth Street. This district, from 
Thirty-fourth Street to Forty-second 
Street, is now regarded as the heart of 
the best dry goods section in the whole 
United States. Buyers of the Boston 
Store’s departments will now have the 
best facilities for examining and select- 
ing merchandise when they are in New 
York. 


Many Shoe Sales Held 


The daily newspapers the past month 
have been flooded with shoe advertise- 
ments that have been bewildering in 
their announcements. Not only have 
the ‘“‘bargain-house’’ merchants rushed 
into print with startling headlines and 
“‘sensational reductions,” but some of 
the old reliables followed suit with “‘sale- 
offerings,” until the people wondered 
which of these offerings were the best. 
**Manufacturers’ Sales,” “January Clear- 
ance Sales,”’ “E. O. M. Sales,’’ “Fire 
Sales,”’ ‘‘Mill-End Sales,” and “‘Below 
Factory Cost Sales,”’ were some of the 
sales announced, which had a tendency 
to bewilder the “bargain hunters” 
especially. 


Sterling Shoe Sale 


At the Sterling Boot Shop on Mathew- 
son Street, a “Sterling Shoe Sale” was 
held last week. A substantial price re- 
duction was made on all regular lines. 
Manager Pearlman, a recent U. of M. 
graduate, says business though some- 
what quiet at present has been quite 
satisfactory. 


Style Leaders Vary 


Cuts in prices in all lines of merchan- 
dise have been made by most all Rhode 
Island merchants. The shoe styles 
which lead vary from store to store. 
Manager Fred Fenner of the Sullivan 
Shoe Company store says that to date 
he has sold as many low cut brogues as 
high shoes with a 50-50 call. Other: 
are featuring plainer English lasts, whil« 
one store’s sales have been limited al- 
most exclusively to the showing of stra): 
effects. 


News from Pawtucket 


Mrs. F. W. Young, wife of Fred \. 
Young, senior member of Evans 
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Young’s high grade shoe store, died on 
February 15 last at her home in South 
Attleboro, Mass. Mrs. Young had 
been -ill for some time. The funeral 
was held February 19 at Killingly, 
Conn., where she was buried. 


Made-in-Pawtucket Week 
Shartenberg’s, the largest depart- 
ment store in Pawtucket, held a “‘Made- 





NOVELTIES BEING SHOWN 


Sand Colored Suedes in Combina- 


tion with Gray 


Mr. Jesberg, of the Walk-Over store, 
says business is very good with them 
and that all their stores along the coast 
are enjoying the same prosperity. At 
present their chain of stores are conduct- 
ing a clearance sale of boots. ‘These 
are Walk-Over values and all going at 
$5.00. Mr. Jesberg thinks there is a 
great opportunity this season to bring 
out light colors and novelty styles. 

Rosenthal’s are showing a beautiful 
model pump which they call the “‘Prin- 
cess.”” It has a gray suede quarter with 
tan kid quarter foxing, and the vamp 
and small pointed tongue are cut in one 
piece of tan kid, -with a small. diamond 








Robert B. Coombs Dead 





Robert B. Coombs, who has been 
connected with Dixon-Bartlett Com- 
pany for twenty-five years as salesman, 
died suddenly on Sunday, Feb. 20. The 
funeral services took place at the home 
of his sister-in-law, 2709 St. Paul Street, 
and a number of shoe men attended the 
funeral. 





10th Anniversary Sale Held 


One of the most startling sales, feat- 
uring women’s oxfords and pumps, was 
held by the F. E. Buck Shoe Store, 
corner Liberty and Clay streets. Shoes 
formerly valued’ at $8.00, $9.00 and 
$10.00, were sold for $2.85. Mr. Buck 
had great difficulty in accommodating 
the crowds and at times had to close the 
doors. 





Good Rubber Business 


A heavy- snow storm which started 
the night of Feb. 19 seemed to have a 
stimulating effect on the shoe trade, 
especially in the rubber line. Retail 
merchants welcomed this snow, it being 








Baltimore 
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in-Pawtucket Week’’ sale from Feb- 
ruary 15 to 19 inclusive. Fifty thou- 
sand dollars’ worth of home-made 
products, from local manufacturers ex- 
clusively, were offered to the con- 
sumers and workers of this community 
at lower than normal -prices. These 
manufacturers’ offerings, through this 
well-known Pawtucket store, were a 
decided success. 


Los Angeles 


shaped inset of gray suede in the tongue. 
This pump carries the Louis heel. 

A model seen on the street recently 
was a sand suede oxford with gray satin 
tip, vamp collar and lace stay. This 
carried a straight heel. 


New Shade of Tan Seen 

Many merchants comment on the 
increasing popularity of grays, and 
wonder if they are going to be able to 
supply the demand for Easter. A close 
second is a new shade of tan, which is 
often cleverly combined with gray. 
Some of the stores are still conducting 
season’s end and month-end sales, and 


‘that values are big is shown by the 


steady crowds that attend and buy. 
Sport oxfords are enjoying great popu- 
larity everywhere. 


their first opportunity to sell rubbers 
and arctics. 


Back from Buying Trip 


Harry M. Cohn, proprietor of the 
United Shoe Store, 509 S. Broadway, 
has returned from his trip to New York 
and Philadelphia. He carries a com- 
plete stock of men’s and boys’ footwear. 
Mr. Cohn is very optimistic regarding 
the future. 


New Store to Open Soon 


Harry Goodman who recently opened 
an up-to-date shoe store at 22 W. Balti- 
more Street has been encouraged to 
lease another store in the 200 block of 
E. Baltimore Street, about three blocks 
from his present location, to be con- 
ducted as a branch store where he will 
also carry a complete line of men’s and 


boys’ footwear. 


Expects Business Increase 


A clearance sale of ten days was re- 
cently held by Harris Jacobs and proved 
very successful. Mr. Jacobs, who con- 









ducts a large department store at 2833- 
35 O'Donnell Street, thinks that the 
climax of dull business has been reached 
and things should be turning for the 
better. 








Orthopedic Campaign Started 





The camraign for more sensible foot- 
wear for women was started at the 


Where to Buy 


Women’s and Children’s Shoes 









































IN-STOCK 
Children’s Flexible 
Turns, sizes 1 to 8 

and / 

Popular Priced Stitch- , } 
downs, sizes 5 to 2 j 
SAMPLES Sent Prepaid : 


Goodger- Milow Shoe oy ae q 
ROCHESTER, 


BOUDOIRS 


Black Kid, $1.20 Red, Tan, $1.35 
Pink, Blue, $1.45 


Most wonderful hoedeles on market at strictly ‘ 
jobbers’ prices q 
THE —, Ba gg SHOE HOUSE . 












































Where to Buy 


Miscellaneous 


























DETACHABLE BEADED 


Convert your , the latent hi 
x class beaded « = og ag yo 
- satins. ls Are hey 


Perfection Pneumatic 
Arch Cushion 


Designed to Prevent 
allen Arches 


ELASTIC TIP COMPANY 
Boston, Masse., U.S. A. 













































Where to Buy 
Shoes at Auction 


———— 
a 


HENRY LILLY CO.: 


88-90 Reade St. New York 
AUCTION TRADE SALES 


SHOES AND RUBBERS 


Every Wednesday and Friday 


























oT 

















TAROT, ORY UE RET 


















IPT CSS TH rr rps tse 



























































BOOT AND SHOE RECORDER 














Mar. 5, 1921 











Raa 








ne 
j 
= 
SS. 4, i] " 
= 
Zs i ae 
< * 
2 244 
S 
r= V4 
Va 
—z% ) 
Z ff 














oe 


0 
Q 
“0 
& 
rt) 


f 0 
sel ge 

Odo? ° 
of 
8° 


8 
0% 


t) - Py) 
*9 
0 
Aes: 
oe ops 0 
to ooo @ @ ’ 


4 


7 
% 
t) 
‘ 





<a 





Johnson-Stephens & Shinkle Shoe Co. 


Manufacturers 
Saint Louis : U.S.A. 





La Charmant 


Model 





Wonderful Shoes 
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W ‘onderful Girls Girls 
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Y.W.C.A. The Cantiliver, Ground- 
gripper and Anatomic shoe were ex- 
hibited and also the modified Educator. 
John Hinds connected with the Rice and 
Hutchins Baltimore Company was 
spokesman for the modified Educator 
and he pui his demonstration across in 
good style. 


Trade Organization Elects Officers 


The annual meeting of the Shoe and 
Leather Board of Trade was held at the 
Rennert Hotel, Feb. 24. After the 
dinner, Mr. Goldsboro of the Merchants 
and Manufacturers, was introduced and 

. 
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gave an inspiring talk on general busi- 
ness conditions. He said that the turn- 
ing point in buziness has been reached. 
The election of officers followed: 
President, Milton Halle; vice-presi- 
dent,. Oliver Anderson; treasurer, 
George P. Thomas, and secretary, 


_Elkan M. Myers. 


Board of Directors—Wm. Morris, 
to serve one year; S. Spear, to serve two 
years; J. A. Riley, to serve two years; 
and G. LaMotte, to serve two years. 

Benjamin Cohen and R. Williams 
still have one more year to serve on the 
the board. 


| Lynchburg 


RETAIL BUSINESS IMPROVES 


Gray Footwear Gaining in 
Popularity 


‘Business is better,’ the retail shoe 
men of Lynchburg, Va., join in saying. 
Special sales that have been put on 
since Christmas have got the public 
into a buying mood, they declare, and 
they are looking forward to a good 
business as the Spring season draws 
nearer. A week of weather that has 
been from 10 to 20 degrees above 
normal has stimulated the trade in 
advanced styles for the coming season. 

Gray footwear is gaining in popu- 
larity with the women and the stores 
that have been featuring this color 
report sales in an ever-increasing num- 
ber. Brown kid pumps are reported to 
be going well, especially those with 
instep straps and cut-out tongue effects 
in both the full and baby Louis heels. 
Satin pumps in brown and black with 
beaded straps and toes are attracting 
their share of the business. 


Working on Novelty Shoes 


A line of novelty styles in shoes for 
women will make up most of the out- 
put of the Fritz-Richards factory during 
the next few months. Pumps of several 
patterns with one and two straps are 


TO BOOST CHICAGO MARKET 
Pageant of Progress Planned by 
Business Organizations 

One of the greatest business boosting 
and business producing enterprises ever 
inaugurated by any city will be staged 
by Chicago citizens, business and trade 


associations July 30 to August 14, at 
the Chicago Municipal Pier. The city 


being turned out, together with fancy 
combinations. A line of white sport 
shoes is also included. 


Spring Models on Display 
The latest arrivals in advanced 
Spring patterns for women are being 


‘given a special showing by the Isbell- 


Bowman Company. A single pair of 
pumps of the newest style are dis- 
played, usually for one day only, in 
the Central Street showcase of this 
establishment. A background of green 
and white. sets off the display, while a 
neat announcement card assists in 
attracting attention. Gray suede pumps 
with a single instep strap, plain tan 
pumps with a baby Louis heel, black 
pumps on the tongue of which are 
three small metal ornaments, and 
bronze pumps with beaded toes are 
among the styles displayed recently. 


Merchants Elect Officers 


At the annual meeting of the Retail 
Merchants’ Association of Lynchburg, 
J. E. Wood, Jr., was elected president 
and C. M. Guggenheimer, Jr., vice- 
president. George T. McDaniel of the 
G. A. Coleman Company, formerly 
vice-president, was made a member of 
the board of directors. 


Chicag 


hall administration, in co-operation 
with the Chamber of Commerce, the 
Chicago Boosters’ club, the Illinois 
Manufacturers’ Association and the 
health and sanitary department of the 
city government are backing the propo- 
sition. At a meeting held Thursday 


‘night at the La Salle hotel practically 


every manufacturing industry in the 
city was represented and pledged sup- 



















































port to the enterprise. Mayor William 
Hale Thompson in presenting an out- 
line of the project said: 

“I believe with the stimulus of this 
exposition and with the added push of 
such an exposition annually that Chi- 
cago will soon become the greatest city 
in the world, bar none. We have un- 
equaled markets, unequaled industrial ' 
capacity, unequaled civic spirit and, as | 
an American city, we lead the country. | 
In a word, we are the biggest young | 
city and the youngest big city in the | 
world. | 

Be Big Business Boom . 
j 


“The Pageant of Progress’ will be a 
great business boom. The Chicago 
Historical Society is rich in treasure and 
with this organization’s help we intend | 
to depict the basic industries in a his- i 
torical way, outlining the coincident ! 
growth of Chicago. 

“The exposition will start the busi- 
ness wheel rolling and will bring hun- 
dreds of thousands of desirable visitors 
to Chicago. It will inspire business 
and inspire everyone interested in 
Chicago’s growth. We are inviting the 
world to join us in a yearly picturization 
of the progress of mankind. By doing 
this annually we know that we will 
create for ourselves a great national 
fund of good will, which is the funda- 
mental asset of all permanent and 
profitable business.” 

Applications for the booths and stalls 
in the pier are already being received, 
according to reports from the publicity 
committee of the pageant, and the 
biggest interests of the city are behind 
the movement. 


Shoe Trades Come In 


The Chicago Shoe Trades’ Asso- 
ciation, which is composed of about 
fifty of the city’s leading shoe manu- 
facturers and wholesalers, has signified 
its intention of joining hands with other 
business organizations in putting the 
pageant across. The Chicago shoe 
travelers have promised their support 
to the movement and work in any way 
the general committee desires. 

This enterprise will in no way inter- 
fere with the semi-annual National 
Shoe Exposition which will be held 
during the week of July 11 as usual. 


Leather Market Fairly Stable 


Fair activity has prevailed in the 
Chicago leather market during the 
week. Purchases have not, in most 
cases, been large but the number of 
shoe manufacturers who have placed 
orders .indicate that the factories are 
working much ‘better and are better 
satisfied with ruling prices. Colored] 
calf leather in better grades is selling : 
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DR. POSNER SERVICE 


This is the DR. POSNER Service—shoes of uniformly splendid 
quality, marketed in a way which gives the dealer every possible 
co-operation, sold by an organization which is anxious and able to 


aid and to co-operate. 

















An investment of only 


$252-70 


makes the ‘*DR. POSNER SERVICE’’ 


a part of your business. 











nies aretsdlomcamatss It will bring you a splendid assortment 
of shoes—enough to establish a complete 
children’s shoe department. 


or POSNER’. It will increase your business and your 








SCIENTIFIC profits. 


Goes cance 
For ALL Children and . 
Young Ladiss Order the ‘*Posner Service’’ 
NOW! 

















DR. A. POSNER, SHOES, Inc. 


140 WEST BROADWAY, N. Y. CITY 
_ Factory Roebling and Hope Streets, Brooklyn, N. Y. 





TRADE MARK 























at around 40 to 50 cents while some 
extra selections in medium shades are 
selling at a slightly higher figure. 
Black calf is slightly lower in price. 





Factories Working Near Capacity 


Chicago shoe factories are all working 
well up to capacity. While orders are 
practically all for shipment as soon as 
ready, other.orders are coming in daily 
to take the place of those finished. So 
the ball keeps rolling. In the men’s 
factories the newer types of lasts and 
patterns are receiving the greatest 
consideration. However, there is a 
good volume registered on the con- 
servative lasts in black and brown kid. 
In the wholesale district there is a 
demand beyond the supply for gray 
and brown suede in strap patterns. 
All along the line business in leather 
goods is fair. 

Rubber footwear, however, is not 
being sold in volume to compare with 
a year ago. This is no doubt due to the 
fact that merchants have not disposed 
of the stocks of rubber footwear pur- 
chased a year ago. Warm weather 
has put a crimp in the rubber business. 
Since the slump in leather prices, 
tennis shoes look too high to the 
average merchant. 

Stanwear Shoe Company to Take 
Larger Quarters 

On April first, the Stanwear Shoe 
Company will move from its present 
quarters in the Lees building to the 








ground floor of the building formerly 
occupied by the Globe-Werneke Com- 
pany, at 43 and 45 South Wells street. 
The building has a frontage of 40 feet 
and a depth of 90 feet. The new 
location will give the Stanwear com- 
pany about three times as much as 
floor space as it has at present. This 
concern started business in Chicago 
about three years ago in a small way 
and has constantly grown. Mr. Meyer- 
berg, president and general manager 
of the company, said: “Our concern has 
been suffering for some time with 
growing pains. Our new location will 
give us an opportunity to make some 
extensions to our line of Juvenile shoes. 
We will add boys’ and youths’.” 


Chorus Girls Invade Chicago Clinic 


The staid and dignified clinics of the 
Illinois College of Chiropody, in Chi- 
cago, were not quite so staid as usual 
upon a certain recent afternoon when 
a battalion of dancing girls from the 
spectacular production ““Mecca”’ 
swooped down upon the college to get 
their feet ‘‘all dolled up.” The illus- 
tration herewith shows a part of this 
contingent in the chairs of the clinic 
during the dolling up process. 

The occasion for the sudden interest 
of these girls, as well as of many hun- 
dreds of others in Chicago, in their feet 
is the Beauty-Mart, an exposition of 
everything pertaining to beauty of 
face or form, which is being held at the 
Coliseum, in Chicago, from February 














28th to March 6th, inclusive. Among 
other contests held as features of this 
event is the Prettiest Foot Contest, 
the winner in which is to receive an 
automobile ‘and the several next best 
foot owners are to receive substantial 
money prizes. 

Dr. Wm. M. Scholl, the well known 
specialist and authority on feet, is to be 
the judge of this contest, and it will 
be quite a job as there will be several 
thousand entries altogether. Dr. Scholl 
has pedographs, or foot print records, 
of the feet of all entrants taken, using 
a recently invented device of his known 
as the Dr. Scholl’s Ped-O-Graph, and 
makes additional notes on each such 
paper record. The pedograph itself 
shows the size, shape, strength and 
condition of the foot, but details as to 
comeliness of ankles and insteps must 
be noted by the eye and jotted down 
in gradings. 


R. B. Agnew to Leave O-G Organ- 
ization 

Russell B. Agnew, who for a number 
of years has been in general charge of 
the men’s end of the O’Connor and 
Goldberg stores, is severing his con- 
nection with that firm. He has not as 
yet announced his future intentions. 


Faust Shoe Company to Change 
Location 


The Faust Shoe Company, dis- 
tributors of “Little Shoes for Little 
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“The Proof of the Pudding 
Is in the Eating” 


EEK after week readers of the ““Boot and Shoe Recorder” 
have seen our announcements concerning the RAMSEY 
PATENTED PROCESS SHOE—our claims for it and our 


positive assurance and guarantee backing up these statements. 





Perhaps there are many who are still doubtful of our merchandise. 
Perhaps there are still some who cannot see how a stitchdown 
shoe can be all we say the RAMSEY PATENTED PROCKSS 
SHOE is. 

“The proof of the pudding is in the eating.” 


Hundreds of shoe merchants have tried the new process and did 
not find it wanting. 


That is why our factory is running 100 per cent capacity at this 
time. 


That is why over 1,000,000 pairs of these shoes have been made. 


That is why the growth in sales is increasing so rapidly. 





OXFORD If you still are not convinced, why not write for a sample pair and 
5 to 8 814 to 1 see for yourself—you then surely will join the ever growing army 
$1.05 2 $1.30 of RAMSEY PATENTED PROCESS SHOE buyers. 
11% to 2 21% to 6 
$1.40 $1.85 


“IT’S IN THE MAKING” 


RAMSEY’S PATENTED PLAY SHOES 
THey CANNOT RI 
GOODYEAR DOUBLE “wii? WELT 


If your jobber does not handle them, write us 


967 ATLANTIC AVE. E. J. RAMSEY CO. BROOKLYN, N. Y. 
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Devils,”’ will move April first. from the 
third floor of the Lees building to the 
second floor of the same _ building. 
They will occupy the space vacated by 
the Stanwear Shoe Company, which is 
about twice as large in floor space as 
the present location. 


Spat Concern Takes New Quarters 


A. H. Hattenback, western sales 
manager of the William Gerlich and 
Sons Company, makers of spats, who 
has occupied space on the tenth floor 
of the Lees building, will move about 
April first to the third floor of the 
building. The new location will pro- 
vide ample space for an in-stock de- 
partment in Chicago. Henry S. Jacobs, 
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of the Jacobs stock record systems, 
will occupy space in the rooms with 
Mr. Hattenback. 


Scarcity of Gray Ooze Hampers 
Sales 


In almost every Chicago shoe store 
and shoe department, sales have been 
considerably hindered during the week 
by lack of gray ooze strap pumps. In 
a way, however, this has been of 
benefit to merchants as it has enabled 
them to sell other colors and other 
leathers and prolong the life of the 
gray craze. In several high grade 
stores Russia oxfords with ball straps 
have been particularly good sellers 
during the week. 


Boston 


AFTER-EASTER STYLES 


George A. Newhall Makes Some 
Predictions 


George A. Newhall of Jones, Peterson 
& Newhall, exclusive retail shoe mer- 
chants, was recently interviewed in 
regard to men’s and women’s styles for 
after-Easter selling, and business in 
general. Mr. Newhall had only re- 
cently. returned from a ten days’ vaca- 
tion in Jackson, N. H., to which point 
he has made an annual trip for many 
years. He is an enthusiast on snow- 
shoeing and skiing and _ incidentally 
stated that if he could have only one 
vacation during the year, he would take 
it in the Winter and spend it at Jackson. 


What Men Will Wear 


Mr. Newhall does the buying on the 
men’s and boys’ styles and made the 
following prediction: “I think that a 
plain oxford in black and No. 4 tan 
Russia calf with about an 8-8 square 
heel.in the different shaped toes will be 
a big seller for men,”’ said Mr. Newhall. 
Also a black gun metal and a brogue 
style oxford in Norwegian grain, with- 
out a toe box, or a soft toe, will be good 
after-Easter sellers. Ball strap effects 
will be good. I believe that there will 
be more or less cordovan oxfords sold 
for Spring in the men’s lines. 

“We are going to feature a heavy 
fibre sole, with a plain toe in white 
smoked elk, with a No. 4 tan Russia 
calf apron; also the white elk with black 
Russia calf apron. I think that men 
will buy a lot of white buck shoes this 
Summer. 

“We expect to sell many golf shoes, 
without the spiked sole. I think that 
all of the Boston stores who put in this 
line will enjoy a good business. 

“In regard to a higher heel for men, I 


believe that it will take a long time to 
get the men to break into the high heel. 


For Women’s Wear 


“For women, I believe that a No. 4 


-Russia calf shade in a welt oxford will 


be good; also in the same shade a one 
or two-strap effect with the ball strap. 
Gray ooze pumps in the strap effects 
will move well. 


Optimistic on Future 


“I believe that all of the retail shoe 
stores of the city will conduct a very 
safe, but increasing business this Spring. 
Why should this not be so? We are not 
going to shut the country up for a while. 
There is plenty of money still in circula- 
tion and the people are willing to spend 
it if the right goods are offered them. 
I believe that the country needs un- 
skilled labor, and that we should not 
put up the bars entirely on immigration. 


Big 1920 Businéss 


‘“‘Last year was a phenomenal one 
with us. We have really done a remark- 
able business this year over the big year 
we had Jast year. I remember that a 
certain business man said to me at the 
beginning of 1920—‘If you do as big a 
business in 1920 as you did in 1918, you 
will be doing very well,’ and as we have 
not only accomplished that, but have 
made a gain on the volume of business 
which we did last year, I consider that 
we are ‘doing very well.’ ”’ 

When asked to what he attributed 
this condition, Mr. Newhall replied: 
“Prices, merchandise and advertising. 

“‘This is the final week on our sale of 
two or three pair lots,’ continued Mr. 
Newhall. ‘‘We commenced to take 
inventory on Monday of this week. 
There will be no more sales now until 
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July. Our stock is very clean and well 
selected. 

““We have had a splendid business on 
rubbers—in fact,-we have made a clean- 
up on them. At this moment, we have 
only about 30 pairs of men’s overshoes 
left. We have the lowest stock of any 
time in our career, both on rubbers and 
general stock. 

“We enjoy a fine Southern business, 
in white goods for men and women. 
We also have two kinds of normal flex 
arch, or orthopedic lasts, which are good 
sellers. Doctors send thousands of their 
patients here. 


A’ Genial Atmosphere 


“We ‘call this establishment: “The 
store with the genial atmosphere.’ We 
try to have every person who enters this 
store taken care of from the time he 
enters the door until he leaves. If a 
customer does not find what he or she 
wants here, we want the man or woman 
to feel just as freé to walk out without 
buying anything as to enter. Mr. 
Peterson, the floor manager, Charles H. 
Billings, and myself, are on the floor 
with the customers all the time. Mr. 
Peterson does the buying on the 
women’s lines.” 


REDUCED PRICES EVER Y WHERE 


New Spring Lines Attractive—Rub- 
bers Selling Well 


The Boston papers the past week 
have carried many ads announcing re- 
duced prices. Sales are now drawing 
to a close, as the new stock is arriving 
and store windows will soon be putting 
in their Easter trims. The new lines 
show price reductions of about 25 per 
cent on men’s and women’s lines over 
last Spring’s prices. The favorite is the 
strap effect for women. For men, the 
plain oxford in tan, medium tan and 
black 8-8 heel, square toe effect. 

Up to the last two weeks, Spring lines 
were selling big in large numbers, but 
along came the snow and the rain and 
back went the trade to high shoes, or 
refrained from purchaging. However, 
the storm helped the rubber stock to 
move and lively at that. Many pairs 
of rubbers are now sold at the time new 
shoes are purchased by the customer. 


At T. E. Moseley’s 


At T. E. Moseley Company’s _re- 
maining odd lots of women’s boots, 
oxfords, pumps, formerly values up to 
$14.00, and slippers were reduced to 
$3.00, $4.00, $5.00, and $9.00. Men’s 
footwear was sold at reduced prices and 
all buckles were reduced 25 per cent. 


This sale was advertised to end with 


today, March 5. This store has in 
preparation at the present time, a very 
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MEN’S WELTS 


SOLID LEATHER 
SHOES 


READY FOR 
SHIPMENT 


No. 125114 No. 246213RD 


$5.00 


Highest grade, full grain, Russia Calf Oxford, 
U. S. Rubber Heel, sole.leather heel base, sole 
leather counters, oak inner and outer soles. Top 
grade material used in every part. A, B, C, D. 


; 175114 - - $4.10 
Russia Oxford. Same construction as above. A, 
B,C, D. 5-11. 


No. 243213RD 
$6.30 


Norwegian Brogue Bal. Rubber heel with sole 
leather base, heavy sole leather counter, slip sole, 
gst — oak outer and inner soles. A, B, C, 


233213RD - - $5.00 


Roarded Russe te ge Bel. Construction same 
as above. A, ‘ 3 


IN 


a 


WEEKS 








We know that 
when you 
want your 
Spring Men’s 
Shoes you'll 
want them in 
a hurry. The 
old order has 
changed and 
you'll find us 
geared to give 
you the shoes 
you want in 
3 weeks 








$5.85 


Norwegian Brogue Oxford. Slip sole, rubber heel 
—_ = leather base, sole leather counters. A, 
,C,D. 5-11 


236213RD - - $4.70 


Boarded Russia Brogue Oxford. Construction 
same as above. A, B,C, D. 5-11. 


Buses, Step Stability 


Step Rubber Heels have 8 
tip HOLES, while most heels have 
t 6. You can quickly 7 mat 
the practical advantage | or this to your 
customer, Mr. Retailer, in the following 
cae way. re s 
our index finger across a Spring 
top Heel i in the manner indicated in 
mr, illustration. 3 Nail — on _ 
revealed above the finger, 
same test ae to the six-' pote net 
shows only 1 
The additional security at the back of 
the heel which SPRING STEPS thus 
offer makes a vital difference in 
wear and good appearance. 











Write or Wire for a Salesman to Call! 


PENNINGTON-CROWELL SHOE CO. 


Quality Manufacturers of Men’s Fine Welts 


MANCHESTER 


NEW HAMPSHIRE 
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attractive booklet, which will show cuts 
of their new Spring styles, and which 
will be sent out April 1 to all charge 
customers. 


At Thayer MecNeil’s 


At Thayer McNeil Company, a sale 
closed last Monday in which women’s 
boots, oxfords, pumps. and _ slippers, 
values ranging from $13.00 to $20.00, 
were all reduced to $6.85. In their ad 
announcing this sale, they stated that 
in order to effect a complete clearance 
they have placed these shoes in one lot. 
Customers were advised to take advan- 
tage of this offering, as it would be some 
time before such ‘“‘a money saving op- 
portunity presents itself again.”” In the 
misses’ and_ children’s department 
black and tan Russia calf lace boots for 
growing girls, sizes 24 to 7, values up 
to $11, were reduced to $6.85. Tan 
calf button boots, in broken sizes, 8 to 
10% and 2% to 6, sold at $5.00. 


Other Special Sales 


At Coes & Stodder’s, further drastic 
reductions were announced. Six lines 
of men’s better grade genuine calfskin 
in dark mahogany shade, former prices 
$14.25, were offered at $8.65. 

The Henry H. Tuttle Company, 
offered during the week past men’s 
oxfords in tan and black Norwegian 
calf at $10.00 and women’s dark Russia 
oxfords, brogue style, wing tips, heavy 
soles, at $8.00. The ad of this store 
which appeared in one of the Boston 
papers stated that the reason for these 
low prices was “because we have liqui- 
dated our stock of high-cost shoes 
through markdowns, and then with 
arge orders and cash induced our manu- 
facturers to produce footwear of Tuttle 
quality to sell at old-time prices.”’ 


“Can You Wear Size 24?”’ 


The Dr. Reed Cushion Shoe Com- 
pany, Inc., store on West street is show- 
ing a pair of men’s Southern ties, with a 
sign on them which reads: “Can you 
wear size 24) Won't pinch your toes, 
neither will your proper fitting in the 
Dr. Reed Cushion shoes. This pair 
made for a major in the Swiss navy, but 
were too small.’’ This display is attract- 
ing much attention to the store, where 
Spring oxfords are selling in large num- 
bers. There is an -exceptionally big 
demand for’ women’s buck. oxfords in 
black and colors. 


George Hutchinson Weds 


George Hutchinson, a member of the 
board of directors of the W. H. Mc- 
Elwain Company was married February 
16 to Mrs. Henrietta Hunt Ames, 
widow of a wealthy shoe manufacturer. 
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Mr. Hutchinson was Mayor of New- 
ton, Mass., in 1908-1909. 


EIGHTY YEARS YOUNG 


Henry Lilly of New York Calls at 
Recorder Office 


A visitor at the Recorder office the 
past week was Henry Lilly, founder of 
Henry Lilly Company, well-known shoe 
auctioneers of New York, who by the 
way has a remarkable record of a trip 
to Boston every month for the last 50 
years. Although Mr. Lilly is 80 years 
of age, he is still very active in business 
and conducts sales every Wednesday 
and Friday the whole year around, 
except holidays. The attendance of 
buyers at these sales is always large. 
The company receives many letters 
from foreign countries. Mr. Lilly states 
that from the Fall up to the middle of 
January his consignments from all parts 
of the country are very large. 

Asked in regard to the condition of 
the production, he said that he thought 
it was a question of congestion more 
than over-production. He feels that 
factories in general are soon going to be 
over-worked from the fact that just as 
soon as the people begin buying again, 
there will be a scarcity of footwear. He 
feels that there is a great need of staple 
shoes. 





At Jordan Marsh’s 


At the men’s shoe department of the 
Jordan, Marsh Company, R. J. Grimes, 
Assistant Manager, and his corps of 
helpers, were selling rubbers on Monday 
just as fast as he could produce them. 
The self acting clog seemed to be the 
favorite style. Among the Spring shoes 
were oxfords in the medium shade of 
tan and mahogany. These oxfords had 
tips; a brogue style was shown and 
some black calf oxfords with tips. 


AT THE ROUND TABLE 


President Evans Receives Favorable 
Answer to Important Questions 


At the Round Table of the Boston 
Retail Shoe Salesmen’s Institute, W. G. 
Lewis, manager of the shoe department 
of Jordan, Marsh Company ad- 
vanced the merits of the flexible arch 
Mr. Lewis, as well as Charles H. 





shoe. 
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Brown, inventor of the Arch Preserver 
shoe, and George H. Ferguson, well- 
known salesman for the Plaut-Butler 
Company were guests of President 
Evans. 

During the course of the evening Mr. 
Evans submitted a question to the class 
which he intends to present to one 
thousand retail shoe salesmen taking 
his salesmanship course the country 
over. Mr. Evans stated: “It is on 
record that 90 per cent of all retail 
stores that start in business fail—less 
than 10 per cent succeed—some give 
lack of capital; some taking too much 
money out of the business; some poor 
health. One of the high percentages is 
incompetence—ignorance of the ways 
in which business should be conducted. 
Now, assuming that this entire class will 
some time be in business for themselves, 
either as managers or owners, the Insti- 
tute has prepared a list of six essentials 
covering the points of which a retail shoe 
merchant must be master if he would 
succeed. 

The Six Essentials 


The six essentials mentioned for the 
successful conduct of a retail shoe busi- 
ness are: 1. Know the customer; 2. 
Know the goods; 3. Know how to fit 
the goods; 4. The care, classification 
and control of stock; 5. How to 
advertise arid display goods; 6. The 
broad principles of modern retailing and 
their relation to business in general. 
“When you are masters of these six 
essentials,” said Mr. Evans, “‘your 
chances for success in business are over 
90 per cent. When the time comes for 
you gentlemen to start in business, I 
want you to test yourself by these six 
essentials and be able to answer them 
in the affirmative. How many will 
make this agreement with yourselves, 
not with me, that you will do this?” 
The answer was a unanimous, raising of 
hands. 

Mr. Evans stated that he would put 
this same question to all of the retail 
salesmen taking the Institute course 
in the form of a promissory note, to 
read about as follows: ‘‘I———will not go 
into business for myself as owner, or 
partner, or manager, until I fully under- 
stand and am master of these six essen- 
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Salt Lake City 


business this Spring, but others seem @ 


BUSINESS “FAIRLY GOOD” 
Merchants Disagree as to Outlook 
for Coming Spring 


Some of the Salt Lake City shoe 
merchants are looking for a good 


to think general economic conditions ~ 
will be against them. Business may — 
be described as, at least, “fairly good” — 
It is better than it was a © 
year ago. Collections are showing a 


just new. 
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THE NEW DOEUILETT COLONIAL PUMP 


Shown First By Tober-Saifer 
IN STOCK FOR AT ONCE SHIPMENT 





No. 2580—Grey Ooze Calf, Color “R,” hand steel- 
beaded, cut out tongue, 19-8 full breasted Louis 
covered heel. - ““T-S” Process, flexible sole. Made 
over the very newest last. One of the latest creations 
of the season. AA to C, all sizes 
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Black Googe-Call oe misc sie bo Se ee 





No. 2584—Exactly same model as above 
in Brown Ooze Calf................$7.50 


The New ca ' No. 2585—Exactly same model as above 
Doeuilett 3 in Black Satin.. Coc 
Pump 

Style No. 2580 


TOBER-SAIFER SHOE COMPANY 


Novelty Shoes in Stock First 


nF ite St. Louis, Mo. 





1312 Washington Ave. 
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XRAKKK KKK 


STAPLES ARE ALWAYS GOOD | SELLERS: 


IN STOCK FOR IMMEDIATE DELIVERY 


CABARETTA Child's, 844- ae CABARETTA GYM & 
Misses’, 11%- -2... 4s %, " Misses’, rt, 


Growing Girls’ | 
214-6 Growing Girls’ a 





White Canvas in all 
up-to-date styles 

















ALL TURN SEWED 





WOMEN’S 
CABARETTA 
Whole Quarter 

mfort, 


CabarettaComfort Blu. 
Oxford, 7-8 Rubber 
Heel, ‘Cushion os. 


BAY STATE SLIPPER CO. 
HAVERHILL (Dept. 10) 
te oo ee Iipcrtracheck with order 
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tendency to improve, though conditions 
in this respect are perhaps not al- 
together satisfactory, and people who 
have enjoyed unlimited credit in the 
past have had to have their accounts 
closed. 





Men Buying Oxfords 


Ninetéen-twenty-one looks as though 
it would be a good year for oxfords. 
Women have been wearing oxfords 
most of the Winter and now the men 
are buying them. They have not been 
popular here for some time but they 
are coming into their own again. One 
firm is selling more men’s oxfords than 
it did last Summer, but the demand for 
this shoe on the part of the fair sex is 
such that dealers are forced to dispose 
of their high-top shoes at greatly 
reduced prices, in many cases: Strap 
effects are still popular with the 
women. Brogue pumps with straight 
heels areindemand. Suedes, especially 
in grays, are very popular, and there 
is still a call for satins. 


Still Buying $20 Shoes 


While there is a tendency to buy 
cheaper shoes, some of the stores that 
rater to the higher class trade report 
that they can still find customers for 
women’s shoes at figures near the 
$20.00 mark. There are not so many 
sales as there were two weeks ago and 
conditions in the shoe business generally 
would seem on the whole to be nearer 
normal than they have been for many 
There is still much room for 





a day. 
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improvement, however, for Mr.. Young 
of the Z. C. M. I. says this company’s 
shoe factory is running only three 
days a week. Mr. Young has just 
returned from a three weeks’ buying 
trip during which he visited Boston, 
New York and Chicago. He says he 
is glad that retail merchants every- 
where seem to be willing to sell their 
goods at prices in conformity with the 
production prices of today, as_ this 
attitude will contribute greatly to the 
bringing about of normal business 
conditions and confidence on the part 
of the buying public. Mr. Young 
thinks the wise shoeman of today is he 
who buys little and often and as near 
at home as possible. 





Second Pair for Five Cents 


Some really good shoe values 
may be found on the bargain 
counters of Salt Lake City today. 
Auerbach’s store is conducting a 
five-cent shoe sale on the plan 
“you buy a pair of shoes at 
ordinary prices and we will give 
you another pair for five cents.” 
This firm, which caters especially 
to buyers with moderate in- 
comes, is also selling children’s 
shoes just now at $1.00 a pair 
straight. Nearly every one is 
acting on the principle that it is 
better to keep one’s stock moving 
even if some of it has to be sold 
without profit. . 











Detroit 


NORMALCY BY EASTER 
Retail Merchants Believe Holiday 
Boom Will Mark Business 
Resumption 
As Easter approaches there is a 
larger note of optimism in the trade 


in Detroit. February has in most 
cases been more satisfactory than 
January. Although the unemployment 


situation is not cleared up, the Ford 
Motor Company, whose close down 
was estimated to affect, directly and 
indirectly, about a hundred thousand 
workers, has announced a full time 
resumption of work within a week. If 
this is an indication, and many mer- 
chants believe it is, that this is the 
beginning of the resumption of business 
in the automobile field, it is felt that 
other motor firms will follow without 
much delay. This will mean more 
money in circulation in Detroit and 
more business. 


Easter is the time set by most shoe 
dealers for a more normal situation 
to set m. If the spring season opens 
up early it will help to bring about the 
betterment of business which all desire. 

The show windows are always a good 
index to the trend of business. Within 
the last two weeks there has been a 
decided change in the appearance of the 
displays. Where formerly there was 
an absence of Spring lines they now 
predominate. Sales are not all over, 
although the majority of the larger 
stores have set March first as the 
last date for Winter clearances and 
the moment when the Spring lines wil 
be advertised and pushed with vigor. 


Men Buying Oxfords More Freely 

In the men’s stores there is a decided 
call for oxfords, a call that many stores 
are not quite ready to fill, Where 
oxford stocks were received early the 
sales are considerably above normal. 
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At the P. J. Schmidt Co., F. M. 
Frank, manager said: ““The demand 
for oxfords is larger than the supply. 
One peculiarity of the situation is that 
aman will pay $10 for an oxford without 
grumbling, but he will not appreciate 
the same quality in a high-cut at $7.” 

At the Emerson store the manager 
stated that the day he had. placed a 
display consisting of a number of new 
Spring oxfords in his window there 
were in the neighborhood of twenty- 
five pairs sold. Steven J. Jay, man- 
ager R. H. Fyfe & Co., men’s depart- 
ment, also reported a demand for 
oxfords. 


New Store Opened by Epps 

Epps, with two stores on Cadillac 
Square, has opened another at 70 Mon- 
roe. This firm handles all kinds of 
merchandise as well as shoes at cut 
prices. 


Scientific Footfitters Meet 


Thomas Meath, manager Queen 
Quality Shoe Store, addressed the 
Scientific Footfitters, composed of quali-. 
fied retail shoe salesmen, at their last 
meeting. It is planned that the next 
meeting shall take the form of a dinner 
and entertainment in the Elks’ Temple. 


W. L. Smith Now with Wizard 


W. L. Smith, formerly with the 
Lindke Shoe Co., in the women’s 
department, has joined the forces of the 
Wizard Foot Appliance Co., and is 
covering the western portion of Ohio. 


Dinner Dance Postponed 


The proposed dinner dance that was 
to be given at the annual installation 
of the officers of the Detroit Retail 
Shoe Dealers’ Association has _ been 
postponed until an unnamed date in 
April. 


Dollar a Pair Sale Successful 


A novel reduction sale is being held 
at the E. & R. Shoe store at 110 Monroe 
avenue. Prices were reduced to nor- 
mal replacement values a short time 
ago at these stores, of which there are 
three in operation in Detroit, handling 
Bostonians. In spite of this fact, 
at the store mentioned, a second pair 
of shoes of similar price can be pur- 
chased at the same time for only One 
Dollar. If the purchaser selects a pair 
of shoes at $10 he may have another 
$10 pair for $1. 


New Shoe Store 


G. W. Layton, Alamo, Tenn., shoe 
department. 
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PHILADELPHIA MADE TURNS 
IN-STOCK — 








THE STYLE WE SHOW 
IS ESPECIALLY ADAPT- 
ED TO YOUR  PRE- 
EASTER AND EARLY 
SPRINGSELLING WHILE 
THESE SHOES ARE IN 
STOCK. 




















Cand D. 8% to 11. 
Wedge........ .$3.00 





- 


239-241 N. 6th STREET, PHILADELPHIA 









Tan Calf Perf. Fox. Lace, 
Perf. Tip, Wheeled Edge 


No. 208—C and D. 4 to 8. 
Woedge.......-2...... SBS 


THE DONALD SHOE COMPANY 



















: So 









. High Grade Shoe > d) 
















414-8: A, 4-8; B, C and D, 3 to 8. 


PRICE 
$5.50 


' STOCK NO. 
406 


Designers and Makers of Men’s and Women’s Fine Shoes 


BROCKTON, MASS. 











LADIES’ NEW FANCY OXFORDS IN STOCK 


Nut Brown Calf Oxford (Barnet’s No. 
18 Russia Calf) ; “Sally” last; Perforated 
cap, Lace, Vamp and Imitation foxing; 
Small invisible eyelets; 12-8 inch mili- 
tary heel. Sizes AAA, 5-81; AA, 


WHITMAN & KEITH COMPANY 


Boston New York Chicago San Francisco 
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Cincinnati 


EASTER STYLES DISPLAYED 


More Baby Louis Heels Than Full 
Lines 


Both for the purpose of stimulating 
the pre-Easter sale of Spring footwear, 
and also as a dress-up feature for the 
entertainment of the visiting retail 
merchants from Ohio, West Virginia, 
and Kentucky, here attending the 
annual convention of the Ohio Valley 
Retail Shoe Dealers’ Association at 
the Sinton Hotel this week, the local 
shoe men came out with elaborate 
window trims. A variety of the latest 
styles, patterns and materials were 
everywhere in evidence. The out- 
standing feature of each trim is the 
predominance of strap effects and suede 
leathers. Cuban heels are being shown 
in as great numbers as they were last 
season. And of the Louis heels, the 
Baby Louis is' in more pronouriced 
evidence. Combinations of patent and 
suedes, dark brown suede trimmed in 
the same color satin, a white buck 
with black facings, all in single and 
divided straps, and two-strap brown 
brogues with harness buckles are among 
the latest styles displayed at the leading 
down-town stores. 

Smith-Kasson Celebrates Anniver- 
sary 


The Smith-Kasson Company an- 
nounced its twenty-sixth birthday this 
week with a very cleverly written card 
which was used in the local newspapers. 
This company has experienced a rapid 
expansion during the twenty-six years 
of its history. From the beginning, 
new shops have been added to the 
store until today it ranks as one of 
Cincinnati’s higher class specialty de- 
partment stores. The business done 


by this concern in the sale of footwear 
has always been large, and though 
many smaller departments have been 


- added, especially during the past four 


years, the shoe departments have 


never ceased to grow. 


Ballet Slippers in Demand 


The Kay and Jay Shoe Company, 
manufacturers of gym shoes and novelty 
slippers, now occupies the old factory 
of the Sultana Manufacturing Com- 
pany, former makers .of the Pullman 
slipper, at 313-319 Finlay St. This 
company is now equipped to turn out 
five hundred pairs a day. They report 
a good business in ballet slippers. 


New Arch Support Makes Headway 


The Jung Arch Brace Company has 
recently introduced to the retail shoe 
trade its new arch support, which is 
in the form of a band of especially 
prepared ‘‘superlastik”” placed around 
the instep and under the arch. It is 
being accepted in a most gratifying 
manner, according to George H. Jung, 
who is the inventor 
appliance. 


Expediting Production at New Plant 


H. N. Lape, salesmanager of the 
Julian & Kokenge Company, spent last 
week at Columbus getting the new 
factory of Lape Adler Co. in full run- 
ning order. 


Makes Trip to Chicago 


John Carlisle, salesmanager of Krip- 
pendorf-Dittmann Co., was away 
from his desk last week, the most of 
which was spent on a business trip to 
Chicago. 


Brockton 


MEN’S LINES SHOW “PEP” 


Many Novelties Introducéd— 
Women Not to Monopolize Style 


Although men’s _ shoes 
Brockton and the South Shore district 
are not capable of as much novelty 
development as the women’s lines, 
nevertheless, in the men’s shoes, there 
is a strong tendency toward novelty 
patterns. In fact, these make up the 
bulk of the factory output at present. 
Strap oxford patterns in dark brown 
and red leathers, with pronounced 
effects in pinking and perforating on 
the vamp tip and quarter, are in 


made in 


special favor with buyers. It takes 
one back to former days to see the 
wide extension edges and ‘double 
deckers,” with two rows of fancy 
stitching. Salesmen going out with 
Fall samples are showing many novel- 
ties in men’s shoes as a means of putting 
“pep” in merchants’ business, also 
stimulating immediate factory orders. 
Said one salesman: ““We don’t intend 
that the women shall monopolize 
novelty footwear this year.” 


Former Brockton Man Honored 


Howard F. Johnson, who for 14 
years was associated with George E. 


of the new . 
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Keith Co., and for several years past 
vice-president and treasurer of the 
Rindge-Kalmbach-Logie Company of 
Grand Rapids, Mich., has been chosen 
a member of the executive committee 
of. the Grand Rapids Association of 
Commerce. He is also chairman of the 
wholesalers’ committee of the asso- 
ciation. Mr. Johnson has made a 
steady rise in the business world from 
the time that he became connected 
with the George E. Keith Company, 
beginning with them as an order clerk 
and later taking a position as traffic 
manager and finally factory super- 
intendent. He learned the shoe busi- 
ness from the foot of the ladder up, 
beginning with the W. D. Brackett 
Company in Manchester, N. H., as 
office boy. Friends in this city and the 
trade generally will be pleased to learn 
of the further recognition of his execu- 
tive ability. 


Increasing Women’s Output 


Brockton factories in general are 
steadily increasing their women’s shoe 
output in response to a demand from 
merchants. Women’s welts produced 
in Brockton factories have created a 
favorable impression wherever shown. 
Among the newer concerns which are 
increasing their output of women’s 
shoes is the Charles E. Lynch Shoe 
Mfg. Company, Inc. This house has 
been in Brockton about two years, 
coming from Poughkeepsie, New York. 
At that time the output of women’s 
shoes was small. Now the concern 
is producing about *30 dozen pairs 
daily. 


February Shoe Shipments 


There were 48,930 cases of shoes 
shipped from Brockton during the 
month of February as compared with 
30,292 cases in the same month of 1920. 
The total number of cases shipped for 
1921 to March 1 were 77,367. A sub- 
stantial improvement is shown in the 
output of Brockton factories. There 
will be an important increase in March, 
owing to the large amount of goods 
which are going forward for the Easter 
trade. 


Cuban Situation Improves 


Brockton shoe manufacturing con- 
cerns which have been affected during 
the past few months by the moratorium 
in Cuba are believed that the financial 
situation on the Island is clearing. A 
considerable portion of the money 
owed to Brockton concerns by Cuban 
merchants has been paid, and further 
payments are in prospect. Shoes which 


have been held up by the custom house . 
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: When Good Taste, 
| And Good Judgment, 
- Go Hand In Hand 
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q A word regarding two remarkable shoe 


fabrics— 


BRIGHTEX and BEECHTEX 


There have been many unsuccessful 


attempts made in the past to produce a 


fabric having all the merits of BRIGHTEX 
and BEECHTEX, but--- 


The great difficulty has been to produce a cloth that 
would repel moisture---that would not shrink when sub- 
ject to the severest wetting, thus causing the shoe to 


lose its shape and result in foot-pinching. This dif- 


ficulty no longer exists. 


In BRIGHTEX and BEECHTEX we have solved the 
problem. We are now able to present to the shoe manu- 
facturers of America two white shoe fabrics that will 


not shrink---that are water-resistant---that do not harden 


---that are easily cleaned. 
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Each fibre of BRIGHTEX and BEECH- 
TEX is treated by a special electrical 
process before the cloth is woven. 


The finished fabrics are soft and _ pliable 
and remain so, even under the stress of 
constant cleaning. Moisture—liquid clean- 
ers—etec. cannot get into the fibres and 
through decomposition weaken them. 


The stains of wear are surface stains only, and are 
quickly removed. Yet BRIGHTEX and BEECHTEX, 
while closely woven, flexible and water repellant, are 


sufficiently porous to let in air while resisting moisture. 





Insist that your manufacturer use these fabrics in 
the shoes that you order. Then you can sell white foot- 


wear that will profit your customer and yourself, 


—because of the material! 








We caution against cleaners containing 
oxalic acid, as nothing will prevent such 
cleaners from affecting strength of fabric. 


J. EINSTEIN, Ine. 


9 Spruce St., - New York City 


Poston St. Louis Montreal, Canada 
Buenos Aires, Arg. 
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No. 553—The Plaza. Scotch Grain Brogue No. 402—The Ritz. Lace Oxford, black 
Oxford, heavy single sole, stitched around 27 and tan calf, heavy single sole. Goodyear 
heel, pinked and perforated.g Goodyear y ; Wingfoot heels attached. : 

Wingfoot heels attached. \ 


No. 554—The Strutter. Men’s Scotch 
Grain Semi-Brogue, heavy single sole, 
stitched around heel, pinked and perfo- 
rated. Goodyear Wingfoot heels attached. 





The shoes pictured on this page are made of the finest cordovan and calf, 
with Goodyear Wingfoot heels attached, which are well known for quality 
and wear. They are strictly top grade and will please your customers who 
want the best at a reasonable price. Our price and quality we know will be 


a pleasant surprise to you. 


Old Colony Shoe Company 


BROCKTON, MASS. 








84 East Railroad Ave. 
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at Havana and elsewhere for the past 
few months are now being delivered to 
merchants. On these shoes it will be 
several months before payments can 
be received. The entire Cuban situ- 
ation is one which gives manufacturers 
encouragement in soliciting future busi- 
ness from Cuban merchants, many of 
whom have bought shoes in Brockton 
for a long period of years. - 


Will Make Boys’ Shoes 


The Delva Shoe Company has been 
formed to manufacture boys’ shoes and 
men’s and children’s slippers. The 
members of the concern are: Charles 
O. Ryberg, A. E. Arvidson and Conrad 
Mansbach. The company recently re- 
moved from its former location to a 
concrete building formerly occupied by 
a company manufacturing heels. 





Northampton Cobbler’s 
Prediction 


James Lucey Said—‘‘Coolidge Will 
Be President Some Day”’ 


When our new Vice-President and 
Mrs. Coolidge were leaving their old 
home town of Northampton, Massa- 
chusetts, for their new home in 
Washington, James Lucey, a_ shoe 
cobbler, was the first in the vast throng 
of people gathered around to say good- 
bye and God-speed. For if James 
Lucey is not the original Coolidge man, 
he is certainly one of the first. He is 
proud of the fact that when Coolidge 
was first elected mayor of Northampton 
he, Lucey, made the prediction that 
the young mayor would eventually 
have the highest office in the land; 
he says that this is a matter of only 
a few years. 

“The Vice-President invited me to 
come down to Washington to see him,” 
said Mr. Lucey, “but I told him I was 
going to wait until he was on the 
‘top perch.’ 

“Most of we Irish are Democrats,” 
Lucey remarked, ‘‘but the Vice-Presi- 
dent is democratic enough for anyone.” 


Visits Shoe Shop 


“Only last week he came into my 
shop to bid me good-bye. I was work- 
ing at my stitching machine at the 
time and did not look up when the 
door opened. When I did, there was 
a man with piercing eyes looking at me. 
I later discovered that he was a secret 
service agent. - Looking around I found 
the Vice-President looking over my 
stock. 

“Yes, a fine man he is. 
erous, too.” 


And gen- 
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Characters Used by the Bristol Patent Leather Company to Advertise 
Sterling Kid and Sterling Colt 








Utiea 


“DOLLAR DAY”? STUNT 
PULLS TRADE 


Utica shoe merchants co-operated 
last week with the Utica Chamber of 
Commerce in its Annual Dollar Day, 
giving the bargain hunters some excep- 
tional valves. 

Tector’s, dealing exclusively in high- 
grade footwear, offered some odds and 
ends at a dollar per shoe ($2 per pair), 
filling their display window with the 
bargains. Before noon, the window 
and the bargain counter were devoid 
of merchandise, the early buyers. grab- 
bing up the values with surprising 
speed. Other merchants had bargain 
counters of shoes, some of the odd lots 
sellixg as low as a dollar per pair and 
one and two dollar reductions on the 
better grades of regular stock. 

Dollar Day is held every Spring by 
the Utica merchants under the auspices 
of the Chamber of Commerce and 
attracts many out-of-town bargain 
hunters, drawing trade from a radius 
of about 30 miles. Its object is to give 
the merchants an opportunity to dis- 
pose of old and otherwise worthless 
stocks and also to bring out-of-town 
buyers to Utica. All merchants report 
that the Dollar Day this year was the 
greatest from a financial standpoint 
since the idea was first inaugurated 
here three years ago. 





Spring Weather—No Spring Shoes 


With the thermometer some 60 
degrees above zero, Utica shoe mer- 
chants all wished that their Spring 
stocks were on hand. Real Spring 
weather was experienced here during 
the last few days, many shedding their 
overcoats and the female sex sporting 
straw hats. Women’s oxfords and silk 
stockings have beensomewhatin demand 
during this weather, which, for Utiéa 
and vicinity, is somewhat premature. 
That it will not last is the opinion of 
many, but there are a goodly number 
who think the time has come to stock 
up with Spring wearing apparel, in- 
cluding shoes. Having delayed their 
Spring purchases to the last minute, 
the Utica shoe merchants for the most 
part are not expecting first shipments 
for about a week. 


Rubber Stocks Low 


Rubber stocks have been shot to 
pieces with the local merchants during 
the last 10 days. Heavy snows followed 
by hard thaws made walking for the 
rubberless decidedly unpleasant, with 
the result that a literal raid was staged 
on rubber stocks. It is difficult for a 
person with the average-sized foot to 
secure a pair of rubbers to fit them in 
Utica today. 
































































SLSR PER TASTES PRUNES RE 

















BOOT AND SHOE RECORDER Mar. 5, 1921 














_ 


ma a } aH pp i ae 42> 
CAAWwl 4% 
a Wks Vi A ffl Yipes mas fl hho ad\ J 

































































" Thorobreds 


Quality puts a definite some- 
thing into a shoe that carries 
with it the assurance of Satis- 
faction, both to the Dealer who 
sells it and the Customer who 
buys it. 


In the making of Armstrong 
Shoes, Quality is always the 
First Consideration. 


D. Armstrong & Co. Inc 


Roche ster NY. 
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Mr: A. D. Anderson, 
Boot and Shoe Recorder, 
207 South Street, 
Boston, Mass. 

My Dear Mr. Anderson: 


past year. 





A National Habit--Co-operation 


One of the last thoughts that I have before closing the office of the 1921 Convention Committee 
is, what a truly fine spirit of co-operation has been shown by all branches of the industry towards 
making the Convention a success. 

This co-operation has been particularly noticeable from the trade publications and particu- 
larly the Boot and Shoe Recorder, and I want to express to you in behalf of the entire Committee our 
sincere appreciation for the fine work which you and your organization have done for us during the 


Yours very sincerely, 


1921 CONVENTION COMMITTEE, 
(Signed) H. C. Towle, 


Executive Secretary. 

















St. Louis Notes 
THE EASTER RUSH 


No Orders Now Taken for De- 
livery Prior to April 1 


The influx of shoe buyers in the St. 
Louis market, together with the orders 
which have been sent in by mail and 
those which the salesmen have taken 
in their territories, has put the manu- 
facturing houses in the position of being 
unable to take any orders for shoes 
calculated for early Spring selling for 
any delivery prior to April 1. This 
applies particularly to the novelty de- 
partments of the general line houses 
and the specialty plants which make to 
order, carrying practically no goods 
made up for stock. 

Coupled with this situation is the 
fact that orders for delivery after April 1 
continue rather light, and the fear, 
even the expectation, now is that the 
retail merchants will hold off on their 
orders for post-Easter selling until they 
find themselves in exactly the same 
position in which they have been the 
past few weeks with relation to goods 
for the early selling which should begin 
not later than the middle of March. 


Hand to Mouth Situation 


The factories which make up for 
stock against retailers’ demands are in- 
clined, therefore, to proceed slowly in 
that direction, determined as they are 
not to be caught with excessive quanti- 
ties of goods on hand in the event of 
the failure of retail merchants to buy in 
time for the seasonal demand which will 
come with the opening of warm weather. 





The result of this is expected to be a 
continuance of the hand to mouth 
situation for a considerable period of 
time—until, in fact, the retail trade 
resumes an approach of normal buying 
and ceases to depend so entirely upon 
the manufacturers to carry so much of 
the load. 


Children’s Business Better 


This brief analysis of the present 
condition applies to the style goods 
in the women’s end of the business. 
In the children’s lines business is quite 
generally reported better and this is 
accredited to the fact that the demand 
for children’s shoes is more constant, 
more on an actual need basis and there- 
fore more dependable. Some houses, 
in fact, report that their children’s shoe 
business has shown an increase during 
the past six months over the correspond- 
ing similar period of 1919-1920. 

In the men’s lines the demand from 
the retail trade continues lighter, pro- 
portionately, than in the other divisions 
of the trade and this is believed by the 
St. Louis trade to be due to the fact 
that men are buying almost entirely 
upon the immediate need basis and are 
not considered by the retail trade as 
at present worth taking much of a 
chance on for the pre-Easter selling of 
the next six weeks—that rather it would 
be wiser to take care of the men’s trade 
out of goods on hand for a while longer 
at least. 

In consequence of the conditions 
noted, therefore, the St. Louis owned 
and operated factories are being pressed 
to the limit on novelty and style goods 





for women generally, are operating very 
satisfactorily on children’s shoes and 
could take on more business in the 
men’s lines, as well as on staple goods, 
comfort shoes and similar production. 


Retail Trade Conditions 


The situation in the St. Louis retail 
trade is something of a companion 
piece to the indications as presented in 
the wholesale trade in that local retail 
merchants report that there is a slowly 
increasing tendency to look at new 
styles for women, wherever the oc- 
casional advance offering is made, while 
the children’s shoe buying keeps at a 
fairly good level and the men’s buying 
is limited very largely to actual needs 
which at this time of the year are not 
particularly great as to volume. Some 
effort has been made in recent weeks to 
stimulate men’s buying by offering re- 
duced prices, but this has not resulted 
in any great increase in the consumer 
demand. Some pretty good cuts have 
been made, but the average man, 
according to a brief survey of the re- 
tail market, is either equipped or feels 
that he can get along until the opening 
of Spring really justifies the buying of 
a Spring weight of sole and a gener ally 
lighter effect for the warmer weather 
wear. 





Shoe Salesman Ill 


O. L. Rawling, salesman for the 
Thomas Shoe Company of Charleston, 
W. Va., is ill at his home in Charleston 
with typhoid fever. 
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Raymond A. Gillette 


ton 
179 Lincoln St. 
416 Albany Bidg. 
Harry Wheeler Shoe Co. 
Montgomery, Ala. 
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USrrect Dodge- 
FOR ALL OCCASIONS 


IN STOCK 


Samaroff— 


that’s the name of this One Strap. 
It’s the neat, trim narrow strap 
effects that are wanted. 


‘READY MARCH 10 TO 20 


Stock No. X397—Finest grade Black 
Satin, 18-8 Louis Heel. AAtoD. Price, 
$5.65 


Stock No. X401—Black Ooze Calf, 18-8 
Louis Heel. AA to D. Price 5 


Stock No. X393—White Nado Cloth, 
15-8 Junior Louis Heel. AAtoD. Price 
$5.15 


Stock. No. X406—Tan Calf, Perforated, 
13-8 Baby Louis Heel. AA to D. Price, 
$6.60 


READY APRIL | 


Stock No. X415—Finest Grade Black 
Satin, 13-8 Baby Louis Heel. AA to D. 

$5.75 
Stock No. X402—White Kid, 18-8 Louis 
Heel. AA to C. Price $6.25 
Stock No. X403—White Kid, 13-8 Baby 
Louis Heel. AA to C. Price... .$6.25 
Stock No. X404—White Nado Cloth, 
18-8 Louis Heel. AAtoC. Price. $5.15 
Stock No. X412—Golden Brown Kid, 
15-8 Junior Louis Heel. AA to Cr Hy 


Nathan D. Dodge Shoe Co. 
Newburyport, Mass. 


J.P. Murphy 
New York 
751 Marbridge Bidg. 
H. W. Drake 


Ninth and Main Sts, 


Joseph Shaw 
Philadelphia 
600 Denckla Bidg. 


lo Kansas City, Mo. La Campagna Bldg. 
223-227 First National Bank Bldg. 211-215 Sheidley Bldg. Rizal Ave., Manila, P. I. | Hotel Regis | Room 7, Toronto, P. O. 
Canada 


M. C. Oberdorfer 
Chicago 
20 W. Jackson Blvd. 
1115 Great Northern Bldg. 


J. Rosenthal Fred Fuhrman 
Mexico City 


L. Tristani 
Care of Consolidated Steel Corp. 
Royal Bank of Canada Bldg. 
Havana, Cuba 
All goods sold F.O.B Shipping Point. Terms, net 30 days. 2 pairs or less, 25 cents a pair extra 


Prices and Deliveries Not Guaranteed 
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rancisco, Cal. 
Keil Buildi 
770 Mission St. 
Bert Grosskurth 
163 Yonge St. 
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The annual meeting of the Rhode 
Island Shoe Retailers’ Association was 
held at the Turks Head Club, Provi- 
dence, on Tuesday, March 1, at 2 P. M. 
President George E. Pierce opened the 
meeting and gave his report of associa- 
tion activities for the past year. The 
treasurer’s report showed that the 
association is in excellent financial con- 
dition. The secretary’s report was 
omitted, owing to the absence of Wil- 
liam W. Monroe, who is on a vacation 
trip. 

The following officers were elected: 
President, George E. Pierce;  vice- 
president, J. A. Thomas; secretary, 
William W. Monroe; treasurer, Fred 
S. Fenner. Board of Directors: John 
E. Mulvey, H. E. Tatterson, D. P. 
Hughes, W. P. Butler, J. A. Veroneau. 


Address Made by Mayor 


The “big feed’? was served at 7.10 
P.M. Mayor Joseph H. Gaynor, repre- 
senting the city, made the address of 
welcome, in which he wished success to 
all present and to the various towns 
from which they came. Mayor Gaynor 
advocated a greater interest in civic 
progress in general and in the retail 
shoe business in particular. He urged 
unselfishness and optimism, and told 
of the cheerful and altruistic spirit of the 
people of Europe, despite the difficulties 
which confront them. ‘Bringing the 
world back to normality is left to the 
unselfish business man of the United 
States,” he said. 

A telegram of good wishes from Frank 
E. Ballou, who is ill at Northfield, 
Mass., was read. 

After some vocal entertainment, 
Everit B. Terhune, treasurer and gen- 
eral manager of the “Boot and Shoe 
Recorder,” gave a talk on ““Optimism vs. 
Pessimism—A Business Revival Soon.” 
Mr. Terhune said in part: “We all 
should be optimistic instead of pessi- 
mistic. The pessimist should be strung 
up. America is the most fortunate 
country in the world. Conditions over- 
seas today are bad—not caused by 
overproduction, but by congestion. 

“It is a sick old world, and America 
is the doctor of today. We have had 
incompetent doctors but now new men 
with new spirit will be with us on March 
Fourth. 


New Administration Will Help 

“The new Administration, I believe, 
will bring about a change, with a steady 
upswerving in business. 
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Rhode Island Merchants Meet 


Annual Session Held at Providence—Prominent Speakers—Officers Elected 


“We are still at war with Germany, 
with ten wars in Europe now and some 


50,000 men being killed per month. All. 


these conditions must be cleared up— 
but this will be accomplished shortly 
after March 4. The public is on a 
strike now, having bought too much 
previously, which means more shoes 
and merchandise on the shelves today; 
but the public will soon need wearing 
apparel as their most-needed clothing 
has worn out. A business revival is 





GEORGE E. PIERCE 


Re-elected President of the Rhode 
: Island Association 


near at hand, as the people will soon be 
obliged to buy. 

“Have faith in your maker, the 
nation, and your business. Don’t 
despair. The conditions of the day will 
soon pass. Let us all be red blooded 
Americans, make up our minds to be 
optimists and we will come out on top.” 


Salesmen’s Training Advocated 

Arthur L. Evans, president of the 
Retail Shoe Salesmen’s Institute, advo- 
cated good reading for the training of 
the retail shoe salesmen. “The way to 
go about it,’ said Mr. Evans, “is to 
organize a series of regular meetings in 
which all participate. Have taken up, 
under your direction, the various ele- 
ments of the profession of .retail shoe 
salesmanship. Discuss shoe ideals, 
policies and the welfare of your sales- 
people and your store.” 







Mr. Evans also dwelt on the forma- 
tion of the Rhode Island Retailers’ Asso- 
ciation some eight years ago. 


Hagan Boosts National 


Henry F. Hagan said: 

“T am an optimist and do my duty, 
Do your duty as a red blooded Ameri- 
can. Give your time, capital, enthusi- 
asm, and eulogies. Join and attend 
your local association meetings. Be- 
come members of the national associa- 
tion. For as you give, so shall you 
reap.” 

Mr. Hagan told the benefits of be- 
longing to the national association and 
reminisced on the first national meet- 
ing at Philadelphia eleven years ago. 
Four new members of the national were 
secured as the result of Mr. Hagan’s 


talk. Y 


Pierce Asks. for Co-operation 


President George E. Pierce said: 

“T am very deeply appreciative of the 
honor conferred upon me in selecting 
me to again act this year as president 
of this association. My policy will be 
to serve the industry, the trade and the 
members of the association to the fullest 
extent that opportunity offers and my 
business vision suggests. I shall, how- 
ever, expect and rely upon your active 
co-operation, without which my labor 
and fellow officers count for nothing. 

A rising vote of thanks was given to 
all of the speakers of the evening, com- 
prising Mayor Gaynor of Providence, 
Arthur L. Evans of Boston, Nelson 
Street, secretary Chamber of Commerce, 
Henry E. Hagan, Boston; Col. Watson 
and E. B. Terhune. 





Charleston Briefs 


H. V. Pierson, buyer for the Thomas 
Shoe Company of Charleston, W. Va., 
has returned from a business trip. to 
Boston, Mass. 

W. B. Geary, Miss Zenda Casto, Mrs. 
Mary Dewey, Miss Thelma Apperson, 
John Gilligan and Mike Mechelson of 
the Diamond Shoe and Garment Com- 
pany of Charleston, W. Va., are in the 
East making purchases of new Spring 
merchandise for their various de- 
partments. 

C. P. Logan, formerly a salesman for 
the Payne Shoe Company of Charles- 
ton, W. Va., and now in business at 
Blacksburg, Va., was a visitor in 
Charleston recently, it being his first 
visit to Charleston in the last two years. 
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__ OXFORDS... 
“IN STOCK” 


All sizes and widths ready for 
immediate delivery. Order today. 





$7.00 -o $6.50 


: : No. 212—‘“‘Cocoa”’ Brown Genuine 
ly Pate cae a pete Calf Oxford, “Oh! Look” Last. 
cher, Boylan’s Elk Combination Last. a , ss ; 

. 6 99 ze Widths A-D. Sizes 6-10. Price $6.50 
One of our “Best Sellers. Widths : 

See” sc " 4 No. 210—Same shoe in Tan Veal. 
A-E. Sizes 6-10. Price......$7.00 Price 
No. 288—In Black Kid. Price.. 6.50 No. 297—Dark Havana Brown Kid. 
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GOOD SHOES 


Send for Catalogue. 100% leather—that’s why they are “‘Good”’ 


J. RALPH BAKER CO. 


Bridgewater, Mass., U. S. A. 









































Mar. 5, 1921 








Wonderful progress is 
being made these days in 
the development of style 





in footwear accessories. 
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New Patented Boot Top with Buttoned Strap for Shank. 
From Line of Tweedie Boot Top Company 


Gross Sales Increase To Solve Profit Problem 















If patent leather comes 
back strong, the while 
boot top is going to be 
much in vogue. 








Oklahoma Merchants Discuss Ways and Means of Getting More Pairs Sold 


Tulsa, Oklahoma, February 24. 
LL officers were re-elected, Muskogee was 
A chosen as the meeting place for 1922, and the 
fifth annual convention of the Oklahoma Shoe 
Retailers’ Association came to an end here this after- 
noon after what officers and members were unanimous 
in describing as the most constructive and beneficial 
gathering in the association’s history. 

Officers re-elected were J. W. Krueger of Ardmore, 
president; M. D. Fezler of Oklahoma City, first vice- 
president; R. W. Reeves of Muskogee, second vice- 
president; W. T. Head of Oklahoma City, secretary- 
treasurer; J. E. Breckheisen of Muskogee, C. L. 
Pedigo of Lawton, L. Lyons of Tulsa, M. Leroy Goslin 
of Oklahoma City and G. L. Giles of Okmulgee, mem- 
bers of the executive committee. 

These constituted the list recommended by the 
committee on nominations at the morning session and 
the vote was made unanimous. 

Delegates left the convention with a new realization 


—AlIl Old Officers Re-elected at Convention 





of what they must do to make a success of the retail 
shoe business under present conditions, the fact hav- 
ing been drilled into them by speakers that concen- 
trated effort and renewed energy with a view to reduc- 
ing expenditures in every direction and increasing 
gross sales are the only means for replacing profits lost 
in the recent price drop. 

A number of telegrams from members of the Texas 
Shoe Retailers’ Association were received urging the 
Oklahomans to visit in a body the Texas convention 
for the purpose of organizing a joint association. 
This the Oklahomans declined to do, preferring, they 
indicated, to work out their own destiny for another 
year, but the two associations will co-operate as 
closely as possible. 


Resolutions Adopted 


Several resolutions were adopted at the afternoon 
session, the principal of which was that honoring the 
late Thomas S. Scroggins, late president of the Texas 
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Those Who Look Ahead 
Keep Ahead 
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TUXEDO PATTERN 


One strap sport pump with 
white Nubuck vamp and strap. 
Tip, ball strap and foxing of 
Gun Metal Calf. 


Looking ahead to the balmy summer days, 
this shoe is right in the path of woman’s 
thought and must engage her interest. 


Infbringing it to the attention of the high- 
grade retail trade we reveal our forward 
looking policies along shoe style lines. 


We suggest you look ahead and anticipate 
your early Summer requirements. Deliv- 
ery six weeks from receipt of order. 
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WELCH, Moss & FEEHAN Co. 


113 ESSEX STREET 
HAVERHILL 


be. a 


BOSTON SALESROOM, 183 ESSEX ST., ROOM 410 
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IN A PERIOD OF JAZZ—WHY BE A WALL FLOWER 









HESITANT 
SHOE DEALER, 


Tos: Soe zo 








Shoe Retailers, a copy of which is to be forwarded to 
the Texas cenvention at Houston and to the family of 
Mr. Scroggins. 

A second resolution thanked the Southern Shoe 
Journal of Houston for the earnest co-operation 
rendered during the past year. 


Better Business Bureaus Endorsed 
The move for the establishment of Better Business 
Bureaus throughout the country was endorsed after 
Louis Lefko, Secretary of the Tulsa branch and one 
of the 37 cities to launch this move through advertis- 
ing clubs, had outlined its workings to the convention. 
No action was taken by the convention on the prop- 


osition to establish a state arbitration committee to - 


mediate between merchants and manufacturers in 
disputes arising over cancellations. The association 
decided its members could carry the more rabid dis- 
putes to the board maintained by the national asso- 
ciation. . 
Predicts Demand for High Class Hosiery 


Lester Gordon of Chicago, representing the Kin- 
loch Hosiery Company, told the convention that the 
day of the woolen stotking is gone and that with it 





went prospective profits on large stocks of this staple 
with which many shoe men had stocked up on short 


notice. “‘More than ever before, shoe dealers are 
handling high grade lines of hosiery,’’ Gordon said, 
“‘and the line is proving a profitable one.’’ He pre- 
dicted an increasingly discriminating taste among 
women customers who now almost as a rule, he said, 
demand the high class article. 

Many of the delegates declared in favor of the com- 
mission system of paying retail salespeople but do not 
believe there is necessity or reason for a reduction. . 

President Krueger brought the attention of the 
convention to the fact that a number of manufacturers 
in all parts of the country are selling direct to the © 
consumer. 

C. M. Smith, representing the Shoe Dealers’ Na- 
tional Underwriters, received a warm reception from 
the convention. The delegates and guests attended 
an elaborate style show tonight at Convention Hall 
where 50 society girls of Tulsa paraded as models and 
wore for the benefit of spectators the very latest in 
shoes and costumes for Spring. 

The dates for the 1922 meeting will be announced 
later by the Shoe Retailers’ Association of Muskogee. 












“In such a home as this 
99 
We best can serve you. 


— Songs of Service 
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‘Builders wrought with greatest care 
Each minute and unseen part, 
For the Gods see everywhere.”’ 


HE NEW HOME of WILLIAMS, 
CLARK & CO. is a fine place in 


which to work. 


It has been well demonstrated that a 
factory planned throughout on modern 
lines furnishes the incentive to produce 
the very best work. And this is a factory 
worthy of the Third Decade of the Twen- 
tieth Century. All that makes for the 
comfort of operatives and for economy of 
production is here provided to such a 
degree as to constitute a Triumph in 
modern factory construction. 


As we spoke of comfort, let us start at 
the splendidly appointed recreation room 
and restaurant for employees on the top 
floor, and the quiet airy hospital with a 
smiling nurse in attendance. The of- 
fices, large and roomy, are accessible by 
a passenger elevator of high speed. The 
building is heated by hot water, each 
radiator being independent, so that each 
spot gets just the heat needed. The 
drinking water is iced and is served 
through bubblers. 


The factory is flooded with daylight 
through those wonderful windows which 
reach from bench to ceiling. Of the 
twenty feet in each bay, thirty inches is 
masonry and the rest glass. 


It is the first factory to be built in 
New England by the concrete spouting 


system, which leaves the floors in one: 
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—The Builders. 


block, and which never can crack. There 
is something else new about these floors, 
the finish, which is ground perfectly 
smooth. 


The structure is proof against damage 
by water as well as fire, and the stairs are 
so constructed that they cannot fill with 
smoke. 


On looking down the long narrow 
rooms, some 500 feet, you miss such 
obstructions as shafting, piping, con-. 
ductors, etc., for here the columns that 
support the floors carry them all, and 
the machines are motor driven. 


A tunnel connects the power plant 
with the main building, and there you 
will find oil burning boilers, instead of 
the coal and ash expected, an indepen- 
dent electrical plant to supply the “‘juice”’ 
for these motors, and a refrigeration 
plant to chill the drinking water. 


A spur track of the B. & M. R. R. runs 
to the shipping door and is thus a direct 
connecting link with our customers. 


The view from the factory covers Lynn 
and Swampscott, and within a quarter 
mile lies the famous Shore Drive along 
the ocean front, a magnificent panorama 
stretching from old Salem to Boston 
harbor and: Minot’s Light. 


Come and see us, anytime when any- 
where near Lynn. You will be cordially 
welcomed at the new home of La France. 


WILLIAMS, CLARK & CO. 


» 
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Saddle Strap Oxford—Welt 


TYLE is the stimulus of trade today as never before. Its embodi- 
ment in footwear of reasonable price has engaged our attention for 
years. At no time in our history has such marked evidence of 
achievement in style directions and workmanship been shown, as is 
revealed by the models we are now selling. We commend to the at- 
tention of the critical and careful buyer the shoe shown above: It's 
a light Russia. Our pattern number, 1504. Carries 14-8: Cuban 
heel. Sampling through our jobbing representatives is suggested. 


W itherell & Dobbins Company 


Quantity Producers of Quality Shoes 


Haverhill, Mass. 
Boston Office, 110 Lincoln Street 


The W & D Line is Featured in the Chicago 
Market by Harper Kirschten Shoe Co. 
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STACK WITH TILT 


Has Utmost Confidence in Imme- 


diate Future of Business 


A. G. Stack, who for several years 
was connected with McElwain, Morse 
& Rogers, New York City, N. Y., and 
who for the past six years sold Federal 
Shoe Company’s shoes, and for the past 
two years sold Edmonds Shoe Com- 
pany’s line, is now representing the J. 


A. G. STACK 
With J. E. Tilt Shoe Co. 


E. Tilt Shoe Company of Chicago, 
Illinois, in Pennsylvania, New Jersey, 
Delaware and Maryland. 

Mr. Stack states that he has known 
the J. E. Tilt Shoe Company’s shoes 
for twenty-five years, sold them at 
retail at John Wanamaker’s of Phila- 
delphia from 1897 to 1902 and knowing 
the value of these shoes he is selling 





Niehoff with Holters 


The shoe traveler whose photo- 
graph appears in the above circle 
is L. J..Niehoff, who will repre- 
sent The Holters Company in 
Minnesota, Wisconsin and North 
Dakota. Mr. Niehoff is a tho- 
rough shoeman. He has been 
with The Holters Company for 
quite a number of years, knows 
the manufacturing end of the 
business from A to Z and has had 
about a year and a half of road 
experience. 

The Holters Company con- 
sider that Mr. Niehoff is one of 
the rising young men in their 
business and predict for him a 
great success. Prior to his going 
on the road for his company the 
the past season, he served in the 
U. S. army in France. It is Mr. 
Nieboff’s intention to move to 
Minnesota, so as to be in close 
touch with the trade in all 
sections of the Northwest. 

Send in your photos, boys. We 
want ’em for this department! 











them on the road today. He has been 
in close contact for many years with 
retail business conditions, is a close 
student of business affairs, and has ut- 
most confidence in, the immediate 
future of the shoe business throughout 
the country generally and particularly 
in the territory which he will cover 
for the J. E. Tilt Shoe Co. 


WILLIAMS A LEADER 
Clarence W. Travels with Marion 
Line 


Clarence W. Williams is the Marion 
Shoe salesman in Virginia and North 


Carolina. Clarence, as he is generally 
known, was for many years a leading 
salesman for a Brockton line in that 
territory. The shoe merchants of those 
states know him as a real shoeman who 
is thoroughly familiar with high grade 
shoes. 

In the short time he has been travel- 
ing this season, he has received many 
fine compliments on his Marion samples. 
Clarence, as well as his customers, are 


CLARENCE W. WILLIAMS 
With Marion Shoe Co. 


very much taken with the “Western 
quality and Eastern style” of Marion 
Shoes and has already issued notice to 
the leaders on the Marion salesforce 
that he is going to make them “go 
some” if they are to keep their lead. 

Mr. Williams is one of the most 
popular salesmen traveling in the 
South. 
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Four Good Buys For Your 
EASTER TRADE 


~ 


33—Brown Cordovan Oxford. Tremont Last. B 637—No. S Gallun’s Calf Brogue Oxford. * anaes Last. 
Code—Craft. Widths, AA to D. Code—Custom. Widths, AA to D 


Price $7.50 Price $6.75 


i Joan 


~, M. 


oe-Cheee Calf*Brogue Oxford. \ rms yy Last. weetdticen .- Calf Newark Oxford. + Last. 
Code—Classic. Widths, AA to D Code—Cremo. Widths, AA to D 


Price $6.75 Price $6.50 


Charles A. Eaton Co. 


“The Sterling Shoemakers of New England” 
BROCKTON, MASS. 


BOSTON—207 Essex Street ATLANTA—238 Peachtree Arcade 
NEW YORK—127 Duane Street 
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SANDERS WITH RICH 


Has a Word to Say on Southern 
Business 


William Sanders of Ruston, La., 
represents the Rich Shoe Company of 
Milwaukee, in the South, and recently 
made the following remarks in regard 
to business: 

“The shoe business in my territory 
has suffered with every other line of 
business. All merchants have reduced 
prices and all have taken their medicine 
on shoes as they have on other merchan- 
dise. The biggest mistake made, ac- 
cording to my opinion, by the majority 
of our merchants, both city and coun- 
try, was their waiting too late to buy 
Spring shoes, and now they are com- 





WILLIAM J. SANDERS 
With the Rich Shoe Co. 


plaining because the factories cannot 
make early deliveries. 

“[ am very glad that I live in the 
garden spot of the country and I am 
frank in saying that we have, as a 
whole, as splendid a bunch of merchants 
as there are in the entire Nation. 

“In our state we have a number of 
industries, viz.: cotton, corn, peanut, 
potato and rice farming, also cattle and 
hog raising. We also raise great fields 
of sugar cane, and we have lumber in 
large quantities. Oil is one of our chief 
products; salt and sulphur mines are 
added to this list and we have a number 
of other minor industries. From a 
business standpoint, we are about as 
badly hit as any other section. 


Cetton Affects Situation 


“King Cotton is an important crop 
and when our farmers cannot sell cotton 
at a fair price it stagnates business from 


BOOT AND SHOE RECORDER 


nearly every standpoint. This is the 
trouble now in the entire South. I 
know of a merchant in this section who 
has 800 bales of cotton which he is 
holding for a better price. This mer- 
chant paid from 25 to 38c for this cotton 
and now the price in ‘today’s paper 
(February 16) is 1334c. Nearly every 
merchant in the cotton section is 
affected in like manner and even with 
this cheap price, cotton factors will not 
buy cotton. 

“Our lumber mills are practically at 
a standstill, some are running on half 
time. I have had several mill store 
managers tell me that their instructions 
are ‘not to buy.’ 

“T have not been in the rice country 
for about ninety days, but in talking 
to several traveling salesmen who have 
made this territory, I am informed that 
buying is practically at a standstill. 

“T am just in from the oil section and 
while the merchants there are doing 
some buying, still it is in a meager 
way. 





Merchants Buying Often 


“With what I have said above, 
I wish to add that a very opti- 
mistic feeling seems to be creep- 
ing over the city merchants as 
well as the country merchants. 
Even the farmer, the lamber 
man, rice dealer, etc., are ~ all 
joining in alike and are dropping 
an optismistic expression now 
and then. 

“The merchants are beginning 
to buy, of course not in a large 
way, but are buying in smail 
quantities and are buying often. 

‘“‘Business confidence in a gen- 
eral way is becoming more prev- 
alent every day. ; 











Practices the Golden Rule 


“For the past few years previous to 
eighteen months ago 1 devoted most 
of my time to the stationery business. 
I was able with the assistance of my 
kind friends to work up a profitable 
business in that line and had a large 
number of merchant-friends who gave 
me a share of their business, which 
was highly appreciated. I have always 
tried to live up to the Golden Rule 
with my customers while on the road, 
and I know that is the only way to 
succeed.” 


Seventeen New Accounts 


E. R. Doremus, who travels New 
England for the Holyoke Silk Hosiery 
Co., a concern which started to make 
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high grade silk hosiery a few months 
ago, has recently returned from a trip 
to Springfield, Hartford, Waterbury, 
Bridgeport, New Haven, New London 
and Norwich, Conn., during which 
time he opened seventeen new accounts. 
‘Retail merchants seem to feel that 
my line is just right,” said Mr. Dore- 
mus. “They are much pleased with 
same and are taking to it like hot 
cakes.” 


Ferguson Visits Boston 


George H. Ferguson, one of the best 
known salesmen in the country and an 
expert golfer, who travels Pittsburgh 
East for the Plauat-Butler Co., Cin- 
cinnati, was in Boston during the week 





GEORGE H. FERGUSON 
Who Travels for Plaut-Butler Co. 


of February 20, and made a visit to 
the Round Table group of the Boston 
Retail Shoe Salesmen’s Institute, as 
the guest of President Arthur Evans. 
Mr. Ferguson took a keen interest in 
the stiff and flexible shank discussion 
which was one of the features of the 
February 23 meeting. 


Hardcastle with Boyden 


O. B. Hardcastle of Dallas, Texas, 
will handle the line of the Boyden Shoe 
Mfg. Co. this season in Texas, Okla- 
homa, Arkansas and Louisiana. 


Sachs Had Successful Trip 


Isadore Sachis, formerly connected 
with the Sachs Bros. of Baltimore, has 
just returned from a very successful 
trip to West Virginia and Pennsylvania. 
Mr. Sachs is now representing Kuhn- 
Pavord-Wilkes Shoe Co. of Wilkes- 
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Announcing !—— 


Our modern line of Styles 
for Spring and Early Fall 


It will be of great benefit to 
you to look over the latest 


KEITH’S 
Konqueror 


MODELS 


of Men’s and Women’s 
Shoes. If you are not on our 
regular list, all you have to do 
is to drop a line saying you 
would like to see them. We 
will do the rest. 


THE PRESTON B. KEITH 
SHOE COMPANY 


BROCKTON (CAMPELLO STATION) MASS. 
New York Office, 299 Broadway, Room 415 
Boston Office, 207 Essex Street 
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Barre, Pa., and the Halifax Shoe Co. 
of Halifax, Pa. 


Knapp on Trip 


E. H. Knapp, who carries the J. I. 
Melanson & Bro.’s line for all the 
territory west of the Mississippi, has 
left for a trip and has completed his 
line of children’s shoes by taking also 
the complete line of turn shoes for the 
Donald Shoe Company of Philadelphia. 

CLEVELAND WORKS WITH 

NATIONAL 


To Have Traveler Placed on Inter- 
state Commerce Commission 


E. F. Buzek, secretary of the Cleve- 
land Shoe Travelers’ Club, has an- 
nounced that his organization is co- 
operating with officers of the National 
Shoe Travelers’ Association in the 
movement that was started some time 
ago to have a traveler placed on the 
interstate commerce commission. 

The travelers make up a large part 
of the traveling public, and by some 
it is argued that the traveling men of 
America use up as much mileage in a 
year as the remainder of the population. 
There is a vacancy on the Interstate 
Commerce Commission, and Ohio trav- 
elers, as well as those of this city are 
busy. 

Mr. Buzek and other officers of the 
Cleveland club have written to Presi- 
dent-elect Harding on the subject, 
and he has stated that he would be 
pleased to give consideration to the 
proposal. Senators Pomerene and Wil- 
lis also have been approached on the 
subject, while others prominent in 
affairs of the Ohio Republican party 
organization have been asked to take 
a hand. 


To Improve Hotel Service 


The Cleveland shoe travelers also are 
co-operating with their national organ- 
ization in the movement to improve 
hotel service, and to get better rates. 

The travelers argue that the hotels 
put up rates along with other establish- 
ments while the war was in progress. 
They did so on the theory that in- 
creased operating expenses warranted 
such action. 

The travelers assert that now costs 
are dropping hotel rates should also 
come down proportionately. Travelers’ 
clubs in Cleveland, Toledo, Columbus 
and Cincinnati are lined up for the 
activities in this direction. 


Federation Affiliation Considered 


Local travelers also are giving cor- 
sideration to the proposal that they : 
become affiliated with the Federation 
of Traveling Men. 


The latter is an 





BOOT AND SHOE RECORDER 





organization with approximately 600,- 
000 members, and the body offers an 
opportunity to put greater weight be- 
hind the organization voice that speaks 
for the shoe traveler. 

Men in Cleveland are proud of their 
own organization, and they are inter- 
ested in its welfare, but it is said that 
the majority sentiment favors the 
proposed amalgamation. 


ON TO PENNSYLVANIA 


‘*Jim’’ Stoner Reports Big Business 
on ‘*Chicken’s’’ Shoes 


“Jim” Stoner, Eastern traveling 
sales manager for the Boyd Welsh 
Shoe Company, spent several days in 
New York on his way to the Pennsyl- 
vania Convention to be held in Scranton 
February 20 to 22.-. Jim reports a big 
business on ‘“‘Chicken’s Shoes’”’ and says 
that they have come to stay and that 
it is the only hope of making business 
good as well as keeping up the price. 

When asked, ‘“‘What about the styles 
for Fall?” Mr. Stoner said that 80 
per cent of the business would be done 
on low shoes and if it could possibly 
be increased to 95 per cent it wou'd be 
much better for the retail merchant 
as in this way he would not have to 
carry such large stocks, would be en- 
abled to keep new styles coming in all 
the time, and in this way increase 
turnovers from six to eight times a 
year; this would do away with cut price 
sales entirely. 


Low Shoes Big Sellers 


In order to illustrate this he spoke of 
being in one of the towns on his route 
and saw a window full of wonderful 
values in fancy boots of all kinds at 
$3.90 a pair, and in another window a 
merchant had men’s suspenders at 
25 cents a pair. After watching a while 
to see who had the most customers, he 
could not decide whick was the worst 
off. The women all seem to want low 
shoes and the men all wear belts. 
Give them what they want when they 
want it and they'll pay the price. In 
other words, sell the ““Live Numbers to 
the Live Merchants” and let the under- 
taker take care of the Dead Ones. 


Regarding D. J. Gordon 


D. J. Gordon, recently associated 
with the Leo. Gordon Shoe Company 
of St. Louis, and at one time connected 
with the A. H. Gaines Gordon Com- 
pany, is now associated with Barlin 
Bros., makers of high-grade turn shoes 
for women, New York City. Mr. Gor- 
don will look out after the office and 
the selling end of the business. The 
output of Barlin Bros. will be increased 
from 500 to 1,000 pairs weekly. Mr. 
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Barlin started out as a shoe traveler 
when a very young man—in the 20 
years he has been on the road he has 
made a large number of friends. 


New England Day 


New England Shoe Travelers’ Day 
was observed Wednesday noon, Feb- 
ruary 23, at the Boston Shoe Trades 
Club. There were brief addresses by 
Thomas A. Delany and other well- 
known salesmen. It was in the nature 
of a send-off for all salesmen leav- 
ing for their different territories. The 
manufacturers were represented on 
this occasion by several spokesmen 
including Herbért P. Drake, president 
of the New England Shoe and Leather 
Association. 


GOOD LUCK, “CLIFF” 


C. L. Ward on Road for Field & Flint 
Company 





C. L. Ward, for several years in 
charge of the order and accounting 
departments of Field & Flint Co., 
successors to Burt & Packard Co., 
started out on the road this season. 

Mr. Ward brings to his new posi- 
tion a thorough knowledge of shoe 
construction and shoemaking. For a 
number of years in addition to his 
other duties he has been in charge 
of the “Once Over’’ department, which 
carefully inspects each order, check- 
ing up the specifications before the 
order is entered in the works to avoid 
any possible error in construction. 

He is well posted on leathers and 
shoe construction and knows the re- 
quirements of retail shoe merchants. 
He is an expert on costs and has 
figured the prices on “‘Korrect Shape” 
shoes for years. 


Knows His Line 


It is the policy of Field & Flint Co. 
to recruit its salesmen from its own 
organization whenever possible. The 
company feels that in this way it 
can put representatives out on the 
road who are truly representative 
of the company and its product and 
who know Field & Flint shoes in- 
timately down to the smallest detail 
of construction. 

Mr. Ward has. a pleasing personality 
with an honest-to-goodness he-man’s 
handclasp and a smile that is as gen- 
uine as it looks. He has a host of 
friends in Brockton and the Field & 
Flint Co. believes he will soon have 
a host of friends in his new territory. 


With Thomas Shoe Company 


H. S. Pamplin, formerly with the 4 


American Tobacco Company, has ac- 
cepted a position as traveling salesman 
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No. 5035 


SPORT SHOES. 
STYLE-HOUNDS have given freely of time 


and brain, doping out EXCLUSIVES in SPORT EFFECTS. 


OUR MENTAL MACHINERY has been FAR FROM IDLE 
in this respect. WE SHOW YOU above one of a 
long line of HOT-SHOTS of THIS TYPE, exhibited in 
OUR NEW LINE for SUMMER and EARLY FALL. 


THESE are of the NEWEST SHADE of BROWN 
CALF, GOODYEAR WELT, with a liberal use of 
RUBBER HEELS 'n everything to make them 
SUPREME MERCHANDISE. 


SALESMEN in EVERY SECTION of UNITED STATES. 


GOODYEAR WELT and FLEXIBLE McKAY LOW-CUTS 
NOW IN STOCK. 


WRITE FOR ILLUSTRATED FOLDER. 


Jant Dios Hoe; 


MANCHESTER, N. H. 





Mar. 5, 1921 
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for the Thomas Shoe Company of 
Charleston, W. Va., and will represent 
the firm in the eastern section of West 
Virginia. 


CINCINNATI ASSOCIATION 
MEETS 


Urges President-Elect to Appoint 
Traveler on Interstate Com- 
merce Commission 


The last regular meeting of the season 
was held by the Cincinnati Association 
of National Shoe Travelers at the Hotel 
Sinton February 17. This was one of 
the first evidences of renewed spirit and 
activity for the organization during the 
current year as a result of the recent in- 
stallation of new officers. This meeting 
took the form of a smoker. Naturally 
a healthy attendance resulted. 

Aside from the regular routine busi- 
ness, a letter was sent to President- 
Elect Harding urging the appointment 
of a traveling man as a member of the 
Interstate Commerce Commission dur- 
ing his term. Further, a petition was 
sent to Governor Davis of Ohio asking 
for better fire escape facilities in hotels, 
and also for closer inspection of restau- 
rants. 

The question of some sort of an in- 
surance feature for the benefit of the 
dependents of the members of the local 
organization at death was discussed. 
Though nothing definite took form at 
this meeting, it was deemed advisable 
that further study of the idea be made. 


“JAZZING UP’? SALES FORCE 


McElwain Chicago Company Form 
Noble Order of Gloom Chasers 


Jazzing up tue sales force is getting 
to be quite the thing in the Middle West. 
One of the best examples is the method 
adopted by the McElwain-Chicago 
Company, Middle West distributors for 
the W. H. McElwain Company, whose 
traveling men have been given an in- 
vitation to join an organization known 
as the Noble Order of Gloom Chasers. 
Each mémber signs an application for 
membership and is presented with a 
cardboard badge which he wears on 
occasion. Both badge and membership 
application are reproduced herewith. 
The by-laws of this organization read 
as follows: 


By-Laws of Anti-Glooms 


1. The purpose of this organization 
is the elimination of Old Gus Gloom. 

2. The membership is limited to one 
hundred million, that being a conserva- 
tive estimate of the population of this 
country at the time of writing. 

3. Any man, woman or child, with 
eyes to see signs of prosperity and ears 
to catch a note of optimism, is eligible to 
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membership, and becomes a duly ac- 
credited Gloom Chaser upon signing the 
regular membership blank and thereby 
promising actively to support the order 
and its intent. 

4. Note the word active. From the 
moment of swearing ‘‘So help me Gloom 
Chasers,” a member in good standing 
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bership in, or relations with or sympa- 
thies for any pessimists’ club, gloom 
club, sob society or other movement 
with similar purposes hereinbefore or 
hereinafter organized may be taken 
before a firing squad armed with the 
poisonous gases of pessimism at any 
beautiful, optimistic sunrise and sum- 





Application for Membership 





until death do us part. 





Dues 


Noble Order of Gloom Chasers 


I SMILIN rd agree to support actively the constitution and 
by-laws, the purpose and intent of the Noble Order of 
Gloom Chasers, in letter and in spirit until gloom is banished. 
Old Man Gloom shall never enter my office or work room 
again, so help me Gloom Chasers. 


I am a Gloom Chaser 





One 
Smile 























ers 








Charter Member 
Noble 
Order os 
Gloom 
Chasers 























must chase gloom wherever he meets it 
—whether it be on the street, in office 
or workshop conversations or by grace 
of the stranger that is within thy gates. 
Further, he must promote the move- 
ment by giving to his official publica- 
tion, or to local newspapers, any signs 
of prosperity he may see or hear. 

5. Any member failing to carry out 
the above provisions is liable to the ex- 
treme penalty—to be swallowed by 
gloom and plunged into eternal gloomi- 
ness—or to be suspended for an indefi- 
nite period from fellowship with brother 
Gloom Chasers, or to be punished as his 
local conclave may direct. 


6. Any member seen in company 


with Old Gus Gloom, upon whatever 
pretext, may be suspended for an indefi- 
nite period. 

7. Any member acknowledging mem- 


marily dealt with, as hereinafter pre- 
scribed. 


(a) The fallen brother shall listen for 
half an hour to a reading from the 
Pessimists’ Handbook, after which 
shall be played a funeral dirge. He 
shall be blindfolded so that by no 
chance will he see nature’s optimistic 
face. So that he may contaminate 
no other person or thing he shall be 
caused to cry aloud, “I am the leper 
of pessimism,” and the gibes of all 
true brothers*of the Noble Order of 
Gloom Chasers shall greet his cries. 

(b) Only upon proper penitence and 
promises for the future shall this 
fallen brother be reinstated. 

8. The dues for membership are daily 
activity as the conscience of the Gloom 
Chaser may dictate. There are no paid- 
up memberships. The dues are never 
paid. Look to each day and chase its 
gloom. 

Address all communications to the 
Head Gloom Chaser 
McELWAIN-CHICAGO COMPANY 
214 West Monroe Street 
Chicago 





Repairing Company 
Chartered 


The Secretary of State of West Vir- 
ginia has issued a charter to the Peer- 
less Shoe Repairing Company, Hunting- 
ton, W. Va.; capital stock, $50,000; 
incorporators, J. C. Steinbesk, Gallipo- 
lis, Ohio; D. L. Patterson, George W. 
Norvell, R. D. Walker, D. A. Forbes, 
all of Huntington, W. Va. 
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FT Soar Biniibel” 


These famous felt slippers are built in a Factory founded on 
Honor and Honesty, and maintained by Quality and Service. 
A second Factory is now in operation and the increased pro- 
duction is being offered to new friends as well as old. 


Dealers who align themselves with “Kreep-A-Wa”’ Felt Slip-- 
pers are assured of up-to-date styles, Quality and Service 


year after year. 


Write or wire for. Salesman to call. 


BLUM. SHOE MF. CO. 


Factories at 


DANSVILLE, NEW YORK 
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Early shoes preserved to us The fifteenth century shoes Boots of Henry VI had, 
deep in the soil of ancient were so long that they required somewhat the character of 
London show great art and stuffing, and were fastened gaiters. The buttons were 


to the knee by a chain made of finely plaited thread 
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Shoes were of great length and The right shoe curved outs For walking in the streets, 
were of every material; some ward, the left shoe inward, clogs were used, made with 
sewn with pearls on cloth of causing the wearer to appear long age ends to support 
velvet Splay-footed ; the shoes 
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One of the finest publicity pages on shoes that has come to our attention. 
by Marshall Field & Co., Chicago 


From Man and His Wardrobe, 


— 


PI RET, SREY RE PR OE EI ers 
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HAVERHILL MADE “\, Women’s TURNS 








You can make money 
on our shoes 


Junior and Baby 
Louis Heels 


The BIG NEW style 


development! 
BABY LOUIS 


KNIGHTS-ALLEN CO., Inc. 


FACTORY BOSTON SALESROOM 
HAVERHILL, MASS. 207 ESSEX STREET 
J. GEORGE KNIGHTS J. WALLACE ALLEN 














Stitehdown Sandals & Oxfords 


McKay Boots & Pumps 
ALL FULL VAMPS 


CATALOG ON REQUEST LOWEST POSSIBLE PRICES 


Hagerstown Shoe & Legging Co., Inc. 


: HAGERSTOWN, MARYLAND, U.S. A. 





Mar. 5, 1921 

















STRAPS 
You should see our new Strap 
**THE SWASTIKA” 
(It will please you) 


Beaded or Plain, in Patent Leather, 
Black or Brown Kid, Gun Metal, Black 
Satin, White Satin, White Canvas, 
White Kid, Gold or Silver Cloth. 
PROGR. dais. <2 $1.00 to $1.50 per pair 


(Samples and quotations on request.) 


Plain or Ornamented. A full line of 
one piece side bxtton Instep Straps, 
Black Satin, Patent Leather, Bright 
or Dull Black Kid, Gun Metal White 
Canvas. 

WML cc icass coat $3.00 Doz. Pairs 


Ornamented in Jet or Steel Orna- 
ments... .. $7.00 to $9.00 Doz. Pair 
Gold or Silver Cloth in the Plain 
* ees $4.75 Doz. Pairs 


YY 
Y 


» 
Lipp 


LACES 
Our “Winner” Laces with our New 
Perfected ‘“Clinco” Metal Tip. 

Pattern 225, Round Mercerized. 
Pattern 330, Tubular Mercerized. 
Pattern 440, Tubular Mercerized. 
(Lengths 27 to 81 inch—Staple and 
Fancy Shades.) 

Oxford Laces, Fabric Tip. 
Pattern 835—X inch Silk, Tubu- 
lar, 27 to 63 inch. 
Pattern 410—1 inch Mercerized. 
27 and 30 inch. 

Write for Our New March Ist Price List 

It Saves You Money 
Four Patterns classed among our 
leaders—the “cer give satis- 
es, 


faction. Other sty with com- 
plete price list sent on application. 
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DID YOU SMILE? 


SURE—WE KNOW YOU DID 

—THEN KEEP SMILING AND BUYING—HAVE YOUR STOCK 
FRESH AND READY 

FOR EASTER 













A FEW OF OUR 
LEADERS THAT 
WILL PLEASE 

YOUR TRADE 


BUCKLES 


Harness Buckles for Instep Straps. 
We carry a complete line of sizes 
and designs in Nickel, Gun Metal, 
Jet, Rubber and Gilt. 


Prices from 38¢ to $1.25 doz. pr. 
(This is one of the popular style 
trimmings this season.) 


Imported Steel and Cut Steel—In 
eur new line we know there are 
some to interest you. The prices 
of $1.00 to $10.00 per pair should 
enable you to meet every require- 
ment. 

(Steel buckles are being shown on 
the new Spring styles.) 


Rhinestone Buttons and Orna- 
ments. These are very effective 
on Satin pumps—prices from $1.25 
to $5.00 per pair. 














RIBBONS 
For “Oxfords” and “Ties,” Tipped 
or Untipped 
(10 or 50 yard pieces) 
Fashion decrees that ribbons will be 
worn. We are showing our high grade 


All Silk Grosgrains—Patterns 351, 

50, 140. All widths and 

colors. Prices from 8c to 30c per 
yard. 

Silk Faced Grosgrains. In staple 
shades from 6c to 15c per yard. 
Grosgrain Binding Ribbons, % inch 

to inch in all wanted colors. 

The new Grays and Browns are the 
Best Sellers—In Stock. 

Fancy colors to match all shades of 
Leather dyed to order. 


CHANDLER'S SHOE NOVELTIES 


30 FRANKLIN ST. 


C. A. BROWNING CO. 





BOSTON, MASS. 
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CHILDREN’S PLAY SHOES 
NOW IN STOCK 
AND LISTED IN NEW CATAEOS 
No. 18 


_ FIFTEEN 
IN-STOCK LINES 


NOW READY 
No. 73L WELTS and TURNS 
BROWN ELK BLU. BAL : SMOKED ELK BLU. BAL 
Widths Infants’... 6 to 8 $2.75 TERMS 2% 10 Widths’ Infants’...-6 to’ 8 $2.75 


C-D- Child’s.... 84toll 3.15 C-D- Child’s.... 8%toll 3.15 
Misses’....11144 to 2 3.60 NET 30 . idicces’.... 1354 to 2 3.60 


L. B. EVANS’ SON COMPANY 


Boston Office Wakefield, Mass. New York Office 
110 Summer Street Bush Terminal Bldg. 














} 
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HUNKINS TURNS 


WE FIT THE FOOT 
ALSO 


THE PRESENT DAY POCKETBOOK 
WITH 
STYLE PLUS QUALITY | : . 
Made up to your order in 18-8 HAVE OUR SALESMEN CALL ON YOU. Ne: 222—Cocos calf, brows suede 


full LXV— Baby 1 LX overlay 
209—Light tan calf. . $6.10 No. 223—Gun APE calf, black 


. 225—Pearl gray suede calf. * 65 e HAVERHILL suede overlay......... 5.7 
. 199—Brown suede calf.. . 6.65 W. 0. Hunkins & Co. MASS. ’ No. 232—Brown suede, war n kid 
Ne. 224—Black suede calf...... é 35 overlay...... 6.50 


OF) - LO N WHAT IS YOUR ADVERTISING 
DOLLAR BUYING? 
=) gs adaeuee pe a fosurcnsray on prone gas have made 
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Advertising should be considered as well as the commodities 
in which merchants deal. 

By choosing only those publications whose circulation i is acm 
nen measured, you not only practice economy in your adver- 
tising, but are assured that your money is buying a definite quan- 
tity of circulation. 

The Boot and Shoe Recorder’s circulation is measured by the 
Audit Bureau of Circulations. Advertising placed in its te 


YOUNG SPIRIT is an economical investment. 


41 BEDFORD STREET, BOSTON, MASS. 







































MEN’S AND WOMEN’S 
BOYS’ AND GIRLS’ 


LATEST STYLE 
WELTS 


Woman’s Mahog. Brogue Oxford or Brogue 
Strap Sandal. 
Re rere eee $3.60 


"OSES PE ere ee et re re 


Sizes 3-7, 3-8; C& D 





Men’s Brogue Bal 
Sizes 6-9, 6-10; C & D 


IN STOCK FOR AT “Ms Mtboseny 0) 


Men’s G. M. Bal. $2.75 


O N C E SHIPMENT Men’s G. M. Blocesee 


Men’s Mahogany 
Blucher....... $3.50 










cher, R.H..... $3.75 
6-9, 6-10, 6-11; D& = 


Shoe retailers can supply 
their needs from our stock 
at low prices. 
Brown Kid Sura Sends. Price......834@ $500 to $1000 invested in 
3-7, 3-8; C & D ; an assortment of our “In 
Stock” shoes will bring 
profitable sales. 





Boys’ Mahogany Bal or 
.... $3.00 


Blucher........$3. 
Best Values Boys’ G. M. Bal or 
Latest Styles mae et 









$2.7: 
3-6; E 





Mire Tid Obie ns oe ons dining $3.50 
Mahogany Veal Oxford................ 3.25 
OPP Tae er er ee 3.25 


3-7, 3-8; C& D 





SEND ORDERS TO 


CUMMINGS SHOE CO. 


436 4th Ave. Pittsburgh, Pa. 






LONG SHOE COMPANY 


2333 Washington Street 


Roxbury, Mass. 


Woman’s Black Kid Polish. 8% in.....$3.50 , 

Woman’s Brown Kid Polish............ 3.75 8-in. G. G. Mahogany Polish.......... 

Woman’s Polish. 844 in: Mahogany Veal 3.50 8-in. G. G. Gun Metal.,.....-.....+65 
Sizes 244-7, 3-7 


Woman’s Brogue Polish, Mahogany Veal. 3.75 
3-7 ; C&D 


3-7, 3-8; 
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NOTICE— 


PRICE REDUCED $300 
as of February Ist, 1921 


(Price guaranteed against further reduction— 
subject to advance without notice) 


The price of the Foot-O-Scope was formerly $1350, direct current—$1250 alter- 
nating current. 

The Foot-O-Scope is the biggest factor that has ever entered the retail shoe trade. 
It has made good in every store that has installed it—ask your shoe buyer. “WE 


FIT YOU WITH THE X-RAY” is the greatest trade-bringing Ad that ever ap- 
peared in the daily papers—ask the manager of your advertising department. 


The orders booked at and since the recent N. S. R. A. Convention at Milwaukee 
has enabled us to engage in quantity production—hence the lower price. 


March and April Output Sold 


Literature upon request. Cash or deferred payments. 


The X-Ray Foot-O-Scope Corp. 


Sales Dept., 100 Boylston St., Boston, Mass. 


Factory, Lynn, Mass. Service representatives in thirty-five cities 








Parisian Felt Boudoir Slippers 
Are Always Popular 











If you please your customers with a good quality of merchandise 
you can certainly please them with a pair of Parisian Felt Slippers 
—because they have superior qualities of material and workman- 
ship, as well as extraordinary finish, and because they possess dis- 
tinctive style that must have influence upon your business. 


Your jobber will be pleased to show you our newest Parisian Line 
—None Better Made. 


PARISIAN SLIPPER COMPANY, INC. 
195-197 Chrystie Street New York 
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Maintained 





C.S.MARSHALL COMPANY 


BROCKTON, MASS. 
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In Stock 


Dining 


Stock 

No. 225 : 
Barnet’s Russia Calf, 
Imitation Welt. 


$3.25 


pace on the above shoes repre- 
sent a saving of 50c per pair on 
the present market. 

Everybody wants them—few houses 
can deliver them. 


OTe eHneniiiiiieliiiiiiiiiell 


HMOUNNNON 


elit 


Sell Russell’s 
IKE WALTON 


Teen Ueno nT 


g 


Staunch and serviceable as a 
heavy sporting boot, flexible 
as a moccasin. 


Chocolate chrome-tanned waterproofed 
leather. Its unique construction provides 
four layers of leather between the foot and 
ground—more protection than the 
ordinary street shoe. Its light weight 
appeals to the outdoor man. 


The Russell quality speaks for itself. 
So does Russel. shoe- 
making 


THE SCOUT 
MOCCASIN 


Made of Chocolate elkskin, with soles of flexible, sturdy Maple 
Pac. Natural shape affords every freedom to the foot. 


The ideal of comfort and service in moccasin footwear for dry sea- 
son wear, and a sensible “pal” for the growing lad. 


Write for dealer's price 
and catalog. 
W C. RUSSELL 
MOCCASIN CO. 


BERLIN, WIS. 


MOO NIMeliieliiiiiiieniiiiiiiei iin 


BTML STO en neni its 


AMOUNT On 


Immediate 
Delivery 
ee eee ii iel itty Tn 


UNBEATABLE 
VALUES 


ROGERS BROTHERS SHOE CO. 


“The House of Smart Shoe Novelties” 
144 Kingston S80. BOSTON — SAN FRANCISCO 135 Bush Sx. 
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In Stock 


Mano 


ie tii 


Mahoga 
eer Wan 


$3.60 


IRE your orders—They are go- 
ing fast. 
Write us for samples of what you need 
in women’s shoes. We can save you 
money. 


HHO 
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Style Originators 


oe ee 
Women’s Dainty Turns 


Shoe illustrated is a one strap of white kid. Also 
made in White and Gray Nubuck, White and Gray 
Kid, White Polar Kloth, Black, Brown and Gray 
Satin, Russia Calf. 


Write us today for style information 


COLLINS & STAPLES 


Makers of Hand Turned Low Cuts 
Factory—118 Phoenix Row, Haverhill, Mass. 
110 Lincoln Street, Boston 
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HONEST A ‘ALL 
THROUG 


Jor Women 


obs popularity. of the brand new line of Emerson Shoes for 
Women is shown by its growth from just an idea two months 
ago to the production of 1,200 pairs daily at our factory in Rock- 
land, Mass. 


We believe this isa record unequalled in the history of shoe making. 
It is an acknowledgement by the hundreds of dealers who have bought 
them of the superiority and style of the Emerson Shoe for Women. 


») 


_— 
Burar 


33> =a" 


They are smart and at the same time serviceable. They are the kind 
of shoes women like to buy. 


One of our representatives 1s now in your vicinity. To make sure you see 
this record breaking line—clip and mai/ the attached coupon—now—today. 


You can see our stylish men’s shoes at the same time. 


. EMERSON SHOE COMPANY 
ROCKLAND MASSACHUSETTS 


al I would fi 
s Y= A / to see your E 
NS a / 
ia, wz, Z “tadies’ shoes ... 
Please send lad 
‘Shien: 
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STYLE Is the Predom 


yams 








dest pro, In the Sale Of! 











Buy your MEN’S shoes from a factory devoting their 
ENTIRE ATTENTION to the designing and making of 
MEN’S shoes. ‘“ Just Wright’’ shoes sell because of 
their INDIVIDUALITY and STYLE APPEAL to MEN. 


SAMPLE NO. 5705 


Cherry Red 108 Foxed Oxford, Mahog- 
any Calf Raglan Stay, 34 Punched 
Vamp and Full Punched Stay both 


sides. Maurice Last. 


SAMPLE NO. 5706 


Cherry Red Foxed No. 7850 Oxford, 
Aristocrat Last, Mahogany Calf Top, 
Punched Tip, Vamp, Foxing and Top, 
with 6 rows of fitting. 


E. T. WRIGHT & CO., ING. 


— Re a RR SEE BNE INTE NOTE BON HORS = 
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inating Factor To-Day 
)[MEN’S Shoes collie 


eir The fact that our factory is running to capacity evi- 
of dences the soundness of the policy to confine our efforts 
of to the making of shoes for MEN exclusively. 
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SAMPLE NO. 0-43 


Cherry Red Whole Quarter Bal, Aris- 
tocrat Last, Shield Tip, Medallion, 
Overlap, One Piece Eyelet Foxing and 
Vamp Saddle, Punched Quarter. 





SAMPLE NO. 0-40 


Cherry Red Custom Oxford, Punched 
Overlap Eyelet Facing and Vamp Sad- 
dle, Aristocrat Last. 
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Boot and Shoe Workers’ Union 
246 Summer St., Boston 


Collis Lovely, President 
Chas. L. Baine, Sec.-Treas. 
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Rivera Pattern 
TURN 
Especially Good In Combinations 


UPHAM BROS. SHOE CO. 
STOUGHTON, MASS. 
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This is the Cordo- 
Hyde sign that di- 
rects the purchaser 
to Cordo- Hyde 


laces— the lace 
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Mar. 5, 1921 





that is sold as 
soon as shown! 
TT LS LL TT ee rs 
2 MICHIGAN Avenue, Chicago, shoe merchant g 
= recently displayed this sign. The first week Z 
o ; o 
z it brought in 80 customers! z 
‘ If you place it on display it will sell Cordo-Hydes for : 
= you. We are proud of Cordo-Hyde laces—proud to = 
z direct buyers to them through this attractive walnut- = 
Q finish display emblem. If you haven't just realized the o 
= selling value of a sign of this nature, do so now. Send = 
a for one—or two,—and put them where they will be = 
= seen. You'll be gratified at the results you obtain. 2 
4 And remember please —that this little sign calls direct i 
= attention to the aristocrat of shoe laces— = 
4 the Con: a 
I ™ Clip the coupon and mail it today. = 
= a = 
= 0.A. N = 
G MILLER ~ = 
= SHOETREE- \ Lace® Division = 
= INGMACH.CO, ~, xi = 
— ‘. . 0. A. MILLER TREEING MACHINE; COMPANY 5 
= end us atonce..... \ - = 
= ordo- le sign(s). ‘ = 
— ‘ Brockton, Mass. = 
Q ee ‘\ oO 
: \. : 
Sree iene ene eM Tene Re iiie kt tlic 
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**4 Boy’s Shoe That Wears’’ 
CARRIED IN-STOCK 


With Either Leather Soles 
or Neolin Soles 


Stock No. 3709—Little Men’s Mahogany 
Whole Quarter Bal, Goodyear Welt, 
Goodyear Wingfoot Rubber Heel, Pitt 


Stock No. 3706 — Boys’ Mahogany 
Toe. Sizes 9-1314. Price $3.00. 


Whole Quarter Blucher, Goodyear Welt, 
Princeton Toe. Sizes |-6. Price $3.50. 









Stock No. 490—Boys’ Mahogany Lace Oxford, 
Goodyear Welt, Goodyear Wingfoot Rubber 
Heel, Penn Toe. Sizes 3-6. Price $3.35. 





; Stock No. 3708 — Boys’ Mahogany Whole 
A se Oo Ce Goa a peg Wet Coke Wn 
/ ber Heel, Penn Toe. Sizes 1-6. Price $3.25. oo re 


f, MARSTON & TAPLEY CO., wm Danvers, Mass. 


c Se pf pine fmm KERN 











IN-STOCK 


NEW LOW PRICES 








Don’t interpret the public demand for lower priced shoes as a de- 
mand for lower grade shoes. “CONSTANT COMFORT” shoes, 
better in quality than ever before and at low prices, meet the true 
demand. They sell themselves the second time. Low grade shoes 
are a boomerang to the merchant who handles them. 


~ 


No. 65—Black Kid Oxford. 9-8 Rubber Heel. 









No. 52—Best Quality Black Kid Oxford. 
Pearl Quarter and Sock Lining. 13-8 Heel. 
No. 50—Same Shoe with Plain Toe. 

Both In Stock: A, B,C, D. Price... .$4.35 





ae oem Kid Oxford. 11-8 Rubber 






Ne ‘oi Shoe with Stock Tip. No. 61—Same Shoe with Plain Toe. N 
Both In Stock: B, C, D, E. Price... .$3.15 Both In Stock: C,D,E. Price....... $3.15 P. 
N 
W 
B 
No. 74—High Grade Black Kid Blucher Ox- 
ford. 11-8 Cat’s Paw Rubber Heel. 
No. 73—Same Shoe with Circular Vamp. 
Both In Stock: B,C, D, E. Price... .$3.85 
No. 62—Black Kid Oxford, Gray Ooze Quar- 
ter and Sock Lining. 11-8 Cat’s Paw Rubber 
Heel. No. 54—Black Kid Common Sense Oxford. Ne 
No. 66—Same Shoe with Stock Tip. 8-8 Rubber Heel. Fr 
Both In Stock: B,'C, D, E. Price. . In Stock: D, E, EE. Price..9....... $2.50 In 





AULT-WILLIAMSON 
MANUFACTURERS | 2 


Boston Office, 139 Lincoln St. Los Angeles Office, 10 
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IN-STOCK 


NEW LOW PRICES 
























; Don’t cut corners on your “Constant Comfort” sizes—A poor fit is 
sure to come back. 
Order often and use our stock department where over 50 styles are 


always ready for shipment. Keep your stock up and fight for busi- Ne. $5— 
ness on shoes of quality—It’s yours for the fight! High Grade 
: ac. I wo 


Strap Sandal. Gray 
Ooze Quarter and 
Sock Lining. 12-8 Heel. 
In Stock: A, B,"C, D. Price......... $3.25 
No. 83—Same Shoe. Lower Grade. Without 
Ornament. In Stock:*B, C,D,E. Price $2.90 





No. 81— yee Kid One Strap Sandal. Broad 







: ae Toe. 9-8 Heel. Price............... $2.75 
“a aa ms braces hea No. 86—Same Shor Lower Grade. Price, $2.35 , 
No. 97—Same Shoe with Stock Tip and Both In Stock: C, D, E. No. 82—High 
Whole Veen. Finee: - 3.5... oc ees $2.60 Grade Black 
Both In Stock: D, E, EE. Kid One Strap 


Sandal. Gray Ooze 
Quarter and Sock — 
12-8 Heel. In Stock: 


“sie 
No.84—Same Shoe. Lower Grade, Drill Lining. 
In Stock: B, C, D, E. Price......... $2.40 





No. 98—Black Kid Pideile Fancy Kid 
Front Stay. Silk Goring No. 87—Black Kid Two Strap Sandal. 
In Stock: C, D, E. Price ASSESS Bete ge In Stock: B,C, D, E. Price......... 


SHOE COMPANY 


AUBURN, MAINE 


109 East 8th St. Kansas City, Mo., Office, Suite C, Mass Bldg. | 









a 
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66 99 
(Nalco NOVELTY STRAPS 


Original in design. Hand workmanship. Standardized quality. Merchant or manufacturer can 
feature “DALCO” ornaments with confidence. Style value and marketability is proved. Aug- 
ment your sales and profits by their use. Strap illustrated is one of many styles ranging in price 
from 60 cents to $1.50 per pair. 





Number 3429—Patent Leather. Jet and Steel Beaded 
Write for Illustrated Folder 


DALRYMPLE-PULSIFER CO. HAVERHILL, MASS. 




















4008—Sa 
Louis Covered Heel. Widths A toC..... 


2028—Brown Satin. 
Widths A to C. .$6.00. 


Five, ti Fat tows Coord Het =" TAREE MORE NEW ONES 
IN WOMEN’S EXCLUSIVE NOVELTIES 
2035—Black Satin, 
Same as 2023. wae 
AteC.... 


me as above, 14-8 Baby Junior Full 
$5.75 
a Ready for Your Easter Trade In Stock 







2046—All Havana Brown Kid Vamp and 

Quarter. Brown Buck Collar, as illustrated. 

17-8 Leather Louis Heel, with Plate. be me 

SPM Med sicassctbiee ccs encexewoceen $4.8: 

2047—Same as nw : 

in All Black Kid and 2033—All Brown Buck Turn, with Havana 
Brown Buck. Widths Brown Kid Collar. 1 Strap, 2 Buttons. Three- 
BtoD.. $4 Slash Strap, as ag grey 17-8 a. 
ered Heel. Widths AtoC...... . 86.50 


2032—Same_ as ge 
in All Gray Buck, with 
Matt Caboretta Col- 
lar. Widths A to C. 
$6.50 










2034—Black Satin. 


i three styles 
These with the y Black Ooze =. ss 


shown in our Recorder ad- 
vertisement of February 26th 
will give you a style line-up 







2046 

that will bring them flocking 

to your store. 4012—All Brown. 14-8 Baby Junior Leather 
a rere re $4.85 


4013—All Black Kid. Widths C, D..... $4.60 


SAKS-METH SHOE CO. 








116 DUANE STREET as NEW YORK, N. Y. 
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“Sit up and take notice,”’— is 
the command of ‘Vanity 
Fair’’ styles 





They represent the supreme in style 
over expertly designed lasts. They 
insure comfort and _ continued 
shapeliness. Chic costuming is 
enhanced by the smart lines of these 
artful creations. 












Consult ‘‘Style Headquarters” 


The John Fenton Shoe 
Mfg. Co. 


Columbus, Ohio. 






























Prizma No. [2—Gray Suede Calf 
2 Strap, 18/8 Louis Suede Cov_ 
ered Heel, 334 Vamp, 34 Last. 7 
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The Fastest Growing White 
Shoe House in the United States 


THE NEWEST NOVELTIES IN TURNS AND McKAYS 





No, 475 
2 Strap White Duck Mc- 
Kay, 13-8 New Baby Louis 
Heel, Drill Lined. Widths 
C and D. 








Novelties that at- 
tract, novelties that 
sell, these are what 
the buyer finds in the 
Hartman white line. 


Write Us for 





2 Button 1 Strap White 
Duck McKay, 13-8 New 
Baby Louis Heel, Drill 
Lined. Widths C and D. 














} 18 l, 
i .| Widths C and D. 


No. 465 
White Duck Rickey 1 
Strap, Last 38, New baer | 
Louss Heel, Drill .Li si 











There was a shortage 
of novelties this 
Spring—there will be 
a shortage of whites 
this Summer — Are 
You Covered? 


Your Nearest Jobber 


HARTMAN SHOE COMPANY 


HAVERHILL 


/ 
1 


Manufccturers for the Wholesale Trade 


| 
| TM ee OC MON LA A 


MASS. 


PUND SUTGOUDT Ice Py 
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OD 
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This is our factory which has run full capacity durirg 1920 





PELECRUUES PUUUlUUUUUUUAPUUOOUUUUUUOUUDUTPUANUs PRUPPPUUUUUUCSCUCRESReE 





Qe 








This is our latest model made in Creese & Cook, Gallun 
or A. C. Lawrence full grain Calf, with Rock Oak over- 


weight sole. 
Seas eo oj loro ath. 0 SRL DEP re ete $6.00 
Price (made in side leather) ..................4. 4.25 


OUR LINE 100% GOODYEAR WINGFOOT HEEL 


BROCKTON SHOE MFG. COMPANY, Ince. 
BROCKTON (CAMPELLO STATION) MASS. 
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Gray Suede 1 Strap Pump 
$6.50 
Also in White Cab. $6.00 


Orders accepted now for April 15th 
to May Ist delivery. 

















Phil B. Kerrigan Issac May IkeSessel C. E. Nelson 
Chicago and Middle West Southern Territory Texas Pacific Coast 
HAVERHILL, MAss. 











A Customer Retainer 


One time sales are all right. Repeated 
patronage is better. Just the thought- 
fulness of little services like preventing 
the pumps you sell from slipping at 
the heel welds your trade to you in per- 
manent fashion. 











No sewing or stitching—the gilco elastic 
tape is attached by simply moistening the 
surface of the Gilco Retainer. 






Registered 









SPECIALTIES 
Keane Assorted Colors, $1.75 per dozen pair 
Dead stocks in pumps can be transferred into quick 
selling strap pumps by using Gilco patent straps. E. . & GILBERT MANUFACTURING co. 
Many shapes and colors—ask for information. 
ROCHESTER NEW YORK 
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IN STOCK 


READY TO SHIP! 
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WHITE 


POLAR CLOTH 
OXFORD 











Goodyear Wingfoot Rubber Top Lift 


White Polar Cloth Lace Oxford, made on our well-known STROLLER last, 12/8 
heel, white ivory sole, white heel and welt, Goodyear Wingfoot rubber top lift. 
Price $4.10 net. 

Ready to Ship: Sold only in 36-pair cases as packed 


GOODYEAR WELTS EXCLUSIVELY 








No. 14418 G:1:: 2-78 No. 4X} 13 O00 £8" No. 144} 12 .:: 
. eS ae _ 0. L4A512 C....... 10. 14/4512 B....... 
eS SR 4-6% 7115 ©2.: 








We will be pleased to submit sample pairs! 
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WISE & COOPER CO. 


MANUFACTURERS OF LADIES’ PERFECT FITTING FOOTWEAR 


AUBURN > MAINE 
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Fall Business 
HE BATES COMPANY has faith that consider- 


eS 


aera t 


Like, eke SIRE EST ao 
vie Nh sbaligs Beanie ook uated 

tf + Pliny 
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ie able real business in Fall shoes is going to be taken 
ae: by its salesmen. ; 

Sie > - . . ° . . 

ae Our belief is supported by the kind of indications, just 
He now, that mean something. It is supported by tangible 
ae evidence in the form of personal contact with interested 


buyers and of inquiries that lead straight to orders. 


ps 


tay 
AStimacn EE 


Those hundreds of dealers who know of the success of 
our Spring models—some of them introduced only a few 
weeks ago, and selling with old-time speed—will not be 
surprised that the Bates Fall line contains some of the 
smartest, quickest-moving styles that ever bore the Bates 


brand. 


We have learned many helpful lessons during the past 
perplexing months. One of them is this: In these 
times, shrewd retail merchants having their eyes on in- 
vestment weed and will buy Men’s shoes that have value 
and saap—shoes that can be counted on to sell readily 
at a normal profit. 
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That is the kind of Bates Shoes our salesmen are to 
show you for Fall. Prove it to your own satisfaction! 
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Bates Shoes 
for Fall 
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Special 
Tan Calfskin 


GOA SY Rit ne 


t44 008" 


HIS fine example of Bates style and workmanship is merely one in 
the group of new Bates shoes for Fall that are propelling Bates 
Dealers toward a remarkable revival of business in shoes to sell for 


$8, $9 and $10 


AT RETAIL 














A-grade specifications provide Gallun’s, Law- Loe 

Wieroor rence’s and Barnet’s best Calfskin, grain he 
innersoles, ‘‘Red-Line-In” or equal linings, ae 

oR 


Oak outersoles, “Wingfoot” rubber heels, 
leather counters and boxes; or all-leather 


heels if desired. 


Let the Bates salesman show you our line of the smartest, 
best-value shoes at sensible prices you can obtain for Fall. 


A. J. BATES COMPANY 


WEBSTER, MASSACHUSETTS 

















Russia Calf New Wave Bal, panel 
stitched, heavy single sole, “Prize” last, Good- 
year Wingfoot rubber heel. 


Coco Calf Lace Oxford, Fells last, perforated 
vamp, tip and lace stay, pinked vamp and tip, Russia New Wave Bal, Marbridge Last, 
heavy single sole. heavy single sole. 


“Brennan” shoes represent topmost value in all respects. Men who aspire to 
authoritative style, correct fitting quality and ultimate service, find in these 
shoes a dependable source of satisfaction. A line with a consistent and note- 
worthy growth in prestige and selling power, based upon the sure foundation 
of selling value. 


Richards & Brennan Co. ’ 
Randolph, Mass. _ 


Boston Office Minneapolis Office N. Y. Office 
Lumber Exchange Bldg. 
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FOOT-PALS ¢ 
THE STANDARD OF FELT SLIPPERS 5 
3 i 
= ; Z 
3} Buying Has Begun—Our F 
Factory Is Now Running Z 
b 
= Buying by the FOOT-PALS é 
k name is a safeguard against all é 
= Felt Slipper uncertainties— z 
R How pleased Miss feels. E 
K Why? Because it’s E 
= gE 
k A FOOT-PAL : 
E A name that has always stood : 
= for the most comprehensive line = 
x of Felt Slippers that are au- E 
E thentic in design and style. 4 
i 
1 
MR. JOBBER: 4} 
F Mr. Arthur Sachs, Mr. Abe Sachs and Mr. Maurice 4 
Yuells are on the road. Wait to see them before = 


No. 461 


placing your orders. 


E-Z WALK MFG. CO., Inc. 
General Offices and Showroom: 62 W. 14th Street, New York 


Factory: Bridgeport, Conn. 
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HANNAHSONS 
SATINS 


THE BEST BET 


for 













Spring, Summer 


and Autumn 











B-140—Black Satin 
B-335—Brown Satin 


B-110—Black Satin 
B-340—Brown Satin 





It has been said that if you make an article of superior merit, the world will beat a pathway to your door. With us 
the path has widened to a road, so quickly has the trade discovered the exceptional strength and value of our POPU- 
LAR-PRICED IN-STOCK proposition. Read what one of our customers, a well-known shoe man, says: 






“I haven't seen a better slipper than yours, even at 
much higher prices, and it sells at a price that is popular.” 


We are selling BLACK SATIN 1 STRAPS, 16-8 4% LXV or BABY LXV heels at $3.25; BRONZE BROWNS at $3.75. 
The demand for our satins is tremendous, and came upon us so suddenly we were somewhat unprepared and may have 
kept some of you waiting, BUT our capacity has been nearly tripled, and the increased output insures quick attention 


to your future orders. 








And remember, the place to come for popular priced SATINS is always 


HANNAHSONS SHOE CO., Haverhill, Mass. 


Minimum Orders, One Dozen Pairs. Terms 2% 10 Days 









ee L ene L Tele itis 


The Latest Styles 


REQUIRE 


esr. (052 


Improve Your Windows 
Full Line of Valances 


for Immediate Delivery 





['s various adaptations are found in 
the best accepted vogue, both in 
France and America. 





No. 14009 


Poplin, Brown Applique 18 inches wide 


We supply widths for all styles. 


EVERLASTIK, Inc. 


52 Chauncy St., Boston 
395 Broadway, New York 


Write for Illustrated Folder containing 
prices and full information 


J. R. PALMENBERG'S SONS, Inc. 


63-65 West 36th St., New York 


BOSTON CHICAGO BALTIMORE 
26 Kingston St. 204 W. Jackson Blvd. 108 W. Baltimore St. 


UU USL en niin elmminnen nin elit 
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SPECIAL NUMBERS’ -_ SPECIAL PRICES 
AS LONG AS THE LOT LASTS - FIRST COME, FIRST SERVED - ACT QUICK 





No. 2236B—Women’s Black Cab One Strap, 
two buttons, military heel, McKay sewed. 


No. 2234—Women’s Black Cah Oxford, 





Fase aks aes uss use aes] eases] ee ens Yes os es pes] osseous uss Pome ots eke Peas Tess [uke Toke Peas oss os [ees Toss sus eos [os oe ese 


Sizes 3-7, 3-8, 4-7, 4-8..........$1.75 udhinss Kol: Vidinn toed. Sines S404 
TERMS Xt. Se FT 
Net 30 Days F.O.E. Boston NOTICE 
Sold in 36-Pair Cases Only No. 1234—Women’s Black Cab Boot, McKay All Orders Subject to Previous Sale 
sewed, military heel. Sizes 3-7, 4-7, 4-8 
$2.25 
BALTER SHOE CO. santa 
. JOBS A SPECIALTY 
A MINUTE AHEAD — ALWAYS SOMETHING NEW — 133-135 ESSEX ST., BOSTON, MASS. 


75e5e5 


62525252525¢. 





ic 











half Louis heel. Colors—Pink, 


No. 5070—Quilted Satin Mule, Boudoir . Slippers 


Blue, Rose, Copen and Lavender. No. 5077—Satin Mule, half Louis 
Also black vamp with above, col- for heel. Colors—Solid Pink, Blue, 
ored linings...............-.- $2.85 Lavender, Rose, Copen and Gold. 


Also black vamp with above, col- 
ored linings...............- $2.25 


Spring Business 


IN STOCK 


No. 5005—Satin Mule, half Louis Oke (5 | No. 5010—Quilted Satin D’Orsay, 
[eS SS Pen ee ee tee % white lining, turned sole. Pink, 


g Ave. Blue, Lavender, Rose, Copenhagen 
PY Oe Seppe ie 


Samples on Request Terms—2/10 Net 30 
Fain Dealings Win danto 
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For Outdoor Work or Play 


BASS 


QUALITY SHOES AND MOCCASINS 


F or Hard Service 


rte 












From the Oil Boot to 
the Camp Moccasin 
the Bass Line is Com- 


You’ll Find a Special 
Shoe for Every Out- 
door Vocation in the 





Bass Line. plete in its Entirety. ™~ 
| 

No. 2811—Men’s Smoked Elk Rangeley Moccasin, i 

5 inches high, double elk sole and rubber heel. / 








WRITE 
FOR 
CATALOG | ! 
Stock No. 381 
STANDARD SCREW 
ELK UPPERS 
No. 381—Brown Kangaroo Grain Blucher, tip, full 
The soft, gray leather used in the style pictured bellows tongue, nickel Klondike eyelets and hooks, : 
above, and the fact that the Rangeley pattern fol- three soles, fair-stitched, standard screw, Munson 
an ie lines of the natural foot unite to make last. Stock, 6 to 12 E, to order, 6 to 12 EE. 
tock No. 923 a most popular all-round Sport shoe, : . ; b 
particularly adapted to tramping and general camp acd gg Por gees tb et — 4) 
wear. . : = r 
; No. 262—Brown Kangaroo Grain Blucher, 6 inch, ra 
Na 923—Women’s Smoked Elk Rangeley Mocca- tip, outside sole leather counter, full bellows tongue, 
sin, 8 inch, duflex fibre sole, special tennis heel, nickel Klondike eyelets, three soles, fair-stitched, 
Kennebago last. Stock, 234 to 8, C, D, to order; pegged, Munson last. To order, 6 to 12 E, EE. 
2% to 8, Ato E. 0 
G. H. BASS & COMPANY 
SHOEMAKERS y(t 
WILTON - - - - MAINE 
. (oot ee ee = 








921 
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; Ref: Du - 4 
Buyers Easy Reference Directory 
RACY. A REAL INDIAN MOCCASIN==, 
T RELAY cg No stitching. touches the foot. = 
Flexible sole. Plenty of room. 
ALL LEATHER Wonderful house and play shoe 
ee ware for Infants and Growing Chil- 
ALIFETIME OF dren. Made in Smoked, 
SHOEMAKING oe oe Tan and Dark Brown. 
ne PH = PRICE VERY ATTRACTIVE. 
pres (Ene Inquiries promptly answered. 
HARNEY, TRACY, CREHAN CO. COLLYER MOCCASIN CO. 
FACTORY * 589 ESSEX ST., LYNN, MASS. ‘ 245 Burrill Street - - Swampscott, Mass. 
BOSTON OFFICE: 10 HIGH STREET. 
LEACH BURKLEY 
SHOES VENTILATED FOOT 
JOBBERS ONLY—— basis DEVELOPER 
Mi’ Citic'sand inane er ape regent ory 
medium priced ture hors in all vewrarions > bags bor A ey 
aes sy ad “4 io aaamnaitaal and 
an ade. stylish. 
Write or wire to factory. BURKLEY 
E. F. LEACH Plies 
184 Market ‘St., Lynn, Mass. Retails, $2, $3.50 Brockton, Mass. = 
7 


No. 32216 Basket filled 
with flowers, as tulips, 
hyacinths, maybells, 
etc., each $1.50, per 


Kistler, wre & Co. 


SOLE LEATHER 





dozen $15.00. 
AND My illustrated catalogue 
BELTING BUTTS in colors; No. 32, mailed 
free for the asking. 
TANNAGES | 
St. Marys Mt. Jewett Burke Muskegon | FRANK NETSCHERT 
61 Barclay St. 
332 Summer St., Boston, Mass. 








NEW YORK 

















HONEST WEARING CHILDREN’S | SHOES 
IN STOCK FOREIGN BUSINESS 







REAL LEATHER SHOES cow gverseen onrtomer sete to de business his way. 
LEATHER COUNTERS © does not rea e P ten to in 
FULL VAMPS peony aon eal w sasy [ir hes to nndertand 
BEST SOLES Our business is to translate English into French, and 
vie Sau.” Wek only iattern, but catalogs, bees potianes. 

Send for Catalog pamphlets, etc. 


Write the Editor, The Export Recorder, 207 South St., 
KREIDER - CREVELING Boston, for his opinion of our work. 


SHOE CO. D’AVESNE TRANSLATION BUREAU 


128 SUMMER ST. 
BOSTON, aha: 755 Boylston Street Boston, Mass. 





(nap tcl i alla lt AE RE 
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SATISFACTION ALL AROUND 


SOLEMATES are built with a conscience and before leaving our factory must satisfy 
US that they will satisfy the JOBBER-RETAILER and ultimately the CONSUMER. 
They offer BETTER MERCHANDISE for LESS MONEY. 


For all around satisfaction. Get acquainted. 


7” 
220 West 19th St. New York 
A. Hirschfield Leo Goodkind 
President Sec. and Treas. 














Fe.t SiuIPPER Co. INC. 








SHOE NOW READY 
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2 ela IN STOCK 


FOR EASTER TRADE 








Biltmore 


601—Tan Cordovan Lace Oxford $7.50 
625—26 Russia Calf Lace Oxford, 
CAR 6 oc cc cutetiasiuetsbirs 6.50 


Ritz 


+ asa Cordovan Brogue Ox- 

OT EF ERRROEN AE e* ‘ 
626—26 Russia Calf Brogue Ox- 

Wits od Pando 050g6 nde} dre tn bee 7.00 


M. A. PACKARD CO. 
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The White Shoe House of America | | | 
_ 4 
Three Snappy White Styles That You 
4 
Should Order Now for March 
and April Deliveries ; 
s\ 
Bo 
Stock No. 926 Stock No. 6309 4 
White Canvas, one strap, two White Rainbow Cloth, turn, 
button, military covered heel, cross strap, white covered mili- Sar 
McKay sewed, turn effect. : tary heel. Vie 
Widths B to E Stock No. 1515 Widtbs AA to E * 
Price, $1.85 White Canvas ankle strap, choco- Price, $3.35 
late wing tip and counter foxing, We 
white ivory sole, spring heel. Sal 
5 to 8, $1.40; 81% to 12, $1.60 i. 
Bir 
CHIPMAN-HARWOOD COMPANY " 
Hu 
564 ATLANTIC AVENUE, BOSTON, MASS. Ba 
Me 























THE ADVANTAGES OF 


(2) 


P erfection 









































C seclettes . FULL BROGUE CORDOVAN 


BAL WITH RUBBER; DOUB- 


LER, ON THE/HAGUE LAST. 
With the Sharp Shoulder and Broad Wear- 
ing Surface 


They don’t scratch floors They do protect 
They don’t wear slippery They do stop uneven wear 
They don’t drop out They do prevent runover heel 


PUT 'EM WHERE THE WEAR COMES POOLE & JOHNSTON | ; 


TRADE SUPPLIED BY MANUFACTURERS = Cl 


F. W. Whitcher Co., &i.| 4 BROCKTON ,MASS 
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Changes in Business : 


Current Events in Failures, Suspensions and Activities 
in the Shoe and Leather Trade 
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Failures 


Boston—East Boston Shoe Co., shoe manu- 
facturers, reported offering to compromise at 
25 cent cash. 

Haverhill, Mass.—B. & S. Shoe Co., shoe manu- 
factarere, reported petitioned into bank- 
ruptc 

Sawyer Shoe Co., shoe manufacturers, reported 
offering to compromise at 25 per cent. 

Victory Heel Co., heel manufacturers, reported 
assigned to James t. Clear "7- 

New Bedford, Mass.—James Rilcy, shoes, re- 
ported petitioned into bankruptcy. Re- 
ported liabilities, $6,055; assets, $3,500. 

Worcester, Mass.—J Amutis, — reported 
Walter Smith appointed receive: 

Salem, Mass.—Jos. Jeffrey oa leather, re- 

ed liabilities$12, 610, reported petitioned 
into bankruptcy. 

—<— Ala.—D. I. Brosseau Co., shoes, etc., 
report oe -~— % ‘into bankruptcy. 

Tuscumbia, W. Perkins, shoes, etc., 
reported petitioned into bankruptcy. 

Hughes, Ark.—Tucker-Friar Co., shoes, etc., re- 
ported petitioned into bankruptcy. 

Baltic, Conn.—B. Goldblatt, shoes, etc., reported 
petitioned into bankruptcy. 

—- Conn.—Clement Bros. (Reg.) shoes, 

—— SS assigned. 

Hemilton Wm. Ruthstein & Sons, shoes. 
etc., reported petitioned into bankruptcy, 
Reported meeting of creditors for February 15, 


haha N. H.—Augustin Truchon, shoes, re- 

petitioned into bankruptcy. 

Newark, N. J.—Samuel Rosenfeld, shoes, reported 
involuntary petition in bankruptcy filed by 
attorney cognates creditors. 

Middletown, Y.—Lena Goodkin, shoes, ya 
a: made an assignment to Franklin A 


Akron, Ohio—A. Golkin, Economy Shoe Store, 
oom, reported petition in bankruptcy has 


been 

Toledo, | TRE Shoe Company, shoes, 
findings, etc., reported Las filed a voluntary 
petition in bankruptcy, and at the same time 

submitted an offer of 25 per cent. 

Cle - Ohio—John Vargo (Peoples Shoe Store), 

—— receiver appointed. Also re- 
porte argo filed deed of assignment and 
later petitioned into bankruptcy. 

Kenton ae Findlay, Ohio—Baker & Kohler, retail 
shoe merchants, reported this concern, in 
bankruptcy, has been subject to some search- 
ing investigation, with important and inter- 
esting results. According to the schedule filed 
they claim liabilities of over $160,000, and as- 
sets announced at approximately $85,000. 
Both Baker and Kohler are held under $2,500 
bonds, each charged with concealing assets Ot 
the bankrupt firm. Parts of the assets are re- 

as having been recovered from the 
omes of the men, and also from buildings on 
a farm near Kenton, consisting of merchan- 
dise, autos, a diamond ring, Liberty Bonds, 
etc. The attorney for the two men stated as 
his belief that Kohler had accounted for every- 
thing, but he was doubtful about Baker. The 
trustees are inclined to the belief that all of 
the assets have not been produced. It was re- 
ported that the first statement of assets was 
given at around $3,000, and that up to the 
 coay somewhere in the vicinity of $80,000 
ave been recovered. 

Philadelphia, Pa.—Carl A. Gross, trading as United 
Tanning Company, reported filed voluntary 
petition in bankruptcy. Liabilities $21,181 
assets Ra ~ fea Mellors has been 


Farrelly Pa a > Daurchko, shoes, etc., r 
involuntary petition in bankruptcy filed 


creditors. 
Clairton, Pa. —Steve Stanich, shoes, etc., reported 
——- to » 2 position where he cannot 
pressing 0 ‘tions. 
wie Of his di 
a. $15, 000 while 9 outstanding accounts 
ted conservatively amount to $600. 


He owes for merchandise on Ay my pane, 
$4,378 in addition to $1,000 borr 
money, at a net worth of $103 422. White 
these fi indicate that he is thoroughly 
solvent is considerably Ginhpineaned by hie 
inability ty raise sufficient cash at this time, 
and is asking that an extension of six months 
be granted him by his creditors within which 
time he may liquidate his total indebtedness 
and has agreed to remit $150 a week to mer- 
‘chandise creditors, this sum to be held in 
trust, and to continue same until all obliga- 
tions are paid. 
Holly Springs, Miss.—Leibson & Richardson, 
shoes, etc., reported embarrassed. 
Rochester, N. Y.—Sadowsky & Fannara, leather 
and findings, reported a trustee has been ap- 
inted to take charge of this business, and 
e is now in charge as trustee. According to 
an inventory taken January 15 the firm was 
solvent and in a position to pry all creditors 
in full, that is, providing ample time was given 
them to liquidate, convert the property into 
cash and po off creditors in monthly instal- 
ments. ents to creditors are to start 
April 1, “hana a dividend of 10 per cent will be 
paid, the balance to be paid at the rate of 
15 per cent per month until fully paid. 
Ogdensburg and Massena, N. Y.—Ray Shoe 
Stores, Inc., shoes, etc., reported amaaney 
petition in bankruptcy by attorney represe: 
ing creditors. Assets are listed at $21, 773 
and liabilities at $46,337. Samuel W. Leonard 
has been appointed receiver and asked to 
continue the business. 
Utica, N. Y.—Centolella & Daniels (501 Bleecker 
Street), shoes, reported petitioned into bank- 


ruptcy. 

Ada, Okla.—E. T. Burk, shoes, etc., reported at 

= meeting of creditors a majority of those 
esent agreed to accept a settlement on the 
is of 30 cents on the dollar. 

Philadelphia, Pa.—A. L. Orloff (2836 Kensington 
eh men — reported petitioned into 

n 

Meds 5 Sinofsky (S. & L. Boot Shop), shoes, 
reported asking an extension of four months 
on his obligations, and his brother-in-law, Abe 
Gonshery, who is considered perfectly respon- 
sible, has guaranteed, or offers to guarantee, 
every account in writing. 

Morristown, Pa.—S. Sablosky, shoes, reported at 
a meeting of creditors it was stated that while 
the notice sent to creditors calling this meet- 
ing indicated total liabilities of about $13,500, 
with a stock of merchandise at cost value 
about $25,000 and present value of about 
$12,000, thery were additional liabilities for 
borrowed money of about $5,000, making the 
total liabilities somewhere in excess of $18,000. 
An offer of settlement was made at 40 per 
cent cash. This offer was immediately re- 
jected by the creditors, and Charles A. Sab- 
Goks, a son of the debtor, then offered to 
guarantee the payment of 70 per cent, pro- 
vided the creditors would agree to an exten- 
sion of about one year. The creditors present 
expressed a willingness to accept this offer, 
provided the 70 per cent could be satisfactorily 
guaranteed. Several counter propositions 
were submitted, and finally a 60 per cent cash 
offer was obtained, to be paid as soon as all 
creditors signed an acceptance of this offer. 
This offer was virtually unanimously agreed 
to by the creditors present, and this offer is 
being submitted to creditors for signature. 

Greenwood, C.—L. Feinstein, shoes, etc., re- 
ported made an assignment. 

Central Falls, R. I.—A. Sinelnikoff (Central Dry 
Goods Store), shoes, reported offering to com- 
— ise at 40 per cent. 

Char! cpanel “x 4 C. on Rosenberg, am. a, 

petitioned into itcy. eport 
meeting of creditors for February 10, last. 

Gaffney, S. C.—L. Berry, shoes, etc., reported 


San Angelo, Texas—Grand Leader Department 
Store, shoes, etc., reported offering to com- 
promise at 25 per cent. 


San Antonio, Texas—Louis Chase, shoes, etc., 
reported offering to compromise at 50 per cent. 
York, S. C.—Nathan Finestein shoes, etc., re- 
ported offering to corhpromise at 25 per cent. 


Memphis, Tenn.—J. H. Lea Shoe Co., wholesale 
oes, reported that this company is asking 
an extension of 12 months from their creditors. 
Their condition ye of , aaeery 31, 1920, is a8 
follows: Assets $25; accounts receiv- 
able, $22,686. 79: at ‘receivable, $300; trade 
acceptances, $174. 50; inventory, $91,878.34; 
furniture and fixtures, $641.20; auto, $731. 20; 
repaid deferred items, $1,352. * sotal, 
117,789.82. Liabilities, accounts able, 
$65,659.10; bills payable, bank, $9, 500: ‘pills 
payable, sundry, $20,800; trade acceptances 
payable, $4,990.60; total, $100,659.70. 
Snyder, Texas—T. C. Watkins, shoes, dry 
etc., has filed a voluntary petition in k. 
ruptcy, listing liabilities e 000 and assets 
of nominally . H. N. Hickman has 
been appointed receiver. 
Ranger, Texas—Oscar Saied, shoes, etc., reported 
assigned. 
Portsmouth, Va.—Samuel Feinson, shoes, cet., 
reported tien into bankruptcy. 
Latta, S. C. C. Parham, shoes, etc., reported 
petitioned into ete 
Sumter, C.—Lemmon & Britton Dry Goods 
Co., shoes, etc., reported petitioned into ba 


Columbia Tenn.—Pink Garber, og etc., re 
pat fy into bankruptc: 
enn.—J. L. McTyier Cendit Tailors), 
» ete., reported petitioned into bank- 


Salt ia ‘City, Utah—D. A. Axelrad, shoes, etc., 
reported titioned into bankruptcy. Re- 
ported offering creditors 35 per cent settle- 

_ ment, payable in cash if accepted. 

Newport News, Va.—J. Elfont, shoes, etc., re- 
a tang petitioned into bankruptcy. 

Columbia, 8. C.—Jack A. Schachte sa F. Living- 
ston Shoe Store), shoes, reported J. A. Schachte 
trading under the above style, is in bank- 
reptcy first meeting of creditors held Feb- 
ruary 

ireer, S: C mre Berlin, shoes, etc., reported in 
financial difficulties; claims convertible assets 
$25,000; liabilities $35,000. Is offering 33 1-3 
per cent settlement, part cash and part notes. 

Bettie, Texas—T. J. Nelson, ~se etc., reported 
petitioned into bankruptc 

Lynchburg, Va.—Carroll ‘a Company, Inc., 
shoes, reported assigned. Debts are said to 
amount to $44,403.96, not including rent of 
the storehouse and clerk hire, which are en- 
titled to priority. The assets are listed at 
$25,000, takin, ng the inventory of the stock at 
cost prices and taking the k accounts at 
their face value, but this figure will, it is 
thought, shrink to approximately half when 
the assets are converted into cash. 

Newport News, Va.—E. Toobert, shoes, etc., 
ported involuntary petition in Sosheupeay 
has been filed. 

Richmond, Va.—C. P. Rubin (People’s Store), 
shoes, etc., reported petitioned into bank- 
ru icy. 

Spring Valley, Wis.—Mrs. N. A. — (Children’s 
Store), shoes, etc., reported ei assed. 
Montreal, Q.—B. Silverman ™(2007 St. Law- 

rence Boulevard), shoes, reported offering to 


m 
Mente. P. 0. —Fischel —_ Shoe Co., whole- 
sale shoes, reported th concern is offer- 
ing 40 cents on the dollar. Liabilities reported 
about $40,000. 

Elite Shoe “Manufacturing Co. Ltd. This 
concern, which seat a a year took over the 
business of J. Corbell 
into coe tdi Ai icbiltGes are said to be 
around $110,000 and assets may be Semele 
$75,000, but include about $50,000 stock of 
boots and shoes which will not realize so much 
under present conditions. Reported petition 
in bankruptcy presented. : 

Toronto, Ont.—Hyman & Noble, shoes, reported 
assign 


— 
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Ottawa, Ont.—David Bany Rose, shoes, reported 
i 4, William ating Lay, ae Soustes. 
Quebec, ~-QG-— Gosse Shoe Company, 9 
shoes, reported assigned to Larue, Trudel & 


Picher, authorized trustees. 
Belleville, Ont.—J. L. R. Gorman, shoes, reported 
i to R. W. Adams, authorized trustees. 
Newcastle, N. B.—Russell & Morrison, shoes, etc., 
assigned. 


Changes 


Boston—John C. Dow Leather Co., leather, in- 
corporated with authorized capital of $50,000. 
eliable Leather Co., leather name changed 

to Boston and Brockton Shoe Corporation. 

Haverhill, Mass.—Essex Shoe Mfg. Co., Inc., 
shoe manufacturers, incorporated with author- 
ized capital of $50,000. 

Lynn, Mass.—Quimby Shoe Co., shoe manu- 
facturers, incorporated with authorized capital 
of $50,000. 

Lynn, Mass.—Johnson-Wright Shoe Co., shoe 
manufacturers, Ernest Sveden, president, re- 
tires. 

Brewton, Ala.—Smith-Colley Mercantile Co., Inc.» 
shoes, etc., have recently incorporated under 
the laws of Alabama for $15,000, with $8,000 
paid in capital. 

Tallahassee, Fla.—Isadore Mendelson, shoes, etc., 
sold out to Lippman & Schatten. 

Chicago, I1l.—Wm. Lederer Co. (Milwaukee Ave- 
nue), shoes, etc., stock to be sold at auction. 

Marissa, I11.—Nevins Bros. Mercantile Co., shoes, 


etc., dissolved. 
Waukegan, I1l.—E. P. Bidinger, shoes, etc., closing 
out. 


Garden City, yey & Co., shoes, etc., 
succeeded by Ryan Clothing Co. 

Corbin, Ky.—Thos. W. Gallagher, shoes, etc., will 
discontinue. 

Lexington, Ky.—R. B. Memmott, shoes, etc., 
closing out. 

Trenton, N. J.—Solomon Shankman, shoes, etc., 
reported sold out one store known as the 
Bootery at 53 E. State Street. 

New York City—H. E. & C. D. Williams, Inc., 
leather, etc., incorporated with capital of 
$20,000. 

St. Clairsville, Ohio—Phillip Hartz, shoes, etc., 
discontinued. 

Shenandoah, Pa.—Samuel Steiner, leather and 

ings, succeeded by E. Guzinsky. 

Chippewa Falls, Wis.—St. Clair, Shea & Co., shoes, 
etc. W. Elliott Shea retires. 

Beloit, Wis.—Brown Bros., shoes, will close out. 


Norvell Addresses Credit 
Men 


John E. Norvell, president of the 
Norvell-Chambers Shoe Company of 
Huntington, W. Va., addressed a recent 
meeting of the Charleston, W. Va., 
Association of Credit Men. Charles K. 
Payne, president of the Payne Shoe 
Company of Charleston, W. Va., was 
appointed a member of the committee 
on nominations for this year at the 
meeting. 
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Charleston Notes 


BUSINESS SHOWS IMPROVE- 
MENT 


Charleston Merchant Optimistic— 
Looks for Big Spring 


Matthew A. Condon, manager of the 
shoe store of Jas. F. Condon & Sons, is 
very optimistic as to business during 
this year—drygoods and other lines as 
well as shoes. Speaking of his firm in 
general, Mr. Condon said: “Business 
during the month of January and so 
far during the present month has been 
much better than during January and 
February of last year. The splendid 
business is probably due to the early 
Easter. Because of the early Easter 
the stores have received the new Spring 
stocks this year earlier than usual, and 
the trade is consequently shopping 
earlier. Merchandise is being sold at a 
more reasonable price than for some 
time. Totally different styles are being 
shown this year in the ready-to-wear 
and in shoe lines. The new styles with 
more reasonable prices are awakening 
an early demand which forecasts a 
splendid Spring business.” Mr. Con- 
don also states that the extremely mild 
Winter has caused the sale of high-top 
shoes to be practically nil; but this has 
been more than offset by the sales of 
low-quarters. 


Grocery Store Transformed into 
Shoe Store 


A new and splendidly equipped shoe 
store for the trade of upper King Street 
has been provided in the opening of the 
Standard Shoe Store by A. Slotchiver. 
A former grocery store has been re- 
modeled and modern shoe store fur- 
nishings and fixtures installed, which 
show to good advantage the large stock 
of shoes of every description. Courtesy 
is the motto of this new store, a policy 
which is already drawing a good 
patronage. 
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A Sample Feste 


Stetson Shoe Company, Inc., Hold 
Semi-Annual Affair 


The Stetson Shoe Company, Inc.. 
held its “‘semi-annual sample feste’” 
on February 23 and 24, preparatory 
to their salesmen’s departure with the 
new lines. E. H. Stetson acted as 
chairman. ‘1921, Its Opportunities,” 
was discussed in five minute talks by 
the following salesmen—S. W. Merrill, 
for the New England States; G. H. 
Bernheisel, “Middle Atlantic States; 
A. L. Brooks, Southern States; J. W. 
Melville, Southwestern States; E. R. 
Scudder, Middle Western States, H. A. 
McMahon, North Central States. The 
subject of “‘Orders’’ was treated by 
C. T. Heald. 

Lunch at 12 noon and dinner at 
6 P.M. were served by a leading 
caterer. A general discussion of sales- 
men’s problems took place. All the 
men will be in their respective terri- 
tories in about another week. 














“FISHER” 
Tats 
Pat. Off. 
HEEL and 
COUNTER 
SUPPORT 
Without With 


A Help to 
Weak Ankles 
ts -. pam meg ed Boots and 
plied. No Bn Re SR ge Bo 
The New Improved 


“E. W.” 
SHOE STRETCHER 

















form in shoe. 





widths and lengths in sample shoe sizes. 
boots, oxfords, plain and strap pumps. 


IMPORTANT ANNOUNCEMENT 


TO SHOE DEALERS, MANUFACTURERS AND JOBBERS. 


We are placing on the market, our new “AUTOMAT” Shoe Form. This form is an innovation in shoe 
form construction, as it is strictly automatic, self adjusting to any style toe, high or low heel, and to all 
It is very attractive in appearance and perfectly forms up 
No adjustments necessary. No effort whatever in placing 
“AUTOMAT” forms require no re-placement each season, as is the case with regular 
forms, on account of change in lasts. When requirements are once placed for “AUTOMAT” bottom 
forms, your form question is settled and much time and money saved. For further particulars, watch 


our Ads in “Boot and Shoe Recorder.” 


U. S. SPECIALTY MFG. CO., 


115 Josephine Ave., West Somerville, Mass. 
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MISCELLANEOUS 





WELL EXPERIENCED ee MAN would 

entertain a propesities to manage fair- 
size retail store either in York City or out-of- 
town on salary basis. Formerly connec with 
shoe section of one of highest grade department 
stores in New York City. Bost of references. 
Address K398, care Boot and Shoe Recorder, 127 
Duane St., New York City. 


|! oom AND MANAGER—Wishes to make a 

Eight years general manager for 
pr 35. Now buying for popular-price 
family shoe department—doing $250,000. Middle 
or sy Td West preferred. Address C455, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 











LINE WANTED 


RESIDENT SALESME es and pro- 
ducers, ning New York oO! desire good 
manufacturer's line of women’s, men’s and chil- 
dren’s shoes. Address K401, care Boot and Shoe 
Recorder, 127 Duane St., New York City. 


GIDE LINE WANTED—Short, snappy line 
women’s, misses’ or children’s. In stoc! eo 4 
sition, suitable for best retailers, direct from 
factory, in Pennsylvania, Maryland, Delaware, 
District Columbia and New England States. 
Address C462, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


NEW YORK CITY—Salesman with large 
+ following, one who can produce, wants line 
of women’s shoes that can be worked exclusively. 
Excellent references. Address K396, care Boot and 
Shoe Recorder, 127 Duane St., New York City. 


GALESMAN— Experienced, wants strong line 
for New York City. Ladies’ —_—— pre- 
ferred. Address K399, care Boot and Shoe Re- 
corder, 127 Duane St., New York City. 




















FOR SALE 


U P-TO-DATE shoe store for sale in a town of 

12,000. Seventeen miles from Providence, 
R. I., doing good business. Address C468, care 
Fs "and Shoe Recorder, 207 South St., Boston , 
Mass. 











FOR LEASE 





AD 


We Buy for Cash 





Retailers’ Surplus Stocks, Jobs, 
Close-outs. 


NO QUANTITY TOO LARGE 


We also | entire stocks 
oui aad manufacturers. 


Send us particulars of what 
have for sale. sf ae 
Short Term Taken. 


Leases 
We pay Highest Cash Value. 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
459 Broadway, New York, N. Y. 


Telephone Canal 9597—9598 
COT © TTT © TTT © TTT 
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Highest Cash Prices Paid 
for entire shoe stocks. We also buy your sur- 
lus or slow sellers. Quantities no object. 
eg Wi - ) enema = 
your le ire or jone us. ence 
geet Sees 


GLAUBERG & CO. 
296 Church St., New York, N. Y. 
We also purchase clothing, hats, furnishing 
goods, etc. neh one Canal 4119 














The NEW YORK EXPORT 
PURCHASING CORPORATION 


515-517 Broadway, New York City, N. Y. 


WILL [stow Setters FOR 
BUY ieaesucae f CASH 











Space to Lease 


Live, progressive store, doing 
large volume of business, has 
excellent space to lease for ladies’ 
shoe department. Will only 
consider strong, aggresive con- 
cern, going after volume. Ad- 
dress C464, care Boot and Shoe 
Recorder, 207 South St., Boston, 


Mass. 














MISCELLANEOUS 





PATENT FOR SALE OR ROYALTY—Com- 

bined tongue and lace protectors for low 
shoes. Vi ctical. For information or samples, 
— J. Alfred Gomes, 17 Gannett St., Brockton, 
Mass 





RETAIL MERCHANTS 
No matter where located: ide ~ ag service 
rendered to retail merchants with a record of 
having closed out stocks of merchandise suetting 
more than 100 cents and Sone: hteen 
years conducting Trade sink he 
duction and Complete Clesing-out Pasco a 
Special Sale Campaigns for retail merchants 
—. All size — handled on commission 

lary bagis. e rae on mention size 
of aa Address C. Harper & Saaeeny: 








Inc., 948 Marquette Bldg., Chicago, Ill. 





We buy quick and pay highest cash price for 
pm mene Nan Ww olesale stocks of shoes or any other 
merchandise. 

| nang d no object. 

or 30 years our specialty. 
Bank and mercantile reference. 


BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Proprietor 
610 Broadway, Brooklyn 


Phone, Stagg 1757 








CASH PAID 


for shoe stores or surplus stocks of shoes or 
for other merchandise. taken over. 
We will serid a representative to investigate 
and make offer upon request. 


Kalter Cerf. Mercantile Co., Inc 
591 Broadway New York City 
Toons: Spring 5160-5161- 5162 








DO YOU CONTEMPLATE 


Retiring or going out of business? 
I will gip Be value for your entire or surplus 
stock 


Leases having a short term to run ets over. 
Established 25 years. 
I. OLENICK 


413 Broadway, New York. Tel. 9531 Canal 





The Most Popular 
Size Stick 


“VARNUM” 


Trade Mark 


Made in Three Styles, 
No. 1, 2, 3 


With Standard Measures, 
English, French, 
American 


Price No. 3 
$1.50 Each 


“Varnum” Size Sticks 
are made of Extra 
Quality Maple Wood, 
with Nickel Plated 
Trimmings. Makes an attractive 
fixture for the store, also a 
long wearing and useful one as 
well. 


Write Us Direct if Your Dealer 
Cannot Supply You 


Frank W. Whitcher Co. 


Manufacturers 


BOSTON, MASS. 
BRANCH, CHICAGO, ILL. 
















Milbradt Rolling 
Step Ladders 


are made in a great many 
styles to suit all kinds of 


will — you to get 
along with less help, save 
the wear and tear on your 
shelving and help the ap- 
arance of your store. 
subject to ap- 

proval and satisfaction 


Write for o our latest cata- 


showing 18 styles of 
ladders TK. well as other 


Milbradt 


Manufacturing Co. 


2416 No. 10th St. 
ST. LOUIS, MO. 














Job Lots of Shoes and Leather 


Are Sold Through the 
Recorder Want Ad Page 


7 CENTS A WORD 





SHOE STORE 
CHAIRS 
SETTEES 


. 












WINDOW DISPLAY FIXTURES 


The OSCAR ONKEN Co. 
1154 4th St., CINCINNATI, OHIO 
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CLASSIFIED AND OPPORTUNITIES DEPARTMENT 





“Recorder”’ rates for space less than one eighth saininiiiin, ‘eeliliitis tiaia winiah nn ond ta ie 

page ee Sees 2 oo eg gen a ng a 

1 time 7 times 13 times 26 times 52 times amount a ted, $1.25. Ads under this heading will be received up 

esc fo $5.00 #4.00 $3.50 $3.00 $2.50 ot this fee vere words must be allowed in cach advertiwement for 

arr? 10.00 , ; . r . hen advertisers desire re orwar eir 

3 i... 15.00 12.00 10.50 9.00 7.50 Sud gals tar asnasdagip.” Snowe ansedke queue Bo seat Gnder bane 
| ere 20.00 16.00 14.00 12.00 10.00 — 





Payment in advance is required, except when regular advertisers, as amounts are too small to open accounts 








SALESMEN WANTED SALESMEN WANTED 


CAN YOU MATCH IT 


A JOB with a house that kept busy even during the depression, is 
offered to men who can SELL shoes. We will back our representatives 
with a line of men’s and women’s welts known as the best in the 
country at popular prices. 


SALESMEN WANTED 


"WANTED—A first-class salesman to sell our 
well-known advertised line of men’s high- 

de welts to our established Southern trade. 
yo a C459, care Boot and Shoe Recorder, 207 
South St., Boston, Mass 


WANTED—Salesman for Pennsylvania, medium 
line, men’s welts and nailed service shoes. 
Commission basis. ees Herold-Bertsch Shoe 
Co., Grand Rapids, Mich 


SALEEAR FOR PITTSBURG—If you have 

shoes in Pittsburg and vicinity and have 
an ood leh following with the retail trade and 
if you would like to represent a New York manu- ; i‘ 
facturing wholesaler in this torvitury = and The men must be able to show their success in former undertakings, 
png! ed km eg South Se. Basten, by being able to finance themselves. We make no allowances or 
Ne advances of any kind, paying straight commission as soon as goods 


GALESMAN—Calling on shoe manufacturers, are shipped. Our stock proposition is by far the largest in our kind 
pet yoy and vicinity, to handle line of rubber = oe ‘ 
of shoes and we are now building an addition to our factories to take 


m commission. Address C461, care Boot 
tnd Shoe Recorder, 207 South St., Boston, Mass. care of business—one of the few largest in our grades. 


ALESMAN WANTED—First-class, live-wire 

shoe salesman. Must possess initiative, energy, © 
ability and all around retail shoe store experience. 
State age, experience and salary expected. Name 
references. Address A. Ruff’s Son, Wholesale and 
Retail Shoes, Butler, Pa 


WANTED—Last salesman, for the South Shore 
district. High-grade man who knows the 
trade. H. T. Bristow Last Co., 478 Union St., 
Lynn, Mass. 
WANTED-— Salesman. for Texas and Oklahoma 
to sell men’s medium grade Brockton shoe 
to established trade. Only man with acquaintance 
considered. No objection to our line being carried 




















In applying, be sure to mention age, present connections, the length 
of time you have sold men’s and women’s shoes, with whom you have 
been connected previously, what your sales were this last year, and 
your average sales for the last five years, your present residence, 
whether married or single. Give record of States traveled, customers 
sold, and references from employers past or present. Address K395, 
care Boot and Shoe Recorder, 127 Duane St., New York City. 








TERRITORY OPEN 














= another. Commission basis. Address C465, 
Bost and Shoe Recorder, 207 South St., 
Heaton, Mass. NEW YORK IOWA OKLAHOMA 
@ALESMAN WANTED—To carry a side line of ALABAMA 
Sine grade bondoir and ballet slippers to sel) STATE NEBRASKA MISSISSIPPI RS 
to the leading jobbers and department store trade. — es Be A ANSAS 





All territories open. Only hustlers who can pro- 
duce need apply. Commission basis. Address 
C466, care Boot and Shoe Recorder, 207 South St., 




















Boston, Mass 
WANTED-—A few good salesmen with estab- 
lished trade, to sell men’s and women’s welts, 
carried in stock, to the retail trade in New York 
City, Chicago, Cleveland, Detroit, St. Louis and 
suburbs. Salaries from $50 to, $100 weekly. Good 
opportunity for salesmen who are ambitious. All 
— considered confidential. Address (C467, 
Boot and Shoe Recorder, 207 South St., 
Secten, Mass. 


RESIDENT SALESMAN—AIl territories open, 
to carry a full line of children’s stitchdown 
shoes, sandals and Play oxfords, overgaiters, soft 
sole felt slippers and Jersey drawer leggings. Com- 
mission basis. Give full particulars and references 
in letter. Address C458, care moot and Shoe 
Recorder, 207 South St., Boston, M 


SALESMAN WANTED—We 7 immediately 
for the State of Ohio and Southern States shoe 
salesman who has established accounts. Our line 
consists of sixty-six samples as follows: 

28 —_ rod Peat priced flexible Turns, 











12 samples of high-grade flexible Turns, sizes 2 
15 carps of medium- priced spring heel Turns. 


to 
8 samples of high-grade spring heel Turns, sizes 
5 to 8; and 
3 —— of h high-grade spring heel Turns, sizes 
to 


Our line is backed by strong advertising direct 
to the trade, and we pay the highest rate of ty 
mission for selling. yy D 
carried in stock, ready for immediate delivery. 
We will assign this line aty | to a party who can 
produce a large vol business. 3 
now ready. ddress i Children's 

tion, Rochester, N 


GALESMAN WANTED—For western Pennsyl- 
vania and eastern Ohio by large wholesale 
house selling McElwain, Endicott and other strong 
lines. S with pre- 
gy “A uated ‘Proposition for a wide-awake 
an. All correspondence confidential. Ad 
The Hurd & Fitzgerald Shoe Co., Utica, N. Y 





WANTED-—Salesman for the State of Missouri 

(excepting Kansas City) to sell our line of 
growing girls’, Inisses’, oy ay and infants’ 
shoes on commission. Can be sold with other 
non-conflicting lines. Experienced ome pre- 
ferred. Reply with reference to H. S. Albright & 
Co., Inc., Orwigsburg, Pa 











7ANTED— SHOE SALESMEN WITH PEP— 
For Michigan and Wisconsin with established 
trade, to handle our specialty line of women’s 
welts and McKays. Have trade es ished for 
salesman who can increase it. Give full particu- 
lars and experience in first letter. Address Cahill 
Shoe Company, Cincinnati, Ohio. 
GALESMEN WANTED—We have good territory 
open in the New England, Middle and Southern 
States for an experienced salesman to sell a well- 
known line of infants’ shoes and moccasins, as a 
side line on a commission basis. We make only 
the better grades and have an established trade of 
17 years, catering to leading department and shoe 
store retail trade F wteeor om the country. Answer 
stating experience and referen: Danny Fay 
idea of trade called on. Address others, 
84 North St., Rochester, N. Y. 


Live Wire Salesman 


We have an opening in New Eng- 
land for young man who is not 
afraid of work. 

A. S. KREIDER CO., 
100 Summer St., Boston, Mass. 














WANTED-—Salesman for the States of Indiana 

and Michigan to sell our line of misses’, 
children’s: and infants’ turn shoes on commission 
Can be sold with other non-conflicting lines. 
Experienced salesman Reply with 
reference to The Rehr Shoe Company, Orwigs- 
burg, Pa 





Live Salesmen 


Needed 


To sell either exclusively or as a side line 
a glazed kid, one-strap comfort slipper 
whose quality is incomparable for the 
price. Territory open from Maine to 
California. If you are considering a 
change or an addition to your present 
line, write a detailed letter, covering 
experience, vol of busi in last or 
present position and any other informa- 
tion bearing on subject. Address C449, 
care Boot and Shoe Recorder, 207 South 








St., Boston, Mass. 
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BOOT AND SHOE RECORDER 


THE RECORDER CREED: Getting More Shoes Sold Right; not only ““more” but “right”; sold for the right pi to the 
right wearer, in the right he or the right price, at the right profit. This is the great problem of the retail shoe mer- 
chants. The chief purpose of “*The Boot and Shoe we binocodier” is to help solve it; for this is the basic problem upon which 
depends the progress of the entire allied industries relating to shoes and leather; their production and distribution. 
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Member of the Associated Business Papers, Inc. Member of the Root Newspaper Ass’n. Member of Audit Bureau of Circulations 
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SALESMEN WANTED SALESMEN WANTED pe OR Rt Bg rs 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 


Side Line Salesmen Guaranteed Not to Rip CAPITAL guse.ee0 


OFFICERS OF THE CORPORATION 
ie _ CHARLES G. PHILLIPS, President 
Wanted te Sell the caenmaad EVERIT B. TERHUNE, Treas. and Gen'l Mgr. 


We are going to add a few salesmen who ice-President 


H. WALTER 2d Vi 
& I ANWORTH have established trade and work their ARTHUR D. ANDERSON Sena 
territory close. However, he must be a ——ae 
producer. We manufacture the biggest SWAIN, bea ey pe. Counsel 
selling line of. play shoes on the market. 


Standardized 60 Short line, liberal commissions. EC ik a D. ANDERSON, Editor 
Men’s Dress Shoes at a OWEN A. THOMAS 







































































In first letter give territory covered and HELEN M. HANEY 
FULL GRAIN RUSSIA CALF. amount of sales in detail. Associate Editors 
Should almost sell themselves. A 
Wide, medium and English toes, E. J. Ramsey Company, 967 Atlantic Ave., PUBLISHERS’ NOTICE 
to be carried in stock, widths akan amdcains SUBSCRIPTION—The subscription of the 
AA to E, sizes 5 to 12. A strictly at on and oe Sa is $5.00 your - 
hi sae advance, whic judes postage 
igh = po —— low States, Cuba, Hawaii 
price. Wonderful fitters. No store Islands and Mexico. The price for Canade 
too good to handle it. Write for Attractive proposition for sales- is $6.00 a year, including postage. 
attractive proposition. man to represent in Canada an FOREIGN SUBSCRIPTION—The price to all 
established American shoe manu- as except the above is $10.00 
STANWORTH SHOEMAKERS nigel poco d wa a All subscripti eas oom parame to ofbvanne 
. t an joe + Mecorder, ADVERTISING RATES—Card of Advertising 
MARION, IND. South St., Boston, Mass. Ba ay on —T. A rates for 
ants, for Sales, see Want Page. 
OFFICES IN 
enedtunidh-sidiiemnins wn Sitti Meine ig iy! OFFICE: 224 Moraine St. Geo. W. 
alesmen Wante with established trade in Illinois, Iowa, a a Sana 
Nebraska, Colorado, Utah and Washing- CHICAGO OFFICE: 189 West Madison St. Tele- 
ton, also an Eastern representative. We phone Main 1089. B. C. Bowen, Manager. 
WANTED RELIABLE SALESMEN who mane a —_ grade ns of waren gootis, oe, Le Semaees 1627 Locust St. B. C. 
> APR specialti in ladies’ ki i e wi Mager. 
confine their efforts to individual States, Good "commissions and territory’ pro- NEW YORK OFFICE: Room 101, Graham Bldg., 
p ’ tect e Not fi 
to sell the Howard line of Boys’ Goodyear Co.. 746 Thi ind St. + Tate re Wis, 8 | AeA ee Scott, Manager. 
ond Amesicen welts as 2 cide Bus, om PHILADELPHIA OFFICE: Suite 1420, Widener 
6 per cent commissi A st dardized Building. H. Walter Scott, Manage. 
li ‘ ; HAVERHILL OFFICE: Chamber of 
an of five styles, sage in three ae. of a aS em MEE ee R . Haverhill National Bank i a 
sizes, ten samples in all. All solid with ’ W. R. Hill, Manager. 

' pegwinr pslecd Bae of Sainte’ and CA CINCINNATI OFFICE: 501 First National Bank 
leather counters, grain leather insoles, dren’s Square-edge Turns, sizes 1 to 8. Idg. B. C. Bowen, Messer Tele 
Wingfoot rubber heels and the new 4 Stock proposition. One day service. Mees 655. 
celoid chrome sole. These soles give ae pir Fr gaa Baga oy a ck gg De ome ee oe 
25 to 50 per cent more wear than the eenar dies ee “ ee sentative wfepbess Stone 6314, 
finest oak soles. This is the most sturdy cane bee alm: «cgay M 

; t s t: B. C. Bowen, Manager 
EE SO a RO ee a pe PARIS OFFICE: 2 Rue des Italiens. L. Hub- 
market, at prices that defy competition. WANTED bard, Manager. 

Give full details regarding territory, lines A good live salesman to sell our line of ae . OFFICE: Ha very c.C ~ ay Manager. 
men’s medium priced shoes, in the State ene ai Ch London, E. C. 
handled, number of months you travel of Pennsylvania. We have nm entaldiead AUSTRALIAN ag bee oy 430 Lit. Collins St., 
and sefucabes; B. UM. L. Co; Geond tzade in this State and this is an excellent Melbourne. rvis Manton, Manager. 
mee E rtunity for a high-grade man. CONTINENTAL OFF ICE: William Salzman, 
apids, Mich. Straight yo Sat eee, . — Manager. Wasagasse 2, Vienna, Austria. 
ference an ‘ormation t 
letter. Address C413, Hest tod Shae ARGENTINA: peomee Aires, Rivadavia, 2721 
Recorder, 207 South St., Boston, Mass. BRAZIL: G . * John S. Fitch, 88 Rie 
G 1 Camara, 88 Sob. s 





in Bittaburg, for. the ters oadin, setting oe: Santiago, Las Rosas 1123-1127. Otto 
; if Brooklyn- POSITION WANTED CUBA: Mr. H. Gomes, Corrales, 2A, Havana, 
Cuba. : 


burg and surroundings, to sel 
made branded infants’ turns and McKays, 





sizes 1 to 4, in stock iti be = 
carried es main or with not-confiicting ANUFACTURERS—Are you getting real © SPAIN: Gerente, Leoncio de Miguel, Librero 
in ys rang ie | pena ep co am yea ee 
ences a ane) = pastiognee f in agetioctinss. the man you want in New York and N New Jersey MEXICO: Geosnaes Jose Barro, Ave. 5 De Mayo 
cordon 127 Dusaae St. New York Gi territories. Can produce good resu 5f, Mammen, SS 

’ ane St., New York City. talk it over. Address K400, care = “and Shoe JAPANESE OFFICE: Yokehama, J. F. Wagen, 








Recorder, 127 Duane St., New York City. Manager. 
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BOOTS AND SHOES 


Algier Shoe Mfg. Co., Brooklyn, N. Y.... 141 
Allen, Goller, Leighton Co., Lynn, Mass. 35 
Armstrong, P., Co., Rochester, N. Y...... 166 
Arnold, M. N., Shoe Co., No. Abington, 
MA i cS= 5 Us alse o Sule ke Gabbe cE ab Ca kene 47 
Ault-Williamson Shoe Co.,Auburn, Me.200-201 
B. & P. Footwear Co., Oswego, N. Y...... 145 
Baker, J. Ralph, Shoe Co., Bridgewater, 
ME <> 6 gce.cd.ccadas ds Bepdesee 60-4 eens 170 
Balter Shoe Co., Boston............-..-- 213 
Barry, T. D., Co., Brockton, Mass........ 143 
Bartlett-Somers Co., Lynn, Mass......... 35 
Bass, Geo. H., Shoe Co., Wilton, Me... . 214 
Bates, A. J., Co., Webster, Mass........ 208-209 
Bay State Slipper Co., Haverhill, Mass... 158 
Beals-Pratt Shoe Mfg. Co., Milwaukee and 
Wiapartawe, Wie... i... scene cdoccccsvccelcs 103 
Bleecker Shoe Co., New York City. odie 17 
Blum Shoe Mfg. Co., Dansville, N. Y.. . 184-141 
Brandau Shoe Co., Detroit, Mich......... 147 
Brockton Shoe Mfg. Co., Brockton, Mass.. 205 
Brooks Shoe Mfg. Co., Philadelphia....... 142 
Brown, H. C., Co., Inc., Boston.......... 145 
Burdett Shoe Co., Lynn, Mass........... 35 
Burkley Shoe Co., Brockton, Mass........ 216 
C. & E. Shoe Co., Columbus, Ohio... ..... 31 
Chipman-Harwood Co., Boston.......... 218 
Civilian Shoe Co., Ward Hill, Mass....... 12 
Clapp, Edwin H., Co., E. Weymouth, Mass. 143 
Collins & Staples, Haverhill, Mass..... 192-141 
Collyer Moccasin Co., Swampscott, Mass. 216 
Converse Rubber Shoe Co., Malden, Mass. 136 
Cotter Shoe Co., Lynn, Mass............ 34 
Creighton, A. M., Co., Lynn, Mass....... 45 
Crescent Shoe Co., New York City....... 128 
Cross, John H., Co., Inc., Haverhill. ..... 206 
Cummings Shoe Co., Pittsburgh, Pa..... 189 
Diamond Shoe Co., The, New York City. 26 
Dodge, N. D., Shoe Co., Newburyport, Mass 168 
Donald Shoe Co., Philadelphia, Pa..... 112-160 
Donley Shoe Co., Kenosha, Wis........:.. 109 
Duttenhofer, Val, Sons Co., Cincinnati... 92 
E-Z Walk Mfg. Co., New York City....... 211 
Eaton, Chas. A., Co., Brockton, Mass.... 178 


Edmonds Shoe Co., Milwaukee, Wis. 


Front Cover 
Edwards, J. & Co., Philadelphia, Pa. .4th Cover 


Elam, F. S.. Shoe Co., Rochester, N.Y... 
Emery & Marshall Co., Haverhill, Mass. . 
Emerson Shoe Co., Rockland, Mass....... 
Evans, L. B., Son Co., Wakefield, Mass. .. 
Faust Shoe Co., Chicago. . 
Federal Overgaiter Co., New York City. 
Felstiner-O’Connell Shoe Co., Inc., 
IU IDS «on 6ak Wied. 6 iti psdese oa 
Fenton, John, Shoe Mfg. Co., Columbus, 


Fern Shoe Co., The, Newburyport, Mass. . 
Fern & Poor Co., Inc., Newburyport, Mass. 
Fisher, A., & Son, Lynn, Mass........... 
Ford, C. P., & Co., Rochester, N. Y....... 
Freeland, H. H., Co., Rochester, N. Y.... 
Freydberg, G., H. & E., New York City. .. 


esas. Daniel, Felt Slipper Co., Boston. . 
Gregory & Read Co., Lynn, Mass........ . 
Hagerstown Shoe & Legging Co., Hagers- 


Hallahan & Sons, Inc., Philadelphia. ...... 


Hannahson Shoe Co., Haverhill, Mass... . 
Harney, P. J., Shoe Co., Lynn, Mass... ... 
Harney-Tracey-Crehan Co., Lynn, Mass. . 
Harrison-Lockwood Co., Haverhill. .... .. 
Hartman Shoe Co., Haverhill, Mass... ... 


145 
132 
193 
188 
123 

39 


140 
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Haverhill Wholesalers Co., Haverhill,Mass. 149 
Helming-McKenzie Co., Cincinnati, O.... 89 
Hennessey, Maxwell & Hennessey, Lynn 34 
Hetrick Shoe Co., Lynn, Mass............ 34 


Holmes, W. T., Co., Philadelphia, Pa...... 23 
Holters Co., Cincinnati, Ohio... ..:....... 84 
Homan-Hughes Co., The, Cincinnati, Ohio 85 
Hopkins & Ellis Co., Haverhill, Mass... .. 33 


Hoyt, F. M., Shoe Co., Manchester,N. H. 19 
Hunkins, W. O., & Co., ——a Mass. . - 


Imperial Shoe Co., ey er, N. » PR 
Johnson Bros. Shoe Haliowell, oe. 215 
Johnson-Stephens &  Shinkle Shoe Co., 
We I 6 ob op ttc cca hheses.be< ee 150 
Johnston & Murphy, New soe City.. 143 
Kahn, Edw. E., a. i: SP 142 
Kalt-Zimmers Mfe. Co., Milwaukee, Wis. 97 


Keith, Preston B., Shoe Co., Brockton. . 180 
Kiely, T. J., & Co., Lynn, Mass 34 
imbal. Shernian to. : Haverhill, Mass. 42 


Kulghtee- Allon e. Brockton, M Mass...... 186 
Knox Shoe Co., Milford, Mass. . 5-00 
iis. tins Chins 6 ovo cchode esse sese 127 
Kreider Creveling Shoe Co., Boston... ... 216 
La Crosse Boot and Shoe Mfg. Co., La 

Cc eR Ce ae 144 
La France, Lynn, Mass...............--: 34 
Leach, E. F. Lynn, Mass................. 216 
Lilly, Henry, New York City............. 149 
Lucille Felt Slipper Co., Inc., New York 

Mats Siete thaw bean sa eh «te cae te eae 217 


Lund-Mauldin Co., St. Louis, Mo... .. 3d Cover 
Manchester Shoe Co., Manchester, N. H.. 7 


Marathon Shoe Co., Wausau, Wis........ 106 
Marshall, C. S., Co., Brockton, Mass...... 191 
Marston & ponnes Co., Danvers, Mass.. 199-144 
Martin, A. H., Co., Rochester, N. Y...... 145 
Mayer, F., Boot and Shoe Co., Milwaukee 98 
Milford Shoe Co., Milford, Mass......... 41 
Miller, I., Inc., New York City Sp SEP Aes 5 
Moore-Shafer Shoe Co., Brock oS a 
Nettleton, A. E., Syracuse, N. Y.......... 143 
Newcomb-Anderson co Co., Rochester. 145 
age Shoe Co., hs bei sitaictas"aak-a 6" a; 117 
poe Co. ie mn, Mass........ 145 
ean hoe Co., hikes are 96 
Old Colony Shoe Co., Brockton, Mass. . 164 
Olenick, I., New York City. . 221 
Packard, M. A., Co., Brockton, Mass. . .217-143 
Parisian Slipper Co., on od York City. .... 190 


Parker-Holmes Co., Bosto 
Pennington nines Shoe Co., Man- 


EC MAR ahs «0.0500 ob x-e0 dials tc 3 00 
Phillips-Cra’ a Haverhill, Mass. . 140 
Plant Bros. & + Manchester. N N. H.. 182 
Plant, eee SF Co., Boston. . . 130-131 


se ag E. B., 3 ‘ium, Dubuque, Ta. 46 
Pinsker, J., New York EE ee 144 
Poole & Johnston \ ms Brockton, Mass.. 218 
Porell-Magee Shoe Co., Haverhill, Mass. 141 
Posner, = ty Shoes, Inc., New York City 152 


Neg - hoe Co., Inc., New York City. 142 
R. & S. Rubber The, Cleveland, Ohio 148 
Ramsey, A. J., Co., Brooklyn, N. Y....... 154 


A. J., Co., vote Nn N. Y 
Reece Shoe Company................... 144 
Rialto Shoe Co., L 
Rice & Hutchins, Inc., Boston 


Richards & a ag Co., Randolph, Mass. 210 
Riemer, A. H., Co., Milwaukee, i cance 144 
Rogers Bros. Shoe Co., Boston........... 192 
R RE ee eee 

Russell, ‘m.. Moccasin Co. ............ 192 
Saks-Meth Shoe Co., New ¥ York City. .... 202 
Salem Shoe Co., Salem, N. H....>........ 


Shaft-Pierce Shoe Co., Faribault: Minn.. 108 


Silver Shoe Co., Haverhill, Mass........ 140-141 
eR eee 120-121 
Smith, a P., & neg ag ~ oer 
Smith-Wa Hace Shoe Co., Chicago ron oe ae 115 
Smith, Wm. Sumner, Chicago........... 


Stacy-Adams Co., Brockton, Mass. . 
Stetson Shoe Co., So. Weymouth, Mass. “31-148 
— L. D., Shoe Co., The, Red Wing, 


142 
Secckbeok, Inc., Chas. W., Brooklyn, N.Y. 142 
Sullivan Bo Company, Cincinnati, Ohio. . 93 


Tessier Bowdin, Haverhill, Mass... ... 
Thompson Bros. Shoe .» Brockton. .11-143 
Thomson-Crooker Shoe Co., a STE 
Tober-Saifer Shoe Co., St. Louis, Mo..... 158 


United States Rubber Co., New York City 134 
Upham Bros. Shoe Co., Stoughton, Mass. 197 
Vogue 4 aye Co. Cincinnati he Fa 
Watson S 4, > NO NERDS. 15-35 
bee - at Weiche & atkin © Co., Philadel- 
Wein Shoe Co., 





Chicago. 126 
Welch, Moss & Feehan, Haverhill, Mass.. 172 


Westcott-Whitmore Co. Syracuse, x8 Y. 141 
Whitman & Keith, Brockton, Mass... .160-143 








Williams Clark Co., Lynn, Mass........ 

Wise & Cooper Co., apg. Me 

Wise, Shaw, Feder Co., Cincinnati, ae | 
Witherell, E. A. & M. C., Co., Haverhill.. 140 
Witherell & Dobbins Co., Haverhill, Mass. 176 
Wobst Shoe Co., Milwaukee, Wis... .... .. 99 
Wright, E. T., & Co., Rockland, Mass. . . 194-195 
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LEATHER AND OTHER MATERIALS 


American Hide & Leather Co., Boston.. 22 
Beebe, Lucius, Co., Boston 8 
Beggs & Cobb Co. 


., Imc., Boston.......... 146 
Bristol Patent Lea Co., Boston....... 
Chamber! Oe ey 146 
Creese & EER es 1 
Einstein, J., Inc., "New York iy ee 162-163 
Foerderer, Robt. A., Co., +o ma pei eu ped oan | 


Holbrook, W. H., €e:, Bosto: 
Hub Gore, Boston and New York City. ‘bi2-146 


Jones Co., F. og ee PONE s% oon acs.os 6010 60 
Kepner, c. D., Leather Co., Boston...... 112 
Keystone Leather Co., Philadelphia, Pa ae 
ver 
Kistler, Lesh Leather Co., Boston........ 216 
Lawrence, A. C., Leather Co., Boston. .. . 28-29 
Levor, G., & Co., Inc., ny na mo: 2 
MacDonald, J. A., Leather Bosto 36 
Pfister & Vogel Leather Co., » Milwaukes 102 
Sherer, Oscar, Co., Boston. . : 13 
Surpass Leather Co.; Boston....>........ 10 
Taber-Wheele r Co., MMIOEES cia 20 coon 4 


FINDINGS AND SHOE STORE SUPPLIES 


American Seating Co., Chicago.......... 114 
Bro » Co fa Co., NE teat 5h ‘oe ve alg 
Coultas Co., D. W., Providence, > RRA 148 
Dalrymple-Pulsifer Co., Haverhill, Mass. 202 
Decorators Supply Co., aaa NS TH 122 
Doty & Scrimgeour Sales Co., New York 
MN ¢ cae Bhs Wed cd phdnind oda edas ch onten 147 
Elastic Tip Company, Boston............ 149 
Emery & to. ne., New York City 38 
Fashion Ornament Co., Brooklyn, N. Y.148-149 
Flexible Arch Support Co., Boston... .... 14 
Gilbert, E. T., Co., Rochester, N. Y....... 206 
Ss ©. HS. B. Cla, so oo vee go owes 48 


RA M. B., Inc., New Yom City. . 146 
Milbradt Mfg. Co., St. 221 


Miller, sd A., Treeing Machine Co., Brock- 

SON 66 er 6 Oba eEs Cbd gs epdvogese 
Narrow Fabric Co., Readi “aS 126 
Netschert, Frank, “New York City... 2222! 216 


en, Oscar, Co., Cincinnati, Ohio... .. . 
. J. R., Sons Co., New York 


U.S. Specialty Mis. “Co., W. Somerville, 


4 
Vanity Novelty Works, The, Brooklyn,N. as 148 


Whitcher, Frank W., EE 218-221 
X-Ray Foot-O0-Scope Corp., Boston. . 190 
MACHINERY, LASTS, MFRS.’ SUPPLIES, 
DRESSINGS, ETC. 
Beckwith Mfg. Co., Boston.............. 18 
er, J. C., Co., Lowell, Mass. . 146 
Mi era Laboratories, Detroit, 


una Shoe Machinery Corp., Boston. 16-129 


MISCELLANEOUS 
Atlantic Printing Co., Boston............ 147 
Boot & Shoe Workers Union, Boston... .. 196 
Boylston National Bank, Boston......... 188 
Brooklyn g Syndicate, Brooklyn, 


D?Avesne Translation Bureau, Boston.... 216 


ey ms Mutual Fire Ins. Co., Fitch- 
NS MEAS 6 Chas pans 0 gt de (b's 60 cecdee 126 
Clauberg & Co. New York City.......... 221 
+ it, Ba Nok bob cecetee 4 
+ tong ng peepee anaepeatee 
Kalter Cerf. Merc. Co., Max, New York 
Di teade land oes 500g se eeoenanh suet <e 
Kelly, F. B., Co., Inc., Rochester, N. Y 148 
ia Shawmut Bank of Boston... .. 
New York hasing Corporation, 
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Tolman Print, Brockton, ee Serre ee 147 
Universi: eae F ° — 
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Freedom goes with every pair of Fox Slippers, 
Pumps and Oxfords. , 

Freedom from worry about style. and price for 
the woman who wears them. Freedom from 
slow turns and“‘flivver’’ numbers for the merchant 
who sells. 


Fox Footery suits the constitution of dealer and 
customer. 


Charles K. Fox, Inc. 
Haverhill, Mass., U.S.A. 


CHICAGO: GREAT NORTHERN BLOG BOSTON: 54 
LINCOLN ST. NEW YORK: MARBRIDGE BLDG. 
BROADWAY & 34TH ST. ROOM 632 
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Gray—the Dominant Costume Color 


VERY well informed shoe man 
knows*that gray is the color 
of present fashion. 


How long is gray going to be good? 
Present indications. point to the 
demand lasting through the 
Summer. 


VODE KID in gray has been a 
quantity seller with us for the past 
month, and the demand is increas- 
ing all the time. 


Brown VODE is next in prefer- 
ence—in fact a close second to 
gray in point of present demand. 


In placing orders remember that 
VODE KID is thoroughly de- 
pendable because it is thoroughly 


STANDARDIZED. 


THe STANDARD Kip Co. 
Boston, Mass. 


Branches in New York, Philadelphia, Cincinnati, 
Chicago, St. Louis and Montreal 


KID 









‘The Leather 
for Fine Shoes 
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CINCINNATI, OHIO 
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SAN WU RAI 


3 Standardized Shoes in Stock 
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2%-10 
Net-30 


ULL GRAIN 
RUSSIA CALF. 


Quality Shoemaking. 
: Remarkable Values. 
Construction—Oak Becal Outsoles; Full Grain Leather 
Insoles; Sole Leather Counters and Box Toes; Rubber 
Heels, with solid leather base. Most sizes in stock now; 
all will be ready before April Ist. 





No. 2—Medium Toc. 
In Stock: Widths AA- 
E. Sizes 5 to 12. In 
Case Lots. . . 34.60 


UY CASE LOTS, or samples at case 
lot price and compare them with other 


lines that cost you more. 
We guarantee you'll be satisfied; if not, 
return the shoes at once. 


aOR 


ck: L ry panies <i 
iar vr SHOEMAKERS Wie 
In case tot MARION INDIANA Case Lots $4.60 


$4.60 
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ROVILLA 


HE CASTLE KID CO.,, manufac- 

turers of NOVILLA wish to advise the 
trade that they are only using VEAL CALF 
SKINS in manufacturing NOVILLA. 


NOVILLA was originated as a post war leather 
and was formerly made in two lines, KIP and LIGHT 
HIDES. : 

NOVILLA has been developed into a HIGH 
GRADE LEATHER and, therefore,. is now only 
made from VEAL ‘CALF SKINS. 

: NOVILLA has the advantages of KID in appear- 
ance, comfort and pliability, but it has the strength and 
wearing qualities of CALF. 

On the opposite page, you will find the names of 
many well-known manufacturers using NOVILLA 
in making their shoes. The list is growing daily, owing 
to the complete satisfaction derived from NOVILLA 
by manufacturers, retailers and wearers. 

Write us to-day for information regarding shoes 
made of NOVILLA, and how they yield liberal profits 


to all concerned. 


© 
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Some of the Shoe Manufacturers Who Use 


ROVIBI 


Alden, Walker & Wilde, Inc. 
Battreall Shoe Company 
Bradley & Metcalf Co. 

T. D. Barry Company 

Brown Shoé Company 

Burt & Packard Company 
Copeland & Ryder Company 
Condon Bros. & Co. 
Crossett, Lewis A., Inc. 
Emerson Shoe Company 


Field & Flint Company 
Hamilton Brown Shoe Company 
Helmers, Dunlap, & Company 
Herold Bertsch Shoe Company 
International Shoe Company 
Lund Mauldin Company 
Marion Shoe Company 

John Meier Shoe Co. 

Noyes, Norman Shoe Co. 

Nunn, Bush & Weldon Shoe Co. 


Ogden Shoe Company 

Rice & Hutchins, Inc. 

J. P. Smith Shoe Company 
Stetson Shoe Co. . 
Stonefield-Evans Shoe Company 
Weber Bros. Shoe Company 
Whitman & Keith Company 

E. T. Wright & Company 
Williams-Kneeland Company 


WOMEN’S WELTS, McKAYS AND TURNS 


Brauer Brothers Shoe Company 
Brown Shoe Company 

Buek & Company 

W. B. Coon & Company 

F. C. Church Shoe Company 
Irving Drew Company 

Val. Duttenhofer Sons Company 
Fritz Richards Company 

C. P. Ford & Company 


Brauer, Brothers Shoe Company 
Buek & Company 

Cleveland Shoe Mfgr. Company 
J. Edwards & Company, Inc, 
Hammonton Shoe Company 


C. S. Gibbon Company 
Hamilton Brown Shoe Company 
International Shoe Company 
Johansen Brothers 

Julian and Kokenge Co. 

A. S. Kreider Company 

Kropp Shoe Company 

H. W. Merriam Shoe Company 
P. W. Minor & Sons 

Rice & Hutchins, Inc. 


MISSES AND CHILDREN 


Hoerr Adams Shoe Company 
A.S. Kreider Co. (Annville, Pa.) 
A.S. Kreider Co. (Lebanon, Pa.) 
H. W. Merriam Shoe Company 
New Oxford: Shoe Mfgr. Co. 


Rich Shoe Company 

Riley Shoe Mfgr. Company 
Selby Shoe Company 

Sherwood Shoe Co. 

G. Edwin Smith Shoe Company 
Stetson Shoe Co. 

Union Shoe Mfgr. Company 
Whitman & Keith Company 
Sam. B. Wolf Shoe Company 


Rice & Hutchins, Curtis Factory 
Riley Shoe Mfgr. Company 
Richard White & Company 
Rohrer & Company 

Thomas.& Company 


CASTLE KID CO. INC. 


Originators and Makers 
‘CAMDEN, N.J. 
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Out of the “‘Ruff’’ 


From now on the going ought to be easy. 
Our new styles and new prices will give 
you a big selling advantage. 

Stocks of GHUKRAFT. Shoes turn quickly, 


get the confidence of the trade by satisfying 
both in quality and price. 


Sa i chan mac ttt leit Sn, Te wise pian eyewear 


ee re 


Send for a copy of our in stock catalogue 
just out. 


Give a few numbers a try. 


Last No. 95, circular fox pattern Oxford 
for growing girls; English toe, 9-8 heel, 
stock perforated tip; double sole, fudged 
edge. Carried In Stock in D widths only. 
Stock No. 115—Brown Side, 2% to 6 only, 
$3.00. Stock No. 116—Black Horse, 2% 
to 6 only, $3.00. 








| Seasonable e & & Shoe Lo ” Reasonable 


Prices 


— Columbus O 
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CORDOVAN 


A SPECIAL BRIGHT FINISH 
“THOMPSON” QUALITY 
FROM STOCK 














S-622 
BROWN CORDOVAN BROGUE BLUCHER 
OXFORD, PERFORATED WING TIP AND 
HEEL FOXING, “THOMPSON’’ BROGUE 
PRICE $8.75 


CODE WORD --- NIGHT 








Meurer age BROS .SHOE (0 


FINE SHOEMAKERS Re 


BROCKTON -—"~ 
MASS. 
U.S-A 


NEW YORK BOSTON CHICAGO 
930 Marbridge Building 207 Essex Street 35 Dearborn Street 


Address all communicalions to Brocklon (Campello), Mass. 





peel Yulin » ie 
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The insistent demand for this 
suede finished cabretta induced 
us to multiply the production of 


LEVOR BUCK 


in the prevailing popular shades. 





Grey and Brown 


now ready for 


Immediate Delivery 


G. 


NENGSTON 


yoRK MILWAUKEE 
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Stock No. 679—Regent Last. Brown Cordovan Varsity 
Oxford. Wee 72. Sizes and Widths: AA, 7 to 11; A, Stock No. 580—Brogue Last. Gallun’s 26 Brogue Ox- 
5 to 11. ford. AA, 7 to 11; A and B, 6 to 11; C and D, 5 to 11. 


PRICE $7.85 a PRICE $6.85 


IN STOCK 


B, 6 to 11; C, D, 5t 


BUSINESS BUILDING BROGUES 
EVENING DRESS OXFORDS 


These shoes have repeatedly proven an inducement for business and the continued 
patronage of many men who are careful in making their footwear purchases. 


FP LS 


Stock No. 587—Brogue Last. Gallun’s 4 Norwegian 
Brogue Oxford. Rawhide Slip Sole 


PRICE $7.25 FENWAY LAST 


Stock No. 693—Brown Cordovan Cubeeds Rawhide Slip Patent C. S. Oxford. 3 Bevel Edge. Flexible Sole. Sizes 
Sole. Sizes and Widths: AA, 7 to 11; A, B, 6 to 11; C, and Widths: AA, 6} to 11; A, B, 6 to 11; C, D, 5 to 11. 


D, 5 to 11. 
: PRICE $8.25 PRICE $6.50 


The Dalton Company, Inc. 


Men’s Fine Shoes 
BROCKTON, MASSACHUSETTS 


BOSTON: 183 Essex Street NEW YORK: 651 Marbridge Building CHICAGO: 1415 Great Northern Building 
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QUALITY WITHOUT QUALIFICATION 














No. 121114—Highest Grade, Full Grain Russia Calf Bal, 
Spring Step Heel, Sole Leather Heel Base, Sole Leather 
Counter, Oak Inner and Outer Soles. ee grade material 
used throughout. A, B, C, D, 5 tol 

No. 171114—Russia Bal. 

B, C, D, 5 to 11 


No. 125114—Highest Grade, Full Grain, Russia Calf Oxford, 
Spring Step Heel, Sole Leather Heel Base, Sole Leather 
Counters, Jak Inner and Outer Soles. Top grade material 
used in every part. A. B,C, D, 5 to 11 $5.00 
_ 175114—Russia Oxford. Same construction as above. 

, B, C, D, 5 to 11. okanweekoes $4.1 


No. 246213 RD—Norwegian Brogue Oxford, Slip Sole, Spring eo. 243213 RD—Norwegian Brogue Bal, el. Spring. Step Heel 


s Heel h s th Sole Leather Base, Heavy Sole Leather Counter, Sli 
A.B, C, D, Sto ie ne pan ab emedape sc cone aS Sole, Highest Grade Oak Outer and Inner Soles. A, B, C, D. 
30 


No. 236213 RD—Boarded R Bi Oxf " 5 to ll 
tion same as above: y B, oh: to tl uford. a. No. 233213 RD—Boarded Russia Brogue Bal. Construction 
same as above. A, B, C, D, 5 toll $5.00 


cn | toad ana -S 
; :LS—THE | 
8 HOLED KIND | Organize an ystematized 
mes a ae ~ coming at || 
the back, add vitally to the wear © ee = 29 c) 
| and good appearance of the heel. To Give You ‘‘Made-to-Order”’ Shoes in Three Weeks 
Efficiency produces results—we minute styles in “solid leather”’ 
are prepared to take your order men’s welts at prices which as- 
prep é ; 
and send the completed shoes in sure you sales in volume. 


exactly 3 weeks. If you have an eye out for profit- 


Pennington-Crowell’s _ proposi- producing footwear see our line. 
tion offers you live up-to-the- Wrile or Wire for Salesman. 


PENNINGTON-CROWELL SHOE CO. 


Quality Manufacturers of Men’s Fine Welts 


MANCHESTER, N. H. 
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) SCIENTIFIC SHOES _ 7®A0¢ Maan 








TRADE MARK 















SCIENTIFIC 


SHOES & STOCKINGS 


For ALL Children and 
Young Ladies 


WHAT IS 


The “Dr. Posner Service?’ 


ANSWER 


Shoes of uniformly splendid quality, marketed 
in a way which gives the dealer every possible 
co-operation, sold by an organization which is 
more interested in the success of its customers 
than in securing their patronage. 


An Investment of Only 


$252.70 


Will make the ‘“‘Dr. Posner Service’”’ 


a part of your business 


It will bring you a splendid assortment of TURN shoes— 
4 cack and 8 spring heel styles—enough to start a real chil- 
dren's shoe department. 


Your order mailed now will help increase your Profits. 


TRADE MARK 





Send for booklet “A Plan to Increase Business” 


DR. A. POSNER, SHOES, Inc. 


140 WEST BROADWAY, N. Y. CITY 
Factory Roebling and Hope Streets, Brooklyn, N. Y. 









TRADE MARK 


























F 
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The Customer Is Satisfied 


The public demand’ is for all leather shoes. 
War time -substitutes no longer attract. 


Secure the confidence of Your trade by the 
character of your goods. 


When you say that the shoes you sell contain 
soles made of ‘U.S. LEATHER” you at once 
establish the high quality of your merchandise. 


We are the world’s largest producers of sole 
leather. 


Our tannages have been famous for generations. 


The United States Leather Company 





The United States Leather Company of Massachusetts 





NEW YORK PHILADELPHIA CINCINNATI CHICAGO 
ST. LOUIS SAN FRANCISCO LIVERPOOL 
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BROWN CALF AND WHITE, BUCK 
GOODYEAR WELT 
VAUGHAN’S IVORY SOLE AND HEEL 





OTHING SURER THAN THAT SPORT FOOT- 
WEAR IS IN FOR ANOTHER BIG RUN 
THIS SPRING AND SUMMER. 


OUR 
OUT O’ DOOR LINE 


AFFORDS VARIETY—GRACEFUL DESIGN—EX- 
CLUSIVE PATTERNS—ALL AT VERY REASON- 
ABLE PRICE. 
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DONN D. SARGENT Co. 


WOMEN’S WELT AND MCKAY SHOES 


SALEM, MASSACHUSETTS 


FACTORY BOSTON OFFICE 
407 BRIDGE STREET 195 ESSEX STREET . 
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Branded or Unbranded 


—— IN STOCK ——- 


~ 


633—Brown Cordovan Oxford. Tremont Last. B 637—No. 3 Gallun’s Calf Brogue Oxford. Pee Last. 
Code—Craft. Widths, AA to D. Code—Custom. Widths, AA to D. 


Price $7.50 Price $6.75 


B 542—Brogue Oxford. 
P. & V. Tan Lotus. Brogue Last. 1 Inch Broad Heel. 
Full 13 Iron Single Sole. Wide Extension Edge. Stitched Aloft. 
Code—Caste. Widths, A to D. 


Price $5.75 


m~, MM, 


B 647—Cherry Calf Brogue Oxford. Tremont Last. oe ae Calf Newark Oxford. ——— Last. 
Code—Classic. Widths, AA to D. Code—Cremo. Widths, AA to D. 


Price $6.75 Price $6.50 


Charles A. Eaton Co. 


“The Sterling Shoemakers of New England” 
BROCKTON, MASS. 


BOSTON—207 Essex Street ATLANTA—238 Peachtree Arcade 
NEW YORK—127 Duane Street 
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WHITE SPORT TRIMMED FONDA---WELT 
IVORY SOLE 


Suggestion—Buy These Now 


UPHAM BROS. SHOE CO 


Stoughton, Mass. 
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C.H.ALDEN CQ 


U.s.& 


ONCENTRATION of our efforts has enabled us 
to offer that which the times and the trade 
require. 

—best quality of Stock with our Standard of Workmanship, 
at prices lower than could have been accomplished in any 

other way. 

We are also able to give quick deliveries on certain lines. 

But this is not in any way an in-stock proposition. 








This illustration represents one of the styles that 
can be delivered promptly, made in black vict. 





BOSTON OFFICE 
10 HIGH STREET 


FACTORY 
ABINGTON, MASS. 
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Worn Out Shoes 








































Did you ever stop to consider the far-reaching effect of High-Grade 
Welting in your shoes? 








When the soles are worn through, and the shoes find their way to the repair shop for 
new bottoms, how essential it is that strong tough welting shall be left that -will stand 
the tearing off of the old soles and re-stitching of new ones. 





A surprising percentage of the shoes you make ultimately face this test of the repair 
shop. Can you afford to have your shoes criticized here because you used an inferior 





welting to save a fraction of a cent? 


Use the Recognized Standard of Quality 











Barbour Grooved Endless Welting 


Manufactured by 





Brockton Rand Company > 
Brockton, Mass. - - U.S. A. 
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Baoy Louis—Cubans and High Louis—In the 


popular one and two-strap models. 


We are 


making quantities of these novelties and all orders 
will be filled in the order they are received. 


Suede Two-Strap on the Broadway 
Last 

No. 762—Black Suede Two-Strap, Good- 
year Welt, 13-8 Cuban Heel........ $5.50 
No. 763—Brown Suede Two-Strap, Goce. 
year Welt, 13-8 Cuban Heel........ $5.50 

No. 764—Gray Suede, Welt, 13-8 Cle 
Heel $5.50 


Widths AA to D 


One Strap. Made with Single Sole to 
imitate a Turn, and with a Covered 16-8 
Full LXV Heel. 5th Ave. Last 


No. 635—Patent Vamp Levor Gray Suede 
SE IEE PE $5.00 
No. 836—Patent Vamp Black Satin 3390 
DE kh bbend owing 0605 06)6'ok 64665 55 Oe 
No. 637—Patent Vamp Gray Kid uae 
Mas beam inside esas weadadeeeecies 


No. 638—Tan Calf..............-. ca 
Widths A to D 








READY TO 
SHIP 
APRIL 15 


ORDER 
AT ONCE 


OUR CATALOG 
SHOWS MANY 
OTHER 
WANTED 
STYLES 


ASK FOR IT 








Kid and Suede Two-Strap, Broadway 
Last 


No. 616—Black Kid Li pay oe Py 
Sole, Covered Full Baby Louis 1..$5.50 


No. 617—Brown Kid omen Soge 
Solu, Covered Full Baby Louis Heel..$5.75 


No. 618—Black Suede Two-Strap, Gouks 
Sole, Covered Full Baby Louis Heel..$6 
No. 619—Brown Suede Two-Strap, Siw 


Sole, Covered Full Baby Louis Hee! 
Widths A to D 


Perforated Two-Strap, Broadway Last, 
Goodyear Welt, 13-8 Cuban Heel 


No. 765--Black Kid with Dull Calf Serer 
No. 766—Cocoa Calf with Cocoa nay 


PE Tg ele ERTS 
Widths AA to D ° 


Thomson-Crooker Shoe Co. 


18 Station Street :: 


Boston 20, Mass. 
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BUTTON SHOE 
































BAL LACE 
















ONE STRAP 





33 1-3 PER CENT OFF 
PRESENT REGULAR PRICES 


To clean out all high cut shoes that were made for last fall, we 
offer all we have in stock at 33 1-3 per cent off present regular 
prices. This means less than one-half the prices that they were 
made to sell at. ALL REGULAR GOODS. All of them with the 
exception of the ooze shoes are made by our patented process and 
they are guaranteed against the outsoles ripping off or loosening 
up. Best grade of oak outsoles on all except 6408 and 6409. 
These two numbers are made with Textan soles. A good oppor- 
tunity to stock up for fall at prices. 33 1-3 to 40 per cent lower 
than other manufacturers are asking. 


The ooze shoes, pearl, cherry and tan, are made by the ordinary 
process, that is, Goodyear stitched with welt. They all have oak 
outsoles. All heavy upper stocks. These shoes are made with 
pigskin insoles. We now make them all with grain leather in- 
soles, hence desire to clean out. 


Price 
For Fall 
$1. 






BUTTON SHOE 
enti ag =. ey Sole. 


3% pe i 





BLUCHER 


64) 4—Cherry Lotus, Oak Sole. 
S: O88... 5% IEE OCT ee ee ey $1.25 $1.85 
1.40 m 


114 to ober Ld cle SRAM Rp BW Oa 


BLUCHER 
—- ae and Heels, Oak Outsole. 









RD, i ee ee COG Pre See es se $1.70 $2.40 

13% pod 3 Pe Fee hae re re ee one . 2.00 2.90 

I sida cu ne br ible < bine de aie Mate ae 2.40 3.60 

5503—Pearl Ooze, Spring Heel 

Te ita ha ae a 0's S$ beck ae aie $0.90 $1.20 

SPE Pe ee ree ir ee eee wen ye 1.00 1.40 

RS SRS ra Serena eer are ae ers 1.15 1.60 
esailiie ea | 7. Spring Heel. 

to $0.90 $1.20 

336 to i 1.00 1.40 

11% to et ie rk ee 1.15 1.60 


BAL LACE SHOE 


6408—Heavy Black Chrome, Textan Sole. 


Sto 8 only.......... bans verre $1.50 
6409—Cherry Chrome, Te *xtan 1 Sole. 

ON | Sr Neeser wit Pre sty e 6 ec 1.00 1.50 
6212—Cherry Elk, Oak Sole. 

MI 565522 ahaa oss) 2r0 ow aos Be Aid ce a ne A 1.25 1.85 


6213—Smoked Elk, Oak Sole. 
s 8 POEEE SN Fee ENG PE Le ce FT ere 


R Py... :. 6 wd Ha te bee hs ae io ab ae hate 
(No 8% to 11) 

SCOUT 
6012—Cherry Elk, Oak Sole. 
eS ON RA re eer ae re 
BG Rh Ee lice fs ads aa a ee ean tee Ls 
ONE STRAP 
2812—Cherry Elk, Oak Outsole. 


ee PS SHEET Ree eee te eee 


1114 to | ESRI I ee TOT rE Torry ree 


inn pow Factory Damaged preva all Cisnites ania c CRATER to Best Mi 
i] ES HA PO OP Pry prey Ary Te Bis se! $1. 





E. J. RAMSEY CO. 


967 ATLANTIC AVE. BROOKLYN, N. Y. 
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TODAY 


is the opportune time! 
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Nearly a year ago we stated over our signature 
that “‘back of our trademark—we are putting 
shoemaking skill, energy, and an honest effort 
to produce shoes of value—shoes: thoroughly 
satisfactory to the wearer, the dealer, and 
ourselves.”’ 





We are still doing so— 


Times have changed mightily during the last 
twelve months. Today we feel that our propo- 
sition—our shoes —and the prices at which we 
sell them—will exactly meet buying conditions 
and fill buying demands. 





ee? =: cone agpepet een Sean 


Not only have we the grade of shoes 
at the right price—but we have 
them in stock—ready for at once 








delivery! 


No,, 3188 — Wom- Se, And any dealings you may have 
an’s $-ine ena S 3 
Cis Beodsear ro with us will be governed by our 
Danier tech Ben. - “square deal to everybody” policy. 
sible Last. c D, 
E. Widths 2-8. 

. $4.50 


Che Harrisburg Shoe Mig. Cs. 


of Harriskurg, Pa. 
WOMEN'S SHOES MISSZS SHOES” CHILDRENS SHOBs 
OF VALUE 
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THE WHITE SHOE FABRICS EXCEPTIONAL 


BRIGHTEX 
wo BEECHTEX 


Facts that we want you to test for 
yourself. : 


NON-SHRINKING 
EASY TO CLEAN 


PROOF AGAINST DECOMPOSITION 
WHERE EXCESSIVE CLEANING 
IS NECESSARY 


And coupled with these important feat- 
ures, BRIGHTEX and BEECHTEX re- 
main soft and pliable, making the white 
shoe a seasonable shoe that will hold its 
shape. 




























We caution against cleaners containing 
oxalic acid, as nothing will prevent such 
cleaners from affecting strength of fabric. 


J. EINSTEIN, Inc. 


9 Spruce Street - - - New York City 
Shoe Goods and Linings 


BOSTON ST. LOUIS MONTREAL, CAN. BUENOS AIRES, ARG. 
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HE old Burt & Packardline 

of “Korrect Shape” Shoes 
made by Field & Flint Co., 
made according to your own 
specifications and with your 
own markings and shipped to 
you in two weeks after you 
order on our Emergency 

Quick Delivery Service. 





Our Salesmen are out. One will 
call and show you the Benefits of 
this plan if youdrop us a card. 





FIELD & FLINT CO. 


SUCCESSORS TO 


BURT & PACKARD CO. 
MONTELLO STATION BROCKTON, MASS. 


Mar. 12, 1921 
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i MADE 6008 TO MAKE GOOD” iy 





CCORDING to the philosophy of the timid, we of the 

A world of shoes and leather must, immediately after 
| Easter, fold our tents and silently steal away to sulky 
and penniless inactivity! 


The footwear industry dissolves in thin air exactly at mid- 
night, March 26! 





Seemingly, we others who dare to think that people are 
somehow or other going to want to buy and have to buy foot- 
coverings between March 28 and September 1 are pitiable 
paranoiacs, raving in a maudlin optimism! 


How long must we endure such commercial cowardice as 
this? (Can’t the sane, cheerful, successful believers in the near 
approach of good business put a stop to the jelly-fish antics 
of their unfortunate neighbors? 


A hundred million people are never going to cut off their 
feet to spite their shoe dealers! 





Everybody—makers, wholesalers and retailers—are going 
to sell shoes every day after Easter! 





HENNESSEY, MAXWELL & HENNESSEY 
By Thomas H. Maxwell 


hy Makers of Women’s Welts that are known 
as the best in our Grades 


Lynn, Mass. 
March 12, 1921. 
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LADIES’ NEW FANCY OXFORDS IN STOCK 


71 Wi] . Vi Nut Brown Calf Oxford (Barnet’s No. 
oO) SPECIAL. 18 Russia Calf) ; “Sally” last; Perforated 
— = cap, Lace; Vamp and Imitation foxing; 
_tigh Grade Shoe &) Small invisible eyelets; 12-8 inch mili- 
tary heel. Sizes AAA, 5-814; AA, 

414-8; A, 4-8; B, C and D, 3 to 8. 


gerne PRICE 
$5.50 


WHITMAN & KEITH COMPANY 


Designers and Makers of Men’s and Women’s Fine Shoes 
BROCKTON, MASS. 


Boston New York San Francisco 

















POPULAR DESIGNS 
ELITE BUCKLES FOR FOOTWEAR 


SEASON OF 1921 
Unsurpassed for Variety of Attractive Finishes 








137114 


BRANCH 
SALES OFFICES 


NEW YORK 
127 DUANE ST. 


OUR PRODUCTS CAN BE PURCHASED FROM ALL LEADING JOBBERS CHICAGO 


NORTH & JUDD MFG. CO. 326 W. MADISON ST 


ST. LOUIS 
NEW BRITAIN, CONNECTICUT 407 NO. EIGHTH ST. 


Mi tu invited to write us direct for Free Samples 
eS lune behidinn aot aie vat chon bot SAN FRANCISCO 
POSTAL TEL. BLDG. 
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“We Want To Stock 
20,000 Pairs of 


TONY RED SHOES” 


HIS came from a famous maker of men’s shoes— 


say 
6 





88 EE See eee ee eee eee 





COIN 
Oy: Le ae 
Pose Fa Ti 
oa Tae Trai : ~ 
on 4 Y tty 


= Mies 





a0 omer 





who has every facility for learning what the public 






wants in shoes, and what leathers they prefer. 





OU will agree that no house would plan to stock 





20,000 pairs of shoes in any one leather unless 






they were certain of a pronounced demand for that 





leather. 


















No mistake about it— 


The 11th Consecutive Season 
of Tony Red Leadership Finds 
It More In Demand Than Ever 


Have you seen a sample of OUR 
NEW TONY BROWN? It's a 


99° 
‘comer. 


CREESE ER COOK CO 



















SALES ROOMS 
95 SOUTH ST.BOSTON Pp. A. HENRY & CO. 


706 BROADWAY, CINN., Q. 
LEATHER TRADES BLDG. 
ST. LOUIS, MO. 


TANNERIES 
DAN VERSPORT 


WOLFENSTEIN « SHANAHAN 
39 SPRUCE STREET 
NEW YORK 
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THE BUYERS’ STRIKE 
IS OFF! — 


The National Shoe and Leather 
Exposition and Style Show 


Boston July 11-12-13-14 
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will demonstrate that 
confidence has returned 





An Exhibit by Your Firm Will Be of Value 


Show Your Goods 


For the Boston Show Is 
A Business-Getting Week For Exhibitors 


Get Your Space at Once, As 
Applications Are Pouring In! 


Diagrams and Further Information from 


CHESTER I. CAMPBELL, General manager 


Executive Offices, 5 Park Square 


BOSTON : : : MASS. 
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Black Royal Kid 


Black Ooze Calf 
Inlaid Tongue 
Flexible McKay 
Leather Louis. Heel 
Widths A-D. 
Price $3.85 


Style Number 376 
Havana Kid 
Price $4.35 
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| GALLUN | 
QUALITY 


is recognized the world over as 
AZ ® ¢ AL the standard of excellence for 
Spring and Summer shoes for , 
men, women and children. Pliable and strong, this leather is pleasing to the eye and , 


comfortable on the feet. Aztec Calf will be offered in the coming season’s fashionable 
shades. 


A strong grained mellow calf- 
skin that is moisture-repellent. 
This leather does not peel or 


chip and is especially adapted for a high-grade shoe. Viking Calf is favorably known 
and universally used by discriminating shoe manufacturers. It takes a brilliant polish 
and is offered for the coming season in five colors and black. 


NORWEGIAN VEALS ®&iie:! 


leathers—a heavy, rugged, high-grade leather that is the first choice of high-grade 
manufacturers for the popular brogue shoe. Norwegian Veals are suitable for both 
men’s and women’s shoes and are produced in two colors and black. 


MANDARIN SIDES ges: 


in glazed and boarded finish and offered in two colors. Mandarin Sides are strikingly 
attractive and of the highest integrity. They are designed to meet the call for fine 
shoes that can be sold at prices demanded by the great majority. 
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A. F. GALLUN & SONS CO. 


MILWAUKEE, WISCONSIN 


A. F. GALLUN & SONS, Inc. 
, Manager, . 11 EAST ST., BOSTON, MASS. 
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Nobody likes to be 
more up-to-the-minute 
than the “‘flapper’’. 


You can’t fool the 16- 
year-old on styles. 
She knows that 














“Onyx” 


with *‘POINTEX’’ Heel 


(Patented) 
is the thing in Hosiery — and she will 
go where she can get it. 


And the logical place to get it is 





the shop where she buys her shoes. 





Write us for particulars. 





Emery 6 Beers Company, inc 


Department P. 
Sole Owners and Wholesale Distributors of “Onyx” Hosiery 


BROADWAY AT 24th STREET - - - NEW YORK 
CHICAGO - - PHILADELPHIA - - BOSTON - - BUFFALO - - SAN FRANCISCO 


TERI ROL TE RE MR RR SRE 
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What is it 
about 
Educators P 


Just this and this and this. 





There’s an endless number of convincing facts about 
Educator Shoes to tell, but just five this time. 


More retailers sell Educators than any other named shoe. 
More people wear Educators than any other named shoe. 


More people can be served with Educators than with 
any other named shoe, for 


Educators are made for men, women, youths, boys, extra misses, misses, children 
and infants. 


Educator Shoes are carried in stock by our own distributing houses in New 
York, Philadelphia, Baltimore, Atlanta, Cincinnati, St. Louis, Chicago, Cleveland 


and Boston. ° 


Just ask for the Rice & Hutchins house in any of these cities. 


Rice & Hutchins,. Inc. 
10 High Street, Boston, U.S. A. 














